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Necessary Behaviour 




"Necessity is what impels men to take action, 

and once necessity is gone, only rot and decay 

are left".   

Niccolò Machiavelli (1469-1527)
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What inspired me to create this book? The answer can be found in my childhood experiences and the disparities. I've observed people from various backgrounds. Born in Mauritius, I grew up in South Africa, a nation with considerable social differences; a middle-class family nurtured me. Classifying as middle-class in my family included conforming to a set of beliefs, attitudes, and actions my parents held in high regard. They had high expectations for my brother and me regarding academic success and how we conducted ourselves. They wanted us to do more than just fit in with our surroundings. They consistently emphasized the importance of education and personal development, believing they could climb beyond mediocrity and succeed.

My parents worked hard to provide us with the best opportunities possible. While my mother was a highly skilled nurse, my father had a thriving trucking company at the time, which was a sophisticated and complex job. Both of my parents worked hard in their own right. My father's manner, tone of voice, and demeanor, despite his status as a truck driver and company owner, drew the attention of those he eventually became friends with. Even though we were middle-class, these people lived in the "hills," a life different from what I was used to. Every time we visited them, I was utterly charmed by their way of life. Everything looked different, from how they carried themselves to how they dressed. Not because they had to but because it came quickly to them; they ate their meals easily and precisely, using knives and forks without difficulty. Even the rice they bought seemed different, giving the impression that every element of their lives had been deliberately planned to reflect their social status.

The way they spoke impressed me the most. Their emphases were delicately accentuated, and their wording was graceful. Specifically, my father guaranteed that my brother and I could communicate effectively. To avoid the usage of slang, each sentence must be well stated. They saw our manner of disseminating information as a reflection of who we were and where we were going. The idea that language and communication could open or close doors at the time seemed absurd.

On the other hand, my schoolmates lived in a starkly different reality. The high school I attended was a melting pot of students from middle- and low-income backgrounds. The atmosphere was boisterous, vibrant, and, at times, chaotic. Fights would erupt, and the students' laughter often drowned out the teacher's voice. I'd be dishonest if I said I didn't find it entertaining in a way that showcased a wild and unrestrained spirit. In my younger years, I was swept up in the thrill of the moment, surrounded by friends who didn't take life too seriously. But beneath the surface, a persistent unease gnawed at me. Even as I relished the company of individuals from diverse social strata, I couldn't shake the feeling that I didn't quite fit in, that this wasn't the life I was destined for.

One day, I was casually chatting with a close friend on a bright and sunny day when children were running, screaming, and laughing, and I thought of asking him a simple question, one that I'm sure everyone thought of: "Hey, how much money do you want to make when you're settled? He responds without hesitation, "R20,000." Most people consider it a rather little sum. Still, for some reason, his remark made me uneasy. That experience struck a chord because it forced me to face a more pressing question: Is this the person I will become? Is this the type of future I have ahead of me? This concept made me uneasy. I understood I didn't want to settle for mediocrity. I didn't want to become precisely like everyone else. After seeing glimpses of a different life characterized by refinement, wealth, and elegance, I knew it was the one for me. The proverb says, "Hang around nine drunks, and you'll be the tenth." This is a fact. I realized I had to make a decision quickly.

Rarely did the other world interact with the one I lived in. My schoolmates' environment was lively and fun, yet the lack of motivation seemed to limit their destinies. In contrast, the sophisticated and cultured world of the affluent appeared to be just beyond reach, yet it was full of possibilities. I did not doubt that I would take the second route, transcending my surroundings and forging a new path.

My life took a dramatic turn as events unfolded. My family made the decision to leave South Africa and return to Mauritius. It was a moment of both excitement and trepidation. My mind was filled with questions: 'What will I do now?' 'Which path should I choose?' 'How can I shape the future I desire?' Amidst the uncertainty, there was a sense of adventure. I saw this as an opportunity to reinvent myself to become someone I could be proud of. In many ways, leaving South Africa felt like shedding the constraints of my past. Mauritius was a blank canvas, albeit an unfamiliar one.

It was at this pivotal moment that I became deeply engrossed in the journey of self-improvement, the relentless pursuit of becoming the best version of oneself. I made a firm commitment to read books, listen to podcasts, and connect with individuals who shared my educational and achievement goals. The concept of wealth, for me, extended beyond the mere accumulation of riches to encompass the attitudes, actions, and mindsets that distinguish affluent individuals. My quest led me to analyze their thought processes, how they navigated their circumstances, and how they achieved their success. I embarked on a relentless search for mentors, seeking out individuals who could teach me things I hadn't learned in school. Slowly but surely, my efforts began to bear fruit.

This book chronicles my investigation and the discoveries I made along the way. It is not a book or a tale as we know it. Instead, it is a collection of my knowledge, views, and insights into the upper class's operation. It is about the frequently unwritten laws that govern people's perceptions, conduct, and interactions with their environment. These guidelines determine their mental condition. While reading this book, envision yourself in a formal environment, complete with a suit, cigars, and wine. Imagine yourself in a room full of clever and successful individuals; this book will walk you through determining who you are speaking with, who is surrounding you, and how to handle yourself in such situations.

In this sense, rather than acquiring money, the primary goal should be to develop a personality that naturally attracts success and prosperity. You must cultivate the habits, attitudes, and behaviors that allow you to go through life quickly and confidently. By the conclusion of this book, you will have a greater understanding of how affluent people think and behave, and you will be encouraged to incorporate similar characteristics into your own life. This book is intended to help you master the art of presence and stand out when most people are content with less. It is about striving for perfection in all you do, from your interactions to how you show yourself.

Finally, this book portrays my transformation path of attempting to break free from the commonplace and achieve something extraordinary. It's about being ready to go on a self-reinvention journey, accepting a new identity appropriate for the future you want to build for yourself. Along with sharing my results, this book serves as a reminder that you can improve your life no matter where you come from. I wrote this book for this reason. All you need is a desire to overcome your circumstances and a commitment to never stop learning, improving, and challenging yourself to achieve. This is all it takes.

Necessary Behaviour: Introduction

Is manipulating another person's sentiments to achieve your goals considered cheating? Are you less human when manipulating emotions for selfish advantage, or are you more cunning than the next person? We live in an atmosphere where sentiments are commonly considered a sign of weakness, and exhibiting vulnerability can be misinterpreted as a sign of incompetence or a lack of control. But is that true, in all honesty? Is it true that feeling emotions deeply makes us weak? Is it something that empowers us and connects us to our surroundings? If you aim to make ethical judgments and live by a moral compass, would you lag in a world that rewards cutthroat ambition?

To effectively navigate the complexities of life, we must grapple with these questions. On the other hand, if having a conscience and contemplating other people's emotions weakens us, what makes us strong? Is it uncontrolled ambition driven by brittle thinking, where compassion is sacrificed for results? Why is it regarded as wrong to cheat and break the rules to obtain more power? Because that is not the correct thing to do? If you think like that, you'll end up in a hole with all the sheep. After all, the world would praise or punish those who broke the rules. Unscrupulous people frequently attain more tremendous success than ethical people. Is it essential whether another person's feelings are wounded, primarily if the conclusion benefits your interests?

Furthermore, if you want to go down that path, does that make you less human or more effective? At the heart of these predicaments lies the most profound battle that humanity has ever faced: the continual tug-of-war between the brain and the heart. Compare and contrast logic with emotion. In contrast to being inaccurate. Where do you stand in the conflict? Do you prefer to be guided by your heart's compassion or your rational, emotionless intellect? Truth be honest, it is easier to say than to accomplish.

I urge the underprivileged to remain destitute and fearful. The middle class is welcome to stay in their existing position and play a game of illusions. The affluent will continue gaining knowledge and benefit from others' ignorance. However, I encourage everyone (poor and middle class) to be knowledgeable, perceptive, understanding, intellectual, and well-informed to achieve riches beyond their wildest expectations.

The unfortunate reality is that not everyone is meant to be wealthy or successful, and I doubt that everyone will even come close to reaching those objectives. Even today, everyone should not be. How would the world look if everyone was wealthy? That would be a paradox, and riches would lose all meaning, wouldn't it? Without scarcity, there would be no hierarchy and no reason to distinguish oneself from others in a society where everyone is affluent. Because money is only significant for what others do not have, everyone in such a society would become destitute.

Consider this: if Earth just had one race, wouldn't life be boring? Because of these differences, life would be devoid of energy if there were no cultural divisions or variations in how we live, eat, and think. Consider eating the same dish daily sans Mexican, Italian, Indian, or other cuisines. This is also true for socioeconomic class. To function correctly, society must include people from all socioeconomic classes, including the poor, middle class, and affluent.

If no one is ready to take on the task of cleaning the streets, who will? Who will drive the buses that keep cities moving? Who will maintain the public bathrooms and keep the buildings safe at night? The economically poor bear these duties in our society. Unfortunately, despite being the cogs that keep society's engine running, they are typically overlooked and underrated.

The middle class makes a significant contribution. These individuals include teachers educating future generations, entertainers filling our radios and televisions with music and stories, and taxpayers contributing to society's effective operation. The middle class is not obligated to pay the bulk of taxes but is obliged to share the burden of supporting systems that benefit everyone.

Is it the wealthy? They create chances for themselves and others in the low and middle classes. They define industries and invest in innovation. They gain from the system but also provide jobs and resources that allow the middle class and people in poverty to maintain their quality of life. Many individuals loathe the delicate balance, yet they cannot deny it.

Despite being The most commonly used symbols, wealth and identity are not the variables that lead to inequality. When it comes down to it, inequality is really about education or the lack thereof. Individuals identify themselves based on what they know and understand about the world and where they fit within it. Education is the most effective equalizer, or at least it should be. However, access to quality education is limited, and those who do not have it are generally condemned to remain in their class, with little possibility to grow and improve their status.

This book is not intended to gloss over the world's realities or to promote misplaced hope. I'm not here to tell you that all you need to do to be prosperous and happy is wish for it to happen. Furthermore, it is not a guide on how to become a millionaire overnight. The fundamental idea of this novel is being a chameleon, both of oneself and one's surroundings. The system should be understood in its actual state, not as we wish. We need to acknowledge our particular societal roles and learn about the forces that maintain certain people at the top. If you ever find yourself in a high society event, Necessary Behaviour will help you transform into a Chameleon.

Eliminating inequality is not straightforward and should not be tried. Because society requires it, different types of people will always be present. On the other hand, inequality becomes a problem when it is predicated on ignorance, when individuals in the lower and middle classes are kept in the dark about the options available to them, and when those in the upper class exploit that ignorance to maintain their status.

What are your thoughts on this large chest? Are you satisfied where you are, or are you looking for something more? And if you want more, are you willing to put in the work to move to the next level? You are responsible for answering this question for yourself. However, one thing is sure: the only way to successfully modify your life is to accept the game you are now playing. Once you've done that, you can learn how to utilize it.

This book will help you attain that comprehension. It will force you to ask the right questions even if it does not offer you all the answers. It will not ensure your success but demonstrate how others have succeeded. It is totally up to you to decide whether to stay where you are or climb higher. At the very least, you will come away from this book with a better understanding of your surroundings and the role you may play in society.




"A great mind plays the peasant for a while among royal 

kings to steal with eyes and ears."

Necessity 1: Hold Your Tongue

Adapting to your surroundings is a question of survival and prosperity in a society where competitiveness is always present, and status has a significant influence. Controlling the information flow about oneself is one of the best strategies for adaptation, particularly regarding delicate subjects like money. Tell your family it is 20k if you make 50k. Tell your friends, if asked, it's 15k. Why should one keep secrets? The dynamics shift when others realize what you create. People start to view you differently, compare their values to yours, and—in many cases—adjust their expectations of you. Our society is one in which wealth and status are closely monitored. Often at the expense of others, people are always seeking means to improve themselves. People around you—family, friends, or colleagues—may start to view you differently if they find you are making much more than they are. Human nature usually drives individuals into rivalry, but it is not necessarily out of hate. Asking for favors or financial assistance, they might start to expect more from you or even withdraw themselves, feeling inadequate or jealous. Reducing your income helps you avoid the issues of individuals knowing too much about your financial condition.

This is particularly true when dealing with relatives. Family members sometimes feel entitled to know everything about one another, but disclosing too much about your financial achievement might lead to unrealistic expectations or even hatred. By offering them less, you simplify things, avoid unneeded drama, and safeguard your limits. Similarly, your friends may begin to perceive you as a valuable resource. By remaining secretive, you preserve control over your relationships and prevent others from manipulating you to further their agenda.

This discriminating concept goes well beyond money. See your life as a magic show. When little children see a magician perform a trick for the first time, they are filled with awe and astonishment. What captivates them about the execution of the trick is the mystery that surrounds it. On the other hand, the amazement is immediately dispelled the moment the magician reveals the secret of the act. In place of magic, understanding has taken its place. This is the formula that applies to your personality, your ambitions, and the choices you make in your life. Once you provide too much information about yourself, whether about your wealth, the people you know, or your future behaviors, people will no longer be impressed. The situation might become even more dire if they start looking for ways to benefit themselves from that information, or even better, they could use it against you. People are constantly calculating in life; hence, one must recognize this.

Whether they realize it or not, they constantly evaluate how knowing you could help them. The more you expose about yourself, the more chances you create for others to profit from your contacts or expertise. This is about realism—not about paranoia. People are obligingly opportunistic by nature. They will research you, pick your behaviors, and work out how best to leverage their knowledge of you. That's precisely what's occurring if you've ever questioned why someone suddenly shows interest in you after realizing you have key contacts or resources. This is why, particularly in settings where everyone aims for success, you should keep your cards near your chest. The game is filthy; hence, people will not hesitate to turn against you using your transparency. Too transparency is a symptom of inexperience rather than honesty. Although sharing your achievements is enticing, not everyone will be pleased with you.

Many actually will be jealous or even nasty. They might laugh at you behind your back or minimize your success. Celebrating your achievements draws unwanted attention; not all will be favorable.


Silence and Strategic Communication

Being easily able to decide when to open up and stay silent is one of the most valuable skills you can have in your private and professional lives. Being wise, not dishonest, is what it's all about.

There is a slight difference between not telling someone something and lying. This is especially true in competitive situations where silence can be your best friend. By using fewer words, you create an air of mystery. People are left to guess what you think, what you know, and what you plan to do. This uncertainty is good for you because it prevents others from fully understanding your goals or situation. People are also forced to make assumptions during silence, which can be good. In situations where people don't know what's going on in their lives, they tend to lie about their skills and assets. Because they don't know how much power or influence you have, they may treat you with more respect or be more careful around you. If you reveal too much information too soon, on the other hand, people will quickly come up with ways to trick or beat you in a competition.

The impact of silence is additionally helpful in shares or gatherings with a lot at stake. Many people make the mistake of talking too much, especially when nervous or wanting to impress someone. In reality, though, the more you talk, the more chances the other person has to use what you say against you. Knowing when to stay silent can make all the difference when talking about something personal associated with business or finances. Let the other person tell you more than you are willing to share. The more effectively you can regulate the talk, the more you strive to keep quiet. Let other people say what they want, and you will use what they say against them when the time comes.

You may be disadvantaged if you talk too much about your strategies, future, or personal goals at work. Competitors or business partners could use this information to edge over you. For some reason, it's better to be seen as someone whose deeds are hard to predict. This makes it harder for people to work together to hurt or plot against you. This idea also applies to relationships between people. If you tell too much about your flaws or inner thoughts, someone can use that knowledge to hurt or change you in the future.


The Loud Beginner

When someone is unfamiliar with a topic, their enthusiasm can frequently eclipse their level of expertise about that topic. They talk with an authority they have not earned, often acting as if they are supreme while dismissing outside viewpoints or beliefs that differ from theirs. Some people overestimate their capabilities due to a lack of experience, known as the Dunning-Kruger effect. This behavior is a natural problem for many people and represents a prevalent psychological inclination. People want to be recognized, and giving the impression that you are wise is a quick way to garner respect and attention. Those just starting might create a momentary sense of competence by speaking confidently, even if that confidence is misguided. On the other hand, their lack of depth is readily apparent to experienced observers.

