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Introduction
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Congratulations on purchasing NLP and thank you for doing so.

The following chapters will discuss how to use neuro-linguistic programming and dark psychology techniques to manipulate people and get everything that you want out of them. This is a wealth of information that I’ve built up over a lifetime. I can’t tell you how you should use it. I can only say that, if used appropriately and cleverly, these are the tools you can use to get ahead of everyone else. Use this information with caution, because these are very real secrets of the human psyche, and they can easily be used to manipulate people.

There are plenty of books on this subject on the market, so thanks again for choosing this one. Every effort was made to ensure it is full of as much useful information as possible, please enjoy!
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Chapter 1: The Background of Dark Psychology
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This book explores neuro-linguistic programming, which is one major facet of dark psychology.

It’s a bit of a well-kept secret that the ability to manipulate people is a useful tool. It’s one of the reasons how businessmen and politicians get and hold their positions. There comes a certain point in your life wherein completely turning off your emotions and being pragmatic is a skill you need to have. Nobody likes to discuss it because we have this societal fear of the reality that people can just be seen as a means to an end.

The late Steve Jobs was particularly renowned for his ability to work people’s emotions and to say just the right thing that would get them to come around to his view. It was so strong, in fact, that the people around him developed their own term for it: the ‘reality distortion field,’ a phrase coined from a similar phenomenon in the Star Trek universe.

There are numerous historical instances of Steve Jobs taking advantage of his unique ability to get precisely what he wanted. One such instance was when Jobs, in the 1980s, was trying to get Pepsi CEO John Sculley to come to Apple. This exchange spawned a famous line that many know today: “Do you want to sell sugared water for the rest of your life, or do you want to come with me and change the world?”

There is a lot that can be said about his specific ability to charm and manipulate people, not the least of which was his deep understanding of what people wanted as well as what people wanted to hear. Add on to this an understanding of subtle intimidation, power cues, and a large amount of passion and charisma, and you have a powerhouse who could get pretty much whatever he wanted.

How does all of this apply to you? Well, you’re reading this because you want to learn how to work with people from the inside out. You want to know how to say just the right thing to get what you need and how to manipulate people such that you can bypass any obstacles, so they will do exactly what you want. If that’s the case, then you’ve come to the right place.

The fact is that the mind is a relatively simple thing. While the brain is infinitely complex, the manifestations of the conscious mind are both resolute and easy to work with. Most people work in very obvious and predictable ways such that if they’re a ‘normal’ person, you can rather easily figure out the best way to work with them in no time flat.

The purpose of this book is to analyze all of these patterns within the context of people in general so that you can learn the best way to put these trends to use. Some people will, of course, break these ‘standard’ molds, and for this reason there are a couple chapters dedicated to the idea of knowing the person you're working with, reading their inner and outer body language and mental cues, and knowing how to build a paradigm that you can easily manipulate them with.

In the end, this book is about using the concept of neuro-linguistic programming to its fullest to get what you want out of people. A more common term for this is ‘manipulation.’ However, the aim of neuro-linguistic programming is slightly different. Neuro-linguistic programming is more focused on the long-term shifting of attitudes where manipulation is more based on immediate gains. That isn’t to say that neuro-linguistic programming isn’t a form of manipulation though, it absolutely is.

When you hear the term ‘manipulation,’ you will probably have some sort of knee-jerk reaction like, “Wait, isn’t manipulation wrong?” And to this question, there is no simple answer.

I have to say no, though. Manipulation isn’t wrong, manipulation is simply a tool. How you use it can determine whether it’s wrong or not. For example, an example of manipulation being objectively wrong is doing something that gets somebody terribly hurt. There are also some unspoken rules that you should never break. For example, while it’s pretty easy to take advantage of the fact that somebody’s parent is dying, actually doing so is a major ethical gray area.
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