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Preface


The aim of this book is to present helpful, practical models of speeches on the subject of rhetoric and various other inspirational topics.


The book also draws attention to the words and works of a variety of speakers, some more famous than others, from which you can greatly benefit.


For the structure of the speeches, the rule of three has been consciously applied. This may seem a little rigid at first glance, but it is a deliberate decision: the human brain is conditioned to respond positively to a threefold pattern, and this structure has been used intentionally and consistently in the book as a training exercise.


As far as content and language are concerned, all the speeches were deliberately composed in a clear, simple form: the simpler the speech, the better it is for both the speaker and the audience, because the presenter can speak without notes and the listeners can follow the speech with the greatest of ease.


Study these speeches, apply the basic rhetorical patterns, tips and tricks to your own presentations, and bring out the super speaker in you!
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Rhetorical topics





Can you hypnotise your audience with your rhetoric?


Just imagine: your audience is spellbound, hanging on every word you say. “That’s just fantasy! I don’t have a magic wand!” I hear you exclaim. But you really can achieve this by hypnotising your listeners with your rhetoric – without turning them into zombies, of course!


First of all, what is hypnotic rhetoric?


The American psychiatrist Milton Erickson postulated that there are certain speech patterns we use. We programme our listeners with these patterns in every conversation we have.1 By doing so, we can reduce critical thinking, and the embedded speech patterns influence – or hypnotise – our listeners.


In this way, hypnotic rhetoric can be a powerful means to influence people and their opinions, either positively or negatively. So every speaker and listener should pay close attention to this indirect form of manipulation.


Secondly, what are the typical tricks of hypnotic rhetoric?


Hypnotic rhetoric comes in many forms.


First, there’s the ‘embedded command’. An ‘embedded command’ is a way of suggesting an idea without seeming to do so. Implanting the idea in the listener’s mind makes your suggestion more subtle.


This can be done, for instance, by using negatives: “Don’t think of a dog!” or “Don’t think of the colour red!” or “Don’t look in the box!” This will induce the person to think of a dog, to think of the colour red, and probably to look in the box.


Of course, an embedded command can also work without negation. Here’s an example: “Beware how easy it is to say to yourself: ‘From now on, everything will be easier!’”


Another device is ‘thought reading’. You can frequently find this speech pattern in commercials: “Now, I’m sure you’re wondering whether this item is too expensive. Well, I have a big surprise for you!” You may be wondering right now if thought reading really is effective. Well, yes, it is… Did you notice what I just did?


There’s also the ‘yes-set’. Ask your audience some questions to which the answer is ‘yes’. Then, pose a question to which you in fact want the answer to be ‘yes’, as in this sequence:


Do you want to be a better speaker?


Do you want to be convincing to your audience?


Do you want to buy my book Bring Out the Super Speaker in You?


At this point, many people find it difficult to say ‘no’.


Thirdly, what can you gain from studying hypnotic rhetoric?


Knowledge of hypnotic rhetoric protects you from many kinds of manipulation. And, yes, there are plenty of people who want to manipulate you!


Advertisers use speech patterns, as I mentioned before, but there are other offenders – for example, politicians, your boss, or anybody else who wants to influence you. Of course, there are plenty of good, well-meaning politicians and bosses, but there are many black sheep, too!


The French polymath Gustave Le Bon once wrote: “The masses have never thirsted after truth. Whoever can supply them with illusions is easily their master…”2 A good illustration of this is Joseph Goebbels. He manipulated millions of people through his speeches and his propaganda. But this doesn’t only apply to the masses. It applies to each and every one of us.


Knowing how to use these techniques is in any case a valuable skill for any speaker or presenter to master. It’s another arrow in your quiver of rhetorical resources to make you a highly effective and influential communicator.


As you can clearly see, hypnotic rhetoric can be both positive and negative. Pay close attention to any speaker who might be using it to exploit you! See through their game, and don’t be gullible!


Use the positive techniques of hypnotic rhetoric to your advantage and also to protect others from negative, manipulative or destructive rhetoric! Then your listeners really can hang on your every word without fear!





1 https://hypnosociety.com/examples-of-conversational-hypnosis/


2 Gustave Le Bon, The Crowd: A Study of the Popular Mind (The Floating Press, 2009), 137.





Free your speech of superfluous fillers!


“Today… uh… I’d like… um… to give… er… a short speech… but I’m… you know… perhaps not… um… a very good speaker… Well… um… okay… I’ll try…”


Sorry – that didn’t sound very good, did it?


Why not? Because I used too many fillers!


First of all, what on earth are fillers?


Fillers are words and phrases we use if we need time to think about what we want to say. They’re ubiquitous in English and all other languages. Other common fillers include “I think” or “I mean” (Of course you think so, and you mean it! That’s why you’re saying it!), or “What I’m trying to say is”, “as I said”, “like”, “you see”, and countless more.


The list of filler words and phrases is endless. You can collect them like stamps or Panini pictures of football players!


But here’s another question about fillers:


Secondly, why are fillers so annoying and distracting?


Some people say that filler words and phrases make a speaker sound more natural or authentic. Michael Erard, an American journalist and author, advances this concept in his entertaining book Um…: Slips, Stumbles, and Verbal Blunders, and What They Mean.3 However, not many public speakers share his opinion.


In fact, fillers weaken the clarity and power of your speech. They interfere with your listeners’ ability to follow your train of thought and to understand your message. They get on people’s nerves. They can undermine your credibility. In the worst case, the message you’re trying to share with your audience can be completely lost. Filler words are superfluous, unnecessary and redundant.


So avoid using these annoying words! Without them, you’ll be a much more effective speaker! But what can you do to eliminate them? That’s my next point.


Thirdly, how can you avoid fillers?


There are countless tips and tricks that can help you.


Silence can indeed be golden! Pause and reflect for a moment before you answer a question. If you need time to think, repeat the question you’ve been asked. Try to control your breathing with your diaphragm. Talk more slowly. Use short sentences.


Above all, do one thing: think about why you’re using fillers. One reason why speakers do so is to avoid pauses, because they’re afraid someone in the audience will try to cut them short. But that’s wrong! If you’re presenting an interesting topic, no one should want to interrupt you!


My recommendation for tackling the filler word problem is very simple: ask a friend, a colleague or a family member to point out any fillers you use.


You could also make an audio or video recording of yourself, then check your recording. How often do you use fillers? Which words or phrases do you use repeatedly? Many people are surprised by how often they say “uh”, “um”, “you know”, etc. It can be a real revelation!


Finally, why don’t you join a rhetoric club? The practice and training will help you!


The good news is that once you become aware that you’re using fillers, you’ve taken the first step towards making them disappear.


Try to free your next speech of unnecessary fillers, and I’m sure you’ll reap rich rewards! Never give up! With patience and practice, your presentation will be perfect – full of entertaining facts and interesting information instead of annoying, distracting and superfluous fillers!





3 Michael Erard, Um…: Slips, Stumbles, and Verbal Blunders, and What They Mean (New York: Pantheon, 2007).





How to improve your impromptu speaking


Can you imagine anything more stressful than being asked to give a speech on the spur of the moment? Most people would panic, and probably babble incoherently before coming to an unceremonious stop!


Impromptu speeches – what a nightmare! But have you ever thought about actually preparing and practising speaking off the cuff?


First of all, why should you practise delivering impromptu speeches?


Impromptu speech permeates our everyday life. We’re constantly talking to our customers, our bosses and our acquaintances, and we use impromptu speech in all kinds of situations, both consciously and subconsciously.


Besides these typical everyday exchanges, there are many special situations which require us to speak without preparation:


Your boss spontaneously asks you to summarise the latest developments in your current project.


Or, you’re unexpectedly asked to say a few words of welcome to a large gathering of people.


Or, a friend is celebrating his birthday, and he asks you to say a few words.


Do you see what I mean? There are so many occasions when you might have to give an impromptu speech, and there are just as many reasons to practise talking off the cuff.


Secondly, how can you successfully deliver an impromptu speech?


It’s a good idea to use speech templates. These templates can help you to organise your speech by giving you an adaptable structure. I’ll give you some examples:


There’s the template of past, present, future. Suppose you’ve been asked to deliver a speech for a colleague who’s celebrating his birthday. You could talk about a special memory, talk about the current celebration, and finally, finish your speech with good wishes for the future.


Another template is that of thesis, antithesis, synthesis. What are your arguments in favour of a project, what are your arguments against it, and what’s your recommendation?


Other useful templates include:


Situation, emotion, resolution


What is, what should be, what should be done


Local, national, international


There are, of course, countless other possibilities!


I also highly recommend compiling your own set of templates. When you find new ideas, add them to your list.


Also, whenever appropriate, tell an entertaining story to liven up your impromptu speech. Stark facts are much less appealing than amusing anecdotes!


Another good tip is to plan an effective ending with, for example, a summary of your main points, or an appeal to your listeners’ emotions.


Thirdly, how can you practise delivering impromptu speeches?


Make a point of keeping up to date with the latest news.


I once received a request for a radio interview in Bern, to be broadcast nationally. I was half expecting the presenter to challenge me to give an impromptu speech. So in the hour before the interview, I carefully listened to the news of the day, and – surprise, surprise! – the presenter did indeed ask me to remark on an item in the news. Thanks to my lastminute cramming, I managed to produce a coherent, off-thecuff commentary!


In any case, make sure you take every opportunity that presents itself to put theory into practice with a short, unprepared speech.


You should always expect to be confronted with situations in which you need to speak off the cuff, so be prepared for your next impromptu speech. With a little practice, you’ll soon master the technique!


Above all, you should never be afraid of giving impromptu speeches. Learn to expect the unexpected and you’ll never be taken by surprise – and you’ll fully relish the feeling of successful, off-the-cuff fluency!





How to introduce yourself in a unique way


I’m sure you’ve all experienced round after round of boring introductions to speeches. They mostly follow the same system and lull listeners to sleep. The first one begins as follows: “Hello, my name is A, I live in B, I work as a C and my hobbies are D and E.” The next speaker and the one after him do it in exactly the same way. This is a very effective way to kill the attention of your listeners! Five minutes after they’ve all rattled off their introductions, nobody will remember the details anymore!


But that doesn’t have to be the case. You can introduce yourself in a much more memorable manner. Here are three examples of how you can leave a lasting impression on your listeners:


First of all, use numbers, not mind-numbing facts!


I’ve often entertained my audience with this technique:


“The following three numbers describe me the best: 62-31-22. These numbers aren’t my vital statistics. They aren’t my telephone number. They aren’t my lucky lottery numbers. These numbers mean: I’m 62 years old; I’m a pastor, so I’m a kind of shepherd, and I have a flock of 31 villages in the Valais, where I’ve lived for 22 years. I want to talk about my hobbies, too. The first one is rhetoric. The second one is rhetoric. And yes, you’ve guessed it, the third one is rhetoric, too! By the way, my name’s Tillmann Luther.”


Now it’s your turn! How can you describe yourself using numbers?


Think about it, and apply it at the very next opportunity!
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