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Disclaimer

THIS BOOK GIVES YOU the real point of view of a human author, which is a nice change from the growing number of books written by AI.

This book is presented for the express purpose of providing information. We have taken every precaution to guarantee that this book is accurate and comprehensive.

Despite our best efforts, the content might have typos, missing information, or be out of date. Content may be changed, updated, or removed by the author at any time. 

Both the publisher and the author disclaim all responsibility for any inaccuracies or omissions and do not guarantee that this book is comprehensive.

The author does not advocate or recommend any particular product, service, business, or person. Before basing any judgments on the material of this book, the reader is expected to perform their own research and exercise due diligence.

The publisher and author expressly disclaim all responsibility and liability, whether direct or indirect, for any damage or loss that may occur as a consequence of this book.

Readers are encouraged to exercise their best judgment before implementing any suggestion or recommendation from this publication. It is advised to consult a medical doctor, therapist, or attorney if you desire expert counsel.

Without the author's explicit written consent, you may not copy, reproduce, store, transmit, or otherwise make available all or part of this book, whether by mechanical, electronic, photocopying, recording, scanning, or any other method.
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Introduction

[image: ]




There comes a moment—sometimes subtle, sometimes like a lightning bolt—when you realize you’re bleeding emotionally. Not from one giant gash, but from a thousand small cuts. The ‘friend’ who never asks how you are. The coworker who drains your spirit before you’ve even had your coffee. 

The family member who sees your kindness not as a gift, but as a resource to be mined. Sound familiar? Then you’re not alone. You’re just a Giver—surrounded by Takers who’ve mistaken your light for something they’re entitled to devour.

This book is your wake-up call. No more smiling through exhaustion. No more confusing kindness with servitude. No more toxic ‘healing circles’ where the only one doing the healing is the narcissist in the middle.

You are done.


“Givers Bleed, Takers Feast” will give you what no sugar-coated self-help book ever has: the power to identify, disarm, and walk away from the Energy Vampires in your life—and never look back. It’s not about becoming cold or cruel. It’s about reclaiming your soul. Your life force. Your joy.

Here’s what you’ll get inside:

A radical new lens to see the manipulative patterns of takers—so you stop questioning your sanity and start trusting your gut.

The ‘No Without Guilt’ technique that’ll stop you from spiraling into people-pleasing hell.

Your Hidden Cost Calculator: a reason for you to start measuring exactly how much energy, time, and self-respect you’re bleeding in the name of being ‘nice.’

And Your Soul Armor Method—which resides in you already-a brand-new, battle-tested blueprint for building spiritual and emotional protection so potent, manipulators won’t even try to latch onto you anymore. 

This is not about ‘being more mindful’ or ‘setting better intentions.’ You’ve tried that. It didn’t work. Because you weren’t taught how to shut the door, bolt the lock, and sit in your own power with the peace of a moonlit bath and the strength of a goddess guarding her temple.

By the final page of this book, here’s where you’ll be:

Clear-eyed about who drains you—and why.

Emboldened to draw lines that don’t wobble or crack.

Recharged in body, spirit, and purpose.

Free.

This is your permission slip to stop bleeding.

This is your handbook to stop feeding the feast.

This is your blueprint for energetic freedom.

Welcome to the end of the taking—and the beginning of your reclamation.
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Chapter 1: Are You a Giver or a Taker in the Great Divide?
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It is said that there are two types of individuals in the world: those who pour and those who drink. Those who give and those who take. Those who leave their mess for others to clean up and those who stay late to assist with cleanup after the party. The ones who act as though they are unaware of the bill on the table, and the ones that automatically go for the check during dinner. 

However, it isn't always so clear. The difference between givers and takers can occasionally be subtle and sneaky—a steady drain rather than a direct steal. 

Let's look more closely, even if you may already know which side of the divide you lean toward. Because realizing this distinction isn't only about getting to know oneself better; it's also about preventing yourself from being exhausted. 

The Dilemma of the Giver 

LET'S MEET LISA. SHE'S the kind of person who offers to help before anyone even asks, remembers birthdays, and texts to check in when someone seems depressed. She is trustworthy. thoughtful. A nurturer by nature. Because Lisa is constantly there for them, people adore her. However, Lisa is also worn out. 

Even when she's exhausted, she never declines an additional shift at work. When her friends' lives are falling apart at midnight, she is the one they contact, and she never leaves a message on voicemail. She has always felt that friendship and love are gained via sacrifice and that she will be appreciated in return if she only puts forth enough effort. 

This is who I am, Lisa assures herself: a giver. However, there is a silent resentment at the core. A murmur that queries, "When is it my turn?" 

The Advantage of the Taker Now 

INTRODUCING JAKE. JAKE is endearing. He rarely gives back the favors he asks for. He "forgets" to repay the money he borrows. He has a knack of making it appear like you are the only person who can assist him when he needs something. He simply takes more than he gives; he isn't necessarily a horrible person. And he seems to get away with it in the world. 

Jake doesn't spend the night contemplating if he has done enough for his pals. Because they always have, he believes that people will assist him. Even when he expects a yes in return, he has no trouble saying no to people. With the help of a network of generous people like Lisa who are unaware of their own depletion, he navigates life with ease. 

Jake and other takers prosper because they are adept at locating individuals like Lisa. And the loop keeps going as long as the givers are unaware of the pattern. 

The Principal Disparities: Identifying Givers and Takers 

1. Emotional Extraction versus Emotional Investment 

GIVERS HAVE AN EMOTIONAL stake in the well of others. They actually care, listen, and offer assistance. Conversely, takers draw out emotional energy. Without receiving anything in return, they rage, demand, and expect comfort. 

2. Expectation versus Reciprocity 

A GIVER VALUES BOTH giving and receiving; they believe in mutual caring. Takers rarely give back the kindness they expect. If they offer assistance, there are frequently conditions attached. 

3. Responsibility against Justifications 

GIVERS ARE ACCOUNTABLE for their deeds and the impact they have on other people. When confronted, takers frequently play the victim, shift the blame, or justify their actions. 

4. Self-Preservation vs. Sacrifice 

FOR THE BENEFIT OF others, givers will set aside their own demands. Takers put their needs first and only make sacrifices when doing so will help them in some way. 

Is It Possible for a Giver to Turn into a Taker 

THE TOUGH PART IS THAT even the most giving people have their limits. Some givers become defensive, resentful, and bitter when they reach their breaking point. They may begin to withhold their generosity in the hopes of receiving compensation for all of their good deeds. 

In a sense, they turn into reluctant takers. This change takes time to occur. Over time, it intensifies as fatigue gives way to annoyance, which in turn solidifies into a feeling of obligation. And for that reason alone, balance is essential. 

Being a giving or a taker is not a decision you must make. Both are possible. Knowing when to give and when to hold back is the difficult part. 

How to Break the Cycle and Find Balance 

ASK YOURSELF IF YOU are giving too much because you feel forced to do so or out of true kindness. Ask yourself if I genuinely appreciate what people do for me or if I'm just expecting it if you realize that you're taking more than you're giving. 

Establishing limits is necessary for balance. 

It entails receiving without taking advantage of others and giving without exhausting oneself. It entails understanding when to say "yes" and "no." It entails realizing that you deserve to be treated with the same respect that you show others.

Because ultimately, the most wholesome relationships aren't based on one partner giving all the time and the other taking all the time. They are based on respect, caring for one another, and having the guts to defend your own vitality. 
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Chapter 2: How They Identify and Take Advantage of Generosity: The Taker's Playbook
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Those who are takers don't wear labels. They don't make their plans known or acknowledge that they are seeking a victim. Instead, they use charm, delicacy, and strategic methods to get as much as they can from those around them—never returning the favor in proportion. 

Anyone who has ever been exploited, misled, or emotionally spent from giving all the time has to understand the playbook of a taker. You can overcome their influence and prevent your generosity from being taken advantage of once you identify the patterns.

OEBPS/d2d_images/chapter_title_above.png





OEBPS/d2d_images/chapter_title_corner_decoration_left.png





OEBPS/d2d_images/cover.jpg
Givers Bleed,
Takers Feast

The Unspoken Battle Between
Selflessness and Greed

g

of‘".\
b,

8%/

v

Maria-
Morrison





OEBPS/d2d_images/chapter_title_corner_decoration_right.png





OEBPS/d2d_images/chapter_title_below.png





