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CONTEXT

In 1995, Nicole Brown was brutally murdered along with Ron Goldman. The murder weapon, found at the scene, was a pair of bloodstained gloves. The young woman's husband and Ron Goldman's friend was a former American football player and actor. He was immediately found guilty of the crime, and one of the most publicized trials in American history was about to begin. The lawyer hired by the accused, O.J. Simpson, was Johnnie Cochran , and it is he who will deliver a masterclass in the art of subtle manipulation, the very subject of this book.

The OJ Simpson case began in 1995, and charges rained down from all sides. There was no doubt in anyone's mind: the accused had indeed murdered his ex-wife and her friend Ron. However, a test of the pair of gloves found at the crime scene was requested, and against all expectations, they didn't fit Simpson at all. Even though other evidence of the accused's guilt had been presented, the defense attorney, Johnnie Cochran, attempted to manipulate the jurors, leading them to focus solely on the pair of gloves.

During his closing argument, he delivered a speech in which he repeatedly repeated a phrase that has become famous to this day. OJ Cochran kept returning to the phrase "If the glove "If the glove does n't fit, you must acquit." Unfortunately for the prosecution and the victims, this is the phrase the jurors would remember at the end of the trial. Against all odds, O.J. Simpson was found not guilty after deliberation and went free. A few years later, he was finally convicted of the same crimes. But the key takeaway here is that the jurors were subtly manipulated during the 1995 trial by the defense attorney and thus deliberated in his favor.

Let's move on to another example, but a fictional one this time, to get to the heart of the matter. You must have seen, like me, the American film "The Grifters," released in 2004, starring the famous actor Will Smith. One of the most iconic scenes that made a lasting impression in this saga was the one in which Nicky 's team Spurgeon , played by Will Smith, orchestrates a masterful and subtle scheme to swindle wealthy businessman Doyle Lonnegan . Lonnegan arrives at a hotel and is given room number 11, which seems perfectly normal. However, what he doesn't know is that this hotel room wasn't assigned to him randomly, but rather through the machinations of the con artists' team.

Next, Doyle Lonnegan was drawn into several other scenarios during which he repeatedly saw the number "11." Whether on a watch, when a table number was assigned, or even on a notice board, this was a very well-orchestrated manipulation, utilizing every available resource. This created a feeling of synchronicity in the victim's mind . By the end of the day, he was convinced that the number 11 was his lucky number and smiled every time he saw it. From that moment on, the manipulation had taken hold of him, and he was ready to do exactly what was expected of him.

He then goes to a football stadium to place bets. Nicky Spurgeon then proposed a game that was a foregone conclusion for him. He was to look at the football pitch using binoculars and randomly choose the number of one of the players on the field. Nicky then had to guess that number exactly to win the bet. If he guessed incorrectly, he lost the bet to Doyle. As expected, the wealthy gambler naturally chose his lucky number for the day. Since this choice had been premeditated by the con artists, they had no trouble guessing the correct number and thus won the bet.

The victim went home that evening, certain that he had chosen the number "11" of his own volition and that he had lost the bet purely by chance. And it is precisely this art that this book will teach you as you read it. As a seasoned lawyer and lecturer, I confess that I very often resort to this kind of technique to advance my cases. This book is not intended to train petty people with a thirst for domination. Nor is it meant to provide a weapon to a malicious person seeking to manipulate those around them to bring out the worst in them. Quite the contrary, the objective is something else entirely.

By the end of this reading, you will be able to bring out the best in the people around you. You will have the power to instill in them a burning desire to win, to succeed, to achieve. This subtle manipulation can allow you to correct your children's behavior, bring order to your classroom, and motivate your employees. They will find themselves with goals they believe they set for themselves. And you will succeed in doing this simply by saying a few well-chosen words in the right way. You will achieve this result by placing things in the right place, making the right promises, issuing the right challenges, and giving the right gifts.

I want to make it clear that everything in this ebook comes from my personal experiences. I've learned and discovered secrets that I've started using in my practice, during conferences and training sessions, and even at home. I'm sharing all of these secrets in this book to help business leaders, trainers, and parents take control of their lives and shape the people around them to align with their highest aspirations.
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