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PREFACE





The Return of Power Politics

For a generation after the Cold War, the world was told that borders mattered less than markets, that trade would tame rivalries, and that economic interdependence would make war irrational. Globalization was not merely a system—it was a promise. Nations could compete, but they would do so within shared rules. Disputes would be settled by arbitration panels, not aircraft carriers. Tariffs were relics of the past. Sovereignty was respected because stability benefited everyone.

That promise is now breaking.

By the mid-2020s, a different logic returned to the center of international affairs: power first, rules later. Economic tools became weapons. Military strikes were reframed as “enforcement.” Diplomacy increasingly resembled coercion. And at the heart of this shift stood the United States under President Donald Trump’s second term, where tariffs, sanctions, and selective military force were deployed not only as policy instruments but as signals of dominance.

Supporters framed these actions as strength—necessary measures to correct unfair trade, defend national security, and deter adversaries. Critics called them something else: bullying. Not in the schoolyard sense, but in the geopolitical one—the use of overwhelming leverage to compel compliance, bypassing institutions, and redefining “law” through power rather than consensus.

The response was equally historic. China, Russia, Iran, and a growing coalition of emerging powers grouped under the BRICS framework rejected the idea that one nation could dictate the global order. They spoke of sovereignty, multipolarity, and international law. They accelerated efforts to trade outside the dollar, built alternative financial systems, and coordinated diplomatic resistance. What had once been a loose economic grouping began to resemble a political counterweight.

This book examines that confrontation.

It is not written as a polemic for or against any government. It does not reduce complex events to slogans. Instead, it traces how tariffs replaced negotiations, how military strikes became diplomatic tools, and how a rising bloc of nations pushed back against what they saw as economic and strategic coercion. From the escalation of global tariffs to the strikes in Iran, from the Venezuela operation to the widening BRICS alliance, the story that unfolds is one of a world drifting away from consensus and toward rivalry.

The chapters ahead analyze how power is being exercised—and resisted—in the twenty-first century. They explore whether the current trajectory represents temporary turbulence or a structural transformation of global order. Above all, they ask a central question: when the strongest nation in the system chooses pressure over partnership, what kind of world does it create?





























CHAPTER 1





    Resi of Tariff Warfare


For most of the post-war era, tariffs were treated as blunt instruments—useful in narrow disputes but dangerous when applied broadly. They distorted markets, invited retaliation, and risked triggering economic crises. After the creation of the World Trade Organization and decades of trade liberalization, average tariff rates among major economies fell to historic lows. Free trade agreements multiplied. Supply chains stretched across continents. The logic was clear: economic integration made conflict costly.

That logic would be fundamentally challenged in the mid-2020s.

When Donald Trump returned to the presidency, tariffs were no longer framed as technical trade tools. They became instruments of state power. Within months, sweeping levies were announced across multiple sectors and dozens of countries. Steel and aluminum were hit first, followed by automobiles, electronics, machinery, pharmaceuticals, and agricultural goods. In some cases, rates rose to levels unseen since the early twentieth century. Entire national economies were suddenly confronted with the reality that access to the world’s largest consumer market could be restricted at will.

The official justification was familiar: trade deficits, unfair competition, national security. But the scale and frequency of the measures revealed something deeper. Tariffs were no longer simply about correcting imbalances. They were about leverage.

Tariffs as Strategy, Not Policy

In earlier eras, tariffs were usually targeted. A dispute over subsidies might result in duties on a narrow category of goods. A dumping case might affect one industry. The Trump administration’s approach was different. Tariffs were imposed broadly, sometimes across entire product categories, sometimes against entire nations.

Steel and aluminum tariffs expanded well beyond strategic rivals to include long-standing allies. Canada, traditionally treated as a near-domestic supplier in North American manufacturing chains, faced heavy duties. European exporters were targeted in automobiles and industrial machinery. Brazil and India—emerging powers that had long maintained cooperative relations with Washington—found themselves subject to punitive rates on agricultural products, metals, and technology components.

China, however, became the central focus. Existing tariffs from earlier trade disputes were expanded. New levies were layered on top of old ones. At various points, cumulative duties on certain Chinese goods exceeded anything seen in modern trade history. Entire supply chains—from consumer electronics to renewable energy components—were suddenly subject to artificial price barriers.

The stated objective was to force structural change: compel other governments to modify industrial policy, reduce state subsidies, open markets, and re-shore manufacturing to the United States. But the implicit message was unmistakable. Market access was no longer a shared economic benefit; it was a privilege granted conditionally.

In effect, tariffs became a diplomatic weapon.

The End of Neutral Trade

For decades, trade disputes were mediated through institutions. Countries brought cases before the WTO, negotiated settlements, and accepted rulings—even when they disagreed. The Trump administration openly challenged this model. Officials dismissed multilateral arbitration as slow, biased, or ineffective. Unilateral action, they argued, was faster and more decisive.

This approach marked a break from the rule-based order that had governed commerce since the 1990s. When tariffs were imposed without recourse to adjudication, the signal was not merely economic. It was political: the strongest player would decide the terms.

To supporters, this was realism. Why submit to procedures that constrained American power when rivals exploited loopholes and violated norms? To critics, it was something else entirely—the erosion of the very system that had stabilized global trade.

What made the situation more volatile was that the measures were often framed in moral language. Trade partners were accused of “cheating,” “stealing jobs,” or “undermining American workers.” These narratives transformed technical disputes into ideological confrontations. Once a partner was labeled as unfair or hostile, compromise became politically costly.

The result was escalation.

Retaliation and the Spiral Effect

Tariffs rarely operate in isolation. When one nation imposes duties, affected countries respond. By late 2025, retaliatory measures were spreading across multiple continents. China targeted American agricultural exports, machinery, and technology services. The European Union imposed counter-duties on U.S. industrial goods. Canada and Mexico responded in kind, focusing on politically sensitive sectors. Brazil and India recalibrated their own tariff structures, while exploring alternative trade arrangements to reduce exposure to the U.S. market.

What had begun as a series of bilateral disputes evolved into a network of trade barriers. Companies that had built complex supply chains over decades now faced sudden cost increases. Components manufactured in one country, assembled in another, and sold in a third became subject to layered taxation. Prices rose. Delivery times lengthened. Investment slowed.

The effects were uneven but pervasive. Consumers felt the impact through higher prices on electronics, vehicles, and household goods. Exporters saw demand shrink as their products became less competitive. Emerging economies, particularly those integrated into global manufacturing networks, faced difficult choices: absorb the losses, pass costs to consumers, or relocate production entirely.

For many governments, the message was clear. Dependence on a single dominant market was no longer safe.

The Language of Economic Coercion

What distinguished this phase of tariff warfare from earlier trade conflicts was its explicit political framing. Officials did not merely speak of protecting domestic industries; they spoke of using tariffs to “bring countries into line,” to “force compliance,” to “make them pay.”

This language mattered.

In international relations, words shape perceptions. When economic measures are framed as punishment rather than negotiation, they are interpreted as coercion. For nations already wary of American dominance, the tariffs confirmed longstanding fears: that economic integration under U.S. leadership was conditional on political alignment.

China’s leadership responded with unusually direct rhetoric, condemning what it described as “unilateral economic aggression.” Russian officials echoed similar language, warning that weaponizing trade would destabilize the global system. Even traditionally aligned countries expressed discomfort, not only with the tariffs themselves but with the precedent they set.

If market access could be restricted based on political disagreements, what remained of free trade?

From Globalization to Fragmentation

By 2026, the effects of sustained tariff warfare were visible in macroeconomic data. Global trade growth slowed. Cross-border investment declined. Companies began restructuring supply chains to avoid exposure to volatile policy environments. Regional blocs gained importance as firms sought stable, predictable markets.

One of the most significant shifts was the renewed interest in South-South trade. Countries in Asia, Africa, and Latin America increased commerce with one another, often through regional agreements that bypassed Western markets. China accelerated infrastructure projects designed to integrate these regions into alternative trade networks. Russia pursued energy and commodity partnerships outside traditional Western frameworks.

This was not the end of globalization, but it was its transformation. Instead of a single, interconnected market governed by shared rules, the world began to resemble a set of overlapping spheres—each with its own standards, currencies, and alliances.
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