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Preface


Since 2006, I’ve dedicated much of my life to helping aspiring entrepreneurs, freedom seekers and people who want a part- or full-time business of their own.


In the early years I thought I was helping property investors. In the middle years I thought I was helping generalist entre-preneurs. I now realize I’m helping anyone who wants to create a better life for themselves and others too.


As I reach more people, I learn more and more that we all have the same struggles and challenges. We all suffer alone despite being around so many people. We put on a brave face on social media, but things aren’t always OK. We fix everyone else’s problems, but struggle with our own. We are thanked for nothing yet feel responsible for everything.


I’ve learned that no one is immune to being crippled with the fear of failure, and never being good enough, and the seemingly constant judgement and criticism and ridicule, and the crises of confidence, and the battling with your own demons.


There is nothing wrong with you. This is part of being human. There are reasons and seasons. This is part of being an entrepreneur, a risk taker, a creative, an artist and someone who cares for others.


I believe the world needs to know and understand the balanced view of success, fulfilment and self-worth. The paradox of always striving for more; to grow, to be better, yet to be content and happy with who and where you are now. To drive, strive, but also feel alive.


My work has taken on higher levels of abstraction and reach, from property to business to time management to self-worth, but there is one consistent, constant theme throughout, and that is how we all value ourselves. Our self-perception, self-worth and dare I say it, self-love.


You can’t charge fair and meaty fees for your products and services if you don’t believe in yourself. You can’t sell if there’s a hole in your soul. You can’t put yourself out there if there’s something wrong in there. Underlying every business, every pitch, every sale, every start-up, every side hustle, every investment, every partnership, every job role, and every relationship is how you feel about yourself. If you realize your value you can unleash your potential.


My job is not just to write from my own experience, though this is what I’ve always done. I’ve never written a ‘research project’, I’ve always written about what I’ve learned and earned and struggled with and succeeded in myself. Because my experiences as an entrepreneur, freedom seeker, go-getter, big believer, naive unrealistic thinker are the same as everybody else’s, I am able to write a book from true and deep experience, that is also needed by many. I don’t write for myself, I write for my communities, followers and fans. And ‘how do I realize my value and unleash my potential’ is the common recurring question I get asked over and over again.


Could this be the book of all my books that does the most good? Could this be the book that takes my own struggles and challenges and occasional victories, and helps you solve and create your own? Could this be the book that helps you feel not so alone, not so lacking in skills and experience and confidence, not so lost?


I hope so. I thank you deeply for following me on your journey; for allowing me to come with you on this epic ride. Because you are worth so much more. You know it, maybe you just need my help to show it.



PART 1

Introduction
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(False) idols

One of my all-time idols is Arnold Schwarzenegger.

Pretty much from birth I was raised living in pubs. My parents worked very long, late hours. To keep me entertained (quiet), Mum used to take me to Blockbuster and rent me a film. I always wanted the 18s (because I was about 11) and occasionally talked Mum into getting me an Arnie film.

Other than the fact that I was too young to be watching them, I loved all the Arnie films. Even the dodgy ones. I looked up to him. He made me want to be a superhero. I had no idea he’d also won Mr Olympia so many times. I had no idea he would make millions in real estate, or that he’d sell millions of books, or become the Governor of California. I just wanted to be more like him. I even started to lift weights, which, if you’ve seen me now, you’d know didn’t quite work out.

For nearly 25 years I put Arnie on a pedestal. He could walk on water; he was an alchemist who turns everything he touches into gold. My guru, above me, up there – a place I’d surely never reach.

The older I became, the less empowered I felt about it. For a decade, the admiration was motivating. It inspired me to want to be greater myself. It lifted me up. But over the years I started to feel unworthy. How would I ever reach those heights? He was born that way, I wasn’t. I’m never going to be that great. It started to have the opposite effect. It was like it picked and pecked and nagged away me; a constant reminder of all the things I had not achieved. The person I wanted to be, but never could reach.

And then I met the man himself.

I was very nervous. I felt like a silly fan boy. I felt unworthy and small. I rehearsed over and over what I was going to say, analysing every word. I imagined his response to everything I said, and came up with the perfect script that would make me look the least goofy. I repeated it a couple of times in my head just before we were in the same room, alone, held my breath, and then … in he walked.

Wow. He’s way shorter in real life (was my immediate thought). That’s because I’d imagined he was 7 foot 10, like André the Giant.

As we shook hands, I could see the top of his head. Wow. He dyes his hair, too.

This completely threw me. Had it shattered my dreams of the perfect superhero? Or did I all of a sudden feel better about myself? After all, the great Arnie isn’t ‘perfect’ either.

We spent the next 30 minutes together. Unsurprisingly, he was lovely. He even seemed a bit nervous around someone he didn’t already know. Or maybe my nervousness made him nervous? I don’t know, but most strikingly, he was totally, utterly and completely normal.

Arnie was the height that Arnie always was, and is. OK, perhaps he’s shrunk an inch or two. Even the great Arnie shrinks with age. And of course he dyes his hair; he’s nearly 70. I’d dye my hair at 70.*

Just like I’d made him a foot taller in my head, I’d set him on a pedestal way up high above me, as if everything about him was out of reach. He was consummate and impeccable. But just as your entire life can flash by you in near-death moments, it hit me all at once: I made everything about a man I’d never even met a (false) vision of perfection.

Not only was that unhealthy for my own self-worth, as I unconsciously compared and (de)positioned myself against him, it was also factually incorrect. The entire time I spent with Arnie played out absolutely nothing like the script I’d practised in my head. And years on, do you think Arnie thinks day and sleepless night how much of a goofball I was? OK, don’t answer that.

Can you see what I did there? If you’ve ever done anything like this anywhere in your life, in your own way, then this book will help get it, and you, out of the way, so you can get on your way. This book is here for you if you’ve ever:

•    compared yourself to anyone, only to feel empty and unworthy

•    worried about things, your abilities, and made them bigger or worse than the reality

•    felt that you don’t have the ‘born talents’ of the people you admire or idolize

•    felt that you could or should be much more, but aren’t where you want to be

•    felt lost, had low self-worth and talked yourself down and out of things

•    undercharged, or feel that your fees, income or salary should be (much) higher

•    beat yourself up about mistakes, failings and things in the past

•    felt that you are not living up to others’ expectations of you

•    felt that you are not living up to your own expectations of you

•    felt that you don’t deserve success, happiness or wealth

•    felt weak, useless or alone.

Is Arnie flawless, faultless and beyond compare?

No. He is simply great at being Arnie. And you are great at being you. Arnie has mastered and now owns his own talents and uniqueness.** This book, I’m Worth More, will guide you to discover, honour and then unleash your own skills, talents and gifts unique to you – not compared to or modelled on anyone else, but the version of you that you know you can be. The version of you that you already are, but aren’t valuing (enough, yet). The version of you that you aren’t showing the world (enough, yet).

The world needs to see it, but first you have to be it. And to be it, you have to believe it. I would like to help you see what’s already there, in you, and to help you see in yourself what you see in your idols.



* I have no proof he dyes his hair; it just looked that way. Or maybe I expected it to be perfectly black.

** I bet if you asked Arnie whether he thought he was perfect, you’d find he has insecurities and fears too, like you.
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What is real?

I used to think that Radiohead was the best band in the world, and that everything else was inferior. You can see why I didn’t have many friends. I used to think that, if you didn’t find South Park funny, there was something wrong with you. I used to think it should be made illegal to support Manchester United. OK, I am right some of the time.

When I was young I wanted to be a professional golfer. I’d long before convinced myself I was the unluckiest golfer who’d ever lived. Every time there was a competition I was playing, there would be a strong headwind when it was my turn to stand on the first tee. That headwind would only blow when I was playing, and on the back nine the wind would change 180 degrees and blow back in my face like the front nine.

Just telling you this makes me feel so ignorant and naive. But for 26 years of my life I was convinced that how I saw things were how they were. That my perception was the reality. That there was only one reality. That everyone else was wrong, not me. People would only ‘understand’ when they saw the world my way; the only way, the right way.

Well I was right, and I was wrong. So very wrong. This next part, only shown to me 26 years into my life, is one of the most simple, yet profoundly life-changing concepts I’ve learned in my life:

•    There is no one, single reality.

•    There is only an individual perception.

•    An individual’s perception forms the individual’s reality.

•    Reality is only perception turned into individual reality.

•    Reality is projection of an individual’s perception.

You can summarize this all in this one short sentence:

Reality is malleable, not fixed. You can create your reality.

In 2006, my breakthrough year of self-education, I attended a lot of personal-development seminars. Many of them made this claim about malleable, infinite realities; perceptions projected out to become individual realities. It was a mind-bender to me. How can there not be a single, fixed reality?

I held on to my single reality (that only my reality was the reality) tightly at first. It makes sense that I would; it’s my reality being questioned and shattered. I wasn’t the only one who wrestled with this concept. My business partner, Mark Homer, and I debated passionately (argued) about this:



	Me:
	Reality is only an individual’s perception and therefore malleable.



	Mark:
	There has to be one, single, fixed reality.



	Me:
	But individual perception changes it.



	Mark:
	No, the individual might see it differently, but it is single and fixed.



	Me:
	No, because the individual seeing it changes it.



	Mark:
	No, there has to be one, single, fixed reality.



	Me:
	But, Mark, individual perception changes it.



	Mark:
	NO! The individual might see it differently, but it is single and fixed.



	Me:
	NO, because the individual seeing it changes it.




Twelve years later we are still having the same debate. Twelve years later and Mark is still wrong.

Now you may accept that reality is perception, or you may believe that there is a single, fixed reality that we all perceive differently. To me, it doesn’t matter. As long as you believe that your reality is as you see it, not as it is. And, even more importantly, that your reality is malleable, and can be changed by you. You have the power to change your own reality by changing your perception. Instantly, as you change your perception, you change your entire reality. You can literally become an alchemist of a new, desired reality through open-minded vision and decision.

And you can do the same with your self-worth. Your self-worth is not fixed. It doesn’t matter what your parents told you, how you were raised, where you failed or what scars and baggage you carry with you. It doesn’t matter how long ago these events that shaped you took place. It doesn’t matter how painful they were or how deeply rooted they are. Your self-worth is malleable because it is only your perception of you. Even if people around you have been telling you that you’re not good enough your entire life, it is your choice what you believe about yourself.

Even your self-worth isn’t real. It is your own illusion of who you are, as perceived by you. Others may see you differently, either as a greater version of you – those supportive people who see more in you than you see in yourself – or as a lesser version – those who look down on you or don’t believe in you.

These outer perceptions aren’t real either. They are simply an individual’s perception, projected out and on to you. Be very careful and selective of the reality you create, from the reality others have created then projected on to you.

Once we create the illusion of perception, we create our inner and outer reality. We then make it mean something. Human beings seem to have the desire, even need, to make everything mean something. To figure out the meaning of life. To figure out the meaning of our own life. Our purpose. Why we do things. Why others do things.

This critical thinking is a vital life survival aid. If you are a parent, you will know that one of the most annoying words your kids repeat over and over and over, is ‘Why?’. Mummy, why? Mummy, why? Mummy, why? Mummy, why why why?

As a human being, your survival is not guaranteed. The taking for granted of your safety would likely end in death. On a primal level, some things help ensure your survival and some things threaten it. You need to be able to work out which one it is, very quickly and clearly.

Early in life, having loving, caring parents makes us feel our survival is secure. Having parents who do not love or care about us (or if we perceive that to be the case) makes us feel our survival is threatened. As an adult, external events either better ensure or threaten our survival (either in reality or in our perception).

This ‘meaning-making’ faculty hardwired into our brains drives a default view of everything that happens around us, and as we perceive it. That might manifest itself in a recognition of a real, clear and present danger, fear of public speaking, how others will judge us, or our general self-worth. The need to discover and judge an event’s likely impact on us influences us to look for meaning in everything; even events that have no inherent or singular meaning at all. Which is all events, because reality is only perception. Reality exists in the mind, not in the world.

Because events have no meaning, events that you perceive damage your self-worth are not real either. You put a meaning on external events and people, because you are looking to ensure your survival. Then you make these events mean something they don’t actually mean. As humans, we tend to be negatively biased, as this better ensures our survival than being relaxed or complacent, attitudes which can arise from more positive bias.

This all carries over into your self-perception and self-worth. You make these non-events far more critical and damaging than they actually are, which serves your survival but not your happiness, fulfilment and inner feeling of being good enough. This can also happen in reverse, where your self-worth is aggrandized. This book, though, is called I’m Worth More, not I’m Worth Less, so we won’t be looking at this, more unusual, case here. Cocky bastards needn’t read this book.

What this book will address is how to see the real impact of events and people on your self-worth, the meaning you’re giving them that’s then driving how you feel about yourself, and how to change the meaning. The change of meaning then changes the reality instantaneously, and you become an alchemist of higher self-worth and value. You literally create your higher self-worth reality by understanding how you are creating meaning, and how to create new, more realistic, balanced or empowered meanings from the same events that previously damaged you.

We all have this innate ability; I would like to help you bring it out. You are not broken or damaged; you just need to change your perception which instantly changes your reality. You just need to see what’s already there but you are filtering out, like people giving you compliments that you never hear or believe, or when you never noticed a car on the road until you bought one, when it suddenly seemed that everyone had one.
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My hippiest book yet?

Sit somewhere comfortable. Familiar. Alone. Close your eyes. Relax. Breathe in through your nose, and out through your mouth. In for four seconds. Out for five. That’s right. Just like that. Focus just on your breathing. If thoughts come into your head, simply notice them, then let them go, like waves washing against the shore.

No!

STOP!

Really?

Did you really think this was where this book was going to go? Puh-leaze. But, a book about self-worth might not be what you’d expect from an entrepreneur. We tend to prefer different methods. It’s less about meditating away your problems and manifesting your millions than hustling, right?

Taking massive action. Isn’t success all about the grind? Aren’t lunch and sleep for wimps? Don’t you just have to work hard AF and hashtag it 10×?

Hell, yeah.

Well, no, actually.

You wouldn’t waste time trying to fill a bucket with a hole in it. You wouldn’t turn the water on faster. You wouldn’t shout at the water for running through the hole. Water, will you STOP escaping FFS.

No.

You’d plug the hole.

Since 2006 I’ve been building property portfolios and businesses for myself, with my business partners, and helping my communities do the same. Back then, I naively thought that giving people good information would be enough to help them succeed. After all, knowledge is power, right? Again, no.

I soon learned that if that were the case, if it were that easy, then everyone would learn–do–succeed. I learned that motivation to act was also required. But the problem with motivation is that it’s like plugging the hole in the bucket with straw. It might work for a fill or two, but then it will leak, and soon it will break.

I then learned that inspiration – a deeper alignment of the strategy to one’s own values – was more lasting. But even with a deep desire and passion, without a foundation of empowered identity, beliefs and self-worth, any strategy would be built on sand, and in the end the waters would wash away the castle.

I never intended to write books on ‘starting now and getting perfect later’ or ‘self-worth’. I intended to write strategy ‘how to’ books, like my property, leverage and money books. But having taught and guided hundreds of thousands of people for more than a decade, I’d have to be an idiot not to spot the common resistance points along the journey for investors, entrepreneurs, career hunters, parents, side-hustlers and self-improvers. And those resistance points were not what I expected, and perhaps not what I wanted to admit (to myself).

Think about the logic of getting any kind of discount on anything. It’s not that hard to get 20 or 25 per cent off the asking price or value of a property, for example. Simply get on Rightmove, check every relevant property listed, call up the estate agents, book the viewings, then offer 30 per cent below market value on every deal that you see. Offer enough and BANG!, you’ll get your deal. Then track the numbers, and scale up. If you get one deal every 25 offers, then you’d get four deals every 100 offers. If you do 100 offers every year, you’d get four 20–25 per cent below-market-value deals every year. That’s 40 in a decade. There you go – financially free. Easy AF. Bosh.

You could do the same for watches, cars, shoes, travel, groceries, stationery … pretty much everything you buy. So, why don’t you? Might I suggest:

•    fear of rejection

•    fear of looking stupid in front of others

•    a lack of belief that the seller would sell at a discount (even though you know the ‘numbers game’)

•    a fear of the negotiation process and/or upsetting someone

•    the feeling that you don’t deserve the extra money/discount

•    the feeling that you’re taking money from someone else.

These are the holes in the bucket. No matter how much sales or marketing or negotiation or strategy training one does, it won’t fill the hole. It will simply pour more water into the bucket. That’s a very expensive bucket. In fact, it’s often a convenient way to convince yourself you’re making progress – by busily procrastinating and avoiding the real issues. I’ll just keep filling the bucket with water and hope that it will fill itself.

The cosmetics industry thrives off this. People pay vast amounts of money to hide or augment areas of their body they don’t like (or haven’t learned to value). Rarely do bigger lips, hips or breasts give lasting happiness and self-love. They merely feed an addiction to buy more and bigger, which creates a vicious cycle of temporary pleasure over more lasting acceptance, contentment … even happiness. Women are putting implants in their asses and men in their biceps. Otherwise smart people are putting their health at risk to look good to others (when often they don’t look good; they have an addictive delusion). Instead, learning how to value who they are and what they have already is where they really need to put the effort in.

People get addicted to ‘likes’ on social media. They crave the thumbs-up to fill their inner voids. God forbid if no one comments, or, worse, gives them a thumbs-down; the world as we know it is doomed. If anyone dares to critique a post, then a full-scale Jerry Maguire-style flip-out follows.

To gain approval or love, or the self-worth they can’t achieve within themselves, people will:

•    buy things they can’t afford for (and to impress) people they don’t really like

•    make people laugh to hide their own insecurities, as is often the case with comedians

•    talk badly of, criticize and talk down others to elevate themselves

•    take on other people’s problems and become a martyr

•    avoid saying no, and get themselves into situations that make them unhappy

•    constantly seek the approval, agreement or permission of others

•    take any kind of criticism badly and personally

•    over-apologize and take the blame for things they don’t need to

•    judge, blame, complain, self-justify or play the victim

•    hide away, play small and stand back for fear of ridicule

•    go with the consensus and change their mind on a whim to ‘fit in’.

If you have low self-worth, specifically related to any of the behaviours or fears in this chapter so far, then no matter how much you try to make money, or how much money you make, you won’t hold on to it. No matter …

•    how much you make others laugh, you will never feel enough inside

•    how much you talk badly of others, you will never feel good about yourself

•    how many times you play the martyr, you will never become your own hero

•    how many times you avoid saying no, you will never be able to say yes to yourself

•    how much approval or permission you get from others, you will never please yourself

•    how many times you apologize, you will never forgive yourself

•    how much you blame and complain, you will never take responsibility

•    how much you stand back, you will never step up.

No matter how many courses you go on, or business models you research or juggle, or how late you work in the office or the diets you try, unless you fill your self-worth void, you will never feel whole.

No matter how much water you pour into the bucket, it will never fill up unless you plug, then fix the hole.

I wrote this book because it transcends all other books I have written. Because property investing, entrepreneurship, raising cash, building teams, partnerships, parenting, careers, general success and happiness all start from within.

This is still an action-oriented book, so don’t worry, I haven’t completely lost the plot. The main themes in this book are more common and experienced by more people than my other books combined to date. Not everyone wants to buy a property, or make money (I know, weirdos), but everyone wants to feel better about themselves and that they are worthy of all the things they desire.

All the battles I’ve had with myself, and the experience I’ve gained from thousands of hours of coaching and mentoring others, are written into I’m Worth More. This book (and your self-worth) can be the cornerstone and bedrock of everything you want to do, be and have in your life.

Now uncross your legs, open your eyes, roll up your mat and let’s do this!
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Value vs. worth

Value and worth are not the same. In the interests of your self-worth, the semantics do matter. In society generally, ‘value’ is defined as, and used in the sense of, ‘personal importance at a specific time’. ‘Worth’ is defined as, and used in the sense of, ‘cost’ of a particular thing, or the ‘greatness’ or financial status of a particular person.

On a personal, internal level, value is the external manifestation of your inner worth. After all, self-worth isn’t called ‘self-value’; it’s called self-worth. Things that you value, such as material items, your home or career, are all outside of yourself. Even family and experiences are all external to your inner being.

•    Value is an external projection; worth is an inner perception.

•    Value is market forces; worth is what your self reinforces.

•    Value is reflexive; worth is introspective.

•    The difference matters.

•    Do not let the outer doubter define the inner winner.

Value is the external position and price you attach to something – a product, service or pitch – based in your inner self-worth. Value is malleable, but inner worth must be fixed (or increased). If inner worth is low, or variable, outer value will follow suit. You can’t price something competitively, or even expensively, if your inner worth is paltry.

If you ‘value’ yourself, your ‘worth’ will increase. If you don’t, or you de-value yourself, your worth will decrease, or not exist in the first place. I’ve written this book to help you:

•    increase your inner self-worth, and so …

•    … dictate and drive up the manifested value in your life

•    value who and what you already have

•    go more for what you desire to have

•    become who you’d like to be – someone you’d admire

•    increase your prices, salary, earnings and business (see Part 6)

•    revalue yourself when your self-worth has been damaged

•    know the important difference between a mistake and a deeper issue

•    attract and retain the right people into your life

•    have the courage to reject and remove the wrong people

•    have better information and meaning to measure your true self-worth

•    get worth from who you are, not from what others think of you

•    stop doubting, worrying, comparing or, worse, beating yourself up

•    stop the loop of low self-worth pushing people and success away from you.

When you don’t value yourself, it’s hard to value, or see value, in anything else. Therefore, inner self-worth and outer perceived value, while fundamentally different, are inextricably linked and reflexive. One directly affects the other, and vice versa.

It is relatively easy to attach outer value, or even worth, to something material. The market forces, competition and comparison all give frames of reference to attribute a concrete (perceived) value to something. However, the worth you attach to it could vary. You might want to pay less because you deem it is worth less to you. Or you could pay an over-the-market-price because it has a higher worth to you.

But to do the same for your inner self-worth, that’s altogether different. There are no other yous that exist. There are no other frames of reference. There are no market forces governing your inner self-worth. There is only your self-image; how you see and speak to yourself. Self-worth is entirely subjective. It is a perception that isn’t a reality, but becomes your reality. Some self-worth resistance may not be your fault, but if you want to improve it, it is your responsibility to manage and change it. And you can.

People will spend much time, money and effort avoiding the deeper causes, in the hope that something external will save them. A new course. A new dog. A new partner. A new outfit. Another holiday. A new area to live. Not only do these not change anything meaningful, at least not for any enduring amount of time, they can create cyclical addictions to the temporary relief they provide. Each time the temporary pleasure subsides, it exposes ever deeper compounding issues.

I’m Worth More not only calls out all those peripheral distractions and deceptions, but it will help you get to the root cause of the area(s) of your life in which you’d like to feel more worth(y). Contrary to generic popular opinion – that people either have high self-worth or low self-worth – everyone has high self-worth in the specific areas of their life they have focused, honoured, mastered or been raised well in. Yes, everyone. But, everyone also has low self-worth in the areas they have disowned, failed, not focused on, or been subjected to poor parental or societal influence in.

Even Arnie, my perfect hero.

I also don’t want to scare off anyone who doesn’t feel like their overall self-worth is at an all-time low. While this book will help people who have generally low confidence and self-worth, it will help anyone who wants to increase it overall, like a millionaire who wants to become a deca-millionaire or billionaire. Or someone who once had charisma and confidence, but something has happened to make them feel like they’ve lost it. Or someone who has it in many areas, but can’t quite work out why they don’t have it in one particular desired or new area.

Just because no one made you feel valuable doesn’t mean you are worthless.

Just because you made one mistake, or many, doesn’t mean you are a failure.

Just because you have low worth in one area of your life doesn’t mean you have it in all areas of your life. You may not value yourself as much as you could, but you are worth significantly more.
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How we value anything and everything

There is only one way to value something, or anything. That is by comparing it to something else. The perception of value cannot exist in a vacuum, as if it has no frame of reference or relevance.

How would you know that white was white unless you could compare it to black? How would you know pleasure unless you could compare it to pain? How would you know poverty unless you knew, or understood, the concept of wealth?

This frame of comparison is very beneficial for external value. It makes it easier and quicker to compare value, price and relative utility. You can ascertain the market value.

You perceive something to be a bargain if you feel you’ve paid less than it is worth. You feel stitched up or ripped off if you feel you’ve paid more than it is worth. You only feel (know) this because you have a perception of relative worth. That worth is also subjective. You could pay less than something is valued at, because it is worth less to you than it is to the market. You could also pay more than something is valued at, but to you it seems worth paying more for.
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