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Introduction




‘Life should not be a journey to the grave with the intention of arriving safely in a pretty and well-preserved body, but rather to skid in broadside in a cloud of smoke, thoroughly used up, totally worn out, and loudly proclaiming “Wow! What a Ride!”’ Hunter S. Thompson





Picking up The Answer is the first step in taking yourself down roads you may never have considered before and may not even have known about. By the time you are halfway through reading it, you will realise why you are where you are, and why you have what you have at this point in your life. You will have the answers that will help take you to wherever you are capable of going.


In The Answer, we will show you how to decide what you really want out of life and how to get it. You’ll learn how to prioritise your ideas, reclaim your life, deal with obstacles, and avoid being manipulated by others, especially friends and family members. We’ll help you to choose your own path, not one that someone tries to push you down. We will show you how to take charge of your life and become the person you want to be. You will discover how to deal with any circumstances that arise, no matter how difficult, overwhelming or hopeless they may seem when they first appear.


You will learn how to go from where you are now to where



you’d like to be. We will show you the proven principles of success that men and women have used throughout history to achieve greatness and to recover from, or overcome, failure. Barbara and I learned many of these principles directly from some of the masters over the past 50 years, and these lessons are the main motivation for our own personal successes. We will also explain new studies of the brain that reveal why some people are hugely successful while others aren’t. We will explore a brain-operating system that you can program to take you anywhere you want to go. Starting with Giuseppe Moruzzi and H. W. Magoun, scientists have discovered a part of the brain that directs and determines the level of success or failure that each of us has in our lives. We will discuss this brain system in the first chapter, and the benefits that come from using it will form the basis of everything we cover throughout the book.


Also, we will answer your questions about anything you have ever read or heard about goal-setting, visualisation, affirmations, prayer, alpha thinking and the Law of Attraction. As there is so much information throughout the book, we encourage you to put it down to reflect on and implement what has been said. We have suggested points at which to do this, indicated by the [image: Image] symbol. This does not need to be strictly followed and is only a guide.


We will discuss the simple but powerful skills we have learned that help us deal with almost everything that happens in life – good or bad. And we’ll answer the big questions about how to get anything you want from life, despite what can sometimes seem like impossible circumstances.


The concepts we will explore here have changed the lives of the participants in our seminars, and they can change your life too. This book is called The Answer because that’s what you’ll find in it.




So if life is a game, these are the rules.


Many key points are repeated in several forms throughout the book, and this is intentional. Studies show that the most effective learning occurs with spaced repetition of an idea in a series of six exposures. The first time you hear or read a statement your mind can reject it because it may conflict with your preconceived ideas. This is why most motivational training doesn’t work. When you have heard the same idea six times, your brain can accept it and internalise it.


We have provided activities in each chapter and encourage you to write directly in the book, for ease and to use as a reference point if you would like to return to the text.


Finally, in case you’re wondering, while The Answer is co-authored by both of us, it is largely written in the first person as Allan, to make it easier to read.


Allan and Barbara Pease













Chapter 1


Revealing the Secret of the RAS
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‘Whatever the mind can conceive and believe, the body can achieve.’ Napoleon Hill, 1937





When Napoleon Hill made this landmark statement in 1937 in his classic book Think and Grow Rich, he didn’t have the medical science, brain scanners or technology we now take for granted to prove his beliefs. He claimed that if you could think clearly of something and you really wanted it, you could achieve it. Science has removed much of the mystery and hocus pocus



surrounding iconic statements such as Hill’s, and we now have scientific insights into the processes of achievement, goal-setting, self-fulfilling prophesies, the function of prayer and the Law of Attraction. Science can now show us where and how success works in the brain. You are about to learn about a remarkable system we each have in our brains – the Reticular Activating System, or RAS.


The RAS, located in the brain stem of the mammalian brain, is a bunch of neural fibres commonly known as the Reticular Formation. The RAS plays a part in many important functions in human biology, including sleeping and waking, breathing, the beating of your heart and behavioural motivation. The RAS also contributes to sexual arousal, appetite and eating, the elimination of body waste, control of consciousness and the ability to bring certain things to your attention. Trauma to the RAS can cause a coma and has been linked to several medical conditions, including narcolepsy.


The RAS functions as a network of neurons and neural fibres running through the brain stem, and these neurons connect to various other parts of the brain. This system has two parts: the ascending RAS, which connects to parts of the brain including the cortex, the thalamus and the hypothalamus; and the descending RAS, which connects to the cerebellum and to nerves responsible for the various senses.




THE RETICULAR ACTIVATING SYSTEM


[image: Image]


By the mid-20th century, physiologists had proposed that some structure deep within the brain controlled mental wakefulness, alertness and motivation.


Scientists first became aware of the existence of the RAS in 1949 when, at the University of Pisa, H. W. Magoun and Giuseppe Moruzzi investigated the neural components regulating the brain’s sleep–wake mechanisms and reported their findings in the inaugural volume of the scientific journal Electrocephalography and Clinical Neurophysiology. This early research eventually led to the discovery that the RAS is the portal through which nearly all information enters the brain (smells are the exception: they go directly into the brain’s emotional area). The RAS filters the incoming information and affects what you notice, your level of arousal, and decides which information is not going to get access to your brain.


The RAS is connected to the spinal cord at its base, from



where it accepts information that comes directly from the ascending sensory tracts. Any new information or learning must enter the brain through one or more of the senses and is decoded by the sense-specific receptors of the body. From there the information travels through the nerves in the skin or body to the spinal cord and up through the Reticular Activating System to the part of the brain that receives input from that particular sense.


The RAS is the brain’s command and control centre


The RAS is a place where your thoughts, internal feelings and the outside influences meet. It produces dynamic effects on the motor activity centres in your brain and in the cortex activity, such as the frontal lobes. It is a network of nerve pathways that filter all the sensory input your brain receives from your external world. Whatever you see, hear, feel or taste passes through the RAS. Put simply, the RAS is the key to switching on your brain and is the brain’s main centre of motivation.


How the RAS works


The brain processes over 400 million bits of information every second but only 2,000 bits can be processed consciously. The remainder is processed without your awareness. In other words, 99.9999 per cent of the information presented to you every day goes unnoticed. This is the only way we can deal with everyday life and the millions of bits of information flooding into our awareness and demanding our attention. If you had to deal with all the messages simultaneously, you would not be able to cope and would pass out. So evolution



has given us the RAS – the equipment with which to filter all information and to extract only what is important to us at any given moment.


Your RAS functions like a sorting office, evaluating the incoming information and prioritising that information in the form of messages that need your attention. It’s a filter between your conscious and subconscious mind, and it takes instructions from your conscious mind and passes them on to your subconscious. Your brain then instructs your body to make the physical actions necessary to comply with the image the RAS instructs. It sorts through your environment for information patterns that best match your beliefs or the things that are familiar to you. Then it links your thoughts and feelings with similar things in your environment. When it finds a match, your conscious mind is alerted.


Variations of the RAS


The RAS also exists in other primates. Chimpanzees, for example, share 99 per cent of our DNA and, like a human’s, a chimp’s RAS receives all incoming sensory data. It scans and prioritises that data in accordance with its hardwired ‘programs’, just as it does in humans. It controls the chimp’s basic functions of pulse, sleep, awareness, digestion and cardiovascular function, as it does in humans. Where its function differs from that of humans is that we have a more highly developed sense of ‘self’. We are driven by an insatiable need to know who, what, why, where and when. A chimp’s RAS operates like a primitive computer that runs basic programs; a human RAS functions like the latest, most dynamic computer system.


In the brains of some people, the RAS can’t always efficiently excite the cortex as it should. Such people have difficulty learning, poor memory and little self-control.



When the RAS is overstimulated, our behaviour is marked by hyper-vigilance, sensory hypersensitivity, constant talking, restlessness and hyperactivity. For people diagnosed with attention deficit disorders (ADD and ADHD), the ascending RAS does not have enough of the chemical norepinephrine to excite the cortex. Norepinephrine is the same chemical that is released whenever our heart rate increases, or our breathing hastens, and so on. People with ADD/ADHD can take drugs that temporarily make the RAS more efficient at using the norepinephrine it already has. This helps their concentration, their perception, their ability to memorise and improves their learning.


The RAS also deals with social contacts. Introverts have more activity going on in their RAS than extroverts. Scientists believe that the RAS of an introvert is aroused more easily than that of an extrovert because introverts often have difficulty talking to others, and when they do, their brains show a strong reaction, similar to a type of panic.


The RAS has a GPS and a search engine


Your RAS responds to your name, to anything that threatens your survival, and to information that you need to know immediately. For example, if you’re looking for a computer file that you’re sure you placed somewhere on your desktop, your RAS alerts your brain to search for the name of the file – say, an overseas travel itinerary – or it will focus on one word in the filename to help you find it. The function of the RAS is also what is often commonly called the Law of Attraction.






‘Marcus Aurelius said, “Man becomes what he thinks about all day long.” If that was true, I’d be a woman.’ Steve Martin





Your RAS has a built-in GPS system. With a GPS, you don’t need to know where all the roads are located in a given city. You only need to decide where you want to go. You input the data and the GPS directs you. If you take a wrong turn, it puts you back on track. The satellite software in a GPS works out how to get you there – and that is exactly how your RAS works. With a GPS you need to decide where you want to go, not how you will get there. In exactly the same way, once you’ve decided your goal, your RAS begins to see everything connected with it. If you veer off-course, it reroutes you. More on this later.


The RAS is also similar to a heat-seeking missile – you put in the co-ordinates of where you want it to go, press the launch button and it goes there. On the way, it filters out all the useless information around you and only keeps what’s relevant. For example, the instruction might be ‘Listen for my name’, so if you are walking through a busy shopping mall or airport and your name is called over the PA system, you’ll hear it.




The RAS works the same way as a heat-seeking missile.







How your belief system works


Scientists have found that the RAS also controls our belief system and it will only recognise or select information that supports our beliefs. This means that, no matter what we believe or think, our RAS will pay more attention to it or will filter all other information around us to help us to get to what we have chosen to believe. This is why some people see opportunities whereas others see difficulties. It is also why some can believe things that the rest of us know not to be true.




In the Chinese language, the word ‘crisis’ is composed of two characters, one representing danger and the other opportunity.





It is obvious that how you feel about any event is influenced by what you think it means. In other words, your belief system will determine whether your RAS will work for or against you. If you believe that you can only make money by working harder, you’ll only see information that confirms this belief and you’ll proceed in life as if this were true. Your RAS will filter out any opportunities that offer you ways to make more money without having to work harder.




Your RAS can either work for you or against you. It depends entirely on what you think about.





If you want your RAS to work for you, then you must program it to watch out for what you want, not for what



you don’t want. When you program a specific idea or a goal into your RAS, it doesn’t matter whether you’re asleep or awake, or whether you’re thinking about it or not – the RAS will find precisely what you’ve told it to find, just like the search function on a computer. It will pick out the relevant data from the millions of bits of information around you for your attention and it will edit out irrelevant information. When you create a clear, focused picture of what you want, the RAS kicks into high gear and doesn’t stop until it finds it for you. We’ll explore this in more detail later.


How the RAS chooses which information it will see


Imagine that you’re walking through a busy, noisy airport terminal. Think of all the sounds that surround you – hundreds of people talking, music and announcements. You can hear the general background noise, but your RAS does not listen to each individual sound. Let’s say that an announcement comes over the PA, saying your name or maybe your flight number. Suddenly, your attention is at its peak because your RAS brings this relevant information to your immediate, conscious attention. Your RAS acts as a filter, dampening the effect of all the other repeated stimuli, such as the loud noises, and prevents your senses from being overloaded. Then it brings your name forward.


Why you see your car everywhere


Have you ever noticed that once you have decided on the type of car you want to buy, it seems that every other car on the road is the one you are considering buying? You also see it in car parks, on TV and at shopping malls. That car is everywhere. This is because your RAS is working, filtering out the other cars (the unimportant information) and bringing the car of your thoughts to the forefront of your mind. The



numbers of that particular car have not increased since you decided to buy it; it’s simply your RAS in action. If you lose interest in that car, you’ll no longer see it on the roads.




Your RAS is why you see your car everywhere you go.





When a woman becomes pregnant, it starts to seem to her as if every second woman around her is also pregnant. If you have a new baby in the house you may be so tired that you can sleep through the noise of the traffic and noisy neighbours, but as soon as the baby begins to cry you are wide awake.


In a very different example, if you choose to believe that the world and people are all bad, every time you turn on the TV or read a newspaper you’ll see tragedy, death and war. The RAS doesn’t care whether you love something or not, it only looks out for the patterns in your environment that match your dominant thoughts or beliefs.


If you are continually thinking about what you don’t like, then your RAS is being programmed to alert you to see what you don’t like. You will see so much of what you don’t want that it could seem as though you are at war with your environment. This is why we will ask you to focus only on what you do want, not what you don’t want.




Summary


It turns out that Napoleon Hill was right – and now we have the science to prove it. You program your RAS with your self-talk and expectations. If your expectations are positive, you automatically program your RAS to seek information about positive behaviours and to screen out information about negative ones. Because of this biological filter function, whatever you are thinking about or focusing on will seep into your subconscious mind and reappear at a future time.


The exciting breakthrough is that you can deliberately program your RAS by choosing the exact messages you send to it from your conscious mind. This means you can now create your own reality. Nothing you will learn in this book is connected to willpower. It all happens in this small bunch of neural fibres running through your brain stem – your Reticular Activating System – your RAS.


In the following chapters you will learn how to program it.






‘…there is nothing either good or bad, but thinking makes it so.’ Shakespeare
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Chapter 2


Decide What You Want
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A boat docked in a tiny Mexican village. An American tourist complimented the Mexican fisherman on the high quality of his fish and asked how long it took him to catch them.


‘Not very long,’ answered the fisherman.




‘Then why didn’t you stay out longer and catch more?’ asked the American.


The fisherman explained that his small catch was sufficient to meet his needs and those of his family. The American asked, ‘But what do you do with the rest of your time?’


‘I sleep late, fish a little, play with my children, and take a siesta with my wife. In the evenings I go into the village to see my friends, have a few drinks, play the guitar, and sing a few songs...I have a full life.’


The American interrupted. ‘I have an MBA from Harvard and I can help you! You should start by fishing longer every day. You can then sell the extra fish you catch. With the increased revenue, you can buy a bigger boat. With the extra money the larger boat will bring, you can buy a second one and a third one and so on until you have an entire fleet of trawlers. Instead of selling your fish to a middleman, you can negotiate directly with the processing plants and maybe even open your own plant. You can then leave this little village and move to Mexico City, Los Angeles, or even New York City! From there you can direct your huge enterprise.’


‘How long would that take?’ asked the fisherman.


‘Twenty, perhaps twenty-five years,’ replied the American.


‘And after that?’ asked the fisherman.


‘Well, that’s when it gets really interesting,’ answered the American, laughing. ‘When your business gets really big, you can start selling stocks and make millions!’


‘Millions? Really? And after that?’


‘After that you’ll be able to retire, live in a tiny village near the coast, sleep late, play with your children, catch a few fish, take a siesta with your wife, and spend your evenings drinking, singing, playing the guitar and enjoying your friends!’










Do you have a secret ambition to achieve something great? If you do, how long will it remain a secret? Most people never discover what they really want to do with their lives. As you will soon read, most people do not like going to work, most people who live to old age are broke and most people are killed by something such as cancer, heart disease and other physical illnesses. Hardly anyone dies of old age. This chapter will show you the first dilemma most people struggle with – how to decide what you want. At first this may sound simple – to decide what you want from life – but most people don’t have a process for figuring out how to do it.




The reason most people don’t accomplish much or have much in their lives is because they haven’t decided what they want.





Most people struggle with questions such as ‘How do you define success?’; ‘Who do I want to become?’; ‘What do I want to experience?’; ‘What assets do I want to accumulate?’


Everyone knows the feeling of having an inner urge to do something that excites you whenever you think of it. But generally, people rarely make that thing happen.


Why most people never do much


When you were born you were absolutely clear on what you wanted in life and you refused to let anyone or anything stand in your way of getting to it. If you were hungry you cried loudly until someone fed you. When you could crawl you fearlessly headed for the door, a toy or a pet you wanted and no-one was going to stop you. By the time you could talk



you were hammering your parents over and over with your wants until they either gave in to you or they ran away from home. Overall, you laughed at most things that happened in life and didn’t take yourself too seriously. So what happened between childhood and adulthood?


Well, when most kids were young, their RAS was being continually programmed with phrases such as:





Act your age – grow up


You should be ashamed


You are selfish


Accept what you’ve been given


Who do you think you are?


No, you don’t feel like that


Eat everything on your plate


I wish you were more like…


You are a bad child!


Don’t say that!


Because I’m your mother, that’s why!


If everyone jumped off a bridge would you do it too?


Because I said so


I’ll teach you the meaning of the word ‘No!’


Do what I say – not what I do


You’re just like your useless father/mother


Money doesn’t grow on trees


Don’t pull that face, the wind will change and you’ll be stuck like that


Wear clean underwear in case you’re in an accident


Stop crying or I’ll give you something to cry about


Be grateful for what you have and don’t keep wanting more


There are children starving in Africa


This is going to hurt me more than it’s going to hurt you







As a result of this RAS conditioning, most people arrive at puberty being compliant to the demands of others. The spontaneity and dreams they had as children have been suppressed or completely lost. By their late teens they are doing things that adults want them to do and, whether they realise it or not, have been conditioned into making choices such as marrying the ‘right’ person rather than someone they want to marry, they take university courses that their parents want them to take, or they choose a ‘secure’ job instead pursuing an exciting life. They take the safe, ‘sensible’ path in life and many then tiptoe silently through life to retirement and early death.


A TRUE STORY – ROBERT




Robert’s father had reprimanded him all his life to ‘Do the right thing and stop being so selfish.’ As a teenager living in Europe, Robert dreamed of being an artist and wanted a career in social work, helping underprivileged people. His father told him that would be a waste of time and that Robert could never support a family doing it. He wanted Robert to be a doctor – not because the income potential was better, but because he wanted to brag to his friends that his son was a doctor. Robert’s father sent him to New Zealand and paid for all his accommodation and university fees. After seven years of diligent study, which Robert didn’t like much, he qualified as a microbiologist, and, to his father’s joy, soon became a medical doctor.


As we are writing this story, Robert is teaching abseiling in New Zealand. He spends his time in child education and is taking art classes. He has no intention of returning to his home in Europe. He will never work as a medical doctor and doesn’t care much if he never sees his father again.


Robert went to New Zealand to get away from his dominating father but he still fulfilled his father’s dream of becoming a doctor because his father footed the bills. The price Robert paid was seven years of his life and a failed relationship with his father. Was it all worth it?









What’s the point of climbing the ladder of success to discover you’ve leaned it against the wrong wall?





Living up to others’ expectations is futile and will only bring you anxiety and unhappiness. We respect people who are passionate about what they want and who beat their own drum, even when we don’t necessarily agree with what they might want in life. Make a decision now that you will take control and do what you want in life, not what others may demand of you.


How to decide what you want


The starting point is to write down anything you think you may want to do or achieve, regardless of how trivial it may seem to anyone else. Include on your list any dreams you had as a child that still hold some significance for you. Also, record any idea you may see or hear about that strikes a chord with you. Try to have at least ten to twenty items on this list and include anything that has ever seemed appealing to you. And we mean anything. Writing something on a list doesn’t mean you are committed to it; it’s just an idea that appeals to you right now or has interested you at some point in the past. When you start your list, keep it to yourself or share it only with someone you completely trust. Do not discuss the list with anyone who may want to manipulate you or tell you that something on your list is a silly idea or can’t be done. This list is all about you. Do not show it to dream-stealers and never allow yourself to be defined by someone else’s opinion.
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Don’t let people who gave up on their dreams talk you out of yours.





Decide what – not how


Most people don’t get the things they want in life because they focus on how they might achieve something. They look at what others have achieved and think, I wouldn’t know how to do that. So they do nothing. Instead they should decide what they want to achieve.


The first and most important principle in achieving any goal is to decide what you think you might want. Don’t think about how you will achieve it. Your RAS will do that for you.


As you now know, your RAS has a built-in GPS system, so you only need to decide where you want to go and it will take you there.


If you concentrate on how something could be done, you can become discouraged because, right now, you either don’t know a way of doing it or you don’t have the skills or circumstances that are required to achieve it. And so nothing happens – you never get started. The most important lesson right now is to think about what you want and don’t, under any circumstances, think about how you will do it – not yet. We’ll get to this later.


Let’s repeat this: Think first only about what you want. Do not consider how you’ll do it. Not yet. For now, just write down the ‘what’. Use your RAS.






First decide what you want. Your RAS will then search for the answers to the question of how to achieve it and the ways will begin to appear.





Create a goals book


Collect pictures, images and text that describe or illustrate your goals. Put them in a book, and read it every day. As an example, here are some of the things Barbara and I have written on our personal lists. Some items we wrote together, others we wrote individually, and some at different times in our lives.


Achieve these goals





Run a marathon


Live on the beach


Build a lake


Achieve a black belt in martial arts


Parachute jump


Have own TV show


Head a big company


Be a well-known speaker


Fly on Concorde


Give a seminar in Russia


Be a stage hypnotist


Catch a snake by hand


Float in the Dead Sea


Write and record a Top-40 record


Live in a castle




Earn a bronze medal in life-saving


Catch a funnelweb spider


Win a surfing competition


Bungee-jump


Travel to 50 countries


Join a gym


Climb the Pyramids


Write a bestselling book


Represent Australia in basketball


Be famous on TV


Be a top salesperson


Live in a foreign country


Play guitar in a rock band


Have my own business


Be a millionaire by age 30


Own a Mercedes Benz


Learn how to





Tap-dance


Ride a skateboard


Scuba-dive


Ride a horse


Ski


Read music


Give massages


Speak French and German


Speed-read


Write music


Sing in tune


Take great photographs


Perform magic


Raise smart kids




Box


Be an outstanding parent


Be a helicopter pilot


Be a publisher


Be an expert in health


Sail


Dance rock and roll


Raise positive, health-conscious kids


Be a strong swimmer


Moonwalk


Meditate


Cook Japanese food


Write four-part harmonies


Learn to play





Lead guitar


Piano


Drums


Saxophone


Bass guitar


Violin


Harmonica


These lists are wide and varied and include things that often just seemed like an interesting idea at the time. But, either individually or together, we have started and mostly achieved over 90 per cent of the items we wrote on these lists. Some we achieved at a world-class level, for others we received national acclaim or awards; some were on a local level, and some were only significant to us personally. And some we were really crap at – Barbara no longer wants to play the piano and I don’t want to tap-dance any more. A few goals have not been



completed yet and some were abandoned because, once we got into them, we discovered that we didn’t really like them.




‘The secret of getting ahead is getting started.’ Mark Twain





Why writing a list works


Have you ever noticed that when you read a newspaper or magazine, you see some articles but not others? You may feel that you’ve read everything in that paper until someone asks if you read a particular article and you can’t recall seeing it. You then reread the paper and discover that the article fills an entire page! But you didn’t see it. This is because your RAS is a target-seeking mechanism that only lets you see things related to the thoughts and ideas you’ve put into it. For example, if you constantly think about sports but never about flower arrangements, you’ll constantly see articles written about sports and sportspeople in newspapers or magazines but you won’t see anything about flower arrangements, even though these articles were also there.


Your RAS only seeks out things relative to what has been programmed into it and ignores the rest. If, for example, you decide to think only about tigers, everywhere you look you’ll see stories, movies and information about tigers. You’ll see tigers on the television, on the Internet, in magazines, on cereal packets and on advertising billboards, and you’ll hear people talking about tigers. Yet prior to deciding to think about tigers, you probably never saw anything about them.






When you write an item on your list you will begin to see information about it everywhere.





As I’ve said, the same thing happens when you buy a car. If, for example, you decided to buy a white, four-door Toyota, you’d begin to see them everywhere – on the motorways, in car parks, on TV, in dealers’ forecourts and in people’s garages. But before you decided to buy the white Toyota, you probably never noticed them.


Whatever car you drive, you see others driving it everywhere you go. You can’t stop seeing your car. It’s all around you. That’s why whenever you write a goal, the information and answers about it begin to appear in front of you. In other words, your RAS makes it materialise.


The Spaghetti Principle


Your thoughts and ideas are like a ball of spaghetti in your head. One thought is intertwined with many others, so it becomes difficult to separate a single idea and focus on it. Writing your ideas on paper is important because writing crystallises each thought so that it can be considered in isolation to the others. Then, as you read your written list and think about the items on it, some items that may have seemed important at the start might lose their lustre, while others that might have originally seemed minor can begin to stand out as more exciting.


As an example, when I was a kid I saw Gene Kelly’s movie Singing in the Rain and I loved the way Kelly could flawlessly tap-dance around a room. By my twenties, I had seen the movie



several times and decided I would love to learn to tap-dance like him. I wrote it on my list and it stayed there for about five years. But as soon as I had written it down as a possibility I began to see tap-dancers in the movies and on TV; articles about tap-dancing started to jump out at me from everywhere. These TV shows and media about tap-dancing had always been there but I hadn’t noticed them until I wrote it on my list. At age 35, I joined a tap-dancing class. More on that later.


Why handwriting your list is so important


Psychology professor Dr Gail Matthews, at Dominican University in California, ran a study on goal-setting with 267 participants. She found that you are 42 per cent more likely to achieve your goals just by handwriting them. When you use a keyboard to type, it only involves eight different movements of your fingers and this uses only a small number of neural connections in your brain. Handwriting can involve a range of up to 10,000 movements and creates thousands of neural paths in your brain. This explains why handwriting has much greater impact on your emotional attachment to your goals and on your commitment to them. Using a computer to record your goals is certainly helpful, but this is like reading a text about how exciting it is to own a sports car. Handwriting your goals is like your brain taking the sports car on a test drive through the Alps. You become more emotionally involved and it dramatically heightens your motivation to achieve that goal. Writing your goals activates your RAS and instructs your subconscious to work on them, whether you are thinking about them or not.


In the 1980s, the idea of giving seminars behind the ‘Iron Curtain’ in Russia (the USSR) was considered impossible. Westerners, generally, couldn’t go to Russia at that time.



But Barb and I put this on our list anyway, because it sounded like an exciting idea and had a James Bond feel about it. As soon as we wrote it down, we immediately began to see information, newspaper articles, TV documentaries and magazine stories about Russia appearing everywhere around us. Today, as a result of writing this on our list in 1989, Russian-speaking countries have become some of our biggest publishing and seminar markets. If we had decided that the Russian idea was just a crazy thought, and hadn’t written it down, Russia would never have become a major business destination for us because the RAS would not have searched for information on the how. This is why it’s so important that you don’t think about how to get what you want.


When you decide exactly what you want to do, have or become, your RAS will begin to seek out the ways to do it. Once you put the thought into your mind, you’ll begin to see, read and hear things about it. It’s that simple. And this is what very few people ever do.


Constantly rereading your written list of goals will soon clarify how important or unimportant each item really is to you. Keep adding to your list, modifying it, and subtracting from it. After a while, some of the items will keep reappearing on it because these are the ones that will have the most meaning for you. Put your list on your bedroom or bathroom wall, put another copy on your refrigerator or use it as a screen saver on your computer or mobile device. Put a copy in any location where you can always see it. As you think of new things, add them to the list. The longer your list, the better.




The difference between millionaires and billionaires


A study of wealthy people in the 1970s was conducted to determine the main differences between millionaires and billionaires. While both groups were wealthy, the researchers wanted to know why one group was so dramatically wealthier than the other. After three years of research, the one point that was the most similar between the two was that both groups knew exactly what they wanted. But the billionaires had clearly written lists of their ideas, goals and objectives. Surprisingly for the researchers, the existence of a written list of intentions was the most striking difference. While the millionaires were equally passionate about their goals and knew exactly what they wanted, they had a significantly lower incidence of written plans than did the billionaires. In another USA study of goal-setting, Paul J. Meyer reported that:





3 per cent of people in the USA had definite, written goals and plans


10 per cent had a good idea about their life goals


60 per cent had considered their goals but only related their finances


27 per cent had given little thought to goal-setting or their future.


Of the people in this study, Meyer reported:





3 per cent were highly successful


10 per cent were moderately well off


60 per cent were described as of ‘modest means’


27 per cent were barely getting by with help or charity.




The message here is clear. Make a list of your goals – in handwriting.


[image: Image]


How to discover your true career path or life mission


How you spend your working life is usually one of the top priorities on most people’s lists, yet studies show that more than eight out of ten people don’t like what they do for a living. A Gallup poll in 2012, covering 140 countries, showed that 67 per cent of people are ‘not engaged’ in their work – or are simply not motivated and are unlikely to exert extra effort – while another 24 per cent are ‘actively disengaged’ or truly unhappy and unproductive.


Do you look forward to waking up on a workday? Do you get out of bed every morning excited about the possibilities of what could happen that day? If not – and there’s at least an 80 per cent chance that’s the case – then what should you be doing with your work life?


Here is the answer to finding your life’s mission – what is it in your past that you enjoyed doing more than anything, and that you loved so much that you’d do it for free if given the opportunity? Think back to the things in your life that gave you the most joy and happiness, and made you feel the best. These are the areas in which you will find your life’s mission or true career.






Ask yourself, ‘What is the one thing that I would love to do so much that I’d do it for free, but that I could also get paid for?’ When you can answer this question you have discovered one of your life’s missions.





Many people don’t consider that they can make a great living or become rich by doing what they love. But if you write it on your list, you will find the way. You may say, ‘I love socialising with people and talking. How can I do that for a living?’ Well, Jay Leno, David Letterman, Michael Parkinson and Oprah Winfrey loved that too. Maybe you think, I really love making my home a beautiful place to be. Well, so did Martha Stewart. ‘I really love to play sport’… think of Tiger Woods, Roger Federer, Pat Rafter and Greg Norman. Sure, these people have become wildly successful and mega-rich in their pursuits, but each began as an unknown person who pursued the thing they loved to do the most and would do it for free. Think of the tens of thousands of others who are not famous but who make a successful living out of these same pursuits. Remember, the expert in anything was once a beginner.




Find something you love to do and you will never work another day in your life.





Maybe you enjoy eating out at nice restaurants, reading books and magazines, going to parties and dance clubs, watching movies, listening to or playing music, meeting



new people, surfing the net, playing sports and shopping. Well, thousands of people get paid to do those things. It’s okay to love eating out and to claim that food is your passion. But why not write a goal to start your own restaurant, or a restaurant review website or a newsletter, blog or magazine, or become a chef? If you enjoy listening to music you might also enjoy producing your own music or covering the music industry as a journalist on your own blog. By producing things for other people to enjoy or use in their lives you convert a passion into a sustainable income.


The things you are passionate about are not random. They are your calling. When I was at school I loved being a stand-up comedian and telling jokes. One of my teachers once said I should pursue a career as a ‘professional smartass’. And that’s exactly what I have done for over 40 years. I never knew how I’d do it – I just decided to do it and my RAS did the rest. By age 24, I had written a training program about how to sell. And it sold like hot cakes! I then decided to write a bestselling book and become an author. I didn’t know how to do this or what the book would be about but, importantly, I decided to just do it, despite having only gone to year 11 in school, despite the fact that English was my worst subject. I was just going to do it – period. As soon as I wrote the goal I began to see answers as to how to do it. Two years later, I decided that a book about how to read other people could be a hit. So I sat down and wrote the first line – ‘Once upon a time…’ The first line is always the hardest, but this line got me started. I titled it ‘The Language of the Customer’s Body’. At age 27, I published it as my first major book, which I finally called Body Language. The rest is history.


You can make a great living out of doing anything that really turns you on. But first you need to decide exactly what you love and then write it down.




From today, we want you to stop thinking in terms of getting a ‘job’. A ‘job’ can be an interim way to pay the bills while you are chasing your passion. A ‘job’ is something a person does when they’d rather be doing something else. And this applies to over 80 per cent of people. When we asked what you would do for free if you could, did you reply by saying you would still do your current job? If you gave another answer, then start planning right now to get out of the job you are in.




The definition of a ‘job’ – Just Over Broke.





Millions of people are making successful careers right now from the things that turn them on. They wake up every day full of excitement about going to do more of it. This is what you need to do too, if you want to live a fulfilling life. Starting in a venture or career purely to make money does not stand the test of time, and it can make you cynical and unhappy. Do what your heart says you were meant to do and the money will eventually follow.




Don’t be pushed by your problems. Be led by your dreams.







Summary


Start writing a list today of anything in life you find interesting or exciting. Don’t judge the things on your list; just write them down. If you see a billboard advertising bungee-jumping (as Barbara and I did) – write it down. If you watch fabulous rock ’n’ roll dancing on TV (which I did) or watch a story about someone living in a foreign castle (as Barbara did) – write it all down. By learning how to activate your RAS, which is part of your cortical arousal system, you increase your chances of being more efficient in achieving your goals.


By writing down your goals you learn to focus your attention on what really matters. Doing this gets your RAS aroused and working in your favour. When you write your goals, you crystallise your thinking and pinpoint the destinations that you want to move toward. Your RAS will locate the exact steps needed to get there.


The most successful people in life write their thoughts down and prioritise their ideas. As soon as their thoughts are on paper, their RAS begins to source the answers to achieving what they want.


Reclaim your life today and don’t take the path that someone tries to push you down, regardless of how honourable this person’s intentions may seem.





• Decide right now to take charge of your own life and to reclaim yourself.


• Decide now to have what you want and to become the person you want to be.


• If you are not working every day on something that excites you, plan to get out of it. Studies show that most people



don’t like what they do for a living. Don’t be one of them.


• Start writing your list now. Not later, or after breakfast, or after reading this book. Do it now. Otherwise, one day you will wake up to discover you are out of time.































































You’ll never leave where you are until you decide where you’d rather be.
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