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FOREWORDS

			‘My Money – A Financial Planning Guide for Ordinary People should be part of every South African household. Gerald shares a wealth of financial knowledge and personal experiences in money matters. He covers the whole financial spectrum of every ordinary South African’s life in a practical and easy to read finance manual. The reader of Imali Yami will be truly enriched in money matters and receive a treasure of practical advice and tips on finances.’ – Jochen Volker, Senior Pastor – West Rand Lutheran Church

			‘Imali Yami is an easy to read guide for anyone looking to truly gain financial freedom. By rethinking your approach to money and implementing the suggestions made in the book, we can all finally put to rest our own money ghosts, just like “Little G” did. In addition Little – and now Big G remind us that it’s not having more money that puts these financial gremlins to rest, but what you do with what you have, that makes life’s monetary issues a thing of the past.’ – Gugulethu Cele, Financial Journalist and Anchor at CNBC Africa

			‘Are you ready for financial success? If not, “walala wasala”! If you are ready, then read and practise new financial habits and you will no doubt be on your way up. This is a manual for people who are serious about their lives and money. This book provides a roadmap to financial success and freedom. Every South African should have this book because it is a blueprint to happiness, health, wealth and wisdom.’ – Winnie Kunene, Money Psychologist and The Sowetan Money Expert

			‘When I picked up a copy of this book and scanned the contents page and then started reading it I realised that Gerald got it spot on with both the title and content. This is really the 101 of how to take charge of your own money controls and ensure you become your own master to move through Maslow’s Hierarchy of Needs and achieve the top status eventually of self-actualisation.’ – Kobus Kleyn CFP®, Award Winning Financial Planning Professional with a successful wealth planning practice
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MONEY INTRODUCED

			“For the love of money is the root of all evil: which while some coveted after, they have erred from the faith, and pierced themselves through with many sorrows.” 

			1 Timothy 6:10 (KJV)

			The verse above is perhaps the most quoted Bible verse relating to money. It has resulted in many people believing that money is somehow evil, or that it is fine to have none and live in near poverty to avoid its “evil”. The context however is clear if you read the verse deeper - it is actually about the love of money, and referred to early Christians who abandoned their faith to chase money and met many sorrows.

			Money is not bad. In fact, money is a useful tool used for the exchange of goods and services. If used wisely, money can make your life rich, and allow you to reach all your goals and dreams. On the other hand, if abused, money can make your life a living hell.

			Money is a tool, and as with all tools you need to be trained on how to use it, and understand that you need to continue practising how to use it. Without adequate training, money can be difficult to handle, or understand, and can even be considered “dangerous”.

			The fact is that not many people are trained in using money. It has been the preserve of the “few” who know how to master this tool and create great wealth, whilst the “many” have struggled and often handed money to the “money masters”. Indeed, whenever there is a buyer, there is a seller; a winner, a loser; one with knowledge, one without; an equal and opposite action to every decision we make. So if a money decision is not making us richer, it is most certainly making us poorer.

			I grew up in a home with little money; the cash that flowed through our hands (cash flow) was low. We had plenty of people we owed (debt) money to and had little money in the bank or things we could call our own (assets). My parents were not trained in using this tool and life was a challenge. The result is that their habits were learnt by me. Children learn from their parents and often proceed to make the same mistakes. 

			I know what it is like to ignore calls from people you owe, I know about ignoring the letters hoping that they will disappear, I know what it feels like not to “have a plan to deal with debt”, and I know about borrowing from Tendai to pay Farai. I, too, have been in that place where there seems to be no hope, that place where you think it’s easier to live for today and let tomorrow worry about itself. That place where you believe that money is indeed an evil curse and meant for “them” and not “us”. That place where you go green with envy at those who seem to have it all. I reached rock bottom, and had to start again.

			So as you read this book, remember that I have walked the paths I am writing about, and shared in the pain.

			I am not yet rich, but I am now in control of this tool and believe that this book can help you manage your finances. My saving grace was studying to become a Certified Financial Planning professional and learning the money “secrets”. I hope that this book will help you unlock your financial potential and help you gain control of your financial affairs. 

			I have also included my money testimony to give a realistic perspective to why I wrote this book and to stop it from being a boring textbook, instruction manual, on money.

			This book is titled Imali Yami, Chelete Yaka, My Geld, My Money for it is YOUR money and only YOU should be controlling it. Money in any language is still yours. Money is your tool to use as you wish, a tool that can be controlled, and mastered, to provide lifestyle goals, secure your future and share with others.

			This is not a “get-rich-quick book” but a guide to help you find your confidence, and see money as it really is - a tool that anyone can use. Some use it better than others, but you too have the potential to become a “money master”.

		


		
			WHO ARE YOU?

			In order to take the first step, you need to take stock of who you are in terms of your money personality. Take stock of what you know, or what you do not know, and understand your money behaviour. It is recommended that you profile yourself at the beginning of this book, and as you decide what you want to become, profile yourself again at the end of the book.

			Remembering that money is a tool, you must realise that if you are not controlling it, it is controlling you. Because money does not have a life of its own and is simply a tool, it means that someone is using money as their tool to control you. As long as that other person is controlling this tool, they are using you to work for them and create wealth for them! 

			Are you being used by others to create wealth for them whilst cre­ating none for yourself?

		


		
			CHAPTER 1 

			YOU ARE A UNIQUE INDIVIDUAL

			As we prepare to discuss the topic of money, there is a very important fact to remember. We are all individuals and your personal economy will not be the same as another person. Neither can you expect to be the same as another person in how you deal with finances, both psychologically and emotionally.

			TWO ASPECTS TO SELF

			Money matters involve the mechanics and discipline of money management. There are laws and behaviours which, if performed well, will end with desired results. Budgeting, avoiding debt, investment, compound interest, the time value of money, and saving operate under money laws. Similar to gravity, they are constant.

			The inconsistency is your emotions and past experience in relation to money. I can help you learn how to reach a financial goal, like making a million rand, but how that million rand will affect you will differ to how it affects someone else. You may feel happy, feel it is not enough, still be sad, have a low self-esteem, you may become an addict to substances, or just not know how to feel. This book addresses the mechanics and science of money. It provides solutions to problems and treats symptoms on many psychological ills. Doing the steps may result in a shift in your money psychology, or may result in temporary change. And you may need to deal with your money emotions in tandem with learning the mechanics of money.

			BILLIONAIRE DREAMS

			The bad news is that no one has ever become a billionaire by simply doing the mechanics of money. Billionaires typically are inventors or had a special gift that created millions and then they used the mechanics. Aside from Warren Buffett who grew billions from investing, let’s not forget that Steve Jobs invented the Apple brand, Bill Gates Windows and Oprah Winfrey was the queen of talk show.

			What this book will teach you is how to turn cents into rands, rands into thousands, thousands into millions and from there a billion is within your reach. You must learn to respect humble beginnings. Respect the brown coins and cents again.

			This book is not about financial literacy, it is about making you financially capable to change your situation. It is about the practical application of small steps to a final goal - this is the premise of all financial planning from Certified Financial Planning professionals like myself.

			THE PARABLE OF THE TALENTS

			“The Parable of the Talents” in Matthew 25:14–30 (KJV) tells of a master who was leaving his house to travel, and, before leaving, entrusted his property to his servants. This Bible story shows how three men were given different amounts of money and ended up with different results. This parable reminds us that we are not the same. Even in the wealthiest nations, there are a few billionaires, many millionaires, and even more with less. What is more important is to be content and happy with our wealth, knowing that we are doing everything we can to make the most of every cent we earn and own. 

			Read this book with a clear sight of your personal goals and personal economy. You may dream of a comfortable retirement, of leaving property for your children or leaving a business legacy. Remember that wealth is achieved in stages by setting measurable and achievable goals and raising the bar as you go along.

			So be happy with who you are and be happy with your own personal economy. After all it’s YOUR MONEY.

		


		
			CHAPTER 2

			WHAT DOES MONEY MEAN TO YOU?

			Our attitudes and relationships with money all differ because we all have different personalities. Since childhood we have each had unique encounters and exposure to money which has led to us having definitive money behaviours, and this manifests in how we treat money. These money behaviours are driven by distinct money personalities.

			MODEL - THE MONEY PERSONALITIES

			This is a model by Kathleen Gurney in which she proposes nine money personality types. In the model, individuals have a physical self, an emotional self, a social self and they also have a money/financial self.  I have expanded this model by adding two additional personalities.

			WHICH OF THESE PERSONALITIES BEST FITS YOU?

			
					
Achievers – This group is usually married, university graduates. They are hard workers who believe that they must have control of their finances and do not always trust other people with money matters. They tend to be conservative in showing off their real wealth (although at times they do).

					
Entrepreneurs – This group is driven by material wealth. They are hard workers, earn more than most and they love to show off their wealth. In South Africa, this category also includes “tenderpreneurs”.

					
High Rollers – For this group money is an emotional release. They love to show off that money and power go hand-in-hand. Unlike Entrepreneurs, this group does not always have the income to back the wealth but nevertheless, they are always working for more money and believe that they must look and act like the person they would like to be financially.

					
Hunters – This group is highly educated. They are average to above-average income earners who make money decisions with their hearts rather than their heads. They believe that they will be successful by being in the right place at the right time. This group represents middle managers who are waiting for the big promotion at work.

					
Money Masters – This group is very good at saving and investment. They are conservative and their aim is to achieve certain money goals. Even with a low income, they grow their money. They use financial experts and believe in hiring people who are smarter than they are in money matters. 

					
Perfectionists – This group is scared of losing money. They often do not trust advice and end up confused as they have too many counsellors. Because of this indecision they often end up not saving or investing.

					
Producers – This group works hard but just never seem to create wealth. They end up believing that the “world is conspiring against them” when in fact they simply lack the necessary knowledge on money. These people are best served by hiring professionals to assist them.

					
Optimists – This group is older and nearing retirement. It is too late to do much about saving or investing so they are optimistic about having “enough” for later years.

					
Safety Players – This group is similar to Perfectionists but actually do manage to invest and grow money. However they are unwilling to take calculated risks and as a result never actually invest and grow their money to its full potential. They will be fortunate to have enough at retirement as they are too conservative.

					
Dreamers – This group, which I have added, are lazy but have big wealth dreams. They are obsessed about getting big windfalls, they play the Lotto and they gamble. In many cases they waste money chasing the pot of gold at the end of the rainbow.

					
Green Monsters – This group, which I have also added, is driven by envy. They live life copying others or wish they could have what others have. In some cases they get lucky and copy the right things and create wealth but in most cases they waste money trying to be what they are not. They are generally clueless about money matters.

			

			MONEY BEHAVIOURS

			Once you have established your money personality, you need to determine your money behaviour. There are five behaviours which most people display: 

			BIG SPENDERS “AMA TOP SHAYELA”

			If it is the latest cars, gadgets, fashion and places to be, this group must have it and be there. They spend like there is no tomorrow. High Rollers, Entrepreneurs, Green Monsters and Achievers fall into this category. Advice for this group is to seek long-term satisfaction rather than short-term gratification. Rather splurge on a house that will increase in value over time than items that lose value.

			SAVERS “AMANQONQELA”

			This group is often seen as stingy. They are conservative and would rather suffer with old clothes than buy new ones. They have no debt but often do not get satisfaction from enjoying the fruits of their labour. Money Masters, Hunters and Perfectionists can be obsessive savers. Advice for this group is to apply moderation in all things. It is fine to buy a new car or go on holiday if you have saved. Often people in this group, who die suddenly, leave great wealth which no one knew about.

			SHOPPERS “SHOPAHOLICS”

			Shoppers can’t resist shopping; it is an emotional behaviour and makes them feel better about their shortcomings. Producers and Optimists often shop to avoid facing the reality of their finances. Advice to this group is to avoid spending money they do not have as they can, and will, end up in debt.

			DEBTORS “BAPHILA KUMASHONISA”

			Debtors simply have no control of their finances. They live in debt and need help with money management. Dreamers and Green Monsters are happy to live with debt. Advice to this group is to seek professional help today and start saving and investing.

			INVESTORS “AMA MONEY MAKER”

			This group has control of their finances and are on the right track. Money Masters are in this category and advice to this group is to keep up the good work.

			CHANGE IS POSSIBLE

			Once you understand your existing money personality and your money behaviour, you must also realise that it is possible to change.

			[image: ]	Tip: 

			It is important that married couples align their money behaviour. 

		


		
			CHILDHOOD

			“A good man leaves an inheritance to his children’s children: and the wealth of the sinner is laid up for the just.” 

			Proverbs 13:22 (KJV)

			Looking at the Bible again, it introduces the concept of wealth transfer. It is clear that wealth transfer must occur between generations. This means that real wealth is measured in time, not rands and cents. To realise how wealthy you are you need to calculate, using your current lifestyle, how long you can survive without earning an income. It may be a few weeks, months, or a year or two. This can also mean that someone earning much less than you can be much wealthier than you, if they can maintain their lifestyle longer than you.

			It is important to note that the lifestyle you live is YOUR choice. You are not forced to live a certain way but choose to live a certain way. Are you “keeping up with the Joneses, the Kunenes or Van der Merwes”? Are you choosing to live beyond your means? Are you actually quite poor as your true wealth will not take you beyond three months of unemployment? Is your money working for you to satisfy even your children’s children?

			Consider famous, super-rich families like the Rockefellers or Rothschilds - wealth in these families has been transferred through many generations. Note also that the super wealthy are not “loud” about their wealth. They have all the things money can buy but do not show it off for all to see. Yet they create more wealth in one night’s sleep than most of us do in a lifetime. 

			If you are still trying to show the world your wealth, you are probably not wealthy yet. You are just rich, and riches are for one lifetime if you are fortunate, whilst wealth is multi-generational and biblical. Will your great-grandchildren remember you for creating wealth? Will your portrait gaze down at them from the mansion you built? Do you know your great-great-grandfather? Did he leave you any wealth? Until you start knowing your family wealth tree you are probably not yet “in the promised wealth land”.

			If you wish to be a success financially, the proof will be in your children. These children should also be equipped to handle money as a tool and pass it on. This is the same concept you see when a shopkeeper trains his children and grandchildren how to manage the family business. For many of us, we are the first generation able to start creating any sort of wealth that we can pass onto future generations. Are you doing your best to make this happen?

			Children learn all about money from watching their parents. They assume the same attitudes towards money as their parents so it is impor­tant to teach children that money is indeed a tool. The most important lesson is to do as you say to your children, and not just preach to them.

			As it is too late for you, the reader of this book, to become a child again, start moulding your child’s financial future today. And if you are still planning to have a child, do it with the right financial plans guiding you.

		


		
			CHAPTER 3

			FINANCIAL PLANNING FOR A BABY

			Having a baby changes everything, including your finances. 

			There is no greater joy than having a baby but you need to be prepared for the financial challenges of parenting.  When you are expecting a newborn, it is easy to get caught up in your emotions, baby names, baby furniture, etc. and forget about financial planning.  However, children mean increased expenses, which is why you should start planning your baby budget as soon as you start planning to have a family. Especially if you plan on leaving your baby an inheritance after you leave this world.

			BE PREPARED

			“I never felt 100% financially prepared,” says Lerato, a mother in Johannesburg. “We just had to adjust our lifestyle for our baby.”

			START SAVING EARLY 

			It is a known fact that South Africans are poor savers, and most expectant parents have no savings to fall back on, so start saving before you give birth. Take into account the costs you will have after the birth (nappies and milk formula) and the money that you will not be earning whilst on maternity leave. Then start saving as much as you can afford.

			Saving R250 a week for nine months gives you close to R10 000 by the time the baby arrives (excluding interest) and this is a realistic savings plan for a soon-to-be-mother. As a couple you can double that.

			And it’s never too early to start saving for your child’s university fees. Once the baby arrives, use monetary gifts to open up a unit trust investment and consider asking relatives and friends to buy these investments, from as little as R300, instead of buying clothes or toys.

			DETERMINE THE LENGTH OF YOUR LEAVE 

			Pregnant workers are entitled to at least four consecutive months of maternity leave based on legislation in Section 25 of the Basic Conditions of Employment Act. If you haven’t worked long enough to qualify for maternity or paternity leave, negotiate some time off. 

			Keep in mind that you may not receive 100% of your salary so you’ll need to prepare to cut down on your monthly expenses. Try and take maternity leave as late as possible, before delivery, so that you can enjoy your baby for a little longer at home before returning to work. Fathers only qualify for three days paternity leave but it is recommended that fathers consider unpaid leave or annual leave to help their partner, especially for a first child.

			YOU CAN APPLY FOR EXTRA INCOME FROM THE UIF

			Workers on maternity leave have the right to claim from the Unemployment Insurance Fund. Workers must apply and will be paid at the Labour Centre of their choice.

			WHEN YOU MUST APPLY FOR MATERNITY LEAVE UIF INCOME

			Expectant working mothers must apply at least eight weeks before their child is born and they can claim for seventeen weeks. Mothers who miscarry in the third trimester, or have a stillborn child, can claim for six weeks. You must fill in the application forms and, together with other required documents, hand them in at a Labour Centre. If you are unsure of how to complete the forms, the Labour Centre consultants can assist you in completing the forms.

			IF YOU HAVE MEDICAL SCHEME COVER

			Find out what your medical scheme covers and how much your baby will add to your monthly premium.

			CONSIDER YOUR LIFE INSURANCE 

			As a new parent, consider taking out life insurance. A good amount is ten times your annual income for the period the child is expected to be a dependant.  So if you make R100 000 a year, consider a R1 000 000 policy. This may provide for your child for ten years, although you really need to look at providing until adulthood, which at birth is 20 years. Annual premiums typically cost a few hundred rand, and vary based on age, gender, health, and the policy’s amount and duration.

			BABY TIPS

			
					Make a list of all the things that you need for your baby such as carry cot, crib, pram, baby monitor, car seat, etc.  If you have a lot of family and friends, you may get many of these things at your baby shower, but if you don’t, you need to start saving for them.

					Once your baby is born, you will need about R1 000 each month for baby formula, nappies, and other baby things.  

					Go take a look at all the day care centres in your area and decide which is best for your baby - this is if both parents will work after the baby’s arrival.  Once you decide on a care centre or provider, you need to factor that expense into your monthly budget.

					Once you have made an initial baby budget, you need to check whether your income will be enough to cover the additional expense.  If not, you may have to start cutting down on unnecessary expenses before the baby is born and perhaps alter your lifestyle a little.  Saving beforehand can save you a lot of hassle later on and you won’t find yourself buried in debt.

					Babies outgrow everything very fast, so don’t buy expensive clothes in the first couple of years. For items like a crib, baby swing, pram, high chair and car seat consider buying used items, or ask your friends and family members (whose children have outgrown these items) whether you can borrow them. 


			

		


		
			CHAPTER 4

			CHILDREN’S POCKET MONEY

			A child is generally old enough to handle money once they have basic numeracy. This age is as early as four or five years old depending on the child. At this age, exposure to money is to teach a child that money has a value, that money is exchanged for goods and that money should be saved. The savings habit is best taught through the use of a piggy bank and until a child is fully capable of addition and subtraction, saving is best taught by giving targets in the amounts a child can save. 

			You can encourage the behaviour through rewarding the child with more coins for saving. This is the basic introduction to saving and investment. An important principle is that when money is put aside, you can be rewarded with more money! This is the basis of interest and compound interest. As the child gets older and the coins accumulate, you can then open a bank account and teach your child that banks act as storage for money, and this is an introduction to the financial system.

			POCKET MONEY

			The concept of regular pocket money can be enforced when a child is in school. Grade 1 is a good starting point as in many schools tuck shops are a feature and will soon have a child quickly learning that R10 buys more than R5. The amount you give your child initially must be a small amount; enough to buy a small treat, but not too much to start enforcing anti-social money behaviour. Many parents think that by giving a child a large sum of money, they are helping the child make friends and show off wealth. In fact, they are teaching the child not to value money and teaching them how to manipulate people with money.

			CASHLESS ENVIRONMENTS

			Many affluent schools now operate cashless environments where parents “load” money on cards. Although this is similar to a debit card system, a child must still handle and appreciate the physical paper and coin money regularly. The amount loaded onto your child’s account must still be responsible and a parent should avoid the temptation to “keep up with the Kunenes”. The tuck shop should be for a treat, maybe once a week, and not a daily entitlement. The lack of control of parents in giving money is part of the reason for the high child obesity in South Africa, and is also a reflection of the lack of control and responsibility many parents also lack around their own money matters.

			YOUR CHILD IS AN INDIVIDUAL

			The individual approach you take to teaching your child will ensure responsibility and respect for money in the future. Where possible, encourage children to “earn” pocket money through chores which plants the seed of work ethics and not entitlement. Money is also a great tool to teach discipline through punishment by withholding pocket money. Despite how “poor” you may think you were growing up, try not to overcompensate by spoiling your children financially. Remember that if your child grows with a sense of entitlement, you are setting yourself up for “rebellion” should your financial circumstances change.

			By teaching a child the correct core principles, they can understand when you say you are “saving” for that big toy or trip they want, and appreciate money for its true use, a simple exchange for goods and services.  Try to not allow a child to develop a negative or positive emotional bond to money as this will have consequences in their adult life. Money is a tool, try keep that perspective clear, and remind them that your love is more important than any amount of money. The challenge is that many adults have substituted love with money.

			HOW MUCH IS ENOUGH?

			The simple answer here is that there are no clear rules and every parent must do some investigation. If the pocket money is strictly for tuck shop, it is best you visit the school and note the prices of the items you would allow your child to consume. You can then use this as a guide as to how much to give. Remember that it is your child, and you should decide what is best for them to eat.

			If you are also encouraging a child to “earn” extra pocket money, you can set a weekly amount and the child can earn more money. You should still monitor behaviour and ensure that all earnings are not spent (a problem most adults have!). Ensure that at least 30% is saved – this practice is preparing your child to save and invest. You must also encourage a child to maintain multiple savings goals in the form of different piggy banks or money tins for different purposes. This is seeding the concept of budgeting for specific purposes. 

			MONEY ADDICTION WARNING

			Despite any precautions you may take, remember that money can be addictive and can affect children. It is important to monitor your children and the amounts of money they accumulate. It is admirable to see money grow in your child’s piggy bank but try and know the source of your child’s “wealth”. We live in a society with deteriorating morals and adults have been known to use money as a tool for child abuse. Your child must also not develop tendencies to steal. If you see such behaviour in your child, it is recommended you visit a child psychologist. It is not a bad idea to instil rules as to whom your child can accept money from and also advise your relatives and friends of your recommended gift amounts. There is nothing worse than being upstaged by “rich” uncles and aunts.

			RECOMMENDED WEEKLY POCKET MONEY AMOUNTS

			Assuming that your child takes a healthy lunch box to school and does not need the tuck shop for food, here are my suggested pocket money amounts and amounts you can allow your children to earn for each household chore. These amounts are suggestions and the final decision depends on you as the parent.

			
				
					
					
					
					
				
				
					
							
							Child’s Age

						
							
							Weekly Tuck Shop

						
							
							Amount per Household Chore

						
							
							Birthday Cash Gift

						
					

					
							
							4 - 8 Years

						
							
							R10

						
							
							R1

						
							
							R100

						
					

					
							
							9 - 12 Years 

						
							
							R20

						
							
							R2

						
							
							R200

						
					

					
							
							13 - 15 Years

						
							
							R50

						
							
							R5

						
							
							R500

						
					

					
							
							16 - 18 Years

						
							
							R100

						
							
							R10

						
							
							R1 000

						
					

				
			

		


		
			CHAPTER 5

			FOUR LITTLE PIGS

			One of the most asked questions by parents is how to introduce their children to money and the financial markets. This should happen once a child has an appreciation of coins and notes as an exchange of value. This should go hand-in-hand with the previous chapter of giving children pocket money. This method of teaching your child requires a minimum of four money boxes or piggy banks.

			PIGGY/BOX NUMBER ONE

			With the first piggy, you should ask your child to think of something they would like in the future. This could be a bicycle, toy or treat they look forward to. If your child can write, you can go a step further and ask them to write the goal on the side of the pig. This will remind them of the purpose of this money. Piggy number one establishes and introduces your child to setting financial goals. In life it is important to set goals and saving requires goal setting. The first pig teaches a child the principle of saving. It requires a savings target – the amount to be saved and over what length of time. Your child will also learn that when saving for a goal, it is rare to achieve this goal in one attempt. If your child has more than one goal, you can encourage them to have more than one pig once they have achieved their first target successfully. This is because as adults, we seldom have just one savings goal. 

			PIGGY/BOX NUMBER TWO

			With this piggy, you should tell your child that every coin they put in this pig will be doubled on their birthday by you. Again, your child can label this piggy bank if they can write. Piggy number two introduces your child to the principle of investment. In life, if one delays spending and gratification, one can be rewarded with a “return”, a growth on your money because you waited. This pig may see much activity as a birthday approaches but will reinforce that investment requires time. As a child grows, you can increase the time required for you to double the saving, and the rate you offer the child, reflecting real life where the reward increases with the vested period.

			PIGGY/BOX NUMBER THREE

			This piggy is an important one! Your child should label it and know that it is for homeless children and orphans. This pig will teach your child the principle of financial empathy. When we realise that we are financially better off than someone else, we will always appreciate what we have. This piggy can be given to the less fortunate on your child’s birthday, enforcing this day as a significant financial milestone. As we grow older and become adults, we too have financial milestone dates such as the tax year. It has been proven that, when we give to others freely, we secrete “mood enhancing” chemicals in our brains such as dopamine (a feel-good chemical), serotonin (a mood-meditating chemical), and oxytocin (a compassion and bonding chemical). These chemicals assist us in setting our natural physiological balance. Above all, the most gifted people financially are also the biggest givers; this is no coincidence if you are seeking financial success.

			PIGGY/BOX NUMBER FOUR

			To many readers this last pig should be the first. You should tell your child to give to God. Money and spirituality are connected and this is addressed in detail in a later chapter on tithing. The “God” pig must also be clearly labelled and your child may also take church offerings from this pig. 

			TYING IT ALL TOGETHER

			When the pigs are full, a trip to your bank must be organised to deposit the contents. This will introduce your child to the financial system. They will understand that the bank is an institution where they can store their money, and in return be issued with a plastic card. Many leading banks have special children’s accounts which complete the circle in your child’s understanding that the plastic card represents the contents of their piggy banks that they have deposited. This will de-mystify the plastic cards to children, and take away the false belief that every time you put a card in the ATM money will come out. As a parent, you can now teach the child that they can only get out what they have put in.

			The priority of the pigs will change, and just like adults decide when to save, when to give and when to invest, a child will start making these choices. These choices are made easier for your child as they grow up because of your parental influence and teachings. 

			It is important, in this digital age, to ensure that your child is well acquainted with coins and notes in order to fully understand money.

		


		
			LITTLE G MONEY STORY

			My first experience with money as a “Little G” was not positive. As an active little boy, I loved toy cars and my mother really supported this love by buying me many little “Dinky” cars and even a couple of remote controlled cars. It was the early eighties so this was cutting edge technology. As a curious child, toys typically did not last and needed replacement frequently. I did however notice that from remote control cars I soon received plastic moulded cars. The type you either get as a freebie or are really cheap.

			This was my first experience in realising that my parents’ cash flow was now challenged, as I now had a sibling who was at school. I was often told by my parents that they just did not have the money for my numerous requests.

			I attended the best private schools in the land with all the important languages like Latin and French, and had a healthy extra mural schedule that included music, speech and drama lessons, bridge, chess, debating, every sport imaginable, mass and much prayer, and many other activities I had to participate in. I learnt with the children from the wealthiest of families, the sons of captains of industry and I fraternised in rich surroundings. This sounds really great right?

			The problem was that my mother was a nurse, paying my school fees on a civil servant salary. I was later to discover, as a teenager, that my fees for a term were roughly four months of her salary. If you do the maths there were three terms in a year and I was in school for thirteen years, nine at St George’s College and four at St John’s College. It was a recipe for financial disaster.

			I knew who the school bursar was from an early age, and dreaded half term as it was often the last day of school for me, at least for a few days whilst Mama looked for money for my fees. And in this looking, she taught me the “art of borrowing”. Over and above the school fees drama, let’s not even discuss my one hundred piece school uniform costs, complete with straw hat, my lunch box needs and transport. I was one of a handful of children NEVER to taste the annual school overseas trips to Europe.
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