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DON’T LET ANYONE LIMIT YOU—ESPECIALLY YOU!
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“KNOW THYSELF.”


—Socrates





What’s keeping you from doing the things you really want to do?


What’s stopping you from attaining the success you desire?


What’s preventing you from reaching your full potential and achieving your dreams?
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Everyone has limitations put on them by others. Everyone faces challenges. Everyone possesses limitations of their own. But what if those aren’t your greatest obstacles?


What if your greatest problem is you—and you don’t even know it?


Most people believe they are more limited than they actually are.


They never bump their head against the ceiling of their limitations because they never reach high enough to hit it.







“We don’t have a clue as to what people’s limits are. All the tests, stopwatches, and finish lines in the world can’t measure human potential. When someone is pursuing their dream, they’ll go far beyond what seems to be their limitations. The potential that exists within us is limitless and largely untapped.”


—Robert Kriegel and Louis Patler








Your potential is not fixed. Your limitations don’t limit you nearly as much as you think they do. The main reason you’re not unstoppable may be that you’re stopping yourself. You need to become open to the possibilities that are within you.


Don’t limit your own capacity.





“I THINK SELF-KNOWLEDGE IS THE RAREST TRAIT IN A HUMAN BEING.”


—Elizabeth Edwards





How do you move from self-limiting to unstoppable?


The first step is self-awareness.


Knowing yourself is powerful. It enables you to see yourself clearly. It informs your decisions and helps you weigh opportunities. It allows you to test your limits. It empowers you to understand other people. It makes partnerships with others stronger. It allows you to maximize your strengths and minimize your weaknesses.


It opens the door to greater capacity.


The second step is focusing on your strengths.


Maybe you already know this. When you focus on improving your weaknesses, the best you can do is work your way up to average. Nobody is unstoppable when working in weaknesses. Success comes from doing what you do with excellence. Excellence comes from working in your strengths. Whatever you do well, try to do better.


That’s your greatest pathway forward to increased capacity.


The third step is to be willing to push your own boundaries.


That’s what Henry Ford had to do—literally. In the mid-1890s, Ford began building his first vehicle with bicycle parts and a combustion engine. He worked on it in a shop behind the rental house where he and his wife lived. When he completed his project, he called his vehicle the quadricycle. However, he’d made one small miscalculation: It was too big to fit through the doorway of his shop.


What did he do? He knocked down part of the wall to get it out. He wasn’t going to allow the door’s limitations to limit him.


Trying to improve your life and tapping into your potential for success without pushing your limitations is like building a car in a small shed and choosing not to knock out a wall to get it out on the road. All locked up, your potential for success can’t really go anywhere.


Remove the limitations and the world is open to you.







“We spend most of our twenties discovering all of the hundreds of things we can be. But as we mature into our thirties, we begin to discover all of the things we will never be. The challenge for us as we reach our forties and beyond is to put it all together—to know our capabilities and recognize our limitations—and become the best we can be.”


—Catherine B. Ahles
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HARNESS UNSTOPPABLE ENERGY






What most often stops you from doing what you want to do? Many people cite a lack of time: “I wish I had more hours in the day.”
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