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      If you’ve been around the network marketing industry for very long, you’ve probably heard some amazing success stories. Maybe you’ve been inspired by incredible rags-to-riches tales, emboldened by accounts of corporate servants who’ve become independent business leaders, or intrigued by the legends of people who’ve traded their retirement or unfulfilling careers to build personally rewarding organizations that earn six or seven figures annually. Although these stories—filled with great cars, huge homes, and exotic vacations—are exciting, they can also be a little intimidating if you are new to the industry.

      You might be simply trying to figure out how to fit a few calls to potential customers into your schedule. Maybe you are still working up the courage to talk to someone about a business opportunity. If that’s the case, those wild success stories may seem unattainable or, at the very least, further down the road from where you are now.

      The truth is, though, almost every one of those top-tier, mega-successful leaders started in the same place as you: with no customers or team members, but plenty of dreams about what could be. With the right habits, mindsets, and enough time, they built businesses that have helped them make those dreams come true.

      Our tendency to focus on extraordinary stories can cause us to disregard all the work it took to get to that stellar level of achievement. That’s why, in this book, I wanted to share stories from people who may be a little closer to where you are now, whether you’re just getting started or are starting again.

      The goal of The Everyday Networker is to highlight inspiring, relatable, real-life examples of direct selling consultants and network marketers. What you’ll find here are insights from people who aren’t all at the top of their companies yet but are persistently and purposefully working to build thriving businesses. Each person featured in this book, perhaps like you, has a vision of what they want to achieve. Some of them have been part of this industry for years and have built businesses with several companies. A few were launching into new businesses when this book went to press. Others had recently moved from one company to another and were starting over. They come from different backgrounds and have taken a variety of career paths. Some work on their businesses a few hours a week, alongside other jobs. A few are full-time network marketers. Despite their diverse backgrounds and approaches, each network marketer featured in this book shares a common desire to grow themselves and others while increasing their income and opportunities.

      

      In this book, you will find practical, actionable ideas that are working for people who are building their network marketing businesses right now. Their encouraging, real-life stories are packed with strategies, habits, and mindsets that you can use to kick-start your success. Not every idea offered will be for you. That’s okay. My hope is that you will take the stories and strategies that resonate with you and implement them right away. Don’t wait. Take what you learn from these everyday network marketers and make your business work for you, starting now.
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      Have you ever experienced a lightbulb moment? When, in a flash, you see the possibilities for your life with high-definition clarity? For me, that’s what it felt like the first time I heard about the network marketing business model. A friend had invited me to an information meeting, and as I listened, I thought, This is so simple! Why doesn’t everyone do this?

      The business made perfect sense to me. You tell people about a product you like. They try it. You get paid. Brilliant.

      Everyone I knew, including me, was already doing that—referring products, suggesting movies, offering restaurant recommendations, explaining the features of a new computer or kitchen gadget—for free. Instead of spending millions on advertising, the company my friend represented paid people to spread the word about their products.

      I jumped at the opportunity right then and there.

      That was thirty years ago, and I am still just as excited about this business model as I was that night. It’s social selling, and it’s more common than ever before. Companies around the world benefit from word-of-mouth advertising every time you leave a five-star review. So why not get paid for it?

      Today, this business is what makes my life and the lifestyle I enjoy possible. It’s what puts my dreams within reach. Best of all, it allows me to help people live healthier and make their dreams come true.

      I’ve learned from my experience that multi-level marketing is one of the best ways to make up for lost time when it comes to retirement planning or for starting over after a huge loss in life. No matter where you’re starting, when you follow a great system, it’s possible to make strides toward financial freedom in a matter of a few years or even a few months. The traditional forty-year career that most of society relies on can’t compete with that timeline. After my divorce, I had to start over on my own at forty-two, and I knew this business was the only way I could have the comfort, peace of mind, and lifestyle I desired.

      The truth is that money is just the icing on the cake. A cake that gives me and millions of other people some sweet options. I can’t see myself doing anything else!

      STUMBLING BLOCKS

      I jumped at the opportunity, but not everyone does because not everyone gets it. My then-husband wasn’t nearly as excited about my new business as I was. We had a farm and five children. To say life was busy would be an understatement. It wasn’t that he was against me having my own business, he just didn’t want it to take time away from anything I was doing. The problem for me was that farming is not a nine-to-five job; it was sunup to sundown. And it seemed like homework and housekeeping filled the remaining hours of the day.

      Still, I found a few hours here and there and began to earn a little extra money. Those hours all vanished when my husband and I divorced. Suddenly, I was a single mom with five children. They were my priority. After a full day of work for me and school for them, we juggled sports, clubs, concerts, supper, and homework. Then we’d head to bed and start all over the next day.

      Life was busy, and I hadn’t yet learned one of the most practical lessons of network marketing, which was how to use the nooks and crannies of my time effectively. My business was there, but it sat on the back burner simmering until, one by one, my children ventured off to college. When my youngest child left home and the house was quiet, I dove into my business with full force.

      When I look back on those years, I can see that the stumbling block wasn’t what I thought it was. I thought it was a lack of time. But it was really me, not my circumstances.

      STUDENT, MEET TEACHER

      The adage, when the student is ready, the teacher will appear, has certainly proved true in my life. As clearly as I could see that networking was a great industry and perfect for me, I hadn’t developed the mindset to create the success I desired. I saw other people whose lives were just as busy as mine, achieving great success with their businesses. All the while, my business plodded along at a snail’s pace for years.

      I’m not beating myself up for that because I believe everything happens in its time. The most important lesson I’ve learned is that I needed the right mindset to make my financial dreams come true. When I understood that about myself, the teacher came in and made all the difference. The teacher was personal development.

      Personal development was the missing ingredient for me. Divorce can do a number on your finances and your self-esteem. It took time and intention to build myself up. Reading books, working with mentors, and listening to podcasts and audiobooks gave me the tools I needed to rebuild.

      I want to share some of those tools and lessons I’ve learned through the years as I’ve built businesses with several companies. I hope you’ll find them helpful in your journey to success.

      The company isn’t the key to your success. You are. In the many years that I’ve been part of this industry, I’ve built businesses with several companies. Once or twice, I started over with a new company because I wanted a change or found a product that I was excited about. More than a few times, the change occurred because the company closed or merged with another business. What I’ve learned is that if you believe in yourself and what you’re selling, you can be successful. If you can thrive in one company, it’s likely that you can thrive in another.

      Your success is connected to, but not dependent upon others. Everyone on your team will develop at their own pace. Some people will come in ready to go, others may never kick their businesses into high gear. Invite everyone to learn and grow with you, but don’t wait for others to do and be your best. You can’t push people to success, and if you try to, you’ll just wear yourself out. Lead the way by example.

      Not everyone is like you, and that’s okay. As a new business builder, I wanted everyone to be as excited as I was. I thought it was my job to trigger a switch in every customer’s brain that would light them up and get them excited about being a promoter so we could change the world together. But that wasn’t my job.

      Not everyone is going to “get” network marketing, and that’s okay. Sometimes even the people on your team won’t be as driven as you are to succeed. Just keep sharing the information and be there for them when they decide they are ready to move to the next level.

      Know yourself. Understanding personalities and what makes people tick allows you to work with all kinds of people. But before you can really know how to work with others, you must understand yourself. What is your motivation? How do you work best? What kinds of people do you work best with, and why?

      You are in charge of your feelings. We all have days when we feel excited and days when we feel completely unmotivated. There are days when we feel like champions and days when we feel as if we will never win.

      My pursuit of personal development has taught me that feelings are not permanent. Positive feelings need to be fostered and nurtured. Negative feelings can be turned around with a good book or an inspiring message. You don’t have to stay stuck in a bad mood. You have the power to change the way you feel.
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