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For everyone who wants to make, grow and give more money. For everyone who wants to know the story, psychology and history of money, and the positive counter arguments to the mass negativity around money. For everyone who knows that you don’t have to be evil to make money, you don’t have to feel guilty to make money, and you don’t have to be greedy to make money. For everyone who wants to learn, earn and love money, do things that matter with money, and use money to make a difference to others. This book is for you.




If it wasn’t for you


If you’re anything like me, you probably just want to dive into the nuts and bolts, and you don’t want to read long Oscar speech-style thank yous.


So let’s keep it short: thanks to Suneep, my amazing researcher, agent and friend, for his contributions to Money. To Heidi, my editor and proofreader, for her attention to detail while painstakingly editing the manuscript. Thanks to my publishers for listing the book for sale before it was written to force me to write it fast. Thanks to Mark Homer, my supportive and analytical business partner, who taught me how to manage money properly and learn the true meaning of ‘tight-arse’. Thanks to Gemma, the love of my life, for giving me freedom and love, and helping me spend my money. To my beautiful kids who challenge me to grow and are so expensive that I have to be filthy rich just to keep them in school. To my teams at my companies who inspire me every day, and the Progressive, Unlimited Success and Disruptive Entrepreneur communities for your votes and suggestions in researching Money.


And thank you. Yes, you. You’re committed, focused, inspired and you want to be better. You are willing to learn and grow and I’m very grateful to you for that, and for allowing me to be part of your amazing journey. And of course, you love money!


Rob Moore


The Disruptive Entrepreneur


https://www.facebook.com/​robmooreprogressive


http://bit.ly/​disentpodcast


https://twitter.com/​robprogressive


https://www.instagram.com/​robmooreprogressive/




SECTION 1


Introduction


Thank you for having the faith in me to help you on your journey to money. I congratulate you for investing in yourself wisely. You are your best asset and pay yourself the best interest and return.


As a thank you I have some special gifts for you, very valuable and leverage-able – you’ll find them at the end of the book. I am certain you will be one of the smaller percentage who reads this book from start to finish. After all, those who don’t read have no advantage over those who can’t read.
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So you own a Ferrari?


The thing I remember most about growing up with my dad was how big the old brown £10 notes were that he held in his huge hands and kept in his back pocket. He’d always have a big bunch of them, folded in half with the Queen’s head always facing in the same direction. He’d pay for everything in cash. He always liked getting a deal or discount, and he used to take me with him when he’d buy his new pubs, hotels and restaurants, and the fixtures, fittings and stock. He’d let me get a wholesale box of flumps when we went to the cash and carry, and I’d eat about 300 of them on the way home, looking up to my dad who I admired and wanted to be just like. Then I’d feel sick … but not because of the money!


My dad taught me to work and earn money from around the age of four. My first job was ‘bottling up’ at the pub, where I’d go down into the cellar, which was like a hidden cave – cold, damp and deep underground. I’d carry up the crates, barely able to see over them, with all the bottles that needed replacing on the shelf and in the fridge. He taught me how to get the maximum number of bottles crammed into the crate and to do it in the shortest possible time – I could replace most of the stock at 6am on a Saturday morning, after a packed-out Friday night, in around half an hour. Dad would pay me 50p and I could do this on Saturday and Sunday, as Mum wouldn’t allow it on schooldays. I’d take the pound I’d earned over the weekend, probably around £956,000 now with inflation, to the local pound store and buy a framed picture of a car. They had all my favourites – Lamborghini Countach, Corvette, Ferrari Testa Rossa, Porsche 911, the old Mercedes Gullwing and more. I yearned for these pictures, and one by one bought them all and hung them on my bedroom wall. Back to the relevance of this in a moment. Dad also let my sister and me hoover and clean the bar. The carpet in the pub was brown and garishly patterned, and the great benefit of this was that if you dropped coins on it you couldn’t see them easily. It’s almost like my dad planned this, being from Yorkshire, and it was the perfect flycatcher for £1 coins dropped by the punters. Early on weekend mornings we’d get up, sing ‘hunt for money, hunt for money’, and find a nice little pouch of coins that we were allowed to keep. Dad used to say that wherever money was lying around I’d find it ‘like a fly-to-shiiiite’. (That’s a northern England ’uddersfield accent, in case you’re wondering.)


As I grew up this desire to earn money grew too. The benefit of being brought up in pubs and hotels was that it forced both independence and enterprise at a very young age. We would often be left alone in the flats above the premises, and I loved the freedom this gave us. We had to fend for ourselves, and by the time I went to secondary school I’d learned to cook, clean, wash and iron, and bareknuckle fistfight my sister, amongst other valuable life skills. In my early teens I put a business proposal to my mum saying that if she wanted to ‘leverage’ the ironing out to me (I don’t think I used the word leverage then), then I would do a large item for 20p, and pants and smalls for 10p. She accepted my proposal and I had my second start-up. I ironed my way through my teens while watching Headbangers Ball on MTV. Once I passed my driving test, dad used to send me shopping for pub essentials, and let me keep the change. I’d save it all and count it regularly.


Let’s fast-forward about seven years to me aged 24. I’d been to university; I’d had a great time but had drunk away all my own and my parents’ money. I had all these dreams and grand ideas, but Dad had fallen very ill, so my plans to take on the world were put on ice for a few months so I could come and help out back at my parents’ pub in Peterborough. Four years later I was still there, and had amassed some debt – considerable personal, bad, deep debt. The mess I’d got myself into (more details of this later) came to a head when I was out with a friend one summer morning, likely with a filthy hangover, and a Ferrari F430 Spider drove past. The driver had the roof down, his tunes blaring and his nose in the air. Now, to that date, the car that I’d coveted more than any other was the Ferrari F430 Spider. It was like all the memories and emotions and desires through my childhood had been designed into that beautiful car: elegant lines, raspy exhaust, of course in ‘rosso’ red. As the car flew past I could see and feel all these images and emotions and desires in slow motion, and I turned to my friend and barked harshly:


‘See that twat, he’s a drug dealer.’


And then we went on our way to the pub.


And right there is a single sentence, the comment I made that day, that shows the absolute low point I had reached in terms of my attitude towards, and beliefs around, money, manifested in debt, bitterness and judgment. Once an open-minded, limitless child and then teenager, taught to value, earn and respect money, with big dreams to turn ideas into cash, I had changed into an envious, defeatist neg-head with a confused relationship with money and more maxed-out credit cards than you could fit in Bill Gates’s wallet, who stereotyped people by their possessions.


And what’s worse is I didn’t even know the guy driving the Ferrari.


That statement summed up in seven words everything that was wrong with me, about money. Though I didn’t know it at the time, those seven words summed up everything that was wrong with the media, about money. Those seven words summed up the huge gulf between the wealthy and the poor, more in mindset than in skillset. And the strange irony continued when, between the ages of 30 and 31, I became a millionaire, and the first Ferrari I bought was that exact same F430 Spider in ‘rosso’ red. Now, before you judge me for good or bad, like I judged that Ferrari owner (though he could have rented it for the day), stay with me as we go on a journey from good upbringing around money to spiralling debt and bitterness and back again to sustained wealth.


My story is very much woven into yours. I’ve been poor and I’ve been rich, and you’ve been at least one of those two. I’ve made money and lost money, as have you. I started with no money, and that is the same for all of us once we pop out of the womb. I’ve had all the negative beliefs around money any other first-world-poor person (see the next chapter for more on this) has had, or still has, and I face the same challenges and opportunities as anyone else who is fortunate enough to have been raised in a land of opportunity such as the UK, the US or any other developed, first-world country.


When I judged in one instant the man who was driving (ironically) the car of my dreams, I was in that exact moment projecting onto him my personal, individual perceptions, beliefs and attitudes. This had nothing to do with him. I didn’t know him, but I thought I knew people just like him. Now he could have been a future version of me who worked for and earned his money, dreams and Ferraris. He could have been a drug dealer. He could have been test-driving the car. He could have been hiring it for the day. He could have been a dentist, therapist or philanthropist. He could have been the salesman giving it a run in before a test drive with someone like me (now). But that’s all irrelevant because there are all types of Ferrari drivers, and you can’t stereotype them like I shamefully did. I will share all my personal negative beliefs about people with money that I had for 25 years (that were merely a manifestation of myself) later. I will also share every single belief that I’ve come across in educating over half a million people in wealth, and it is likely that you will relate to some of them. Maybe this is what has drawn you to this book? When I was ‘first-world poor’, I could not prove what Ferrari drivers were really like because I didn’t know any. Now I know many, and indeed am one myself, though if you know me you’ll know I crash them as easily as I drive them (more on that later).
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First-world poor


An important distinction when discussing money, wealth and poverty is differentiating between ‘first-world’ poor and ‘third-world’ poor. I am truly lucky to have been born into a family that could afford running water and didn’t have to walk 30 miles for it. I am truly lucky to have vaccinations and sanitization, a good healthcare system, a good policing system and a (mostly fair) capitalist free market society. I am lucky to have safety, ownership of my possessions and access to the world wide web of information and leverage of the Internet. How ungrateful would I be to blame and complain with this amazing opportunity and luck to be born into a good family, society and government? How shameful would it be to moan about a lack of opportunity? Many times in my poorer days I blamed or complained about these things, as I’m sure you have too. This type of behaviour repels wealth.


It is not true that we are all born equal. In the third world and even areas of the developed world, people are born into extreme poverty through no fault or choice of their own. They are pre-destined to be without basic human amenities and without the educational tools to access the free information online that we all enjoy in the first-world. Everyone else, however – you, me and most people we know – are born with equal and abundant opportunities. In addition to security and amenities, the Internet is virtually free and provides access to a limitless amount of information that we can use for self-improvement, as long as we have Wi-Fi. Moving through this book, the ‘poor’ will be referenced often, and this reference is towards the ‘first-world’ poor.


Those of us fortunate enough to have access to limitless opportunity could and should help those in the third world have their own fair share of opportunity, and we can help them if we choose to. We can become vastly wealthy and use this wealth to serve others in equal balance to serving ourselves. This book will cover that important part: the responsibility of how you can use money for good when you have it. But first you’ve got to make enough. So heed this advice from one who knows:


If you are born poor it’s not your mistake,


but if you die poor it’s your mistake.


Bill Gates
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The land of the free market and opportunity


In the developed world and capitalist societies, you have what I consider to be an effective monetary system that creates fair (perfect) competition and freedom to set up your own enterprise, in conditions that support profit and growth. Of course Marxists will challenge this view, but I challenge back for even the most devout socialist to stick with me here. Most people complain that times are hard, the ‘system’ isn’t fair, the time isn’t right or the risk is too high. They cite taxes, greedy corporations and tycoons and other external factors as the reason they can’t set up their own enterprise or make more money.


The free market, which we enjoy and I am grateful to have been raised in, is an economic system in which prices are determined by unrestricted competition between privately owned businesses. Buyers and sellers are enabled and incentivized, and can make the deals they want without any interference, except by the forces of demand and supply, and fair regulation. Businesses need and enjoy a free market so there are no restrictions or clawbacks on the profits they can make. The idea is that prices will self-regulate in line with supply and demand, increasing or decreasing in line with the current need.


The free market and the free price system make goods from around the world available to consumers and to you. Without the free market, you may not be able to access consumables or commodities, or you may be paying £97 for a pint of milk if there were unfair competition, unfair markets, monopolies, dictatorships or other non-free market conditions.


The free market gives the largest possible scope and opportunity to entrepreneurs, who risk time, capital and loss of secure earnings from a job to allocate resources to sell to and satisfy the future desires of the mass of consumers. The free market creates fair competition, which serves the consumer as efficiently as possible. Savings and investment can then be reinvested to develop capital goods and increase the productivity and wages of workers, thereby increasing their standard of living. The free competitive market also rewards and stimulates technological innovation, as the innovator is allowed a head start in satisfying consumer wants and needs by having more demand than supply. It then allows competition, which balances fairness, as profits and prices reduce to balance self-interest and service to the consumer (free markets, perfect competition and other monetary and economic concepts will be detailed in Section 4).


This is not anywhere near the case in the third world, or in dictatorships, communist societies, countries with a less-evolved government or in formal employment (where your boss can also be a dictator like I’m sure I’ve been accused of in the past!). This is my longwinded way of saying that we are fortunate enough to live in a land and society of immense opportunity, so let’s all stop bitching and complaining and get out there. Create great products and services with fair profit margins that serve the pursuit of wealth and give great value to customers, clients and consumers. And sell shed loads of them.
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What is Money?


In Money, we present a new concept, belief system and philosophy around money. The wealthiest people throughout history all have three things in common in the way that they have amassed vast and lasting wealth. One of those is an understanding of what money really is (and isn’t). They are able to transcend any feelings of guilt or shame, or beliefs from their culture, religion or upbringing that they have towards money. They are able to rise above the hysteria and gain true understanding of the nature and meaning of money. One of the aims of this book is for you to gain this clarity of purpose too. Because once you really know what money is – a secret held by only a select few over the centuries – you too can amass money and wealth that could go from a minus number to having the same digits as a telephone number.


This book will give you a real, accurate and deep understanding of what money is, its purpose and history, as well as the system behind it, the natural and economic laws that govern it, how it flows and operates and how to leverage that knowledge to make more, grow more and give more. You will discover the balance of spiritual and material, the balance of attraction and action.


The Money philosophy provides a mindset, skillset and emotion overhaul and reprogramming. It is a monetary philosophy and a way of life to help you live to your highest purpose and vision, using money as the fuel and as a force for good, claiming your fair share and creating a lasting difference and legacy.


We all have deeply ingrained beliefs about money, impressed upon us by our surroundings as we grow up; these have shaped our worldview of money and wealth, and how much we have or lack, perceive or receive. This book will bust all the myths, lies, exaggerations, distortions, hidden secrets, agendas and one-sided falsehoods, and give counter-arguments to all the beliefs you may have held onto that could have (or actually have) held you back from more wealth and money.


Money is a book that states a positive claim to the great benefits personally and globally for making more, growing more and giving more. Money is a positively biased book on the benefits of wealth, and a book that counter-argues the media-driven one-sided view that money and wealth are bad and unfair: with proof and real-world application for start-ups, scale-ups and cock-ups (like I was in 2005).


If you are looking for a ‘get-rich-in-five-minutes-super-quick’ guide, then you are in the wrong place. If you are looking for a transient scheme or scam, that makes money at the top of the pyramid but doesn’t last, then don’t waste your time with this book. This book isn’t called: Money: Beg It, Borrow It, Steal It. Though maybe I should trademark that?!


But if you are looking for a guide to ‘get-rich-in-the-quickest-and-most-realistic-timeframe’, then this book can help you. If you are looking for vast and lasting wealth and money that is sustainable, scalable and realistically attainable, then you have the right book and I am grateful that we have found each other.


Contrary to popular belief, you can be happy and make money. You can make money and be a great person, parent and partner. You can make money and make a difference. In fact, there is a chapter dedicated to exactly that, and this book will show you how to make one hell of a profit and still go to heaven;-)
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What you can expect from Money


In this book, we will suggest and prove that you can simultaneously make money and make a difference, that you can serve others best by serving your own needs too, and that you can (and should) balance selfishness and selflessness for scalable and sustainable wealth. You really can have not just a love affair with money but a lifelong harmonious marriage of money and happiness.


This is not another self-help book about chants, affirmations, incantations and tapping, but a balanced view on how you can leverage the spiritual and material, embracing both attraction and action. It is not another hard-core textbook about economic theory from 1906 (there are smarter economists out there than me). It’s an overview of the most relevant economic and financial concepts and laws that govern the world we live in, and how to leverage them for maximum sustained profit and contribution.


It is not a book that complains about the economy, the booms, busts and crashes, the self-prophesized cures to the cyclical problems, because it seems a delusion to me to search for a utopic equilibrium and think we can stay there. But this book will show how there is disequilibrium and ever-moving ‘in-and-out-and-in-and-out’ swings in any economy, any time over history and in the future, as proven as far as records date back. To me it is futile to attempt to change what cannot be changed, but it is agile and worthwhile to follow economic and universal laws to help you, me and as many people as we can to leverage existing systems for local and global wealth. You don’t try to change the waves – you adjust the set of your sail.


In this book we present a mouldable money model that enables you to monetize and scale any passion or profession in its existing form, as economic and social landscapes evolve. You can expect to control and balance business and work, family and kids, passions and making a difference with giving back, on your terms, without sacrifice or decades of delayed gratification. You can do what you love and love what you do, merge your passion with your profession and your vocation with your vacation, while making one hell of a profit and one hell of a difference too.


Anyone who knows me knows I don’t hold back. Someone has got to say what everyone wants to say, and really thinks, but doesn’t and daren’t and won’t say, about money. If colourful language offends you, blunt directness and candour upset you and challenging convention makes you uncomfortable, you have been fairly warned.


If you were looking for a short book and a nice easy read, with no actions to take and no changes to make, then you just took the wrong pill. Buckle up. Hold on tight. It’s going to be one hell of a ride, but I’m with you all the way.




SECTION 2


The ‘Disruptive Entrepreneur’


In this section we get to grips with the Money philosophy and look at how it will give you the time and freedom to do what you want, where you want, when you want, with whom you want, and how you can use it to help and share with others too.
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A disruption in finance


In the fields of business, technology and money, we could be living through a time in which, in Darwinian terms, the fittest survive. Over recent years there has been a seismic shift towards less cash and more speed-of-light transactions through devices and chips. We are moving fast through an information age into what is likely to become a technology age, if it isn’t already. The industrial age is well behind us. Anyone still relying on manufacturing or manual labour work for freedom, wealth and early retirement is vulnerable, overworked and underpaid. They got left behind years ago.


This technological age is fast – so very fast. Moore’s Law (Gordon Moore’s – not mine) indicates that the processing power of computers is going to double every two years. Gordon Moore, co-founder of Intel, observed that the number of transistors per square inch on integrated circuits had doubled every year since the integrated circuit was invented. This has a compound effect that gathers considerable momentum the longer it continues. In fact, Moore’s Law has continued unabated for 50 years, with an overall advance of a factor of roughly 231, or 2 billion. This significantly affects money because it speeds up the flow, increases the number of forms and platforms and creates significant leverage (much of which will be detailed later in this book).


The world’s fastest billionaires


Almost in the blink of an eye, global interconnectivity and disruptive monetary systems have enabled early adopters, innovators and entrepreneurs to gain massive wealth in shorter than ever timeframes. If you look at the fastest billionaires list, nine of the top ten according to The Hustle are post-1987.1 The slowest of all, surprisingly, was Bill Gates, who was also the oldest. Of the top ten, seven were online leveraging the Internet, including Jeff Bezos of Amazon, Mark Zuckerberg and Sean Parker of Facebook, the founders of eBay, Groupon and of course Google.


A money epidemic?


You can exchange money anywhere in the world, at the speed of light, from a small device you hold in your palm. In the future these transactions and exchanges will be through virtual reality, artificial intelligence, the Internet of Things, wearables, contactless, subcutaneous chips and weird and wonderful means we haven’t yet dreamed up. All you need is Wi-Fi.


You can also start up a shop or business with no need for staff, inventory or stock, virtually no overheads, and on someone else’s server or cloud. You can access a billion customers or followers for free across the globe as quickly as you can log on. You can leverage social and marketing platforms and media fast and for free. You can grow multi-million and billion pound enterprises aggregating other people’s ownership, stock and responsibility. Alibaba.com, the world’s largest e-commerce platform, holds no stock. AirBnB owns no hotels. Uber owns no cars. Facebook creates no content. Netflix owns no cinemas. Clever, hey?


Money for nothing


Social platforms that have made zero actual sales have floated for billions. Twitter’s IPO (initial public offering) sold $14.2 billion of stock and there was no revenue model. Facebook raised $104 billion in its 2012 IPO before they added Facebook ads to their platform. These companies are selling ‘ethereal promises’ and ‘future sales’ for billions. Set up by teenagers living in sweaty student digs, coders and hackers are the new celebrity rich. Anyone can post a video and get millions of views if they have a strong enough opinion. And they can generate tens of thousands of pounds in ad revenue or sponsorship for videos, social media accounts and podcasts.


Our social and private lives are now in the public domain. We can get anything we want at the touch of a button. The gulf between the old and the new is widening further and further. Embrace the new technology age, or get left behind at an alarming and ever-increasing rate as the speed of technology compounds.


Moore’s Law of acceleration has upsides and downsides. Embrace and leverage technology innovations and disrupt convention, and you will get the highest margins, growth and scale. But continually miss the boat and you will end up clinging to antiquated models in the hope that someone will come and save you. And so it is with money.


Paynuphobia


There’s a lot of fear around the future of money. New research from PayYourWay.org.uk, the Payments Council’s consumer education campaign, estimates that 26 per cent of people avoid using the latest payment methods due to security concerns.2 These people even have a phobia named after them – ‘paynuphobes’. More interesting is that only 25 per cent of people are scared of spiders. I think it is accurate to say that many people struggle to deal with change.


When contactless cards were introduced, a study by Ingenico found that just 13 per cent of consumers had ever owned a contactless-enabled debit or credit card, while just 5 per cent made a payment using one of these cards. It also found that 61 per cent of Brits are wary of using contactless cards as they do not feel they have been sufficiently informed about the technology. Forty-one percent said they didn’t even know about it.3


This is all largely irrelevant now, as almost all of us take these payment methods for granted. You could argue there was a much more seismic shift going from cash, cheque and paper payments to early online payments than now when all the current digital currencies and payment methods are simply leveraging the Internet. The Internet was the biggest game changer, and that shift happened in 1990, which feels like 973 years ago now. So come on, embrace it my friend.


A cashless society?


There are also growing fears about a cashless society. My fear runs deeper: that I won’t be able to bribe my five-year-old future-world number-one golfer son with real paper money any more.


People do fear that cash will be taken away and currency rendered worthless, all so that governments can control the flow and therefore increase taxes. I can’t yet comment if this fear is well-founded, but let’s join the dance between the authorities and the entrepreneurs and innovators for a moment.


According to the Payments Council, The Federal Reserve estimates that there will be $616.9 billion in cashless transactions in 2016.4 That’s up from around $60 billion in 2010. In Sweden, about 59 per cent of all consumer transactions are already cashless, and hard currency makes up just 2 per cent of the economy. In the UK in 2014, the proportion of cash payments made by consumers, businesses and financial organizations combined dropped to under half for the first time, to 48 per cent. Denmark, Sweden and Finland are the countries closest to a fully cashless society. The UK and the US would have to undergo some policy changes, but you can see the momentum shifting fast. Countries like Germany, Italy and Greece either don’t have the infrastructure or culturally they accept these advancements more slowly. In Germany the word for ‘debt’ and ‘guilt’ are the same. I can imagine similar challenges and resistance that must have come about when moving from barter to coins and coins to paper and then the removal of the gold standard. So just how different is this?


We should be truly grateful for these amazing advances, count our blessings and fortunes, and engage with them. The story of money is simply repeating history in a different, more advanced and faster form. Disruption is the new order. The only constant is change.


In many countries or demographics across the developing world, the most vulnerable in a cashless society are the elderly, the non-digital savvy and the poor. This is a skills and training issue much more than it is a tech issue. For people who are homeless, there are fundamental problems about proof of status that go beyond mere up-skilling. Having no fixed abode renders establishing credit impossible and managing a bank account incredibly difficult. It’s not like people who are homeless are going to start accepting crypto-currencies from passing strangers. While a lack of cash doesn’t make one homeless, it has the potential to widen the gap between rags and riches. You have an amazing opportunity to embrace this disruption in money and make more, grow more and give more. This lag in the developing world also offers entrepreneurs huge growth areas and opportunities to solve bigger and more meaningful problems.


Disruption to the banking system?


Peer-to-peer or market-place lending platforms which connect borrowers and savers, such as Zopa, Funding Circle or Ratesetter, have changed the lending and access-to-capital landscape. The opportunity for growth on these platforms is phenomenal because they make borrowing and lending money faster, easier and more accessible to more people. They bring the crowd together. They increase convenience. They disrupt mature and more monopolistic industries. You should by now be spotting some commonalities in these disruptions that you can leverage in your own enterprise, ideas and income.


The Liberum AltFi Volume Index, which tracks peer-to-peer lending, puts cumulative lending in the UK at £4.3 billion. Not bad for a sector that is only celebrating its tenth anniversary.5 You can access millions of individual lenders with individualized risk profiles, regulated and risk-reduced by crowd platforms, or lend your money though an app on your phone. You can have an idea for a business, take a few minutes to set up a Kickstarter campaign and then fund your start-up with all-or-nothing funding, which de-risks the lending environment. Nearly half of all Kickstarter campaigns have been successfully funded since inception. These didn’t exist a decade ago. Just a little longer ago than that and you had to put on a suit, have a handkerchief to wipe the sweat off your face and go and beg to the bank manager.


Electronic and ‘crypto-currencies’


Recent technology that’s changing the game of money and the speed of movement is electronic currency. The best-known example is Bitcoin, a ‘crypto-currency’ that is digital or virtual in nature, based on cryptography. The concept has grown because it is difficult to counterfeit, and data can be ‘hidden in plain sight’. It is organic in nature and is not issued by any central authority. This renders it (theoretically) immune to government or corporate interference or manipulation.


As currency becomes personal and not institutional, the landscape has potential for huge change and disruption. Transaction ease and speed are obvious, and this speed and leverage reduce overheads and so can challenge bank margins. Trade cost reduction results in increased trading and speed. Increased trade brings about increased economic growth, and the potential for economic growth in a future of frictionless money transfer is vast. Banks act as a friction on money because they control it, slow it down and add transactional costs, all of which can be removed by crypto-currencies.


If some people are concerned that cashless societies give control and power to governments and central authorities, then the authorities themselves have the fear and risk of money laundering and tax evasion through these same entities. The very platforms that give us online and data security have the power to hack us and steal our identities. The disruptive qualities of these innovations by nature make them volatile and, as we will discuss later, for money to operate in any form or function there has to be trust. Trust comes with proof and time. How close are we really to a completely digital financial world? Closer than you may think…


Subcutaneous chips and bio-hacking


The disruption has only just started, both in this book and in the world at large. At a bio-hacking company in Sweden, RFID (radio-frequency identification) chips, about the size of a grain of rice, are being implanted in people’s hands. At first they will operate doors and photocopiers, then they will allow payment at the café, and then what? Many people in technology believe there is no doubt that more sophisticated chips will soon replace wearable technology such as fitness bands or payment devices, and that we will soon get used to being ‘augmented’.


The future-future, now


In my podcast ‘The Disruptive Entrepreneur’ I interviewed Kevin Kelly, founding editor of Wired magazine, noted participant in cyberculture and author of many futuristic books including The Inevitable6, which examines the deep trends of the next 20 years. The two main future trends that Kelly feels are coming (and are here) are AI (Artificial Intelligence) and VR (Virtual Reality). I learned a lot interviewing Kevin, and while already keenly interested in how the future affects and drives business, enterprise and money, this sent me wild with excitement and a hunger to learn as much as I could. I feel the more you learn about the future (and future now), the more you can positively affect your own future. Anything that serves humanity can be turned into vast wealth and money, because money serves humanity. A block of flats has recently been 3D printed, as has a man’s ribcage and sternum; drug warlords have created drones that can pack 1000 kilos of drugs; and you can buy a fridge with a brain.7


AI, VR and IoT


Artificial Intelligence is intelligence exhibited by machines that is developed through computer systems. Anything electrical can in theory gain intelligence – even your car can have a brain! A future where every electronic device has AI and tracks data, behaviour and is able to make decisions is not far away at all. Your fridge will be doing it, as will your wearable or even your subcutaneous chip. Your phone already is ‘smart’, and knows more about you than you might wish to believe. And if you move early and fast enough, as a disruptive entrepreneur, you will find a way to get money flowing through all of these very fast. Money loves speed. The IoT (Internet of Things) will mean that every electronic device will be able to access the Internet, which means it can plug in to all shared data across the web, likening it eerily to Skynet, the AI ‘neural-network’ in the Terminator films.


Back to reality


Change brings huge opportunity, and money loves change, especially when the change increases in speed. In Darwinian terms, it is not the strongest of the species that survives, nor the most intelligent, but the ones who are most responsive to change in the environment. Engage with change and disruption in finance and money. If many people fear change then this adds to the opportunity for you, as the competition is reduced.


The one fact around the evolution of money is that the speed of flow (velocity) has continually increased. It used to flow at the speed of an animal, then it flowed at the speed of machinery, then at the speed of telecommunications, then at the speed of light. In the future it may be able to flow simultaneously and this is very exciting! (See Chapter 44 for more on this idea.) As the speed of money increases, the speed at which it moves from those who value it least to those who value it most increases, as does the speed at which it flows from the poor to the rich. The opportunity for you to create more enterprise, economy and wealth increases. Time is the most precious commodity we have and anything that preserves it will bring wealth, riches and money your way.


As humans evolve so will the nature of money, as it is a representation and service to humanity and evolution. As we have evolved as a species we have become more complex, ‘hyper-niched’ beings, serving more and more specific functions and purposes. When there were just two, Adam and Eve perhaps, the purpose was to procreate and survive. There was no concern for becoming a celebrity on Instagram or a repairer of iPhone screens. Then the next generation kept the human race surviving through incest and a few tools and the use of fire, with a similar basic, primal purpose, slightly more specialized than their parents. Fast-forward to now and we are more evolved and complex than ever, and this is reflected in everything that we have manifested to serve us as a species.


Hyper-specialism


Do you remember when you wanted to buy a car a decade or two ago – maybe a sports car or saloon car, or you preferred a specific manufacturer? My dad loved Jags. There was an XJ6, XJ8 or XJS. He deliberated over the ’6 or the ’8. I think there were about six colours. Today you go into a Mercedes dealership and there are a staggering number of different models, engines and colours.


This hyper-niching has continued to compound and accelerate, just like the size of the population, the specialism of our trades and services, and the amount of money that has been printed and put into the economy.


Opportunity in disruption and evolving specialism


Money, wealth and enterprise are a manifested service towards our evolution and a reflection of our species and nature. Hyper-niching creates more abundant opportunity to serve people more specifically to their individual needs, and they will pay more money for that, and use your product or service more frequently to keep their ever-increasingly specific desires met. Later in this book, I will give many examples of this, current and future, and show you how you can monetize virtually anything now compared to a few short years ago.


Don’t fear evolution and disruption – embrace it and invest in it. Disruption creates early-adopter opportunities, as our needs become ever more specific and more complex. If you adapt to and engage with this accelerating, specializing evolution, and the continual disruption in finance that reflects hyper-specialism, you become more relevant to the evolution of the species and so you will make more money.


Anything that disrupts the control of money will reduce fees and increase the ease. Banks and corporations have held a large portion of money for many decades and now this is being disrupted. We are in the early stages of a mass redirection of the flow of money, from banks to private investors and entrepreneurs. Trust in banks and institutions has significantly reduced, and money flows from distrust to trust.


Private wealth is the new bank


Private wealth inter-connected is the new fund. Crowdfunding and peer-to-peer lending are fast growing finance innovations, which are reducing bank margins, capital reserves and power. The playing field between the conglomerate and supercorporation and the private investor and entrepreneur is levelling. This book is going to teach you all about how you can redirect the flow of money more in your direction to get your share of wealth in this Darwinian financial climate, while adding value to others.




SECTION 3


Major money myths


There are many common myths that people have around money that hold them back. You may be able to relate to one or more? In this section we will pick off each common one-sided money myth, in the hope that you can look at any beliefs you’ve held or been raised to hold that haven’t served you or others, and discover ways to set yourself free to scale, serve and sustain more money.
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Money doesn’t make you happy?


They say that money doesn’t make you happy, don’t they?


Fuckin’ does. Not in the last decade have I ever heard a millionaire or billionaire say that their money doesn’t make them happy, and I have met more than enough to get an accurate data set. Never have I heard a wealthy person say, ‘Rob, please please please take all my money away; it is making me sooo unhappy.’


I’d suggest that only (first-world) poor people say that. It’s a culturally influenced soundbite that millions make their reality. And what evidence do poor people have about money not making you happy, if they don’t have any, or put a low value on money? That’s like children who say they don’t like food they haven’t tried.


In a survey undertaken by the University of Michigan research department, three of the findings regarding money were:


1  What do people worry most about – money


2  What makes people the happiest – money


3  What makes people the unhappiest – money.1


Of course it is true that money in isolation, with none of the things it provides, doesn’t make you happy. But all other things being equal, you have the ability to leverage money for increased happiness, and you have the ability to do more of the things that make you happy. I’ve had (less than) no money and I’ve had money, and I can tell you categorically which brings more happiness. If all other things in my life were equal, good or bad, and I had a Ferrari, I would be happier than if I had a rusty brown B reg Nova banger.


The ‘money doesn’t make you happy’ argument is globally misunderstood because the assumption is that people are using purely money in the pursuit of happiness, and not those things in life that are free (that actually cost money).


The myth of ‘the best things in life are free’


Sure, the best things in life are free: love, time spent with your kids, seeing them grow up and make great memories together. Experiencing nature, beauty, art, music, giving, long health; insert the things you love, that are free, right here. To experience more of these you need passive income from assets to free up the time to do them. Or someone to fund you and pay all your overheads to liberate you to have all these ‘best things in life are free’ experiences. Imagine trying to enjoy all of these ‘best things in life are free’ moments with the weight of debt and stress at work and 80 hours a week in the office.




The un-relatedness of money and happiness


Money and happiness are not the same entity. They are mutually exclusive, separate concepts, which means you can be any one of the following combinations: 1. Rich and unhappy 2. Poor and unhappy 3. Rich and happy 4. Poor and happy.





Here’s a shocking thought: why not have money and happiness? Money creates happiness because it pays for you to do the things that make you happy, more often and more easily. Money is a vehicle that gives you more of the free things in life that are often referred to as the best. If you want more happiness, work on happiness. If you want more money, work on money. Do not rely on one for the other, other than to allow yourself to become happier and happier the more money you make, grow and give. Surround yourself with all the opulence that money can bring, because as you will learn later, that is what the wealthiest people in history have done. It is not just about gratuitous spending, but gratuitous creation of economy and velocity of money.
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The ‘rich getting richer’ argument


You hear many people debating, ‘Why do the rich get richer and the poor get poorer?’ Many people get disgruntled about this and demand a redress of the balance through higher taxation, setting up unions, and greatly increased philanthropy.


There are simple economic laws that explain why the rich tend to get richer. These economic fundamentals bust many of the myths about the rich and poor divide, certainly in the first world. And guess what? The wealthy know and leverage these, and the poor don’t and are leveraged by them.


Common sense?


Common sense suggests that something tends to move more easily in the direction it is already going than if it changes direction. You could call this momentum, or compounding, or simple common sense. Newton’s first law of physics is this:


‘An object at rest stays at rest and an object in motion stays in motion, with the same speed and in the same direction unless acted upon by an unbalanced force.’


Of course you’re likely looking for a deeper argument than the rich get richer than ‘because they are already rich’, and the poor get poorer because ‘they are already poor’, but let’s not dismiss something for its simplicity. If you are moving in the direction of wealth and money, even if you haven’t attained the levels you desire yet, keep going. Keep on keeping on. You will get there.


Balanced economics


In any monetary system (containing a finite, but huge, amount of ‘money’ at any given moment in time) all expenditure must equal all receipts. This means that all spending equals all money received.


People don’t burn money (unless they are The KLF, the British band who set fire to a million pounds of their own money) and even if they did, that money would be out of the system and all existing money in the system would balance between expenditure and receipt. Even when more money is printed, that new money in the system, like all the existing money, balances where all expenditure equals all receipts.


Therefore, of that finite (but huge) amount of money in circulation at any one time: it distributes exactly from those who ‘spend’ the most (expenditure) to those who sell or receive the most (receipts). If there is an inequality of balance, which there always is because products and services are not of equal value and humans value money differently, then money moves more freely and in higher amounts from those who value and focus on expenditure higher than receipt to those who value and focus on receipt higher than expenditure.


In other words, money moves from those who value it least (or value expenditure more than receipt), to those who value it most by saving, investing, compounding (or value receipt more than expenditure). Money moves from consumers to producers.


No matter how many times you may try to use power, rule, unions, regulations or governments to more equally distribute money, it will always reset its ‘balance’. So, if you want to redistribute wealth more towards you, don’t ever get dragged into the victim mentality of a higher power or system, begging or expecting them to redistribute it for you. The capitalist system is unlikely to change in your lifetime, so it is a huge waste and opportunity cost of your time and energy to fight against it. Instead, learn about and focus on the management, mastery and rules of money, service, contribution, enterprise, momentum, compounding and velocity, and make it more important to you to understand and value money and wealth. And more will come your way. The more you learn, the more you earn.


Theoretical redistribution of wealth


It has often been suggested that there should be a redistribution of wealth, from those who have the most to those who have the least. Before we delve into this, there already is a redistribution format: it is called taxation. In most developed countries, taxation is geared towards being a higher percentage of income the more one earns. Sometimes this amounts to half or more of what the well-earning person has dedicated much of their life to bringing in. The less one earns, the less tax one pays in absolute and percentage terms. The more one earns, not only does the amount go up, but the percentage ratchets up too. The rich are already being penalized, and the poor are already being supported.


The main problem I see in theoretical wealth redistribution is that it doesn’t stay with or serve those it is redistributed to. I’m certainly not against sharing wealth with those who need it more, in fact it is contribution that plays a big part in building wealth, as we shall discuss later. However, you can’t manage more money until you learn how to manage what you already have, and the big abundant lack is in education as much as it is in (re)distribution.


Imagine if a wealthy person owns a betting shop. A gambler comes in and spends all his money, helping the owner make more money. The state increases taxes and redistributes much of the money back to the gambler. The gambler then goes back to the betting shop and makes more bets. The owner might have to increase his margins to compensate for the increased ‘taxation’. This costs the gambler, who keeps gambling, more money. And so the cycle continues, but doesn’t help or change anything other than perhaps the owner moves to another country if too much is taken from him, and the gambler spends more and has a bigger addiction.


Perhaps if the business owner was allowed to create fair profit, was given assistance, protection and tax breaks and incentives to start up, and there was fair competition so that prices self-regulated, then the system would work. Oh, wait a minute, that’s called capitalism. And for the gambler, education and help on the addiction is likely to be far more effective than feeding the habit. While this might seem an extreme example, most people manage their money like a gambler, wasting it and only just keeping their heads above water. It is education that is needed, in our schools and society, on how to manage and master money, not redistribution and handouts that de-incentivize work and contribution.


Lottery redistribution


The National Endowment for Financial Education cites research estimating that 70 per cent of people who suddenly receive a large sum of money lose it within a few years. Forty-four percent of lottery winners had spent all of their winnings within five years of winning the lottery. Nine out of every ten lottery winners believe that their new family wealth will be gone by the third generation.1 Again, you can’t manage more money until you learn to manage what you already have. Interestingly, only 2 per cent of respondents said that they were less happy with life after winning the lottery, despite the data above suggesting a greater percentage can’t handle it, lose it, or feel it will be lost soon enough. Who says money doesn’t make you (more) happy?


So in fact, there actually is a seismic wealth redistribution right now: from the poor when they get large sums without knowing how to handle it, back to the rich.


Production vs consumption


Non-wealth, first-world poverty doesn’t contribute. It doesn’t create service, enterprise or economy, and doesn’t care enough about humanity to give value to others. Poverty in this sense consumes more than it produces, and is more selfish than selfless.


To be wealthy is to give service, to produce for other people in physical (consumable) or ethereal (information) form. To be poor is to consume: wasting or spending money and time-consuming depreciables. The wealthy produce for the poor to consume, and so redistribute wealth towards themselves from the first-world poor. Vast wealth comes from vast production nationally, globally, and in high volumes, whereas poverty comes from a negative differential between production and consumption. Individuals, geography or governments could cause this.


The wealthy create enterprise and economy through jobs, value creation, increased flow and velocity of money, contributions to taxes, hope, belief and inspiration to others, service to vast numbers of people. The poor are dependent on these to survive. Virtually all global wealth is now private: 99 per cent according to Thomas Piketty in his book Capital.2 This means that producers finance all state benefits that poor consumers consume. Because poverty consumes more than it produces, this has to be economically balanced by large-scale production, and because of the 80/20 principle, the 20 per cent will produce for the 80 per cent to consume, roughly speaking. And so this will compound in the direction it is already going – the rich getting richer and the poor getting poorer. It is hard to change the velocity of money once it has momentum, which explains why when starting a new vocation it can be hard to make money in the early years, yet those who’ve been doing it for decades seem to have vastly compounded wealth and passive income, more easily.


For redistribution of wealth to work, consumers would have to take responsibility to produce more than they consume. If you give a drug addict money, you know where much of that is likely to go. If you give any consumer more money without the responsibility and education to produce with it, it will be consumed in the same manner all previous money was consumed. If a producer receives more money, mostly through cashflow, increased profits or leveraged loans (rarely through gifts and subsidies), they will invest it to produce more. Of course you could call this greed, but you could also call this growth, evolution and supply and demand. Greed and growth are only differentiated by an individual’s perception. As long as there is demand and a need for the human race to grow and evolve, producers will produce more and more and more, and consumers will keep consuming. The titans of wealth across the last 6000 years are the largest, most vast producers, as you will learn later in this book.


The question is: which will you choose to be, a producer or a consumer? Will you get sucked into debating the rights and wrongs of the rich and poor divide, or focus on service, solutions, scale and contribution, and enjoy your fair share of wealth?
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There’s not enough money


I used to buy a lot of designer clothes. My dad used to tell me that you can only wear one pair of shoes at any one time, but I needed at least ten pairs of Jeffery Wests in my life. The irony was that I couldn’t afford them. When I worked at Mum and Dad’s pub, I earned a small amount of weekly money; I’d get paid and go straight to my local designer clothes shop to spend it all on the latest brands. Even if they didn’t fit that well, as long as they had the logo clearly on the front, I was parting with my hard-earned cash.


Thankfully, my fortunes changed and a few years later I was able to buy clothes I could afford, using spare capital or residual income from assets. I recall very clearly in the depth of the recession, popping in to see if there were any new lines in stock. The manager, a friend for over a decade, was slouched over the payment desk like those cartoon characters that have been run over. You’d have thought he’d have woken from his hibernation for some cash to fill his till, but instead when I said, ‘Alright mate?’, he just carried on typing on his Blackberry without even looking up in acknowledgement, and grunted. I said my usual line, ‘How’s business?’, and he fired straight back with, ‘Shit’.


I apologized on his behalf, and he looked right up at me with a stone cold stare and shouted ‘No one’s got any fucking money!’


In fact, according to Mervyn King, there’s around £80 trillion in the world economy. The total value of stocks and bonds is between £150 trillion and £180 trillion, and he estimates £200 trillion or more for total global stock of marketing instruments plus loans.1 Some sources say there has been in excess of $8.2 trillion of gold mined, though it is estimated that it is much more as mining gold predates records and it is hard to track data on illegal mining. If you look at the coinmarketcap.com top 100 capitalization figures of crypto-currencies, ranked 100 is currently Ethereum with total capitalization of $30 billion, second is Obits with more than $37 billion, and first is Bitcoin with nearly $38 billion.2 While I was tempted to add the total 100 up, I didn’t see it as a leveraged use of my time. The point is clear: there are virtually limitless, almost infinite amounts of money in the world economy, especially when you (a) add all these up, (b) consider that these are liquid and will continue to flow and move from person to person to person to person and (c) that factors like inflation and QE (quantitative easing) will drive an ever-increasing money supply.


There’s more than enough money in the world economy for us all to be millionaires.


So it begs a very important question: Who’s got your money?


And no, it’s not me.


Your mindset


So, do you have a reality-based, abundance view and mindset of money: that it is everywhere and virtually limitless? Or do you have a scarcity, there’s-not-enough-money mindset? Do you think that the economy controls your economy, or that you control your economy, regardless of the economy? Money is printed by machines made by man, and money serves humanity. All money in current, past and future physical form has come from the ethereal, in the form of an idea. You could call it spirit turning into matter. There are unlimited future products, services and ideas, and so there is unlimited future wealth and money. We will explore the material and spiritual equation, and the scarcity or abundance mentality, later.


There’s a lot of money out there, the question is are you going to grab your fair share?
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Making money is hard


If one person can make money, anyone can make money. Let’s say for a moment that you believe in nature over nurture (which I don’t entirely) and you believe there are some things that most people can’t do, no matter how hard they try. This could be a slam-dunk, run the 100m in 10 seconds or whatever you consider to be an amazing feat of human genes and genius. Well, here’s the great news about being great at making money: anyone can do it. You can be tall or short, strong or skinny, smart or slow. Pick any subject and you will find someone who is not superhuman making a living, or even a fortune, out of the most obscure hobby, pastime or vocation.


Making money is a learned system. There is a formula (I will reveal more on this later), which means you can literally learn how others make money, model the commonalities and own the traits of the greats. And once you are exposed to the systems and commonalities, as you will be when you’ve finished this book, then it really is quite easy. Your main challenge will be to not take on too many of them.


It is easier than ever to make money


Don’t delude yourself that making money is hard. Imagine being a tech-geek teenager growing up in the 21st century. You can get Wi-FI anywhere, log in to your parents eBay account from their computer, laptop or iPad, list and sell their possessions without fees, collect the cash, transfer it to your PayPal account, then to your bank account, and then go and spend, save or invest it, all online if you wish through crowdfunding, or on your Hargreaves Lansdown app. You can raise finance you don’t even have to give equity away on Kickstarter. You can set up virtually any business you want online in five minutes flat, signing up to free web-hosting accounts, with no need for premises and long leases, no stock to hold and erode capital, no employees to manage or pay, no HR or sickness; then you can set up free social media accounts on LinkedIn, YouTube, Instagram, Facebook, Twitter, WhatsApp, Pinterest, shoot videos from your iPhone and immediately reach thousands or even millions of customers at the speed that light travels through fibre optics. You can do all of this from anywhere in the world, 24 hours a day, 365 days a year.


So why is it that so many people struggle to make money? Why do they spend their lives worrying about it, experiencing guilt and envy around it, and living with barely enough to be able to do more of what they love?


Why is it that most people have such a negative relationship with money? Why do they think it is evil, hard to make, dirty, un-spiritual, greedy and capitalist, and that if they have it they will be judged and lose all their friends? All these beliefs and their counter beliefs are coming up.


This book will take you through every facet of the learnable system that I know, from personal experience, mistakes-a-plenty, humble successes, research and from mentors and people who’ve inspired me and shown me the way. If someone can become vastly wealthy and have a love affair with money, then so can you. If anything is physically and humanly possible, you can do it too.


Success leaves clues of success. If you can learn to play chess from a grandmaster, you can learn to make money from a money master. The belief that you need to be born into wealth is everywhere, but as you’ll discover, not only can you make money from a standing start, even if you are deep in debt, you can also own the traits of the greats by studying them and learning how to think and act as they do. And you can do it without being an evil bastard!


According to my research, there is no special, specific genetic code or chromosome within DNA for ‘money master’. It is not genetically pre-ordained that you will have a net worth of £2.1 billion, or any amount of money, so the almost universal belief that wealth is born and not made must therefore be a myth.


When I was at junior school, often just wearing only my Y-fronts in PE because I always forgot my kit, we had to warm up by touching our toes. I could barely get past my knees, and my teacher used to shout in my ears, ‘Don’t bother Moore, you’ll never get anywhere near your toes!’


Sorry to have subjected you to that scarring mental image, but the point is clear – it was projected on me by the opinion of another that I would never be able to do something. I took this belief to be true and convinced myself I had ‘tight hamstrings’ and was born inflexible. That was my story to myself. Tight hamstrings. But says who? Is that a physical, DNA fact? I was also very overweight then so I likely blamed that on ‘big bones’ and an ‘over-active thyroid’. More stories said to myself to stay comfortable.


The first time I went to a martial arts class I held this belief that I was inflexible; I probably even told my instructor that I had ‘tight hamstrings’. He told me to stretch twice a day and in around one year I would be able to do the splits. I doubted him, but sure enough I could do the box splits before I got my black belt, something I had been convinced by someone else I couldn’t do and owned that belief. While doing the splits has nothing to do with money, unless you are Jackie Chan, it was a watershed moment for me that if I applied myself well I could do things others had convinced me I couldn’t. And so it is with money.


Don’t worry, I won’t be asking you to ‘wax on, wax off’, but you can follow systems and mentors to remove your own limiting beliefs around money and reach financial targets you never believed you could reach. It’s not that people can’t make money; it’s simply that they don’t yet know how. Mostly it’s not their fault; after all they don’t know what they don’t know. They haven’t learned how to make money, or been exposed to the systems and processes, or they haven’t made money important enough to them, yet. That can change right now. Those who’ve made money have honoured and studied it, served and solved for others, and observed the rules and laws of money. So the question isn’t why is wealth so hard for so many, but why is it so easy for some?


Easy to do, easy not to do (RIP Jim Rohn)


I think I first heard Jim Rohn say that ‘it is easy to do, and easy not to do’. It was an important lesson. It is easy to choose the pizza or salad in the moment. It is easy to save or spend the money in the moment. It is just as easy to love and make money as it is to work hard for a living earning just enough to pay the bills. You have to work hard at anything at the start to get ahead, whether it makes a lot of cash or not. You have to make sacrifices in anything that you do, whether it makes a lot of cash or not. It is just as easy making money doing what you love as it is making money doing something you hate. Of course you may not think that right now, but maybe that’s because you don’t know what you don’t know, and perhaps society or your upbringing has conditioned you to believe that you can’t, or it’s hard, or some other myth that has become your current reality.
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