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  Introduction





Your very first meeting with a bank can feel like stepping into unknown territory. You’ve done the hard work—choosing the right bank, preparing your documents, and putting together your facility request. Now comes the moment of truth: facing the bankers in person.

This is not just another business appointment. It’s your chance to make a powerful first impression, to show the bank that you’re a serious, confident, and well-prepared client. The way you walk in, the way you speak, and the way you listen will matter just as much as the documents you carry.

Think of this meeting as your stage. If you arrive late, unprepared, or nervous, you weaken your story before it even begins. But if you arrive early, introduce yourself with confidence, present your request clearly, and engage professionally with the bank team—you set yourself apart instantly.

This book will walk you step by step through that very first meeting. No complicated financial analysis. No overwhelming numbers. Just the practical actions and mindset shifts you need to project authority, earn respect, and keep the bank’s attention on your side.
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