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Start Here



(and don’t you dare skip this section)


This book is for the financially frustrated.


It’s for everyone who feels stuck with their finances, those whose bank account seems to whisper, “You’ll never be good with money.” If you’ve picked up this book, there’s a part of you that believes you should be doing better.


Shame has been your companion. “Shoulds” have stolen your attention. Comparison has made you feel inadequate. You are told to be more motivated, disciplined, and focused, to sacrifice all your time and energy in pursuit of being successful. Told that if your hard work hasn’t resulted in a stacked bank account by now, that’s somehow your fault. Maybe you’ve tried all the budgeting techniques, read the finance books, and followed the advice, only to find yourself back where you started. You are still drowning in debt, or struggling to save up for your goals, or not advocating for your worth when negotiating your salary. You’re undercharging and underearning, hoping that one day things will just work out. You’ve done everything you thought you were supposed to do, implemented what you’ve been taught (or not taught) about finances, but it still feels like the system is working against you.


I believe that being good with money has nothing to do with numbers. Or at least, it’s a lot less of a numbers game than most of us have been conditioned to believe. The narrative we’ve been given is that if you learn how to properly manipulate your money, create the perfect budget, work hard, and follow the formulaic system for success, you’ll be wealthy and happy. This narrative is a lie.


You can learn all the different money strategies in the world, do all the “right” things according to the experts, and still struggle with your finances. There’s no magic formula for being “good with money” or making the “best” financial decisions. In fact, I don’t believe there’s such a thing as the best or right choice when it comes to your money. There are only decisions that align with and make sense for your life and decisions that don’t.


When I started my own journey with personal finance, I was drowning in $35,000 of debt, had $60 to my name, and could not bring myself to look at my bank account. As I navigated through my own struggles, I had an epiphany: my money problems had less to do with my lack of financial literacy than with my own unique identity and how I experienced the world around me. Personal finance is deeply personal.


The identities you hold, your lived experience, the way you navigate and perceive the world, your personal values and goals, your access to power and privilege, or subjection to barriers and systems of oppression all have an impact on your money. Getting diagnosed with ADHD allowed me to finally create a money system that worked for my neurodivergent brain. Coming out as queer allowed me to stop hiding behind certain clothes and makeup and gain more self-confidence. Dating a woman helped me understand the importance of safe spaces and the impact of discrimination. Changing my name taught me the power of being my authentic self. Living through political turmoil made me more aware of how I was voting with my dollars. All these experiences changed my perspective on how I manage, spend, and understand money. The problem with so much of the traditional finance education out there is that it doesn’t consider who you are as a person. That’s why I decided to write this book.


If you are looking for a step-by-step process on how to build wealth, this book will likely disappoint you (although don’t panic—I’ve still included some practical tips!). But I think you picked up this book because the practical tips haven’t solved the problem. You don’t need another book telling you how to save more money, pay off debt faster, and become a millionaire. You need a book that’s going to stop telling you the how without context and instead explore the why. Why do you struggle with saving money? Why does it never feel like you have enough? Why can’t you stop spending your whole paycheck on (insert your shopping kryptonite of choice)?


In order to understand the why behind your money behaviors, we have to look beyond the numbers. The perfect budgeting spreadsheet or debt repayment plan will never address the root of your money issues. If you want to achieve a financial transformation, you’ll need to dig a little deeper.


WHY YOU NEED THIS BOOK


I know that you need this book because I’ve been listening. I founded my financial literacy company, Queerd Co., as a safe and accessible digital community where people of all identities can visit, find support, and feel valued where money is concerned. Queerd Co.’s goal is financial equity that considers privilege, systems of oppression, race, gender, sexual orientation, mental health, disability, and other identities and lived experiences. There are over half a million of you in this community, and I’ve had the pleasure of working with hundreds of clients and hearing thousands of stories. This book is for all the people who don’t fit into the mold that traditional finance advice is aimed at. I hear you, I see you, and I wrote this book for you.


Like many of you, I was not taught financial education by my parents or in the classroom; instead, I had to figure it all out as an adult. Despite this, I have a lot of privilege that made achieving financial stability possible. I am an able-bodied white woman who was raised in a middle-class, two-parent household. Opportunities were handed to me because of that privilege. Yes, I am also queer and neurodivergent, but my white and thin privilege outweighs those marginalized identities.


I am aware that my experience is narrow and does not encompass everyone’s lived experience. Everything I learn, write, and teach is filtered through my own lens and bias. Which is why, throughout this book, you’ll find expert opinion, advice, encouragement, and personal stories from folks with a variety of lived experiences. This book was an opportunity for me to pass the mic to folks who aren’t always represented in the personal finance space. My hope is that you will relate to some of the people who have shared their voices and stories throughout these pages.


Finance advice is often rooted in restriction, guilt, shame, and generally making people feel like sh*t for not knowing things about money, which leaves them feeling discouraged. Trust me, I get it. That’s why we are taking a shame-free approach that will fuel self-discovery, learning, and productive change, giving you permission to take control of your finances in a way that reflects and honors who you are.


HOW TO READ THIS BOOK


By now, you’re probably itching to dive in because I’ve made it sound so exciting, right? You’re almost at the juicy stuff, but first, you need to know how to approach this book.


I’m going to lead you down a path that will challenge you, make you feel uncomfortable at times, and perhaps even make you consider putting down this book. But I will be holding your hand along the way, guiding you through challenging subject matter, and providing encouragement and a way forward. Each chapter will explore a different aspect of identity and help you understand how it’s impacting your relationship with money. Every part of who you are is woven into your finances, and in order to change your reality, you need to start embracing that fact.


Throughout our journey I will urge you to take what you need and leave the rest. I want to emphasize that point now. Some of the information or tips given may not resonate with you, and that’s okay. Every reader needs a customized approach, but I trust that you are capable of discerning what is or isn’t going to work for you.


I encourage you to go slow as you read and step away when it starts to feel like too much. Most importantly, I encourage you to not just consume the information but actually implement what you’ve learned. Each chapter ends with a Putting It into Practice section that includes homework and action steps. You can complete the homework in whatever way works best for you. If you’re not a fan of journaling your thoughts, you might type them out, voice note yourself, write them on a whiteboard, talk about them out loud with someone else, reflect on them in your head, or use any other method that you please. I’m not picky about how you do it as long as you at least try. Do not skip over this homework; the action steps and reflection questions are where the magic happens.


Being neurodivergent myself, I’ve tried to make this book as approachable as I can, with the inclusion of illustrations and interviews, mental health, and personal finance boxes throughout. Here is a brief legend so you know what to expect:
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The microphone illustration represents the Passing the Mic boxes, which include the interviews and stories of some incredible people.


The battery illustration represents the Mindful Moment boxes, which include mental health tips or considerations that tie into the specific topic discussed in that particular chapter.
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The piggy bank illustration represents the Financial Sidebar boxes, which provide practical financial tips for you to implement.
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The speech bubble illustration represents voices from the Queerd Co. community that occur outside the dedicated interview boxes.
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In addition to these boxes, I’ve provided resources for topics that may require or inspire you to seek further explanation. The plant illustration is placed throughout the book, letting you know that there are more resources provided in the back. Keep an eye out for it as you read!
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If you’re ever unsure of what a particular term means, you can refer to the glossary linked in the resource section at the back of the book. However, I want to cover a couple important terms right now, so that we are all on the same page as you begin this journey.




• Patriarchy—an unequal social system in which men hold a disproportionate share of power and privilege


• Capitalism—an economic and political system in which the prices, production, and distribution of goods are controlled by private owners, with the primary goal being profit


• American dream—an American social ideal that believes all Americans have equal opportunity for success and prosperity


• 2SLGBTQIA+—the acronym that will be used when referring to gender and sexually diverse communities; the 2S at the front honors and recognizes Two-Spirit and Indigenous people as the first to build communities on Turtle Island (North America)1





YOU ARE HERE


Let’s do a little exercise together to gauge how you currently feel about money. I am going to present a couple of words to you, and I want you to pay attention to how each word makes you feel. Tune into what emotions come up for you, what thoughts pop into your head, and how your body reacts. Ready? Let’s get into it.


Word #1: MONEY


Word #2: DEBT


Word #3: SUCCESS


Word #4: WEALTH


Did you feel negative emotions come up, positive emotions, or a mix of both? Did you find yourself getting smaller, hunching your shoulders, feeling a tightening in your chest? Or perhaps you felt expansive and excited and held your head higher? Each of these words are simply letters on a page, but we attach meaning and emotion to them. How you think, feel, and speak about a word gives it a personality. Your history with money plays an important role in the way you feel about the words “money,” “debt,” “success,” and “wealth.” Whether you had a positive, negative, or mixed reaction, there is likely room for improvement because you picked up this book.


YOUR MONEY STORY


Your money story is a personal narrative around finances. It’s your understanding and thought process around money, based on your unique set of beliefs, upbringing, and lived experience. It’s sometimes also referred to as your money mindset, and we’ll use the terms interchangeably throughout this book.


As someone with ADHD and self-diagnosed autism, I have a lot of “rules” for different areas of my life. For example, I always wash my face before I brush my teeth, use small forks for breakfast and big forks for lunch and dinner, and sleep with a heavy duvet all year round. I don’t have to think twice when faced with a choice in these scenarios. Your money story operates in the same way. It is the ultimate “how-to” instruction guide for your finances. It dictates how you make every decision—such as how much you tip at a restaurant, what kind of car you drive, where you decide to live, the type of work you do, and the purchases you make. The biggest factors that influence your story are:




1. Your childhood: how you were raised; what you were taught by your caregivers; the environment, neighborhood, and socioeconomic status you grew up in; your family system and culture; and childhood experiences


2. Your lived experience: your knowledge and understanding of the world based on what you’ve personally experienced and lived through


3. Your trauma: the situations you’ve been exposed to that have left an unhealed wound, usually presenting as emotional or psychological distress





Imagine your money story as a bookshelf full of knickknacks. The idea here is that your money story is an accumulation of many things throughout your life, and everything on that shelf impacts your finances. Some of those knickknacks will sit on the shelf for most of your life, forgotten and collecting dust. Others you might look at almost daily and smile at as you pass by. Each item on the shelf represents a chapter in this book and is an important part of your money story to consider.


The beautiful thing about your money story is that you can edit and rewrite it as many times as you’d like. You know that feeling when you’re reading a really good book but that one chapter or scene just infuriates you? Or (spoiler alert) when we found out Gossip Girl was Dan? What a disappointment. Your money story doesn’t have to be like that! You can rewrite it however you wish.


Money is one of the most complex parts of our lives and rewriting your money story will involve a paradigm shift. Throughout the rest of this book you’ll learn how that story is created, the various ways it impacts you, and how to rewrite and then embrace your new story. I will challenge you to abandon the narrative that there is a “right” way when it comes to managing your money and redefine what success and wealth mean to you. It’s time to ditch the “shoulds” and shame and rewrite your money story. Ready?
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PUTTiNG iT iNTO PRACTiCE
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Your first piece of homework, how exciting!! This one is really important, so whatever you do, don’t just skip past this!!


1. Identify your current money story. To do this, reflect on the following questions:




[image: image] What are your core beliefs around money?


[image: image] What emotions do you associate with money?


[image: image] What financial behaviors and habits do you think are holding you back right now? Where do you think those behaviors stem from?


[image: image] What are some of your childhood memories around money? (We will dive into your childhood in detail in Chapter 7!)


[image: image] What attitudes around money did you observe in your neighborhood or school growing up?


[image: image] Do you feel like your financial goals are achievable? Why or why not?





Remember that you don’t need to write these out if journaling isn’t your thing, but please record your answers in some way so that you can refer back to them. We will be referencing and adding to your money story as we go along, and at the very end you’ll have a chance to reflect on where you started.





Footnote


1 I myself am a part of the 2SLGBTQIA+ community and had lengthy discussions with the community about which acronym was the most inclusive and comprehensive. This is the most updated language at the time of writing, but there will inevitably be changes in the future as language evolves.
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CHAPTER 1



Safe and Sound (Ellyce’s Version)


THE SECRET TO CULTIVATING SAFE MONEY SPACES


My least favorite class in university was STATS 101: Introduction to Statistics. It wasn’t because I wasn’t good at math, or because I found it boring. In fact, I always excelled in math, and I found the application of statistics to the real world interesting. No, the reason I dreaded this class so much was because I felt so uncomfortable in the classroom.


My professor was a nerdy white man in his midthirties named Carl, who attempted to bond with the class through (bad) pop culture references. During the first lecture, I felt optimistic that he was going to be a good teacher. He was friendly, organized, spoke clearly, and his cringeworthy sense of humor still made me laugh. But by the second lecture, I had gone from laughing at his jokes to staring blankly at his lecture slides. Carl was a brilliant man and knew what he was talking about, but unfortunately, he seemed to miss the major fact that we, the students, did not know what he was talking about. It was like trying to read a different language.


Now I know you’re probably thinking, Ellyce, why didn’t you just ask questions so you could understand? And that is a valid thought. I refused to raise my hand for two reasons. One, hardly anyone else in the class was asking questions so I felt stupid that I needed to, and two, I was so lost that I didn’t even know what to ask. In reality, based on the vibe in the room, everyone else in the class probably felt equally terrified to raise their hands. Let’s just say that Carl was not very welcoming to any questions that suggested you didn’t understand a concept.


Plus, my undiagnosed ADHD brain could not watch the lecture slides, listen to the professor speak, and take notes all at the same time—can people’s brains actually do that? But I am not a quitter, and I was determined to maintain my high GPA, so I did everything I could to succeed. I spent my Saturday nights poring over the textbook and struggling through equations, instead of slamming back $5 Jäger bomb shots at the bar like every other college student. Every free moment before, after, and even during other classes, I was studying stats. I even hired a tutor to help me prepare for the final so I could ace it.


Although I am literally shrinking in my chair as I type this, I want to be completely transparent in these pages: I received a D+ in STATS 101. I am not a D+ kind of gal. I am an A+, 3.9 GPA, Dean’s List kind of gal, so this one hurt.


After having time to reflect on this class and experience, I have come to some conclusions as to why I did so badly.




1. The professor did not meet us where we were at. He was teaching our class as if we were all math majors taking advanced statistics and completely skipped over the basics.


2. The classroom was not a safe space to ask questions. The professor’s response to many queries had an air of “if you were listening, you would know this,” and asking for clarification only seemed to annoy him.


3. I felt alone in my struggles. Everyone else appeared to be frantically taking notes and intently listening, and I felt like I was incompetent for not following along.







That is the power of unsafe spaces: they keep you silent in fear of shame.





YOU ARE NOT ALONE


I’m confident that many of you can relate to my awful statistics class experience. We’ve all been in settings where we didn’t feel comfortable asking questions. It creates a barrier to understanding and learning that can leave you feeling isolated and inadequate. Raise your hand if you’ve ever felt this same feeling of inadequacy when trying to learn about finances. If I were to put all of you reading this book into one big lecture hall—or rather a football stadium because I’m dreaming big here—I know that the majority of you would have your hand up right now.


I can confidently say this because research shows only a quarter of millennials understand basic financial concepts and over half of Americans feel anxiety around money. If you’re not a millennial, don’t pat yourself on the back just yet, because according to the 2021 TIAA Institute-GFLEC Personal Finance Index, financial literacy is low across all generations of US adults, with Gen Zs actually struggling the most. Worldwide, over 60% of adults struggle with financial literacy. Like I said, most of us have our hand up right now.


I want you to close your eyes and imagine all those people around you in that football stadium with their hands raised: know that you’re not alone. You are surrounded by people from all different ages, gender expressions, lived experiences, races, sexual orientations, and religions. All these beautiful humans have felt the same way you have, including me. I don’t know about you, but I have a warm and fuzzy feeling picturing that because it makes me feel seen and understood. This is why safe spaces are crucial.




“A safe space is a place where anyone can relax and be able to fully express themselves, without feeling uncomfortable, unwelcome, or unsafe on account of gender, race/ethnicity, sexual orientation, cultural background, religious affiliation, age, and physical or mental ability.”





Imagine if the environment in STATS 101 had been more welcoming and the professor had encouraged questions, checked in to see where we were at, and provided extra resources to fill in any gaps. Maybe I wouldn’t have struggled with the shame of that grade, or developed test anxiety, or pursued a different major because I was too intimidated to take another class like that. The impact of an unsafe space can linger long beyond the situation itself.


One of the most important first steps in your financial journey is finding safe spaces where you can learn and ask questions without judgment. The lack of representation in the financial industry for marginalized groups can create a barrier to financial advice and education. When you enter a financial institution that doesn’t feel like a safe space, it immediately puts your brain into fight-or-flight mode. How are you supposed to talk about the house you want to buy with your same-gender partner when you’re not even sure if the people you’re speaking to are 2SLGBTQIA+ friendly? Money is already an uncomfortable topic that can bring up feelings of shame for many of us, and adding a layer of fear on top of it makes it next to impossible to feel confident asking questions.






[image: image]








THE IMPORTANCE OF SAFE SPACES


When I first decided that I was going to get my financial sh*t together, I went to the bank. It was of course the same bank that my parents used, the one I had been with since I was old enough to open a checking account. I sat down with an older, condescending white man who resembled my dad, probably named Doug, Jerry, or Steve. He proceeded to throw financial terms at me that I had never heard and make misogynistic comments like “when you have a husband he will take care of this for you.” I blacked out during that appointment and ended up investing money into something called a Guaranteed Investment Certificate or GIC (if you’re an American reading this, a GIC is comparable to a Certificate of Deposit or CD). A GIC is a very low risk investment, which can be useful for some savings goals, but the return often doesn’t even keep up with inflation. Considering I was looking for help managing my money, not with investing, opening a GIC made no sense, but I just did what Steve said. He never took the time to explain anything to me, and I didn’t dare ask any more questions for fear of feeling even more like a silly girl detached from the real world.


Reflecting on this interaction years later, I can identify what should have happened instead and hopefully save some of you from the Steves of the world. I came into that bank seeking to set up a solid financial foundation. Instead of giving dubious investing advice, this advisor could have spent time educating me about setting up a safety fund (aka emergency fund), how to properly use a credit card to build credit, and then maybe how to start investing for retirement. Instead, he skipped straight to investing, didn’t explain anything, and just chose an investment option that would make the bank money.


Now I realize not every financial advisor out there is a Doug, Jerry, or Steve, but there are still many who may not have your best interest at heart. The term “financial advisor” is very broad and can encompass any sort of financial professional you pay to help you manage and plan your financial future. You don’t necessarily need a financial advisor, depending on your situation and goals, but if you are going to work with one, you want to make sure they are a good fit. When going into a meeting with a financial advisor, I suggest bringing a list of the topics you want to cover. Figure out exactly what you want to walk away with from this appointment and be clear about that from the start. I’ve included more tips on choosing an advisor and some example topics to bring into a meeting in the resource section.
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RESOURCE


Working with a Financial Advisor, here





If your advisor doesn’t take the time to listen to you or won’t explain why they are suggesting something, leave. Trust me, it’s not worth the potential long-term damage. Don’t worry, though, I got you covered on how to find safe financial spaces at the end of this chapter.
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FiNANCiAL SiDEBAR




Although this isn’t your typical personal finance book, I couldn’t resist slipping in some tangible financial tips in each chapter. I want to introduce you to the Financial Priorities Flowchart, a breakdown of what aspects of your finances to focus on first. This isn’t the be-all and end-all formula, and throughout this book we will explore just how different everyone’s approach to money will be, but it does provide you with a starting point.


1. Are your monthly bills covered?


The first place your money should be going each month is to your necessary expenses. If you’re currently unable to pay your bills each month (or are putting them on a credit card), then this is your financial priority. You need to create your own safe space by making sure all your basic needs are being met. Focus on trying to lower your monthly expenses and increasing your income wherever possible.


2. Do you have a 3-to-6-month safety fund saved up?


Once you don’t have to worry about covering your monthly bills, your next priority should be saving up money to protect you from unexpected expenses. If you don’t currently have a full safety fund, this is your financial priority. Yes, even before tackling your debt (although please don’t stop making your minimum payments!).


Many of you will be starting here, and the Financial Sidebar in Chapter 3 will walk you through exactly how to do this!


3. Do you currently have any high interest debt?


High interest debt is any debt with an interest rate of approximately 8% or higher. (The differentiation between high and low interest debt is based on the average stock market return of 8%.) The most common type of high interest debt is credit card debt. After your safety fund is built up, you can now switch your focus to paying down your high interest debt. This is your financial priority.


4. Do you have any low interest debt?


Low interest debt is any debt with an interest rate of around 7% or lower. You can start tackling this debt after you’ve covered priorities 1 through 3. Once you reach this point, you can actually balance paying off your low interest debt while also saving and investing!


5. Is there anything you’re saving for in the next 5–7 years?


This would include any money you’re saving for upcoming financial goals like a big trip or down payment on a home. If those purchases are happening in the next 5–7 years, you can focus on saving and investing for retirement. If there’s nothing on the horizon that you’re saving for, then your financial priority can just be investing.


I’ve provided a visual of the Financial Flowchart on the following page.
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Not having the space available to ask questions without judgment and learn in a way that I understood held me back from getting ahead with my money sooner. In fact, it led me to rack up $15,000 of high interest debt because Doug, Jerry, what’s his name, kept telling me that I needed a credit card and should accept this line of credit, etc. The experience of growing up in a household where money was a taboo subject reinforced the barrier to handling my own finances. As a result, I stopped getting advice from Steve and was too scared to seek out any other financial support.


In my story, the short-term impact of this encounter was embarrassment, shame, fear, discomfort, and impulsive financial action. The medium-term impact was my accumulation of high interest debt, increased anxiety and depression, and avoidance of financial planning. The potential long-term impact could be no retirement savings, decreased quality of life, and a negative impact on generational wealth should I decide to have kids.


THE COST OF UNSAFE SPACES


Research shows that I am not the only woman to encounter a Doug and that women face different systemic and societal barriers with their finances. It’s not shocking that women make up only 23% of certified financial planners, 17% of senior leaders in investment banking, and 9% of senior executives in private equity. Those percentages are much lower for women of color, with only around 1% holding executive-level positions. Many women prefer to learn from other women who can relate to their experience and use language that speaks to them. With few women occupying positions in the finance industry, and even fewer Black women, Indigenous women, and Women of Color (BIPOC Women), the access to safe spaces decreases significantly.


So what happens when women feel unsafe or marginalized when seeking financial support? According to a study from Wealthsimple, women invest 40% less than men do. Although there are many factors at play here, over half of women say they don’t invest due to fear. Again, we see this further amplified for marginalized groups. A 2021 survey from CNBC found that 59% of Black women and 48% of Hispanic women aren’t investing at all, compared to 34% of white women. The barriers to changing those statistics are even greater for BIPOC folks, as they face more discrimination at financial institutions. Women, and especially marginalized women, are already at a disadvantage, and the lack of safe financial spaces out there leaves us all playing catch-up to men. It’s a pretty good bet that having more safe spaces for women to learn about finances would help tackle this issue.


While there is more research to be done regarding nonbinary, genderfluid, and trans folks’ experiences in navigating financial services, we do know that these populations are consistently marginalized as they try to access services that most gender-conforming individuals take for granted. As a result, many face yet another barrier that further widens the gap between them and financial security. If there were more safe spaces for those who do not identify as straight, cisgender men to learn in, we could begin to close some of those gaps. When I asked queer money coach Ada Vargas (they/them) how being nonbinary affects their finances, they told me,




“When learning about money, you’re either learning from educators who are not marginalized, aka a bunch of white dudes, or you’re learning from people who are marginalized. I learned from both but I still didn’t feel heard or seen or represented because a lot of what I was consuming was finance for women and ‘girl power,’ things that were really triggering for my dysphoria. I was being misgendered constantly by an audiobook that’s like, ‘you can do this, girl!’ so it was difficult to consume [financial resources] as a nonbinary person.”





Each human reading this book right now has a unique combination of identities. With every intersecting identity, especially marginalized ones, you add another layer of complexity to finding those inclusive spaces. In order for financial spaces to be safe, we need to reduce the barriers people may face due to their gender, race/ethnicity, sexual orientation, cultural background, religious affiliation, age, and physical or mental ability.
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PASSiNG THE MiC



Charity’s Story: Finding Safe Spaces as a Black Entrepreneur


My friend Charity (she/her) sat down with me to discuss finding safe spaces as a Black woman running her own business. Charity is a marketing manager and lifestyle content creator who is passionate about helping young adults recover from burnout and learn to love themselves. She is also a fellow late ADHD-er and just received her diagnosis at age 23. Here is her story:




As a Black business owner, I am embarrassed to ask investing questions and I think a lot of that comes back to ethnicity. A lot of Black people are just learning how to survive, and we are often a few steps behind, always playing catch-up to white families. I’m trying to learn how to understand finances, how to invest, how to build generational wealth, and I’m running my own business. In the entrepreneurial community, when I ask questions, I often get a response like “you’re not doing xyz yet?” and it leaves me with the feeling that I “should know better.” Even if it’s unintentional, this type of response makes me feel unsafe, and I’m scared to open up about my finances in fear that people will place me into a Black stereotype. I want to walk into a room and feel respected by others, and as a Black woman, not understanding aspects of finance often takes away that respect.


My biggest example of the lack of respect I have received occurred when I went to open a bank account for my business. The bank teller wouldn’t even look me in the eye and spent the whole time addressing my white-passing boyfriend. Even after my boyfriend repeatedly said, “It’s her company,” the teller still refused to address me. I feel strongly that it was because I am a woman, and I am a Black woman. I ended up not opening my account with that bank because the situation felt so uncomfortable. When I did find another bank, I opened up the account online because I was too afraid to feel the same way I felt that day. I’ll never get that situation out of my head, because it truly felt dehumanizing. It holds me back from wanting to speak to a financial advisor in the future in fear that it will not be a safe space for me.








HOW TO FIND SAFE SPACES


Whew, okay, so I don’t know about you, but I could use a long hug or a glass of wine after that section. If you’re feeling angry, take a second to put the book down and scream into a pillow as loud as you can. I’m serious, it’s an effective coping strategy—even my therapist said so. Right now, you might be wondering how can you possibly get ahead with all these barriers working against you. The starting point is finding safe spaces.


In clinical settings, psychologists have found that if a patient feels safe enough, they are more likely to listen to criticism and alternative ideas and therefore more easily change their thought patterns. The physical space sets the initial tone, but the ability to facilitate inclusive conversation is the key. This is part of the reason why I personally love virtual therapy, because I can sit on my bed with my heating pad and hug my squishmellow while crying about the stress of running my own business. We can apply this same principle to learning financial information as well.


Charity shared with me that she is now a part of an online entrepreneurial group that is entirely Black, Indigenous, and other women of color, and that during their weekly Zoom meetings her screen is “Black girl magic.” She says that finding this safe space has allowed her to feel comfortable and express herself more. When I asked how that has impacted her finances, she said, “I know that I have a support system where I can ask questions about my finances without judgment, and overall, I feel better about where I am at in my life.”


Just like Charity was able to cultivate a safe space for herself online, you can also create this space for yourself. In order to get ahead with your money, you don’t have to work with a financial advisor in a bank. The medium in which you find safety can come in many different forms, such as an online forum, Facebook group, blog, YouTube channel, friends or family, or a coach, mentor, or creator you trust. In order to find these spaces, I recommend that you come up with your own personal list of red and green flags. Red flags are the aspects that signal to you that this is not a safe space. These can be physical red flags, such as an intake form only offering “female or male” as gender options or the lack of diverse staff at your local bank. They can also be less tangible, such as an icky feeling you get or slight microaggressions you pick up on.
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There are many more, but you get the general idea. My own list of red flags makes it easy for me to identify unsafe spaces. Now that I have this clarity, I run away as fast as I can from those environments because I know firsthand the negative impact they have on me. On the flip side, your green flags are the aspects of a space that signal to you that it’s safe. Many of these will simply be the opposite of your red flags, but treat this list like a wish list and add to it everything you would want in your ideal setting to learn about money.
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I can apply my green flags to anything I want, beyond just financial information. For example, when I am trying to make friends in a new city, or deciding on what gym I should join, or even when following someone new on social media. Set boundaries with yourself and decide today that you are done trying to shrink yourself to fit into an uncomfortable space. When you surround yourself with safe spaces, you open yourself up to more happiness, support, and confidence, a greater sense of security, and ultimately more power. In the resource section of this book, I’ve included a list of some supportive online financial communities you can explore.
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RESOURCE



Finding Safe Spaces, here





WRAPPING IT UP


Remember the three reasons I didn’t do well in my introduction to statistics class?




1. The professor did not meet us where we were at.


2. The classroom was not a safe space to ask questions.


3. I felt alone in my struggles.





Well, I am happy to inform you that this is not my STATS 101 class, and I am no Carl (although you may still get some cringeworthy humor). My promise to you is that I will do everything in my power to create a space where you feel welcome, understood, and seen. You will finish this book with a greater understanding of how your identity impacts your ability to build wealth as well as clear action steps for rewriting your money story and improving your finances. There are three reasons why I am confident you will feel that way:


1. I Will Meet You Where You’re At


Whether you’re just starting out on your financial literacy journey or have been struggling to budget for years, this book can help you. In fact, it doesn’t matter if you’re working a minimum wage job right now or are a seven-figure entrepreneur, the content in these chapters will make you view and understand your money in a new way.


2. This Classroom Is a Safe Space


There’s a reason that the first chapter of this book focuses on safe spaces. I truly believe that you will struggle to take control of your finances if you do not have a safe space to learn in. The goal of this book is to make sure you feel heard, through sharing my experience and the experiences of many other incredible humans. Please know that there are no stupid questions and there is no place for judgment here.


3. You Are Not Alone in Your Struggles


You have a whole football stadium supporting you and cheering you on. Although right now it might feel like you’re the only one who is struggling and everyone else around you is killing it, I promise you that is not the case. You are not alone.


Although it is impossible to learn everything about money in one book, I hope this one will give you the confidence to keep advancing your financial education and seeking out the supportive environments to do so. Remember that safe spaces take many different forms and that by finding those comfortable places to learn, you can begin to take back your power.




PUTTiNG iT iNTO PRACTiCE
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1. Reflect on the following questions:




[image: image] What are some signs of an unsafe space for you? Where do you feel unease in your body?


[image: image] What have been some of the consequences of a lack of safe spaces in your life? (career, mindset, relationships, finances)


[image: image] What are some signs of a safe space for you? Where do you feel at ease in your body?





2. Write out your list of red and green flags. Once you’ve done so, come up with a list of questions you could ask to screen for any red flags. For example, you might ask a financial advisor how they typically work with their clients and how involved they are in the process, or what their professional background and experience is.





Do your best to remove yourself from any unsafe spaces and seek out more comfortable ones. I’ve included a list of financial resources I know and trust in the resource section at the end of the book to help get you started. One easy step you can take right now is with your social media. Unfollow or mute accounts that don’t make you feel great and start following accounts and creators that have your green flags.
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CHAPTER 2



Little Miss Identity Crisis


HOW YOUR SENSE OF SELF SHAPES YOUR SPENDING




For as long as I can remember, I wanted to go by my middle name, Ellyce. There wasn’t anything inherently wrong with my first name, it just didn’t feel like me. I can’t really explain it other than it never resonated or connected with me in any way. When I moved after college, I thought that would be the perfect time to make the switch because nobody would know me in my new city. But change is hard, and scary, and I didn’t know how to alter this major piece of me that I’d had since I was born.


Then COVID-19 hit, threw the world into quarantine, and forced me to face everything I was hiding about myself. After breaking up with my boyfriend, coming out as queer, and starting to date a woman for the first time, suddenly, changing my name didn’t feel as hard. In September 2020, I decided to start going by my middle name, and a couple of months later I made it official with a legal name change. Looking back now, I feel like I had more courage because I was sheltered from outside perceptions during that time. In fact, the only people observing were those on social media, who only saw the parts of me that I chose to show. I did a lot of reflecting during those first few months of lockdown, and I was ready to step into my true identity rather than the one I let others create for me. Despite this readiness, I still remember how simultaneously terrifying and freeing it felt when I texted my close friends to let them know I was going to make the switch.


Fortunately, I have great friends, who accepted me with open arms and immediately did their best to call me Ellyce. Unfortunately, my parents did not take it as well. Understandably so, as I was changing the first name they had picked for me (to a different name they also picked for me, but that’s beside the point). I remember going home for Christmas that year, 4 months into being referred to as Ellyce by everyone around me, and my dad refused to call me by that name. I knew the transition for my parents would be more challenging, as they would have to change something that had been the same for 25 years, but I still hoped for the best. I broke down crying to my mom on my last day visiting and explained to her what it meant to me. My previous name always represented a version of myself that wasn’t authentic. I was hiding from my queerness, masking in order to conceal my ADHD behaviors, and running from the person I was meant to be. I truly felt like I had shed this version of my identity and with it my old name. That raw conversation was the turning point for my mom, and soon after, my dad. As I write this, I am happy to report that they now wholeheartedly embrace calling me Ellyce.


Your first name is a part of your identity that you don’t have any say in. In fact, many of us are told who we are before we can decide who we want to be. This often starts even before you’re born, with gender reveal parties and comments like “They’re going to be a heartbreaker.” Our parents choose everything from the clothes we wear, food we eat, books we read, and movies we watch. Societal norms begin influencing us before we are old enough to walk or talk. We are told that girls should wear pink and boys should wear blue. We are told that women should be kind, caring, and gentle and that men should be strong, powerful, and fearless. This narrative continues throughout your life and can change based on what you look like and where you live. If you’re really tall, you’ve probably been asked if you play basketball. If you are a person of color, you may have experienced stereotyping regarding what you’re “good” or “bad” at based on the color of your skin. The identity being assigned to you is so intertwined in your life, you probably don’t recognize many of the ways it has affected you. As a result, many of us grow up with a skewed sense of identity, because it becomes nearly impossible to separate out who we really are from how others perceive us. That’s one reason changing my name proved so difficult—I was identifying a disconnect between the real me and the version of me that other people thought I was. Once I had identified this, I made the first step to connecting again through my name change.


UNDERSTANDING YOUR PERSONAL AND SOCIAL IDENTITY


Who am I, and how am I perceived by others? These questions form both the foundation of identity and the foundation of my approach to personal finance. Identity is a concept that is difficult to concisely articulate. That is because your identity is complicated—while some parts are solid and never changing, other aspects are fluid and ever-changing. Before you immerse yourself in the rest of this book, it’s important to understand the connection between your identity, intersectionality, and your money. This connection is the reason why this book will be different from any other personal finance book you’ve read. I am going to challenge you to look at your money in a new way—through an intersectional lens. If you’re unfamiliar with that term, don’t worry, I’m going to walk you through everything you need to know.


For the purpose of this book, we are going to try to keep the definition of identity fairly simple, as there are many different ways people define and categorize this term. You can think of your identity as being made up of 2 parts:




1. Personal identity—the characteristics you have that determine the way you define and see yourself


2. Social identity—the characteristics you have that determine how others define and perceive you





Your personal identity is formed by characteristics that you feel attached or connected to. It is made up of the parts of yourself that denote who you are and create your sense of self, such as your values, career, personality traits, religious and political beliefs, hobbies, and goals. For example, you may identify as a dancer, a sibling, a teacher, an activist, and a scary movie fan. The combination of all these things and more creates your unique personal identity and the foundation of your self-concept.


But your social identity also contributes to your self-concept. Rather than being a personal choice, it’s the aspects you have very little control over because you’re born with them. Social identity derives from distinguishing characteristics, such as age, race, ethnicity, gender, socioeconomic status, and sexual orientation. Some characteristics, like race, are more easily noticeable and recognizable by others, whereas attributes like disability or socioeconomic status may be less noticeable. Interestingly, the term “race” is largely a social construct and even defined by the US census as “a person’s self-identification with one or more social groups.” Both visible and invisible identities are important and will inform the way you navigate the world, but visible identities speak louder to others. Social identity helps us understand our privilege and barriers as well as how the world perceives us.


Your social identity begins to form at an early age. It’s the first thing people see about you, and they often base perceptions and expectations on it, as in the case of the gender and racial norms and stereotypes placed on you as a kid. As you grow older and discover more about yourself, you join other social groups. If you were to look at me, you would notice I am a young white woman. You probably wouldn’t know, just by looking at me, that I am queer and neurodivergent, or that I struggle with depression. But all these social identities largely dictate the “groups” I identify strongly with. The same is likely the case for you. These groups will often have a big impact on your own sense of who you are. You’ll base this sense on the expectations of people both inside the group and outside it.


Although I am explaining personal and social identity separately, it’s important to note that they are completely woven together and sometimes hard to pull apart. They work together to form who you are, and as I mentioned earlier, this woven identity can change over time and circumstances. My sexual orientation has shifted from straight to bisexual, to pansexual, and now to queer. With each of those shifts came changes to the way I saw myself, the groups of people I connected with, who I supported with my money, and many other decisions. “Identity” is a fluid and complex term, and for the purpose of this book, it’s important to reflect on the aspects of your self-concept that impact the way you see and move through the world. Take a moment to look at the table below (adapted from the University of Michigan’s table of social identities) and select the ones that you hold.
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	SOCIAL IDENTITY

	EXAMPLE






	Age

	Child, teen, young adult, middle-aged adult, senior/elder






	Ethnicity (heritage and ancestry)

	Navajo, Puerto Rican, Latinx, African American, Irish, Punjabi






	Religion or spiritual affiliation

	Hindu, Buddhist, Taoist, atheist, Christian, Jewish, Two-Spirit






	Sexual orientation

	Gay, queer, lesbian, questioning, asexual, bisexual, heterosexual






	Socioeconomic status

	Working class, low income, middle class, upper class






	National origin (the geographical location you identify as your home)

	Japan, Mexico, Ukraine, United States






	Gender

	Transgender, man, gender fluid, woman, nonbinary






	Sex

	Intersex, male, female






	(Dis) Ability

	Disabled, nondisabled, chronically ill, deaf, visually impaired, temporarily disabled






	Mental health/neurodivergence

	ADHD, autism, neurotypical, allistic, facing mental health challenges






	Race (physical characteristics that define a person as being a part of a specific group)

	Biracial, Black, white, Asian, Indigenous







Based on what you identified above, let’s take it one step further and reflect on how you feel about these identities:




• What part(s) of your identity do you think people notice first about you?


• What parts of your identity are you least and most comfortable sharing with other people?


• What part(s) of your identity are you most proud of?


• What part(s) of your identity did you struggle with the most growing up?


• What part(s) of your identity do you feel you receive privilege for most often? (if any)


• What part(s) of your identity do you feel you face barriers/oppression/discrimination for most often?






POWER, PRIVILEGE, AND INTERSECTIONAL IDENTITY


Now that you’ve reflected on some of the identities you hold, let’s discuss how those identities interact with one another, as well as with the world around you. I know I’m throwing a lot of definitions at you, but I promise to get back to funny and relatable stories once you make it through.


Kimberlé Crenshaw, a civil rights advocate, law professor at UCLA and Columbia, and scholar and writer on civil rights, critical race theory, and Black feminist legal theory, coined the term “intersectionality” as a way to further understand how our identities impact the way we move through society. Intersectionality is a framework that emphasizes the importance of viewing an individual’s various overlapping identities collectively instead of independently. It gives us a clearer representation of how someone’s unique kaleidoscope of social identities contributes to the barriers or opportunities they experience.


In one of her research papers, Crenshaw presented multiple court cases that emphasized the need for an intersectional approach. For example, in DeGraffenreid v. General Motors, five women introduced a suit against General Motors for discriminating against them because they were Black women. The women were told they could not bring a suit based on both race discrimination and sex discrimination, and that they would have to choose one. I know—the audacity, right? We can see intersectionality at play here, because these women were not discriminated against solely because they were women, or Black, but because they were women and Black.


The identities you hold will determine your proximity to power and privilege. Certain identities—such as being white, cisgendered, or male—give you access to more power and privilege. Other identities, such as disabled, Indigenous, or nonbinary, give you less access to power and privilege. You can have power and experience the impact of systems of oppression simultaneously. For example, I, as a white woman, experience privilege because of my race, but I also face disadvantages because of my gender and sexual orientation. Despite those disadvantages, in our current systemically racist society, I still hold more power and privilege than someone who is Black. Multiple things can be true at once. Keep this in mind as we move forward. Nuance, especially in financial spaces, is critical.



THE WHEEL OF POWER AND PRIVILEGE1
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HOW YOUR IDENTITY IMPACTS YOUR MONEY


As we just discussed, intersectionality is important because it highlights that identities are not isolated. Instead, it provides a framework that shows us how every part of who we are is woven together. Traditional personal finance advice often attempts to put money in a vacuum, but once you understand that your financial situation is created from the intersection of your many identities, you can use that knowledge to make changes. You can stop following the cookie-cutter advice from traditional financial experts and start creating a financial plan that supports the person you are.


Whether you realize it or not, your identity is already impacting a lot of the financial decisions you make. This is a connection that psychologists began to make in the 1950s and ’60s and has been backed up since. In 2002 two American economists, George Akerlof and Rachel Kranton, introduced the concept of identity economics. According to traditional economic theory, people make buying decisions based on economic factors, meaning whatever choice makes the most sense financially. Sounds boring, doesn’t it? That would mean that every time you went to buy a new piece of clothing, or electronic, or vehicle, or home, you would make a decision solely based on the “smartest” choice financially. Now I don’t know about you, but I will continue to purchase Air Force 1s even though they are pricey for plain white shoes and don’t provide good arch support for my flat feet. They’re cute, okay?


Essentially, traditional economic theory ignores the fact that humans are human and have unique emotions, desires, fears, and identities that will influence their buying decisions. It keeps things black and white, but identity economics shines a light on all the gray areas. This approach recognizes that economics, psychology, and sociology are all connected and impact one another. Your sense of self affects your decision-making process.


If I were to tell you to go buy a pair of shoes that you would wear on a regular basis, with no budget, what shoes would you pick? According to traditional economic theory, I would guess that most of you would come back with the shoes that cost as little as possible while providing comfort and durability. The main factor in your decision would be whether or not the shoes met your basic needs. But we all know that isn’t what you would do, because let’s be real, I did say no budget. According to identity economics, I would guess that you would all come back with different types of shoes, for different reasons. Some of you might pick out Air Force 1s, like I would, because they match with everything, are comfy, and look cool (at least in my opinion). Others would come back with a designer pair of heels, because you value high-quality, name-brand products. Or maybe you’d pick a pair of riding boots because you’re an equestrian. Sounds more accurate, right? That’s how humans work. We make decisions based on who we are.
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The marketing industry quickly caught on to this idea and began using identity economics to its advantage. As a result, instead of advertising a product, many companies began to advertise a lifestyle. Lululemon doesn’t spend time convincing you why their leggings are the best, they sell you on the aesthetic active lifestyle. Coca-Cola doesn’t talk about how delicious their soda is, they sell you on the idea of happiness, togetherness, change, and impact.


Or consider the marketing done by Subaru that has branded the company’s vehicles as the choice for sapphic women (women who love women). Subaru was struggling with sales in the ’90s and decided to market their cars to five specific groups of people who they felt were their ideal customers. One of those groups was lesbians, and so Subaru launched a campaign to appeal to their active, laid-back lifestyle. These ads came out at a time when 2SLGBTQIA+ advertising was not mainstream, and the few companies that had done this in the past received backlash. Subaru created a safe space that appealed to the lifestyle of many queer folks. To this day, Subaru is chosen as the favorite car among lesbian consumers and seen as the most gay-friendly car brand.


Today we can see the power of identity economics in the use of social media, and in how influencers and content creators can create a sense of shared identity, connection, and belonging on their platforms. I spend way too much time on TikTok, and let me tell you, it has quickly become my biggest source of spending. You might have heard the phrase “TikTok made me buy it,” because people are seamlessly promoting products within their regular content. They build an online community that you pride yourself on being a part of and, because of that, you would probably buy anything from them. The Kardashians secure multimillion-dollar brand deals in which they simply pose with a product, because they don’t need to spend time convincing their audience to buy. People will buy because it brings them into the Kardashian lifestyle.


There are some flaws and critiques around identity economics, as it attempts to simplify the impact of identity and behavior and groups together personal sense of self and societal norms. There’s no clear way to indicate which aspects of a person’s identity have the largest impact on spending behavior. But it does provide enough evidence for us to know that both the norms forced upon you and identities you choose to hold will influence how you spend your money.


In the interviews I conducted for this book, I spoke to many people about how their self-concept impacted their finances. Let’s hear from some of them so you can further understand the complex, nuanced, and deeply personal relationship between identity and money.
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“I grew up hearing from my grandparents over and over again, ‘It’s your duty to support your mom and to give back to your parents.’ That pressure was so evident starting at such a young age, and it continued to play a role throughout my life in terms of how I viewed making money as the primary form of support for my family and my loved ones. So in terms of money and my identities, they’re inextricably intertwined, and it’s impacted every single aspect of how I had to navigate different systems as a person of color, as a queer person, as a woman, as an immigrant. And I think money can be such a source of both trauma and empowerment.”


—Michelle MiJung







“I think that my disability and being in this world made me believe that I shouldn’t have money. I was always undercharging and doing stuff for free. I look at my own financial journey over the last couple of years, and I sat in that place of struggle for a long time because that’s what I felt like I deserved. That scarcity mindset is really hard to unlearn.”


—Tiffany







“The biggest aspects of my identity that impact my finances are that I’m a trans man, and I have ADHD, anxiety, and depression. I’m a very frugal person and I don’t typically spend money on things I don’t need. But anything transition related, such as therapy, gender-affirming surgeries, and hormone therapy, I will spend the money on because it’s a necessity.”


—Stevie







“Getting my hair cut goes into making sure I’m feeling gender euphoria and feeling good and comfortable in my life. And so, I started going into men’s barber shops, and that was a very scary thing to do because I was putting myself in a vulnerable position to ask for a ‘men’s’ haircut. I have to really think about my safety in those environments and is this $15 haircut worth it instead of paying $80? It ended up being just fine, but the initial anxiety of starting to go there, and having it be my go-to place, was a big barrier to entry for me to just get my hair cut.”


—Ada







“I feel trapped being on Social Security benefits. How do they expect me to live off this? We didn’t choose to be disabled. We still like to look good. We still like to have fun. We want to go out, travel, spend time with family and friends, buy clothes, or things like that. I’m trying to manage my best, but it has definitely impacted me because I feel like I can’t explore or do what I want.”


—Keisha







“I spent my early twenties trying to make myself fit into a mold, whether it be with diet programs, diet food, diet pills. That’s where most of my money went. And then on top of that, trying to dress myself in a certain way to be able to fit the beauty standard. Which involved buying certain products, footwear, clothing, doing my hair a certain way, etc.”


—Zoe








As you can see from these stories, there are complex ways in which our sense of self may influence our spending behavior or financial decisions. I want you to think back to the aspects of your identity you explored at the beginning of this chapter. Choose three and reflect on these questions: How have each of these aspects of your identity directly, or indirectly, impacted your financial decisions and behaviors? How has it shaped your money story?


For most of us, there are probably aspects of our identity we are proud of and happy to shout from the rooftops, and some aspects we’d prefer to hide or run away from. Spending money can be a way to cope with a part of your identity you don’t like—or that others don’t like. How you feel about those aspects will influence how identity-based spending manifests for you personally. The basis of consumer culture is the assumption that we can find fulfillment and a sense of self through the products we buy. You might find yourself trying to hide parts of your identity, attempting to fit into a different identity, proudly embracing your identity, or most likely, doing a combination of all three.
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FiNANCiAL SiDEBAR




Since this chapter is all about getting to know yourself better, I figured it would be a good idea to get to know your finances better too. That being said… welcome to the Financial Audit walk-through! The Financial Audit is an opportunity to get every account, card, bill, debt, and savings down on paper. This work will also set the foundation for upcoming financial tips, so I highly recommend you don’t skip past this one. You can record this information in the format you prefer, but I’ve also provided the link to my Financial Audit template in the resource section. Let’s do this!!


Audit Your Income


If you have a consistent income, record:


1. Your payment schedule, aka what day(s) of the month you get paid (e.g., the 1st & the 15th, biweekly, every Friday)


2. The amount of each paycheck after taxes (aka what hits your bank account)


3. Your total monthly income (on average)


If you have an inconsistent income, record:


1. How much your income was for each of the past 6 months





OEBPS/images/Art_P28.jpg





OEBPS/images/Art_P23.jpg
MY RED FLAGS

- No indication of being o ZSLGBTQIA+ affirming space
- Absence of options to select pronouns and alternative
qenders other than M/F
- Heteronormative language
« Lack of diversity
- Lack of inclusive practices Q
- Non-accessible information
% - Unwilling to accommodate my ADHD N\
- Glving advice before hearing my goals -
- Not Listening to my questions/concerns
= - Condescending language
- Anyone named Doug, Steve, Jerry, or Caxl (kidding..mostly)

(¢





OEBPS/images/Art_pencil.jpg





OEBPS/images/Art_P24.jpg
MY GREEN FLAGS

> . 2SLGBTQlA+ affirming space
7+ Inclusive language and practices
. Accessible informaction e
- Implements diversity, equity, and inclusion 7
(DEI) practices
- Mental health and trauma, informed
» (ood listener
- Passionate about their work






OEBPS/images/Art_pig.jpg





OEBPS/images/publisher-logo.png
=] QoaKschette





OEBPS/images/Art_mic.jpg





OEBPS/images/Art_P9.jpg
Your money story is a collection of your lived

experiences, much like items on a shelf. Each

numbered item you see in this illustration
corresponds to a chapter in the book.






OEBPS/images/Art_P18.jpg
FINANCIAL FLOWCHART

Are your bills
covered?

NO

This is your #1 financial
priority. Focus on trying
to lower expenses and

Do you have a
3-6 month
safety fund?

increase income.

Saving up a safety
fund is your #1 NO
financial priority.

YES

Do you have any
low interest

(<7%) debt?

Do you have any
NO high interest
(28%) debt?

NO

Is there anything YES

you're saving for in
the next 5-7 years?

You can balance Paying off your
paying off debt, high interest debt
NO YES saving, and is your #1 financial

investing. priority.

Your main

priorities should

Your main
priority should

be investing.

be saving and
long-term
investing.






OEBPS/images/Art_batt.jpg





OEBPS/images/Art_P14.jpg
35

A






OEBPS/images/Art_P36.jpg
FINANCIAL
DECISION
MaKIN

ECONOMICS






OEBPS/images/Art_plant.jpg





OEBPS/images/Art_speech.jpg





OEBPS/images/Art_wbull.jpg





OEBPS/images/Art_P35.jpg





OEBPS/images/Art_P32.jpg
iNVIiSIBLE iDENTITY JM ViSiBLE iDENTITY

NEURODIVERGENT

AUTHORI \\;

BUSINESS
OWNER ™

QUEER —°

\\ PRIVILEGED

) /°
CREATIVE YOUNG ADULT

SENSITIVE 7’
ANXIETY $

DEPRESSION






OEBPS/images/Art_P11.jpg





OEBPS/images/9780306831331.jpg
Ellyce Fulmore

Ditch the “Shoulds” and the Shame
and Rewrite Your Money Story





OEBPS/images/Art_tit.jpg
Ditch “Shoulds” Shame
Rewrite Your Money Story

Ellyce Fulmore

N2

75NN
Dmamchette





