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PREFACE: The Night Everything Changed

The envelope sat on my kitchen table like a ticking bomb.

Third notice. Final warning. I had seventeen dollars in my checking account, a master’s degree gathering dust on the wall, and a gnawing certainty that I was doing everything “right” while my life spiraled financially wrong.

I wasn’t lazy. I worked sixty-hour weeks. I’d read the success books, written the vision boards, repeated the affirmations. I’d done everything the gurus promised would bring abundance. Yet here I was at 2 AM, calculating whether I could afford both groceries and gas.

That night, staring at that envelope, something cracked open inside me. Not despair—I’d lived there for months. This was different. This was a question that changed everything:

“What if the problem isn’t what I’m doing... but who I’m being?”

That question led me down a rabbit hole of neuroscience, behavioral psychology, and subconscious programming that would completely revolutionize not just my bank account, but my entire understanding of how wealth actually works.

Within eighteen months, my income had increased by 470%. Within three years, I’d built two successful businesses and created genuine financial freedom. But here’s what nobody tells you about that kind of transformation: the money was the last thing that changed.

First, my brain changed. My neural pathways. My unconscious beliefs. My automatic emotional responses to opportunity, risk, and possibility. I didn’t learn to get money. I learned to become someone money flows toward naturally.

I became a magnet.

Not through mystical thinking or blind faith, but through understanding the precise psychological and neurological mechanisms that govern financial behavior. I discovered that wealth isn’t something you chase—it’s something you attune to, like tuning a radio to the right frequency.

This book contains the code I cracked. Not theories. Not philosophies. The actual, practical, neuroscience-backed process for reprogramming your subconscious mind for wealth.

You’re not broken. You’re not cursed. You’re not cosmically unworthy of abundance.

You’re just tuned to the wrong frequency.

Let me show you how to retune.



INTRODUCTION: The 95% Problem

Here’s a truth that will either liberate or infuriate you: 95% of your financial results are determined by mental programming you’re not even aware of.

Right now, as you read these words, your subconscious mind is running approximately 40 million bits of information per second. Your conscious mind? About 40 bits per second.

Let that sink in. Your unconscious mind is processing one million times more information than your conscious awareness. It’s controlling your heartbeat, regulating your hormones, processing visual data, managing muscle movements, and—most relevantly for our purposes—making the vast majority of your financial decisions.

When you see an opportunity and immediately think “that’s not for me,” that’s not conscious analysis. That’s subconscious programming.

When you undercharge for your services, procrastinate on the project that could breakthrough your career, or feel visceral discomfort when your bank balance exceeds a certain number—that’s not character deficiency. That’s your unconscious mind executing code written years, sometimes decades, ago.

The revolutionary discovery of modern neuroscience is this: your brain doesn’t distinguish between reality and imagination when building neural pathways. Whether you actually experienced poverty or simply absorbed the anxiety of parents who did, your brain encodes the same survival patterns. Whether you were explicitly told “money is evil” or simply witnessed the stress money caused in your household, your subconscious creates the same protective mechanisms.

And here’s the challenge: those mechanisms were designed to keep you safe, but they’re keeping you stuck.

The Invisible Ceiling

Dr. Maxwell Maltz, the plastic surgeon who wrote Psycho-Cybernetics in 1960, discovered something remarkable: patients who received dramatic facial improvements often continued seeing their old face in the mirror. Their external reality had changed completely, but their internal self-image hadn’t updated.

He found that humans have an internal “thermostat” for every area of life—including wealth. Step too far above your unconscious set-point, and your brain activates corrective mechanisms to bring you back to “normal.” Self-sabotage isn’t a character flaw; it’s a homeostatic response.

This is why lottery winners frequently return to their previous income level within five years. Why entrepreneurs hit the same revenue ceiling year after year. Why you can work twice as hard without earning twice as much.

You’re not lacking strategy. You’re running into your unconscious wealth thermostat.

The Money Magnet Code is the manual for resetting that thermostat.

Why This Book Is Different

I’m not going to tell you to “think positive” or “raise your vibration” without explaining the precise neurological mechanisms that make those practices effective—or ineffective.

I’m not going to share borrowed wisdom or repackaged affirmations. Every principle in this book is drawn from either peer-reviewed research in neuroscience and behavioral economics, or from the direct, messy, real-world laboratory of my own transformation and the thousands of clients I’ve guided through this process.

This isn’t a book about wishing. It’s a book about rewiring.

We’re going to explore:


	How your Reticular Activating System (RAS) filters reality and why most people’s brains are literally blocking out wealth opportunities

	The neuroscience of “deservingness” and why your amygdala might be treating financial success as a threat

	How to identify and rewrite the specific subconscious “money scripts” controlling your financial behavior

	The relationship between emotional regulation and income (they’re far more connected than you think)

	Why action without alignment creates exhaustion, but aligned action creates momentum

	The psychological difference between wealthy thinking and poverty thinking (it’s not what you imagine)



Each chapter ends with a Money Magnet Practice—a specific, actionable exercise designed to install new neural pathways. Not busy work. Not journaling prompts that feel good but change nothing. Precise psychological interventions based on how the brain actually rewires itself.

What You Need to Know Before We Begin

First: This process works, but it isn’t instantaneous. Neuroplasticity—your brain’s ability to form new neural pathways—is real and well-documented, but it requires consistency. You’re not downloading new software; you’re rewiring hardware. That takes repetition.

Second: You will experience resistance. When you start changing your unconscious programming, your brain will perceive it as danger. You’ll feel uncomfortable, doubtful, even fearful. This isn’t evidence that it’s not working—it’s evidence that it is. The resistance is your old programming fighting for survival.

Third: This isn’t about denying practical financial reality. You’re not going to “manifest” your way out of debt without addressing spending habits, income generation, and financial literacy. But here’s what’s crucial: you can’t consistently execute smart financial behaviors from an unconscious poverty identity. The inner work enables the outer work to finally stick.

Fourth: Becoming a money magnet doesn’t mean becoming someone you’re not. It means becoming more fully who you actually are, free from the fear-based programming that’s been running the show.

The Promise of This Book

By the time you finish these pages, you will understand your own financial psychology better than 99% of people understand theirs. You’ll be able to identify the exact moments when your subconscious programming tries to override your conscious goals. You’ll have tools to interrupt those patterns and install new ones.

More importantly, you’ll have shifted your fundamental relationship with money from anxiety and grasping to confidence and flow.

You won’t be chasing wealth. You’ll be attracting it, naturally and consistently, because you’ve become the kind of person wealth flows toward.

The code is ready. Let’s begin the reprogramming.
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“Your financial reality is not a reflection of the economy, your industry, or your circumstances. It is a printout of your subconscious programming.”
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CHAPTER 1: The Neuroscience of Financial Beliefs
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Your brain is not designed to make you rich. It’s designed to keep you alive.

This single fact explains more about your financial struggles than any economic analysis ever could. Every time you face a financial decision, an ancient part of your brain—the amygdala—scans the environment for threats. And here’s the problematic part: change registers as threat.

Neurologically speaking, your current income level, no matter how inadequate, represents “survival” to your primitive brain. It’s familiar. It’s known. You’ve survived it so far. Any significant deviation—even in a positive direction—triggers the same neural alarm systems designed to keep our ancestors from wandering into predator territory.

This is why a unexpected bonus can create as much anxiety as an unexpected bill. Why a major opportunity can trigger the same stress response as a major problem. Your amygdala doesn’t distinguish between “good” change and “bad” change. It just knows: different = dangerous.

The Brain’s Financial Operating System

Neuroscientist Dr. Paul MacLean’s “Triune Brain” model gives us a useful framework for understanding financial behavior. You essentially have three brains, each with different priorities:

The Reptilian Brain (Brain Stem): Focused purely on survival. Operates on instinct and habit. Controls automatic behaviors like breathing, heart rate, and—most relevant here—your habitual financial responses. This is why you can know intellectually that you should invest for retirement but still spend impulsively. Knowledge lives in your higher brain; habit lives here.

The Mammalian Brain (Limbic System): The emotional center. Processes feelings, memories, and social bonding. This is where your money feelings live—shame, anxiety, excitement, fear, inadequacy. Financial decisions that seem “logical” are actually emotional decisions this system has already made, which your rational brain then justifies.

The Neocortex (Thinking Brain): Handles reasoning, planning, and analysis. This is where you read financial advice, calculate budgets, and make conscious decisions. Here’s the problem: this is the weakest voice in financial decision-making.

Research shows that emotional responses to financial stimuli occur approximately 200-500 milliseconds before conscious thought. By the time you’re “deciding” whether to make a purchase, your limbic system has already voted. You’re not choosing; you’re justifying an emotional conclusion.

This explains why smart people make dumb money decisions. Why high-income professionals live paycheck to paycheck. Why you can read 50 books on wealth-building and still not execute the strategies. The knowledge is in your neocortex, but the control is in your limbic system and reptilian brain.

Neural Pathways: The Autopilot of Wealth

Imagine walking through fresh snow. The first time, it’s difficult—you’re creating a path. But if you walk the same route repeatedly, a clear trail forms. Eventually, you can walk that path without thinking.

Neural pathways work identically. Every thought you think, every behavior you repeat, every emotional response you have strengthens specific neural connections. Neuroscientists call this “neurons that fire together, wire together.”

Right now, you have deeply grooved neural pathways around money. Some examples:


	The “check the bank balance and feel anxiety” pathway

	The “see something you want and immediately buy it to feel better” pathway

	The “opportunity appears and immediately think of why it won’t work” pathway

	The “money arrives and immediately flows back out” pathway



These aren’t character flaws. They’re literally well-worn trails in your brain that activate automatically. And here’s what’s crucial: these pathways were formed through experience and repetition, which means they can be reformed through new experience and repetition.

The science of neuroplasticity has proven that your brain remains malleable throughout your entire life. You are not hardwired for struggle. You’re just running old wiring—wiring that can be updated.

The Reticular Activating System: Your Financial Filter

At the base of your brainstem sits a small but extraordinarily powerful network called the Reticular Activating System (RAS). Think of it as the bouncer at the club of your conscious awareness.

Every second, your senses receive approximately 11 million bits of information. Your conscious mind can only process about 40-50 bits per second. The RAS decides which information gets through and which gets filtered out.

How does it decide? Based on two criteria:


	
What you’ve told it is important (through focus and repetition)

	
What it believes will keep you safe (based on past experience)



Here’s a practical example: Ever decided to buy a specific car, then suddenly started seeing that car everywhere? The cars were always there—your RAS just wasn’t letting them through. Once you signaled “this is important,” your RAS started highlighting them.

The same mechanism applies to financial opportunities. If your subconscious beliefs include “people like me don’t get those opportunities” or “that kind of success isn’t available to me,” your RAS will literally filter out information that contradicts that belief. You won’t see the opportunity. You won’t notice the connection. You won’t recognize the possibility.

You’re not unlucky. Your RAS is functioning perfectly—it’s just programmed with the wrong criteria.

Wealthy people and poor people walk through the same world, but they see completely different worlds. Not because reality is different, but because their RAS is highlighting different information.

Belief Loops: The Self-Fulfilling Prophecy

In 1968, psychologists Robert Rosenthal and Lenore Jacobson conducted a famous experiment. They told teachers that certain students (chosen completely at random) were “intellectual bloomers” likely to show significant gains that year.

By year’s end, those randomly selected students had indeed shown greater improvement than their peers. Not because they actually had more potential, but because the teachers’ expectations changed their behavior toward those students—more attention, more encouragement, more patience—which changed the students’ performance.

This is called the Pygmalion Effect, and it operates powerfully in your financial life.

Your beliefs about money create expectations. Those expectations influence your behaviors. Those behaviors produce results. Those results reinforce your original beliefs. The loop completes, strengthens, and repeats.

Belief: “I’m not good with money”

↓

Expectation: Financial decisions will probably go badly

↓

Behavior: Avoid thinking about finances, make impulsive decisions, don’t educate yourself

↓

Result: Poor financial outcomes

↓

Reinforced Belief: “See? I’m not good with money”

The loop tightens. The neural pathway deepens. The identity solidifies.

But here’s the powerful truth: if loops can reinforce limitation, they can also reinforce abundance. When you change the belief at the top of the loop, everything downstream changes.

This isn’t magical thinking. This is basic systems theory applied to neurology.

The Money Magnet Principle

After studying both the neuroscience of belief and the behavior patterns of wealth creators, I’ve identified what I call the Money Magnet Principle:

Wealth flows toward coherence.

When your conscious goals, unconscious beliefs, and habitual behaviors are aligned—when your three brains are working together instead of against each other—you create a coherent signal. That signal attracts congruent opportunities, relationships, and resources.

When there’s conflict between your levels—when you consciously want wealth but unconsciously fear it, or when you say you want abundance but habitually act from scarcity—you create static. That static repels the very things you’re trying to attract.

Most people are broadcasting mixed signals:


	“I want to be wealthy” (conscious thought)

	“But people like me don’t get wealthy” (unconscious belief)

	“And I’m going to prove that by avoiding this opportunity” (habitual behavior)



The universe doesn’t respond to your wishes. It responds to your signal. And your signal is determined by your deepest programming, not your surface desires.

The Money Magnet Code is about creating coherence. Aligning all three levels—thought, belief, behavior—so you’re broadcasting a clear, consistent signal of abundance.

When that happens, wealth doesn’t feel like something you’re chasing. It feels like something that flows toward you naturally, because you’ve become the kind of person it flows toward.

Money Magnet Practice #1: The Belief Archaeology Exercise

Time Required: 15 minutes

Frequency: Once to identify, then as needed for deeper exploration

Your financial beliefs weren’t formed through logic—they were absorbed through experience, especially childhood experience. This exercise helps you excavate those foundational beliefs.

Step 1: Complete these sentences without thinking (write the first thing that comes to mind)


	Money is _______________

	Rich people are _______________

	I can’t afford _______________

	People like me don’t _______________

	If I had money, I would _______________

	My parents believed money was _______________

	The worst thing about having money would be _______________

	To get money, you have to _______________



Step 2: Read your answers. Notice your emotional response.

Which statements create tension in your body? Which ones feel absolutely true, beyond questioning? Those are your deepest programs.

Step 3: Trace the origin.

For each statement, ask: “Where did I learn this?” Often, you’ll recall a specific moment, person, or repeated experience. You’re not trying to blame; you’re trying to understand the source code.

Step 4: Reality-test the belief.

Ask: “Is this universally true, or is this my experience of truth?” Can you think of any examples that contradict this belief? If the belief were absolutely true for everyone, would anyone have a different financial reality?

Step 5: Choose one belief to begin reprogramming.

Pick the belief that feels both deeply rooted and significantly limiting. We’ll work with this one throughout the next several chapters.

Write it clearly: “My current operating belief is: _______________”

Then write: “A more empowering truth might be: _______________”

You’re not trying to force yourself to believe the new statement yet. You’re simply introducing the possibility that your current belief isn’t absolute truth—it’s learned truth. And what was learned can be unlearned.

This is the beginning of breaking the code.
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There’s a paradox at the heart of most financial struggle: the harder you try to attract money, the more it seems to slip away. You work longer hours but don’t earn more. You focus intensely on opportunities but they evaporate. You do everything “right,” yet the results remain wrong.

This isn’t cosmic punishment or bad luck. It’s resistance.

Not the resistance you’re consciously aware of—the obvious fears and doubts you can name. I’m talking about deeper, more sophisticated psychological mechanisms that operate completely below your awareness, actively repelling the very wealth you’re trying to attract.

Think of it like this: imagine trying to drive a car with one foot on the gas and one foot on the brake. You can have a powerful engine (skills, education, work ethic), but if the brake is engaged (unconscious resistance), you’re not going anywhere—you’re just burning out the engine.

Most people spend their entire lives pressing harder on the gas, never realizing their other foot is firmly on the brake.

The Security of Familiar Pain

Your brain has one primary directive that overrides all others: keep you alive. Not happy. Not fulfilled. Not prosperous. Alive.

From your brain’s perspective, anything you’ve survived is safe, even if it’s painful. Your current financial struggle? You’ve survived it. That makes it neurologically safe. Wealth, on the other hand, is unknown territory. Unknown means uncertain. Uncertain means potentially dangerous.

This creates what psychologists call the “devil you know” syndrome. Your subconscious mind will choose familiar discomfort over unfamiliar improvement every single time unless you consciously intervene.

I’ve watched this play out hundreds of times:


	The person who gets promoted, then unconsciously sabotages the new role until they’re back at their previous level

	The entrepreneur who reaches a certain revenue point, then mysteriously loses motivation or makes uncharacteristically poor decisions

	The individual who receives unexpected money, then immediately faces an “emergency” that costs exactly that amount



This isn’t coincidence. This is your unconscious mind restoring homeostasis—returning you to your set-point of familiar survival.

The Eight Core Money Blocks

Through working with thousands of clients and extensive study of financial psychology, I’ve identified eight primary unconscious blocks that repel money. Most people have at least 2-3 operating simultaneously. The key is not just identifying them intellectually, but feeling where they live in your body and behavior.

Block #1: The Unworthiness Program

Core Belief: “I don’t deserve wealth.”

This is perhaps the most common and most insidious block. It rarely presents as the simple statement “I don’t deserve money.” Instead, it disguises itself as:


	Chronic undercharging for services

	Difficulty receiving compliments, gifts, or help

	Feeling guilty when something good happens

	Unconsciously creating problems that absorb any financial gains

	Feeling like an imposter when experiencing success



The unworthiness program is usually installed in childhood through messages like:


	“Who do you think you are?”

	“Don’t get too big for your britches”

	Comparisons to more successful siblings

	Conditional love based on achievement

	Punishment for wanting things



Neuroscientifically, unworthiness lives in the anterior cingulate cortex—the part of your brain that processes social pain. Earning more than you unconsciously believe you deserve creates the same neural signature as social rejection. Your brain literally experiences success as painful.

Block #2: The Loyalty Bind

Core Belief: “If I become wealthy, I’ll betray my roots/family/people.”

This block is especially powerful if you come from a working-class or financially struggling background. There’s an unconscious equation: Wealth = abandonment of tribe.

Your brain is deeply wired for social belonging. For most of human history, exclusion from the tribe meant death. That primal programming still operates.

If your family, community, or peer group has negative associations with wealth—if “rich people” were spoken about with disdain, if there was pride in “honest hard work” (implying wealth is dishonest), if there were statements like “we’re not like those people”—then wealth becomes a threat to belonging.

Your subconscious will sacrifice financial success to maintain tribal connection every time.

Behavioral markers of this block:


	Hiding success from family or friends

	Feeling ashamed or apologetic about doing well

	Downplaying achievements

	Financial self-sabotage right before major breakthroughs

	Giving away money to maintain “one of us” status



Block #3: The Safety Through Scarcity Pattern

Core Belief: “If I have money, something bad will happen.”

This block forms when childhood experiences link money with trauma:


	Parents fought about money (money = conflict)

	Family had money then lost it dramatically (money = instability)

	A wealthy family member was unhappy or harmful (money = misery)

	Money was gained through sacrifice of health, relationships, or integrity (money = loss)



The neural association becomes: Wealth = danger.

Your amygdala, the threat-detection center, then treats financial opportunity as a legitimate threat. It activates your sympathetic nervous system—fight, flight, or freeze—in the presence of wealth-building situations.

This manifests as:


	Intense anxiety when bank balance rises above a certain point

	Unconsciously creating crises that drain resources

	Avoiding opportunities that could significantly increase income

	Physical stress responses (headaches, stomach issues, insomnia) when approaching financial breakthroughs



Block #4: The Visibility Complex

Core Belief: “Money means exposure, and exposure means danger.”

Wealth makes you visible. It puts you in a different social category. People notice you, have opinions about you, potentially envy you.

If your nervous system is conditioned to associate visibility with danger—through childhood experiences like:


	Being bullied or targeted when you stood out

	Having a parent who was volatile when you drew attention

	Religious or cultural messaging that praised humility and condemned pride

	Traumatic experiences when you were “seen” (criticized, shamed, judged)



—then your subconscious will keep you small to keep you safe.

Behavioral evidence:


	Discomfort with self-promotion or marketing

	Hiding achievements or downplaying success

	Staying in the background even when you have valuable contributions

	Sabotaging projects right before they’d bring recognition

	Charging low prices to avoid standing out



Block #5: The Effort Equation

Core Belief: “Money must be hard to get.”

This program installs through two primary channels:

Modeling: Watching parents or other influential figures struggle, work multiple jobs, express exhaustion. The neural pathway forms: This is how you earn money—through suffering.

Direct messaging: Statements like “money doesn’t grow on trees,” “you have to work hard for everything,” “nothing comes easy,” “no pain, no gain.”

The insidious part? Hard work isn’t bad. Effort isn’t bad. The block occurs when your identity becomes fused with struggle, when ease feels wrong, when you can only value money that comes through sacrifice.

This creates a self-fulfilling prophecy: you unconsciously ensure that money is difficult to obtain because easy money would violate your identity. You reject simple solutions. You overcomplicate systems. You choose the hard path even when an easier one exists.

Red flags for this block:


	Exhaustion as a permanent state

	Pride in how hard you work

	Discomfort with passive income or “easy money”

	Rejection of help, systems, or delegation

	Inability to charge appropriate rates because “it doesn’t feel like hard work”



Block #6: The Control Paradox

Core Belief: “If I focus on money, I’m greedy/shallow/materialistic.”

This block usually has spiritual, religious, or moral origins:


	“Money is the root of all evil”

	“It’s easier for a camel to pass through the eye of a needle than for a rich person to enter heaven”

	“Money corrupts”

	“Spiritual people don’t care about material things”



The conflict occurs because you do need money—to live, to be comfortable, to help others—but you’ve internalized the belief that wanting money reflects poorly on your character.

This creates enormous internal conflict. You simultaneously want and reject wealth. That mixed signal broadcasts as static, repelling consistent abundance.

You might intellectually reject these beliefs, but if they’re encoded in your limbic system from childhood or cultural conditioning, they’ll still operate unconsciously.

Signs you carry this block:


	Discomfort talking about money or financial goals

	Judging people who are openly interested in wealth

	Feeling guilty about wanting nice things

	Framing financial desires in terms of what they’ll let you do for others, never yourself

	Tolerating financial struggle as proof of virtue



Block #7: The Completion Crisis

Core Belief: “If I fully succeed, what then? / Success means the end of something important.”

This is a subtle but powerful block. If struggle has been your identity, your purpose, your story—what happens when the struggle ends?

If you’ve spent years saying “when I finally [get out of debt / build my business / reach financial freedom], then I’ll be happy”—what happens when you arrive? What becomes your purpose?

Your subconscious might be protecting you from that existential vacuum by keeping you in perpetual process, never quite arriving.

Additionally, for some people, the journey toward a goal provides structure, meaning, and identity. The actual achievement of it feels like loss.

Behavioral markers:


	Achieving 90% of a goal, then stopping

	Creating new problems as soon as old ones are solved

	Starting over instead of finishing

	Finding ways to make success temporary or unsustainable

	Fear or emptiness when imagining fully achieved goals



Block #8: The Punishment Program

Core Belief: “I did something wrong, and financial struggle is my penance.”

This block often has roots in religious trauma, childhood guilt, or unresolved shame about past actions. Somewhere in your unconscious, there’s a belief that you’re being punished, that you deserve hardship, that suffering is atonement.

Money flows away not because of practical issues but because unconsciously, you believe you don’t deserve to be released from punishment.

This might sound extreme, but it’s more common than you’d think. Any significant childhood shame, guilt, or messaging about being “bad” can install this program.

Evidence of this block:


	A sense that “bad things always happen to me”

	Immediate loss following gains

	Chronic guilt unconnected to any specific action

	Feeling like you’re always “behind” or “in trouble”

	Inability to fully enjoy success when it comes



The Neurological Reality of Blocks

These aren’t just “limiting beliefs” that you can think away. They’re encoded in neural networks, often formed during states of heightened emotion (fear, shame, stress) which creates stronger synaptic connections.

They’re connected to your threat detection system. They trigger physiological responses. They operate faster than conscious thought.

But—and this is crucial—they can be reprogrammed.

The same neuroplasticity that created these pathways can create new ones. The process requires:


	
Awareness: Identifying which blocks you carry

	
Interruption: Catching the block in action

	
Repattern: Installing new neural pathways through consistent new experience

	
Reinforcement: Strengthening the new pathways until they become automatic



Money Magnet Practice #2: Block Identification and Body Mapping

Time Required: 20 minutes

Frequency: Once for initial identification, then whenever you notice resistance

Your blocks don’t just live in your thoughts—they live in your body as sensation and tension. This exercise helps you identify both.
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Part A: Block Identification
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Review the eight blocks described above. For each one, rate on a scale of 1-10 how much it resonates (1 = not at all, 10 = describes me perfectly).

Don’t overthink it. Your first instinct is usually your limbic system speaking truthfully.

Identify your top three blocks.
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Part B: Somatic Mapping

[image: ]




For each of your top three blocks, close your eyes and bring the belief fully into your awareness. Say the core belief statement out loud.

Then notice: - Where do you feel it in your body? - What’s the physical sensation? (Tightness, heaviness, cold, heat, nausea, etc.) - What’s the emotional quality? (Fear, shame, anger, sadness, etc.) - What age do you feel when you connect with this belief?

Write down these observations. You’re mapping the somatic signature of your blocks.
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Part C: Origin Story

[image: ]




For each block, ask yourself: “When did I first learn this? What experience installed this program?”

You may get an immediate memory. You may get nothing. Either is fine. If a memory surfaces, write it down without judgment. You’re not trying to blame anyone—you’re trying to understand the source code so you can rewrite it.
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Part D: Current Cost Assessment
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For each block, write: - How has this belief protected me? - What has this belief cost me financially? - What has this belief cost me emotionally? - What has this belief cost me in terms of opportunities not taken? - If I never changed this belief, where would I be in 10 years?

This isn’t about shame—it’s about getting honest about the price you’re paying for unconscious programming.
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Part E: New Possibility
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For your #1 block, write a new belief statement. Not what you currently believe, but what you’re willing to explore believing.

Example: - Old: “I don’t deserve wealth” - New possibility: “I’m learning that my worth is inherent, not earned, and wealth can flow to me naturally”

Read this new statement aloud. Notice any resistance. That resistance is normal—it’s the old neural pathway fighting to stay dominant.

For the next week, read your new possibility statement three times daily. You’re not forcing belief; you’re introducing a new neural option. Repetition begins to wire the new pathway.

The blocks you’ve carried aren’t your fault, but releasing them is your responsibility.

Let’s continue the rewiring.
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CHAPTER 3: How the Brain Interprets “Deserve”
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The word “deserve” is perhaps the most financially loaded word in the English language.

“Do I deserve this?” It’s the question running in the background of every financial decision you make, whether you realize it or not. And the answer your subconscious provides determines what you allow yourself to have, earn, keep, and enjoy.

But here’s what most people don’t understand: “Deserve” isn’t a moral truth. It’s a neural calculation.

Your brain isn’t assessing your actual worthiness—it’s comparing current circumstances against an internal reference point formed primarily between ages 0-7, when your prefrontal cortex (logical reasoning) was offline and your limbic system (emotional learning) was running the show.

That reference point—what psychologists call your “internal working model”—becomes the template your brain uses to answer the question: “Is this level of good acceptable for someone like me?”
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