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      After practicing dentistry for five years, I felt that I wanted to continue my education and specialize in prosthodontics,
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      FOREWORD

      I have a picture of myself as a child, posing in a family portrait. Everyone's face is more or less serious, but there I am
         on the end, smiling from ear to ear. I love that picture, and I love that smile: it's like a summary of everything I wanted
         to say to the world.
      

      When I see someone smile, I am at ease. I am delighted, interested, charmed, and intrigued. I trust where it comes from, and
         I like what it says. In this book, Jonathan Levine celebrates the importance of a great smile and tells readers how they can
         improve theirs. Readers can benefit—inside and out—from the advice offered here.
      

      I saw a TV makeover show once where a girl was struggling with her physical appearance. She had a whole list of procedures
         planned, but by far the most marked change in her came when she was given the gift of a perfect smile. And it wasn't perfect
         because it was stunningly beautiful; it was perfect because with it she was finally able to communicate who she was and who
         she wanted to be. It was almost as if she had suddenly learned a language everyone around her had spoken all her life, and
         now she too could join in the conversation. She cried big tears of joy when she looked in the mirror for the first time (I
         cried too), then smiled her gorgeous, generous smile.
      

      Through this book, Jonathan Levine celebrates that woman, as I celebrate that little girl in my family portrait, both of us
         giving voice to what is within us, welcoming the world, asking the world to welcome us, and letting our smiles reflect our
         souls' delight.
      

      —Mariska Hargitay

   
      INTRODUCTION

      WHAT'S IN A SMILE?

      Smiling: The art of speaking… without saying a word.

      “Smile at life, and life will smile at you.”
      

      —William Shakespeare

      There's a reason why the smile is the universal language. The original form of instant mes saging, a smile is ageless and it
         never goes out of style.
      

      In the past few years, the smile has taken center stage as the ultimate symbol of beauty—more than beautiful eyes, more than
         great hair, even more than a sexy body. A brilliant smile has become the determinant in describing both beauty and personality.
         Think about it: You never hear someone say, “She's got such a great smile,” when they're describing an aloof or rude woman.
         Rather, such appraisal evokes admiration, even envy. She is someone you'd like to model yourself after.
      

      A smile is one of the greatest gifts you can give somebody. Equally, it's one of the greatest gifts to receive. Wouldn't life
         be better if we all smiled more?
      

      
         FACT

              It takes nearly three times the number of muscles to frown as it does to smile. Frowning requires forty-three, while smiling
            asks only seventeen to help out. Stop working so hard!
         



      Smiling is also one of the most natural movements a body makes. We were all born with the ability to smile. In the very first
         few weeks of infancy, babies automatically begin smiling on their own. Within two months, they're usually starting to recognize
         when others are smiling at them, and, by this time, they're reciprocating in kind. Who needs their baby to figure out how
         to roll over when he's tossing a fresh, innocent, gleeful smile back to you? Here's a sad statistic about growing up: Babies
         smile an average of two hundred times a day; the average woman smiles sixty-two times a day. The average man smiles only eight.
      

      SMILING MAKES YOU BEAUTIFUL

      Think of people whose smiles you admire. Watch how they tilt their head or engage their eyes a bit when they do it. These
         are not conscious additions; they are natural characteristics that come about individually when someone smiles. Smiles create
         other natural characteristics as well—beautiful ones that form from years of, well, happiness—like that little crinkle in
         the nose, the creases around the eyes, and the aptly named smile lines. These are part of a great natural smile; you should
         have them. Mark Twain put it best: “Wrinkles should merely indicate where smiles have been.”
      

      Scientific studies have shown that people actually respond more to the act of someone's smile than to how perfect or white
         that smile is. There is a message of affability in a smile. It says, “Feel free to approach me. I'm interested in what you
         have to say.” There's a lost opportunity when you feel that your smile doesn't have those implications. You're missing out
         on great things, from meeting interesting people to the basic pleasures of enjoyment.
      

      SMILING MAKES FRIENDS
 AND INFLUENCES PEOPLE

      A strong smile has power. It increases the production of serotonin, which has been scientifically proven to elevate the mood
         of both the person giving the smile and the person receiving it. A full, genuine smile automatically exudes confidence. It's
         a widely held belief that people with great smiles are more self-assured. According to the Smarter Smile Survey (conducted
         by Has Interactive for Align Technology, October 2000), 64 percent agree that people with nice smiles are more outgoing. Eighty-seven
         percent think that your smile is very important to your self-esteem. You can't ignore the general consensus. Every element
         of the smile is connected to confidence. Roughly six in ten adults believe that if they had a whiter smile, it would boost
         their self-confidence, according to a study sponsored by Orbit chewing gum. The study also found that 71 percent believe people
         with nice smiles make friends far more easily than those with crooked teeth.
      

      The smile has a profound effect not only on our perception of someone's attractiveness, but on what we think about that person
         as well. A great smile is associated with good health and is sometimes even a barometer of wealth. Someone with noticeably
         flawed teeth is usually presumed to be suffering financially. In contract, studies have shown that a white, aligned smile
         signals that someone is healthy, smart, and financially secure. You'll find evidence of this simply by digging up your high
         school or college yearbook. Check out the students with the big, confident grins. Studies have proven that students with the
         big, broad, and gleaming smiles are more likely to have had successful careers and solid marriages than their poker-faced
         peers.
      

      “Facial expressions are critically important in all ways of how we communicate. It's what we see first, what we respond to
         first, and, right or wrong, it's what we base our first impressions on,” says clinical psychologist Sylvia Welsh, PhD. “So
         if you have a warm smile, you're likely to evoke warmth in others. at you put out is what you get back. If you're uncomfortable
         with your smile, it will affect everything in your life. People won't respond to you as much as you'd like them to. You might
         even be inadvertently creating a hostile environment. Depression is something people actually try to stay away from, whereas
         happiness conveys something much more contagious.”
      

      A SMILE CAN MAKE YOU YOUNGER

      Smiles are also associated with youth. So why do so many people attempt to forestall the aging process by suffering through
         face-lifts, chemical peels, and micro-liposuction when an aesthetic dentist can fix an aging smile?
      

      Doing nothing more than readjusting what's inside your mouth can take ten years off your face.

      As we age, our teeth shorten, creating dark silhouettes, which are referred to as negative space. By lengthening those teeth,
         they become visible again when you're speaking and even when your lips are in a relaxed smile position. This regained tooth
         exposure translates to a more youthful face overall. Another consequence of aging teeth is yellowing. An in-office whitening
         treatment and/or the right over-the-counter whitener can restore that youthful whiteness. New technology has made these kinds
         of problems very easy to fix, and many of my patients have forgone the knife, laser, and needle in favor of changing their
         smile.
      

      TRANSFORM YOUR SMILE

      Back in the 1950s, more than half of the adult population over the age of sixty-five had lost all of their natural teeth.
         This decade, only a third of that group is in the same predicament. In 1960, Americans over sixty-five had an average of only
         seven of their original teeth. Today that number has risen to an average of twenryfour.
      

      It also wasn't so long ago that people who didn't have a flawed smile were the rare exception. As recently as the early 1990s,
         a flawless smile was expected only from movie stars and beauty queens.
      

      But that's all changed. Somewhere in the past decade or two, the way a smile looks has become almost as important as how well
         it works. Sure, we rely on our teeth to perform their intended functions, such as helping us chew and speak, and supporting
         the face's structure. But function alone isn't enough anymore. If a smile is unevenly aligned or has a gray or yellow cast,
         it's not enough for most of us. A smile now needs to look as close to flawless as it can.
      

      SETTING THE STAGE

      Think of your smile as a stage set for a play. The lips are the curtains, and the front teeth are the main characters. As
         the lips part, the curtain is rising, and the actors should be in their proper position, set to give the stage balance and
         harmony. Whether your own dentist ever uses this analogy or not, he's thinking of the smile this way. He's thinking of how
         the lips move in comparison with the teeth. He's thinking of your two front teeth, the central incisors, as the stars and
         he examines how they're set up against the other supporting actors, your canines—looking to create a balance. It's all about
         the balance—of the set (your face and mouth), the actors (your teeth), and their placement.
      

      DENTISTS AREN'T JUST CAVITY FILLERS
 ANYMORE

      Dental offices aren't the dens of pain that we remember from our childhoods. Instead, dental practices today represent the
         opportunity for aesthetic improvement. Seventy-seven million baby boomers want to look and feel younger, and major dental
         care companies such as Procter & Gamble (who make Crest) and Colgate-Palmolive are spending millions on advertising tooth
         whitening products and other technological advancements in cosmetic dentistry.
      

      Smile nuisances can be fixed at any age, so you can start feeling better about yours as soon as you put your mind to it. Once
         you feel better about your smile, you will, without question, use it more. And so begins the wonderful ripple effect If you
         start smiling more, that person who you smiled at now smiles at someone else, and so on and so on. It's like that old Fabergè
         Organics commercial—tell two friends, and so on. It's a chain reaction. Smile at someone, and they can't help but smile back.
      

      SMILE ASSESSMENT: GRADE YOUR SMILE

      Find a mirror and take a look at your smile. If you don't love what you see, you're certainly not alone. In fact, only 50
         percent of Americans are happy with their smiles. If you fall into that group, you'll get nowhere denying it—perhaps it's
         time to make a change.
      

      This book is based on the premise that there is no reason not to love your smile. Your smile could be as magnetic as Julia
         Roberts's, as lovely as Halle Berry's, as alluring as Scarlett Johansson's. I don't know these actresses' dental histories,
         but most celebrities with world-famous grins weren't born with them. We're all human. And we're all entitled to enhance what
         we were born with.
      

      STAY TRUE TO YOUR SMILE

      Those celebrity smiles raise another pertinent issue. I can't stress enough how important it is to stay true to your own individual
         smile. Of course, it's only natural to want it whiter or straighter, but the farther you stray from the smile you were born
         with, the less your smile will look like it's actually yours. Think about all the bad plastic surgery you see on the street
         and television every day: The best work is on those who don't look like they've had anything done to them. Smiles are no exception.
         Dentistry needs to be invisible.
      

      Take my patient Christie Brinkley. Hers is a hundred-watt model-perfect smile. Her teeth are beautifully aligned, and she's
         got those two sexy full central incisors leading the way. But put Christie's smile on, say, Natalie Portman and it wouldn't
         work. Just as people wave pages from magazines in their hairdresser's face demanding Meg's or Jennifer's hair, patients come
         to me every day begging for Julia's smile. But even imagining any of these celebrities' smiles on another celebrity illustrates
         how easy it is to miss the point. You shouldn't want someone else's smile. You should want yours, as good as it can be. It's
         up to you and your dental professional to attain it.
      

      Now that the smile is quickly becoming the epicenter of beauty, we have begun to care as much now about having a dazzling
         one as we do about having our abs tight or our skin clear. And while those two latter attributes have always been up there
         on the list of vanity concerns, a fabulous smile has only recently risen up to the top of the list. Smiles are just one more
         reflection of vitality and youth.
      

      With the myriad advancements in dental technology and the vast strides in home care and all that we know about successfully
         maintaining oral health, anyone can have a great smile.
      

      This book isn't aimed to help you achieve Christie's or Julia's or Halle's or Tom's smile. It is written to guide you toward
         the smile you were meant to have. In here, you'll find the answers to every smile dilemma and the solutions to every smile
         problem. But most important, it will guide you to getting—and keeping—your own smile beauty.
      

   
      ONE

      FINDING THE RIGHT
 DENTIST FOR YOU

      According to the Mintel consumer intelligence report on oral care, only 68 percent of Americans have visited their dentist
         in the past year and a half. That number continues to rise as health care benefits improve and patients learn more about both
         their teeth and the options in dentistry.
      

      Going to the dentist should not be the anxiety-filled experience you may have had as a child, squeezing your eyes shut, gripping
         the chair with all your might, silently making a pact with God that you'd never eat candy again if just once they didn't find
         any cavities. You're not a kid anymore. You have a say in whether your dental appointment will be a positive or negative experience.
         Just follow the steps I've laid out, and both the anxiety—and the pain—will be taken out of the equation.
      

      STEP ONE: SQUARE ONE

      When it comes to your smile, that part of your body that wins friends and influences people, you don't want to offer it up
         to just any dentist. Whether you have recently moved and are not familiar with dentists in the area or are not completely
         satisfied with the care you are currently receiving, the following guidelines will help you find the right one for you.
      

      
         	Ask for recommendations. Talk to people who've had the kind of dentistry you require. How do you know who to ask? That's easy.
         Ask anyone whose smile you admire. If they respond, “This is my natural smile!” compliment them, then move on to the next
         person. You're eventually going to hit someone whose natural-looking smile is not the smile they were born with.
      

         	Call the prosthodontic department of your nearby university's graduate dental school (the prosthodontic department specializes
         in restorative dentistry and reconstruction of the mouth). Or, if there's an aesthetic program, ask the faculty who's on its
         recommendation list.


         	Make sure the dentist recommended to you doesn't teach more than one to two days a week. A full-time dental academic would
         be the ideal professor, should you decide to study dentistry, but when it comes to dental work, you want one who's more involved
         in clinical practice.


         	Contact the American Academy of Esthetic Dentistry (
         www estheticacademy.org; 312–321–5121). This is a reputable organization whose members are an esteemed group of professionals.


         	Do not call 800-DENTIST or 800-SMILE-GREAT or 800-anything teeth-related: Dentists pay to get on these phone lists. The only ones recommending them are themselves.
      



      STEP TWO: NARROWING YOUR SEARCH

      Once you get some dentists' names, call their offices and conduct a phone interview with each one. The first checkpoint for
         clearance depends on the answers they give you. Without exception, ask the following:
      

           
       	“Does she work with different specialists?” If the receptionist replies, “Oh, she's extremely talented. She does the root
         canals, oral surgery, perio, even orthodontics,” say, “No thank you,” and move on to the next name on your list. No dental
         professional is good at every specialty. You want someone who works with a team of specialists to handle the different divisions
         of dentistry.
      

       	“And can you tell me some of the names of the specialists she usually works with?” You should absolutely ask this question, then check on the specialists' names as well. Professional football players wouldn't train with—or be
         in the same league with—a high school team. You get the analogy.
      

       	“Does she have hygienists? Who's doing the cleaning? A hygienist or the dentist?” If the receptionist says that the dentist
         is doing the cleaning, say, “Thank you” again and hang up again. Cleaning is a hygienist's specialty.
      

       	“How much time will a routine cleaning take?” It should last at least forty-five minutes.

       	“Has Dr. So-and-So been published?” And by that, I don't mean before-and-after ads on the subway or a Web site with dancing
         molars. Ask if this dentist has been quoted in reputable magazines or whether any of his works have been published in a professional
         dental journal.
      

       	“Does she give lectures? Where? How often?” The lectures should be at either a reputable dental school or the local university
         and should be as recent as within the past year.
      



      STEP THREE: EVALUATING A VISIT

      Upon your first visit to a new dentist, schedule a consultation only, with no dental work. Remember, you should be interviewing
         the dentist as much as the dentist is interviewing you. After all, this is a potential employee you'll be paying. Don't just
         ask questions, but observe the surroundings.
      

      
      	
His best work: Ask to see photographs of patients he's treated who've had similar conditions.
      

      	
What's her specialty? Ask if she's a dental specialist, such as a prosthodontist. (Does she do a lot of restorative dentistry?) If her answer is,
         “Oh, I do all kinds of dental specialties,” head for the hills! A dentist cannot (and should not) do all things. If you're
         in a metropolitan area, especially, there should be a different specialist to go to for each area of dentistry.
      

      	
Sterilized for your safety: Is there a dedicated sterilization area? Ask the dentist: “Do you have an autoclave?”( An autoclave is a heat sterilizer.
         Every instrument that goes in the mouth should be autoclaved.) Check to see (or ask) whether all the examining rooms are barrier-controlled
         for full sterilization. You can tell by asking (or checking to see) whether everything used is covered with plastic.
      

      	
In-house tech support: Ask which technicians he works with (ceramist, metal technician), and for how long. The best answer is: “We have an in-house
         lab.” And the longer he's been working with this technician, the better.
      



      Further, you know you're really in a top-notch practice if there are on-site laboratories with ceramists (a ceramist is the
         person who makes the porcelain veneers), plaster technicians (they prepare the mouth model for the ceramist), and metal technicians
         (they create the substructures for the bridges and implant crowns) . Any lab with lab technicians will have the latest ceramic
         equipment.
      

      While having every piece of state-of-the-art equipment does not necessarily guarantee expert care, the following technologies
         can help your dentist provide the high-quality care you are seeing. Ask if the practice uses any of the following:
      


      	Digital X-rays.

      	Digital cameras.

      	The latest autoclave equipment.

      	Fiber-optic hand pieces.

      	Magnification eyeglasses for the dentist.



      You should also inquire about patient communication technology, which can aid your dentist in explaining whatever concerns
         she may have or procedures she may propose. Ask if she uses:
      


      	Computer imaging.

      	Patient education software.

      	Intra-oral camera.



      Finally, don't underestimate the value of office aesthetics. Make sure to ask yourself: Do the office, examining rooms, staff,
         and environment seem dedicated to making patients comfortable?
      

      SPECIAL MEDICAL CONCERNS:
 WHAT TO KNOW BEFORE YOU GO

      Before you get in the dentist's chair, reviewing this list will help prevent potential bumps later on.

      Bleeding


      	If you bleed easily, check with your physician as to whether this could influence your dental appointment.

      	Heart conditions may require medication, such as Coumadin, which thins the blood and can therefore cause an increase in bleeding.



      Heart-Related Issues


      	If you have any heart-related issues (mitral valve pro-lapse, heart murmurs, congenital heart defects), find out from your
         cardiologist whether you have regurgitation or not. If you do, you need to be premedicated one hour before getting dental
         work.
      

      	Heart conditions and structural defects also increase the risk of developing a heart valve infection called endocarditis after
         dental procedures. Bacterial endocarditis can occur when bacteria travel through the bloodstream to the heart and colonize
         there. Bacteria circulate in the bloodstream and should flow through smoothly when they reach the heart. But any heart abnormalities
         can potentially cause bacteria to cling on and ignite infection. This is why antibiotics are given to patients with heart
         conditions before dental procedures with high bleeding potential (extractions, root canals, scaling and root planing, implant
         placements, even standard cleaning on certain bleeding-prone patients)—it's done to stave off infection.
      



      Sensitivities or Allergies to Medications


      	If you're allergic to penicillin, novocaine, or any other medications, always be sure to tell your dentist or hygienist.

      	If you're allergic to an oral antibiotic, your dentist will most likely instruct you to take an alternative that you are not
         allergic to.
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