
    
      
        
          
        
      

    


Writerpreneur: 

The Lost Books Anthology

by Dr. Robert C. Worstell, with Dorothea Brande



  
    
    
      While every precaution has been taken in the preparation of this book, the publisher assumes no responsibility for errors or omissions, or for damages resulting from the use of the information contained herein.

    
    

    
      WRITERPRENEUR: THE LOST BOOKS ANTHOLOGY

    

    
      First edition. December 18, 2024.

      Copyright © 2024 Dr. Robert C. Worstell and Dorothea Brande.

    

    
    
      ISBN: 979-8230709565

    

    
    
      Written by Dr. Robert C. Worstell and Dorothea Brande.

    

    
      10 9 8 7 6 5 4 3 2 1

    

  



  	
  	
			 

			
		
    For my devoted fans -- and especially my wife - thanks for your endless support in all this research. 

As long last, here are the answers.
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IT'S RARE WHEN YOUR best bits of a book don't make the cut.

And my recent research proved this exception to become a rule.

In the other three books I published in this series, I mentioned that this research process took over two years. And that there were many false starts.

But a pattern emerged from this process. I'd take a book as far as I could and then would find myself writing a new book from further questions I had. I'd answered the story question, but had overwritten. Cutting was needed.  

So as part of polishing up that book, I simply removed all the extraneous material, saving that material into a new document while I finished up polishing that first book for printing.

What I'd cut held together as an interesting story own its own, but was too short for a print volume. So it went onto a virtual shelf as just another interesting ebook.

I then dug into my planned second book (on copywriting.) This went along fine – until I got to its end and over-wrote it again.

So, once more, as I prettied up that now-completed book, I set aside what I'd cut. Again, it was a story that held together, but was not needed. It went onto that virtual shelf, then.

The third subject area (writing-craft) was work to research, review and recover lost secrets of writing bestsellers. I 'd earlier come across several classic texts which themselves had been neglected. The model was to produce these review-excerpts as mini-courses. Three mini-courses that made up this book. Each mini-course had a small footprint and its total transcripts added up to a printable text.

During the course of that research, I came across two author's works were too short to stand alone, but also didn't fit into the earlier build. So: a fourth and supplemental book.

And that last process gave me an idea of what to do with these nice orphans sitting on their virtual shelf. I had these two too-short books, both stylish and easy-reading non-fiction. Both highly applicable to our current scene of professional writing. Great ideas in short format. I knew now they'd make a nice supplement of their own. But even together, they were still not enough for a decent-sized paperback.

And the books I sold best were all non-fiction paperbacks. So I dug around in my archives and pulled up Dorothea Brande's classic, Becoming A Writer (another neglected and too-short classic) and – voilà! - we had a somewhat decent length, filled with three highly valuable tomes, if each too short for printing. (And this last book’s audiobook also made it into a course of its own.)

On that fourth book's own polishing step, I'd found probably the oldest classic storytelling craft – Aristotle's Poetics. Again, too short to publish on its own, but a vital read for professional authors. It also fit the model I'd started – and helped flesh out this last book.

So, this fifth supplementary volume was born. Made up of four short books, three courses, all now into one textbook. And this fifth book's material then further answers other questions that affect our modern authors and their success. And are slated to become a bundle of texts and courses available separately as well.

You're welcome.

Here's now a way to answer all sorts of questions that lay outside the earlier four books already published in this series. All for  curious students of writing craft and its business who run across those questions. This fifth book then puts a nice bow on this series. And I can get on with my next research, knowing that I've made all I discovered into five print-worthy volumes. Ones that will sell each other and more importantly give answers writers have been looking for well before self-publishing became a thing.

All for your reading and discovery.

Good Hunting!
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Book Marketing Breakthrough
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Introduction

AS I WRAPPED UP MY last books within the Writerpreneur Series, I saw I missed something big.

And I tried to at least point out where to go in a couple of closing pages. 

But found I was still haunted with an unexplored mystery.

What drove my last two years of research was to fill the missing answer to the question, “What is Effective Book Marketing?” 

I'd worked out a whole system earlier – but that system was scattered through three major books I'd written, edited and produced.

This short book and course then fills that gap, recording this proven strategy for all time.

For this research, I studied countless marketing books and endless blog posts.

Most suck. One or two make enough sense to credit in this course.

With this text and its course, I've been able to update my findings against the ever-evolving book marketing landscape. 

This approach I use has refined what I thought I knew against the hard lessons of life. We start from the viewpoint of a productive writer, not a marketer. Because a writer approaches things differently.

And in this work, I've kept to evergreen principles which have always worked in their various incarnations.

As I've pointed out in several places, you'll need to do a thorough study and practice of both the crafts of writing and marketing, then add on the craft of entrepreneuring. Your real book-selling successes will start showing up when you do.

For certain readers of my Writerpreneur series, this is a needful course and handbook to remind you of the basics you studied within that series. 

Note: this short course doesn't replace getting and studying the full Writerpreneur series. I reference several ideas here which have been more fully explained through longish chapters in those books.

Good Hunting!

Robert C. Worstell

Fall 2024

Lesson 1 – Scratching Your Own Itch

Quenching a Burning Question

I STARTED THIS PROJECT a couple of years ago. It ended up with three massive books and several auxiliary books – all involved with the burning questions of: How do I get my books to sell better? And: How do I control my income?

Life has demands for income which continue right along. Authors have book sales to depend on (hopefully) instead of a job. In figuring out how I could leverage my book sales better – read that as: book marketing – I started to review all the books I'd ever written, re-published, or merely collected in my studies.

Three books, in series, preceded this one you're reading. Scattered through those books was a pattern. It only took pulling each of these evergreen principles out and putting them into one place. 

What follows immediately below is the first lesson in this text, which explores these principles, these marketing solutions I'd found about the self-publishing business. 

Eventually, this mystery unraveled.

Of course, I'm not going to spoil the ending for you.

I will tell you that a failed Kickstarter project forced me to come to grips with the core problem of earning writing-income in an entirely new way. And ended up discovering another natural principle that “everyone knows”. What I found, again, is that  our obsession with depending on mechanical solutions to spiritual problems is what too-often hampers our discernment. 

In short – there are none so blind as those who will not open their eyes and see. 

Until then, to paraphrase another verse – we continue to lead each other from one ditch to the next, criss-crossing the road instead of simply walking down a well-beaten path that leads right in front of us.

I already knew that I was missing something. So this became a method to find the holes. For each I found, I'd then start researching that narrow point. Of course, those new solutions often led to other questions.

But ultimately, the journey finally ended – when I found a singular  underlying truth. 

- - - -
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How to Research Anything

ONE THING I LEARNED well during my lifetime of studies was how to analyze, how to research, how to write up my findings. 

First, you narrowly follow just your own bliss. You don't take up anything that doesn't fascinate you, that doesn't involve you emotionally.

While doing that, you amass anything and everything that might possibly have some solution to what you're trying to solve. 

You realize one thing right off: Probably 97% of everything out there is useless crud. But the 3% you distill out of that is spun gold. 

Another tool pops up: “When the Student is Ready, the Teacher Appears”. So be always open to that small still voice within.  You'll get nudges to find some old book you read and dismissed years ago. You'll suddenly want to buy a used hardback, remaindered out of a distant library, and then dig down to a small section where only that author had researched an answer to your specific question – where you go and tab a small pile of post-its on dog-eared pages, only to find the missing spun gold the author themselves didn't even know was there.

Research is persistence. It's faith in yourself. It's keeping your goal bright.

And it's also learning from the long, twisting, blind alleys you ran down into with all that energy. On your way back up to the main trail, you salvage what you can out of your notes – for later use, maybe.

This two-year-plus journey was to discover how to “build audience”. Right off, while I was doing all this distilling of my other work, I'd swallowed the conventional wisdom that social media was the fastest way to do this. After six months, none of this panned out. So I left my content there (as I'd kept copies of everything) and went back to ignoring it. Tim Grahl had laid this out years ago  - and he has an upcoming chapter – but I had to prove things for myself to know for sure.

That's the third concept of effective research: Test everything. Keep only what's true. (Not surprisingly, I uncovered that as a paraphrase of a Bible verse.)

You're looking for commonalities – things that keep coming up.  

Mostly models. People call these systems, patterns, hacks. You want to find outlier successes and then discover the model they were using. That is the exact basis of the bestseller “Think and Grow Rich”. It's the concept that Anthony Robbins and Jay Abraham used – they simply collected models from everyone they met.

Models will start repeating. They'll be stated in different forms, using different nomenclature or slang. But when you test a version for yourself, in your own words – and it works – then you add that to your portfolio of models and keep researching until your main question gets answered. 

Of course, the next test is whether you can write it up in a format that others can readily understand. There's an old twisted phrase that goes: Those who can't do, teach. Those you can't teach, write textbooks. This is patently false (although Academia has a habit of hiring incompetence and setting them up as authorities.) Once someone masters a subject as a professional – and gotten all they can understand from practical experience – the next level of training is to start teaching others, through apprenticeships and courses. The top level of training is to write up what you know and make your text clear enough anyone can understand. 

Once you've written up all your discoveries, then you can publish everything as a final note. Others can now wear the hat you've engaged in for so long.

Then you can take the next question off your stack of personally unsolved mysteries and get started on a new research process to solve that. 

That's too much common sense, perhaps. I've spent nearly two decades chasing down this exact problem and this series is designed to remedy that problem. And by the end of this book, it does. 

Of course, I'll always tell you next that you'll have to test it for yourself to be any use for you.

That light in the darkness up ahead isn't a train coming your way – it's your salvation.

Still, you have to walk into that light.

- - - -
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WHAT YOU EXPECT OF your progress is up to you. We'll next see an example from a well-known classic author – who made the transition on her own, despite the challenges of her time. 

Once she found out the secret to setting and achieving her own expectations, then her professional work as an author and editor took her to new heights.

Once you master this, you'll find there are no real limits to your own success...

––––––––
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Principles of Researching Solutions


•  Discover and Follow Your Bliss

•  97/3 Conventional Wisdom Winnowing

•  When the Student is Ready, the Teacher Appears

•  Finding Recurring Common Models

•  Can You Write Up What You Found to Teach Others?

•  Test everything



Lesson 2 – Upgrade Your Expectancies

FROM THE WORKS OF DOROTHEA Brande, author of “Becoming A Writer” and “Wake Up and Live!”

TWO YEARS AGO I came across a formula for success which has revolutionized my life as a writer and editor. It was so simple, and so obvious once I had seen it, that I could hardly believe it produced the magical results which followed my putting it into practice.

The first thing to confess is that two years ago I was a failure. Oh, nobody knew it except me and those who knew me well enough to see that I was not doing a tenth of my abilities. I held an interesting position, lived an interesting life – yet there was no doubt in my mind, at least, that I had failed.

What I was doing was a substitute activity for what I had planned to do; and no matter how ingenious and neat the theories were which I presented to myself to account for my lack of success, I knew very well that there was more work that I should do, and better work — and work more demonstrably on my own.

Of course, I was always looking for a way out of my impasse. But when I actually had the good fortune to find it, I hardly believed in my luck. At first I didn’t analyze or explain it. For one thing, the effects of using the formula were so remarkable that I was almost on the verge of being superstitious about the matter. It seemed like magic, and it doesn’t do to inquire too closely into the reasons for a spell or incantation!

More realistic than that, there was then still a trace of wariness about my attitude. I had tried to get out of my difficulties many times before, had often seemed to be about to do so, and then had found them closing in around me again as relentlessly as ever. 

But the main reason for my taking so little time to analyze or explain the effects of the formula after I once used it consistently was – I was much too busy and having far too much fun.

It was enough to revel in the ease with which I worked hitherto impossible for me, to see seeming impenetrable barriers melt away, to feel the inertia and timidity which had bound me for years dropping off like unlocked fetters.

- - - -
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FOR I HAD BEEN YEARS in my deadlock; I had known what I wanted to do, had equipped myself for my profession — and got nowhere. Yet I had chosen my life work of writing, early on — and had started out with high hopes. Most of the work I had finished had met a friendly reception. But then, when I tried to take the next step and go into a more mature phase, it was as though I’d become stone. I felt as if I could not start.

Of course, I was unhappy. Not miserably and painfully unhappy, but just nagged at and depressed by my ineffectiveness. I busied myself with editing, since I seemed doomed to fail at the more creative side of literature, And I never ceased harrying myself, consulting teachers and analysts and psychologists and physicians for advice on how to get out of my pit.

I read and inquired and thought and worried; I tried every suggestion for relief. Nothing worked more than temporarily. 

Then, between one minute and the next, I found the idea which set me free. This time I was not consciously looking for it; I was engaged in a piece of research into quite another field. But I came across a sentence in the book I was reading. HUMAN PERSONALITY, by F. W. H. Myers, which was so illuminating that I put the book aside to consider all the ideas suggested in that one penetrating hypothesis. When I picked up the book again, I was a different person.

This altered every aspect, attitude, relation of my life. At first, as I say, I did not realize that. I only knew, with increasing certainty from day to day, that at last I had found a talisman for counteracting failure and inertia and discouragement and that it worked. That was quite enough for me!

My hands and my days became so full that there was no time for introspection. I did sometimes drop off to sleep, after doing in a short while what once would have seemed to me a gigantic task.

I was reaping the rewards, beyond doubt: the books I had wanted to write for so long, and had so agonizingly failed to write, each flowed effortlessly now — as fast as the words would go on paper. So far from feeling drained by the activity, I was continually finding new ideas — hidden ones, behind the work that had “backed up” in my mind and made a barrier.

- - - -
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HERE IS THE TOTAL AMOUNT of writing I could do in the twenty years before I found my formula – the little writing which I was painfully, laboriously, protestingly able to do. For safety’s sake, I have over-estimated the items in each classification, so a generous estimate of it comes to this:


•  Seventeen short stories,

•  twenty book-reviews,

•  half a dozen newspaper items,

•  one attempt at a novel, abandoned less than a third of the way through.



An average of less than two completed pieces of work per year!

For the two years after my moment of illumination, this is the record:


•  Three books (the first two in just two weeks less than the first year, and both were successful in their different fields),

•  twenty-four articles,

•  four short stories,

•  seventy-two lectures,

•  scaffolding of three more books; and

•  innumerable letters of consultation and professional advice sent to all parts of the country.



Nor are those by any means the only results of applying my formula. As soon as I discovered how it worked in the one matter of releasing my energy for writing, I became curious what else it might do for me, and tried acting upon it in other fields where I’d had trouble. 

The tentativeness and timidity which had crippled me in almost every aspect of my life dropped away. Interviews, lectures, engagements became pleasurable experiences. A dozen stupid little exploitations of myself ended then and there. I was on good terms with myself at last, no longer punishing and exhorting and ruthlessly driving myself, and so no longer allowing myself to be unnecessarily bored.

From time to time, now that I was no longer living in such a state of siege as made me blind to all outside happenings, I saw indications here and there that another was wasting their life in much the same way that I had wasted mine. 

Except for chance, I would never have thought of publicly offering the simple program which had helped me in that way. I might, indeed, never have realized that to a greater or less extent, most adults are living inadequate lives and suffering in consequence.

- - - -
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SOME MONTHS AGO, I accepted the opportunity to lecture to a group of booksellers, and the subject which was tentatively given to me was “The Difficulties of Becoming a Writer.” 

Beginning to prepare the lecture, I could think of nothing further to add to the subject than to say frankly that the most difficult of all tasks for a writer was learning to counteract their own inertia and cowardice. Fearing at first that my talk would have somewhat the sound of “testifying to grace” in an old-fashioned prayer-meeting, I considered the subject and prepare my speech.

The conclusions I came to: that we are victims of a Will to Fail; that unless we see this in time and take action against it, we die without accomplishing our intentions; that there is a way of counteracting that Will which gives results that seem like magic. 

I gave my lecture. 

What was really startling to me was to see how they received it. Until the notes, the letters, the telephone-calls started coming in, I had thought the report of how one person overcame a dilemma might interest many of the audience mildly and help two or three hearers who found themselves in somewhat the same plight.

But my audience, almost to a man, was in the state I had described, that they all were looking for help to get out of it. I gave the lecture twice more; the results were the same. I became flooded with messages, questions, and requests for interviews.

We all live so far below the possibilities for our lives that when we become free from the things which hamper us — so that we merely approach the potentialities in ourselves, we seem to have been entirely transfigured. 

It is in comparison with the halting, tentative, hesitant lives we let ourselves live that the full, normal life that is ours by right seems to partake of the definitely super-normal.

When that becomes apparent, it is easy to discover that all men and women of effective lives, whether statesmen, philosophers, artists or men of business, use, sometimes entirely unconsciously, the same mental attitude in which to do their work that their less fortunate fellows must either find for themselves or die without discovering.

- - - -
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IN HIS BOOK, MYERS made a theorizing comment which is of immense value to everyone who hopes to free himself of his bondage to failure. He points out that the ordinary shyness and tentativeness that affect us when we approach any new action are entirely removable. And that removal results in one who consequently acts instead with precision and self-confidence.

Here is the clue. No sentence was ever more packed with rich implications for those who are in earnest about reorienting their lives towards success.

The problem is in how we learn. It has become a commonplace to say that we learn by “trial and error.” We learn by discovering that one course of action does not bring about the end we had in view; we try again, and perhaps many times, until we find the procedure which accomplishes our intention. We then adopt the last solution we uncovered in this series of acts.

That is the mental picture we make of the “trial-and-error” method of learning.

The hidden trick in this method is that we never forget all our earlier failures. Our Unconscious records the element of pain. While we remember and apply that one success, we do not consider the tremendous importance to our future conduct of those discarded trials which ended in failure. We don’t keep in our memories only the memory of the ultimate success. And that ultimate success doesn’t operate to make the failures and pain unimportant to our Unconscious.

Rather than revive the memory of our early failures, we will unconsciously decide to remain inactive, or we will choose to do something easier.

It is utterly illogical, of course. In order to avoid trivial discomfort, we miss opportunity after opportunity which may never come again. And so expose ourselves to far greater pain than that we manage to avoid. But at least the memory of that early humiliation can sleep, or only turn restlessly, half-awakened.

The solution is far simpler. All that is necessary to break the spell of inertia and frustration is this:

Act as if it were impossible to fail.

That is the talisman, the formula, the command which turns us from failure towards success.

By an easy imaginative feat, clear out all the distrusts and timidities, all the fears of looking ridiculous which you may hardly suspect of being treacherous trouble-makers in your life. You find that if you can imaginatively capture the state of mind which would be yours if you knew you were going towards a pre-arranged and inevitable success, the first result will be a tremendous surge of vitality, of freshness.

Then the long-dammed-up flow sets in: directly, irresistibly, turned at last in the right direction, the current gathers strength from minute to minute. 

At first you may still harbor some fear that the spell which worked so instantaneously may break in the same way. It will not, simply because it is no spell; it is a reminder to yourself of how your work can always be successful. 

Those fears, anxieties and apprehensions, you see, were far more than mere negative things. By acting as if they were important, you endowed them with importance, you turned them into realities. They became parasitic growths, existing at the expense of everything that is healthy in you. 

So, one doesn’t suddenly get wonderful new powers. When you cease to let fear hold its frustrating sway, we now find existing aptitudes, which we formerly had no energy to explore. We discover that we already possess capacities we had not suspected, and the effect, of course, is as though we had just received them. And the rapidity with which these capacities make themselves known, once the aspects are favorable for them, is truly somewhat startling. It is even more enjoyable.

There is always so much ahead, and it is so clearly seen, that there is no chance for depression to set in. 

Once you absolve your Unconscious of the thankless and unnecessary task, and it rewards you by seeming to fly – where before it had only stumbled and groped.

Principles of Upgrading Your Expectancies


•  Act as if it were impossible to fail.



- - - -
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IMPROVING OUR WRITING craft builds the core abilities any author starts with. And finding mentors who trained writers into professional authors, ones who make their entire living from writing, is the next thing to examine...

Lesson 3 – Learn to Write From Masters.

NORMAN OKLAHOMA, 1937

Walter S. Campbell sat and read the report in front of him once again. Because this paper told of his own greatest success and failure, even though the teachers who compiled this report didn't know he existed. 

These were creative writing teachers, the same course his own English Department of Oklahoma University assigned him to teach. In fact, this report was from the National Conference of Teachers of Creative Writing. 

He despised teaching that course. As did the rest of the faculty in that department. But the head of the English department considered that since by then he'd sold and published over a half-dozen books and a few dozen articles, he would be best suited to teaching that red-haired stepchild no one else wanted. 

It was his penance, of sorts. The English department academics were horrified that someone would make commercial success out of their carefully diagrammed expositions. As he was the “low man on the totem pole”, the noxious elective course duty then fell to him.

The Creative Writing course in that day had the same problems at OU as the teachers conference complained about:

First, the students did not learn to write. They seldom published, and became dissatisfied after that one semester because their teacher no longer had time to collaborate with them.

Second, colleges regarded creative writing classes as either advanced English composition or an unnecessary frill.

Third, writing courses were taught by people who were failures at selling their own writing.

Campbell paused at this, looking out at the typically hot  Oklahoma summer day, through one of the open windows of that classroom he also used as an office. 

What that convention of teachers found exactly summed up what he’d discovered after teaching the class for a few years. Added to all they described, this OU course was an elective. A course to get credit for something they didn't need to apply once they got their sheepskin. They weren't there to really learn how to write, only to fill out their elective requirements.

Once he'd gotten his first book accepted for publishing in 1927, he'd averaged nearly a book per year since.

He was curious how he had succeeded and others hadn't. 

That led him to studying the back trails of various authors and found something else in their training process that he paralleled. His own first article was published when he was 17. The next article that was accepted was in 1920, about 16 years later. By then he was 40. In between, he received a full Oxford education as well as two years as an Army officer in WWII – and then his first published book in 1927.

In studying Pulitzer Prize winners and other famous authors, Campbell found they had spent between 10 and 20 years after their first work before they managed to get their next work published. 

A couple of his mentors in England had been Sir Walter Raleigh, and George Gordon. They were published writers and encouraged him to write. That was the Oxford way. Graduating students were meant to make something of themselves in life after getting their degree. And this gave him a clue which proved out. 

- - - -
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HIS REVERIES THAT DAY were interrupted by his old friend and fellow professor Ken Kaufman, who burst into his classroom-office without knocking. In his hand was the same year-old convention report Campbell had been reading.

“W.S., you've got to see this – oh, you have.”

Campbell had to smile. “Yes, Ken. President Bizzell sent me a copy too. What did you think of it?”

Ken took a student's seat across the table from Campbell's small lecture-desk and tried to compose himself. “It just says exactly what you've been saying all along – except you proved them wrong!”

Campbell shrugged. “And so? We've been over this route before. Three years ago, I got permission to work with those four students. Three of them got published – after I’d spent a year of all my free time teaching and collaborating with them.”

“And you wrote a book about it.”

Campbell paused, then reached down into the satchel on the floor by the small desk and returned with a thick sheaf of papers tied together with string over a press-board backing. “Oh, that reminds me. This is now in its  best shape, a final draft. I've talked to Edward Skelly at Macmillan and he's agreed to look at it.”

He dropped the package on his desk, away from the papers he'd been grading. “Ken, I like to ask a favor of you – could you go over this book and see if it all still holds together? I'm about to submit it.”

Kaufman's eyes went wide. He steadied himself to seem casual as he reached for the package. As he riffled one of the package's corner pages thoughtfully with his thumb, he replied, “I'd be honored, W. S.”

Then he looked into his friend's eyes directly. “This doesn't let you off the hook, though.”

Campbell looked back at him with kind wrinkles in the corners of his eyes, but met his gaze without flinching. “I still can't afford to teach that kind of Creative Writing course. The English department has its approved curriculum and text assigned – and they already look down their nose at me for committing the Ivory Tower sacrilege of putting English to commercial use as a writer.”

Kaufman returned his gaze to the tied sheaf of papers under his hand on the desk edge.  “Don't I know. Everybody has high praise for my book I got published this year – except them.”

Campbell smiled. “It's a good book. You did a good job. And all the praise you got for it was well deserved.”

Ken relaxed his shoulders as a corner of his own mouth turned up. “Thanks.” Then he leaned forward. “I still think  you should reconsider. You among all people know what it takes to make a successful writer. After all, you inspired me to make my own book salable – and then go that tortuous submission route with it.”

Campbell sat back, bemused. “Anything for an old friend.”

Ken considered for a moment, then glanced down at the package in his lap and back to Campbell. “OK, W. S., I'll look this over for you. But know that I'm not giving up on you. You're onto something big here.”

- - - -
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THE NEXT TIME CAMPBELL saw Kaufman was when Ken caught up to him in between buildings on the small campus. It was yet another hot Norman Oklahoma afternoon, some days later, 

Ken took his arm and led him into the shade of a nearby brick building. Kaufman was working to suppress a grin that kept working it's way out. “President Bizzell sent me to find you – he wants to discuss something.”

Campbell's eyebrows raised. “Is it bad or good?”

Ken looked down to his feet for a second, then back into Campbell's eyes. “Well, a little of both, but the bad is probably on my side.”

Campbell's own eyes twinkled at this. “What have you gone and done now?”

Then Kaufman's grin beamed wide. “You remember that picture in the paper the other day where four of our graduates were up north in another university taking classes to train them as writers?”

Campbell nodded in response.

“Well, W. S. I clipped that out and took it to President Bizzell. We had quite a discussion. I pointed out that the four OU students had to go elsewhere for training in writing. Sooners should not have to leave the state for such training, I told him, especially not with a man like you on the faculty.”

Campbell shifted his feet and glanced around, wary at what was coming next.

Kaufman continued, “Then I told him about your text on Professional Writing, how good it was, how you took a different approach – one that you'd helped me and those other four students learn.”

Campbell started to interrupt, but Kaufman held up his hand. “Wait – it's gets better. Bizzell organized a committee to develop a sequence of writing courses. And their findings came back. That's what Bizzell wants to go over with you.”

Campbell was speechless and just stood there.

At that, Kaufman grasped Campbell's upper arm firmly, and led him  out of the shade toward the President's office on the other side of the campus.

- - - -
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PRESIDENT BIZZELL STOOD as they entered his office. He was all smiles to Campbell and Kaufman. “Welcome, gentlemen, welcome.” 

Bizzell gestured for them to be seated in the two over-stuffed chairs facing his desk, while he sank back into his own matching high-backed chair opposite. Whatever the president was working on before they entered was forgotten. 

Campbell was relieved that President Bizzell's big office was a bit cooler than the Oklahoma day they had left outside. But the change in temperature didn't relieve the nervous sweat he felt on his neck.

President Bizzell reached over to a cardboard folder and pulled it toward him. Opening it, he removed a stapled set of papers, carefully typed. “W. S., this is the committee's findings. They studied this idea about upgrading our creative writing course into a sequence of writing courses – and unanimously voted to put you in charge of them.”

Campbell frowned deeply. “Sir, you know I am unwilling to be a party to the fraud of the old-fashioned creative writing courses. I will not be hamstrung by the English department's restrictions and antagonism toward my approaches.”

Bizzell sat back and nodded, smiling. “And how would you suggest we resolve this?”

Campbell started to relax at this unexpected reception. He paused, then continued, “I'll require an absolutely free hand to direct this training as I see fit.”

Bizzell nodded. “Of course.”

Campbell glanced at Kaufman, who was beaming with a broad grin. Then the Rhodes scholar turned back to the president. “And since I've made my name by using my spare time for writing instead of playing golf like the other English professors, I'll need a raise in salary.”

Bizzell didn't blink. “Done.”

Campbell sat back. This was just too easy. There must be a catch.

Bizzell glanced at the paper in his hands, then leaned forward. “The committee and I had some other ideas. I was thinking we should start a magazine to publish our student's work...”

Campbell himself sat forward again. “We will have no magazine. There are plenty of magazines in the country. If we set up a magazine on the campus, it will be edited by professors who will insist on academic and literary standards and so lead students into by-roads and away from the high road of publication. I will not care where a student published nor what kind of material he wrote so long as he wrote it well and got it published. I will not tell them what to write, or make any decisions for them, but would only show them how to implement their own decisions.”

Bizzell listened intently, the quiet smile never leaving his face. He nodded in consent. “But how about prizes for the best writing students?”

Campbell replied evenly, “No prizes, please. There is no prize which you could offer which will compare with the real prize of a sale to a good publishing house or a magazine of national circulation. Moreover, a local prize  – like a local magazine – may set up false standards and lead my students astray from their main career.”

Bizzell again nodded in assent. Then leafed through the report briefly. “They recommend we offer graduate credit for the courses...”

Campbell interrupted. “That will only result in attracting people with little interest. in writing, who think it would be nice to take a few easy courses in creative writing after they get their bachelor degrees. I want nobody in my courses who is not hell-bent to write. We'll make all these courses for undergraduates. The journalism school can train the staff writers. We want to train dedicated freelance writers.”

President Bizzell again merely nodded, unperturbed at the interruption. And again he glanced at the report in his hand. “Here they recommend we set this up as a separate department with its own staff of instructors...” Then he paused, looking at the expression on Campbell's face.

Campbell considered the idea, then shook his head. “I came her to OU to teach, not administrate. We'll keep this simple. I need just one assistant, maybe two.”

President Bizzell smiled widely and stood. “Gentlemen, then that is the way it shall be. Our English department just got a new set of courses under your management. And you have my word that they'll leave you alone to teach it as you see fit.”

Campbell and Kaufman rose and shook his hand to seal the deal. 

And the OU Professional Writing curriculum was born.

- - - -
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AFTER THIS MEETING, Campbell selected a local, proven author and editor to help him with the task of training students to write professionally. This was Foster Harris, who was hired based on his submitted partial bibliography of 800 published pieces of fiction and non-fiction. In the same year of 1937, Harris earlier moved to his wife's hometown of Norman, and appeared in the “Writer's Yearbook” as one of the top ten pulpateers. 

The Professional Writing course started in January in 1938, the same year Campbell's book, “Professional Writing”, was published. At first this two-man team only delivered only two courses. Campbell taught based on that first book. The other was a laboratory course, where students were expected to write a 5,000 word story or article every week. Harris would then critique that work during a personal interview, and send the student back to rewrite and revise as they saw fit.

To write his first text, Campbell re-studied his own years of apprenticeship, and consulted the classic writers, going back even to Aristotle's Poetics for clues of what made good, acceptable, professional writing. His emphasis was on what would shorten the time span that the average writer had to endure before they could routinely submit salable pieces that were routinely accepted.

In this, Campbell found there was no magic formula that converted the writer's efforts into an editor's acceptance. 

He found instead, that the nearest thing to a magic formula was simply 


•  to write continually, regularly, 

•  to study carefully the specific market where he wanted to write in order to gauge what that market would buy, 

•  to study the works of the continuing top-selling masters in each market area, learning their techniques but not copying their writing style – and beyond all, 

•  writing only about subjects which interested him greatly and involved him emotionally. 



- - - -
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OVER THE YEARS, THE curriculum expanded into six courses, based on books the instructors wrote. In 1951, Dwight V. Swain joined this team. All three had the same drive – to work out and teach what made salable stories, articles, and novels. All to shorten the student-writer's learning curve.

Campbell wrote three more course texts in addition to his “Professional Writing”: “Writing Magazine Fiction”, “Writing Non-Fiction”, and “Writing: Advice and Devices.”

Harris wrote “The Basic Patterns of Plots” and “The Basic Formulas of Fiction”.

Swain wrote “Techniques of the Selling Writer”.

Only those last two on this list are still in print. The rest can be found in libraries.

- - - -
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BY THE END OF THE FIRST 20 years, Campbell's Professional Writing courses had graduated over 2,500 students. These became successful freelance writers, selling 250 books and 10,000 shorter works to 1,000 different magazines, totaling over $2 million in royalties.

Campbell was interviewed toward the end of his career, and related, 

"We wanted our students to have one goal in mind: the best writing of which they were capable, and publication on a national scale.

"The greatest satisfaction we have is in the continual reports we get of publication by our own pupil and graduates. There is scarcely a magazine worth reading in North America in which their work has not appeared. And they have published, to our knowledge, more than 250 books; and the thing we are most proud of is that most of their manuscripts we never saw. Our aim was to train our students to go off and do their writing on their own.

"So we think we have the most successful writing school in North America, and since such schools have not caught on abroad, that means the world. At any rate, our people publish more, so far as we can learn, than the graduates of most of the other writing schools in the country combined.”

Principles of Learning to Write from Masters


•  to write continually, regularly, 

•  to study carefully the specific market where he wanted to write in order to gauge what that market would buy, 

•  to study the works of the continuing top-selling masters in each market area, learning their techniques but not copying their writing style – and beyond all, 

•  writing only about subjects which interested him greatly and involved him emotionally. 



- - - -
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THE MARKETS HAVE CHANGED since this Professional Writing course's heyday. The pulp magazines that these instructors earned their living from had ebbed in popularity. Now writing full novels has taken over. 

In our own day, we've seen the markets shift again – into self-publishing as it replaced the majority of sales previously supplied by the traditional publishing firms. 

To make a living now, in both self-publishing and traditional, an author has to take over marketing his own books. 

Fortunately, there are those who have tested and revealed what marketing actually works in our modern days...

Lesson 4 – Adopt An Evergreen Model

IT WAS IN 1936 WHEN 31-year-old Rosa Lee Beeland met an author who would change her life and the state of self-help publishing forever. 

Possessing an exceptional beauty and keen intelligence, Rosa Lee distinguished herself early in life. She'd been working as a secretary in advertising for over six years and had completed two years of business school.

She had few expectations of finding a husband when she signed up to attend a Knoxville lecture by a visiting speaker. She determined what she expected in a husband some sixteen years prior - but no one had ever filled that bill. 

Napoleon Hill had returned to the lecture circuit after he'd wrapped up his duties in Washington D C. In the lecture that day, he rather frankly and publicly stated to the Knoxville, Tennessee audience that he was in search of his “dream girl.”

Rosa went directly up to the stage front after that lecture finished, to personally talk with Hill. They set up a time to talk at length the following day.

“When I arrived he met me at the elevator, escorted me to his study, and without inviting me to be seated, started immediately to tell me his story,” Beeland would write later. “We talked for more than five hours. We compared notes and spoke very plainly and frankly. Before I left we were engaged.”

Marriage happened a few months later. Without any money, the newlyweds took over a small Hell's Kitchen apartment in New York City from one of Napoleon’s sons, Blair, who also gave them a $300 loan.

Almost immediately Hill and Beeland (now Mrs. Hill) would begin work on a textbook he tentatively called “The Thirteen Steps to Riches.”

Rosa Lee was a tireless companion, editing Hill’s thoughts into more coherent sentences. She worked day and night typing and arranging Hill’s manuscript. Rosa worked hard in editing Hill's work, helping his thoughts flow and feeding in her own ideas. By most accounts, this book was as much a product of his new bride’s mind as it was Napoleon’s.

And after at least three complete rewrites, they presented the work to Hill’s former publisher, Andrew Pelton.

- - - -
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PELTON WAS REPORTEDLY reluctant at first, convinced that there was no longer a market for the self-help prosperity books. Like the one he'd published for Napoleon a decade earlier – one that  earned his first book-publishing dollar in 1928. It was now the middle of the Great Depression and many Americans had little money for food, let alone a hardcover book that told them everything was going to be great. As well, this new book seemed at first glance to be just a rehash of his earlier text.

At Rosa’s insistence, Pelton gave the manuscript a more thorough reading. After that, he then finally relented. However, he agreed to publish it with one condition—that the title be changed to “Use Your Noodle to Win More Boodle”. Hill objected, but the publisher was firm. "Unless you come up with something better by tomorrow, that is how it's going to be printed."

Hill related later that he was awakened early the next morning with the title "Think and Grow Rich."

The book was published under that title, and found a hungry audience in 1937. Most Americans didn’t turn to popular media to remind them of their troubles. They wanted books and movies and radio programs to provide a glimmer of hope; a reminder that things could indeed get better. At least they could spend a few hours forgetting their own problems and live vicariously through the wealthy people they saw on the silver screen or the successful people chronicled in books who came from nothing. 

A book that was designed to relieve the ever-present fear of Depression poverty filled the needs of a nation and became Hill’s greatest work – selling out its first print run in three weeks. By the end of the Depression, it had sold 1 million copies and had made Napoleon Hill a fortune of over $1 million (around $22 million today). 

Even today, it is considered the greatest self-improvement book of all time (outside of the Bible itself) with more than 30 million copies sold worldwide.

- - - -
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An Earlier Model in New Clothes

THE MODEL HILL AND his wife followed wasn't a new one. 

New Thought was popular at the time, and advertising in its Chicago magazines was an effective way to boost book sales and lecture attendance. 

The ideas in Hill's earlier successful book, Law of Success, were closely modeled on Charles Haanel's Master Key System. Hill also duplicated Haanel's model of a correspondence course followed by a full book release.

Haanel himself used elements in his book that were common to Wattles' 1910 Science of Getting Rich and also Troward's first two books, both published in 1909. The idea of changing your thinking to attract wealth wasn't a novel one. James Allen in “As a Man Thinketh” had covered that thoroughly in 1903.

Think and Grow Rich was a new format for the data and model he'd used earlier in both Law of Success and his unsuccessful Magic Ladder to Success.

This runaway success was both proof of the timeworn concepts, and the right book at the right time, written and edited specifically to appeal to a fear-ridden reading public – one in dire need of an optimistic approach to living.

- - - -
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BOTH W CLEMENT STONE and Earl Nightingale credited “Think and Grow Rich” for their success. Nightingale actually got the idea he later used in his “Strangest Secret” recording from a late chapter in Hill's book. Even then, Nightingale pointed out a long list of earlier philosophers who had discovered the same idea independently. 
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