



[image: ]














We are confident this book will be the best investment that you’ve ever made...









WWW.NEVERGOBROKE.CO.UK




[image: Illustration]








JM: I love you, Nicole.
LB: For Brooke and Danielle.









THIS BOOK WILL MAKE YOU MONEY


STEP 1. BUILD UP A FREE CASH POT


STEP 2. LEARN YOUR RESALE BLUEPRINT


STEP 3. INVEST THE POT FOR EASY RESALE PROFITS




CONTENTS


FOREWORD: Surviving or even thriving during economic turmoil


Never Go Broke in a nutshell


About us


Our mantra


The goal


LESSON 0: How to use this book


PART I: BUILD A RESALE POT FROM NOTHING


LESSON 1: Selling items in your home right now


LESSON 2: Carpe laziness – make money from people’s apathy


LESSON 3: Recycle the world – cash for trash


LESSON 4: Simple ways to scoop ‘free’ cash online


LESSON 5: Sell yourself! Make money from your talents


End of Part I


PART II: LEARN YOUR RESALE BLUEPRINT


LESSON 6: Starting from scratch – everything has value


LESSON 7: Resale traps to avoid and tips for success


LESSON 8: How to value your precious time


LESSON 9: Contacts and marketing are key


LESSON 10: Spotting trends and recognizing patterns


End of Part II


PART III: PRACTICAL PLACES TO BAG PROFITS


LESSON 11: Car boot sales and swap meets – be first (or last)


LESSON 12: Charity shops and thrift stores – get stuck in!


LESSON 13: Antique centres, retro and vintage stores – knowledge is power


LESSON 14: Estate and garage sales – untapped treasure


LESSON 15: Speciality auctions – from lost luggage to currency craziness


LESSON 16: The internet – the good, the bad and the ugly


End of Part III





LESSON 99.9: Go your own way





ACKNOWLEDGEMENTS


LEE BOYCE


JESSE McCLURE


NEVERGOBROKE.CO.UK




HOW TO USE THIS EBOOK


Select one of the chapters from the main contents list and you will be taken straight to that chapter.


Look out for linked text (which is in blue) throughout the ebook that you can select to help you navigate between related sections.
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FOREWORD


SURVIVING OR EVEN THRIVING DURING ECONOMIC TURMOIL


In 2020, a pandemic swept the globe and hit many countries hard. As we write this, both the UK and the US face a huge wave of job losses – far greater than the financial crash of 2007/8. We are entering the unknown. Never before have so many nations felt the need to hit the big red pause button simultaneously: it is a scary new world, with financial worries and strife on the agenda for millions of people.


The internet will be full of worried, flapping fish who have never faced hardship like this before, never in their wildest nightmares thought it could happen to them. Many have had to sign up for benefits perhaps for the first time, investors – both experienced and novice – are riding stock-market storms and many people have had to tap into their savings (if they were lucky enough to have some). It is likely economic turmoil is going to exist for some time to come, including record low, or even negative, interest rates. The virus has unleashed a vicious and brutal tsunami of financial pain for all classes of people.


However, despite this gloom, we’re here to tell you that everything is going to be okay. If you follow the tips in this book, we can help you survive economic upheaval and even thrive once the dust settles, by honing your resale skills and tapping simple opportunities. A fish back in water.


That’s why we have written a foreword specifically for these tough economic times we’re living in – it wasn’t planned in the original draft of the book.



Spotting pandemic trends, today AND in the future


Recently we’ve been inundated with questions about personal finance. Some of those questions have included: just how am I going to survive this crash? What can I do to get myself out of a hole? Should I just sell all my possessions to make ends meet?


These questions come from those who have lost their jobs, careers and hope. They are themed around every aspect of everyday finance, from mortgages to savings, pensions to car ownership, grocery shopping to worries about how their families are going to get by.


We’ve also been inundated with questions about specific possessions: how much is this comic book I’ve held in pristine condition in my top drawer worth now? Should I just sell my car? What items can I look out for around the home that can net me some short-term funds? You can’t eat comic books, cars or domestic items, but you can sell them for cold, hard cash to swap for food, or to make ends meet.


We can help you with the perfect financial formula to answer all these questions. Lee has the skills to read and understand the data and news as it comes in. Jesse can turn that into a real-life strategy to fit your own personal circumstances. For example, it was recently reported that ski resorts around Europe are closing. So what? Why do we care? Firstly, if this trend continues, it is likely it will affect your local resort. If that is the case, we can assume the short-term demand for ski boots, snowboards and winter paraphernalia will decrease dramatically.


What do we do then? Buy low? Sell as quickly as possible? That’s the point of Never Go Broke. We’ll help you spot trends and demand hot spots and make money from them.


We will explain why you shouldn’t panic-sell, how you potentially have a huge untapped household wealth you’re not even aware of and show you ways to ensure you never go broke. Use the advice in this book to apply to the current situation as it unfolds.



How to survive


Surviving this financial impact will mean you in brace position on an aircraft heading down. But there are ways to survive. We’ll show you how to value the contents of your home and tot up a net worth you didn’t even realize you had.


Let’s not kid ourselves – everyone has different items in their homes, which vary in quantity, quality and value so it’s pointless for us to explain how to sell a specific item. But resale can be likened to a ‘magic formula’, which we’ll explore throughout the lessons in this book. We can offer you a general framework on which to base your decisions when it comes to buying and selling literally anything.


So, dear readers, we’ll give you all the information you need to sell your Blu-ray copy of Happy Feet. ‘Lee, Jesse…I don’t own this terrible movie, nor do I own a Blu-ray player! What gives?’


The movie title and format don’t matter. What matters is finding an outlet that buys all media types. If you have books rather than CDs, PlayStation games rather than DVDs, the means to find that maximum value will nearly always be the same.


We will guide you, whatever you’re trying to sell – however weird, wonderful or common it may be. And we won’t judge you for your taste in penguin-themed flicks.


How to thrive


Thriving means you stepping into the cockpit and steering the plane up again, by mastering the secrets of buying and selling. First, we’ll teach you how to build a pot of no-risk, free cash. From there, we’ll help you establish a resale blueprint, before taking a tour of the places you can reinvest that money for profits.


You’ll be inspired and soon realize how good you can get at this. You might even end up with a full-time career in buying and selling, or a side-hustle business where you can turn enough profit to never go broke – recession or no recession.


The pandemic panicked people into trying to offload items quickly and that is likely to exacerbate in the coming years. That means there will be opportunities to pick up unloved items on the cheap, to flip for a tidy profit – if you know what you’re looking for, take your time and know where to sell them, using resources available to everyone.


How to create wealth for a buy-in


As the pandemic unfolded, Jesse began to prepare for what could be a huge buying-in opportunity. Simply put, there were going to be items – the contents of people’s homes and more – that would be sold far too cheaply and Jesse would be around to sniff them out and flip them for a profit. That, in a nutshell, is his job as a Resale King. You shouldn’t view it as taking advantage, more being prepared.


In order to do this, he started saving up money before the pandemic fully took hold, adding to a pot he had already built for a buying opportunity like this (although he never imagined one quite like this). He sold off items that became hot to create a liquid fund to take advantage of the buying opportunities ahead.


For example, one of the hottest lockdown items was the Nintendo Switch console. He had bought his, along with some games, for around $400 in autumn 2019. Seeing that the pandemic had created the need for a silly escape from reality, Jesse sold his console – well used – on a local online selling website for nearly double what he’d paid for it.


It was an issue of supply and demand: Nintendo were struggling to fill the retailers’ shelves quickly enough as people lined up for the must-have console to help pass the pandemic time at home. At the other end of this scale are the items people were trying to shift at rock-bottom prices – consumers were nervier about spending their cash and many weren’t spending at all.


Throughout the book, we will highlight just how you can take advantage and spot the buying and selling opportunities open to you.


We all have a household net worth


To help create a pot of money to invest in resale, there has never been a better opportunity to walk around your home and note down your total net worth – of you as an individual or as a family. Many say they are poor or struggling to make ends meet, failing to realize the thousands of pounds they are likely to have lurking around the home. And a large chunk of this worth is often in items you no longer use or care about. CDs, DVDs, books, video games, clothes, gadgets, jewellery, metals, toys and even your rubbish can be sold on for varying levels of profit.


The first part of the book is crammed with information on how to get the right price for your stuff, and create an income jar so you are ready to pounce at any opportunity.


It is worth pointing out that many people simply think ‘boring’ items have no value – that they should be thrown away. Are you guilty of throwing perfectly good clothes into those metal donation containers? Do you visit the local tip to ditch goods you’ve tired of? Have you hired a skip to chuck away your ‘junk’?


If the answer is yes to any of these questions, it’s time to rethink and repeat the mantra: everything has value. This is especially true now in a time of economic crisis and environmental concern.



Other ways to save money


Although Never Go Broke is mostly about buying and selling, Lee has a background in personal finance and shares some easy ways to save money and make sure you are not making common money mistakes that could be rectified in minutes.


For example, how many of us are guilty of over consuming? Of not saving money properly or relying on credit? Of not looking around for simple voucher codes? Dotted throughout the lessons are quick and easy wins to help ensure you never go broke.


Economic crisis creates opportunity


We’ve seen many economic crises throughout the history of humankind – from self-inflicted bubbles to contagious economic panic created by global banks. In these events, there are always winners and losers. We’re not here to make sure you’re a winner but we will guide you through ways to avoid going broke and to tap the opportunities that are out there. Much of your success will depend on how much effort you put in.


Find the panic, don’t be part of it. More than likely, an opportunity will arise.


Panic leads to mistakes


Under all circumstances, panicked people make costly mistakes and a pandemic is no different. This pandemic earthquake will cause aftershocks that will see opportunity arise as people rush to sell items cheaply, not taking the time to have them valued properly. It is all about looking to seize the opportunity and having the right tools to do so.


When it comes to buying and selling, goods are only worth what someone is willing to pay, whether that is property or coins, cars or comic books. With the expert knowledge you’ll glean from this book, you’ll know how to sell and buy correctly, to strike at the right time, exploiting niches and going through the right channels.




JESSE’S DREAM CAR…A FERRARI OR A PRIUS?


During the last financial crisis, prices for vintage Ferraris slumped. These beautiful beasts – despite their glory – have heavy maintenance costs, high insurance premiums and fuel costs. In a financial crisis, all expensive classic cars become bloated, greedy elephants on the driveway or in storage.


I was willing to take on that burden, and managed to find a pristine 1981 red Ferrari 308 for the amazing price of $28,000. A Ferrari for under $30,000? Yes please! I arranged an appointment and drove to a gentleman’s house to check out this stallion.


As I approached the five-car garage, a clearly out of place but nearly new Prius blocked the way to my new luxury ride. The seller apologized for the inconvenience. I saw a potential opportunity. I asked, ‘How much for the Prius?’.


‘You can have it for $1,000.’


‘Excuse me?’


‘Yeah, I bought this goofy thing brand new for my daughter, but she doesn’t like it. I just want this weird thing off my driveway…’


I didn’t even look at the Ferrari. For $1,000, I ended up with a car I’ve driven for 14 years and 250,000 miles, with superb fuel efficiency – and only with the small proviso of looking a bit ‘goofy’.


That little Prius is the best car I’ve ever owned. Always expect the unexpected and ask questions about other items, as we’ll explain further.


Sometimes, a Prius is a better option than a Ferrari. Really.






Adapting to lockdown and the aftermath


One of the biggest adjustments we in the Western world have ever had to make, at least in recent decades, was adapting to lockdown. But the world of buying, selling and money continued. One huge difference between lockdown 2020 as opposed to, say, a lockdown 20 years ago, is the internet. The internet makes the entire world your marketplace.


Whether it’s selling a used pram on a local website to someone in your neighbourhood, or a rare stamp to a collector in the nether regions of New Zealand, lockdown didn’t stop that. Post Offices were open, the postal service still in operation and deliveries were frequently arriving on people’s doorsteps from a wide range of different companies – big and small – albeit with occasional delays.


But the point is this: the world of trading didn’t simply stop. The internet kept things going and it can be your best friend when it comes to selling items. We’ll teach you to find the right market for your specific items.


Marketplaces have been hit


In some ways, you could argue that lockdown helped create a stronger demand and faith in buying items online. The majority of people working from home for the first time relied on these services to get by – whether it was food delivered to their doors, medicine or a paddling pool to keep the kids occupied.


It also created the time for people to go through their old items to list and sell online – maybe a wardrobe clear-out or the chance to get in the loft and look through those old boxes. There were no excuses for not using the time to advertise items. What else was there to do?


That being said, some of the selling events we mention in the book were temporarily suspended or scaled down thanks to social distancing (boot sales and auctions, for example). But despite this, when they have been allowed to reopen, they have come back bigger and stronger than ever. Britons love a boot sale. Americans love a yard sale.


Since the dawn of time, humans have enjoyed physical interaction while buying and selling goods – through wars, plagues and outside Madonna gigs. This won’t stop – things will get back to normal, even if that normal includes social distancing, hand sanitizer and face masks.


At first buyers might be hesitant to get back out in a large crowd. But sellers will still be desperate to sell their items as quick as before (and probably cheaper). Don’t risk your health, of course, but be aware of this upcoming opportunity.


Never done it before? No problem!


If there are any positives to take from resale during a pandemic, it’s the following:





•   You’ll realize there are ways to never go broke – these are simple tips and tricks that can be learned easily.


•   There are going to be opportunities to make some tidy profits.


•   It is likely you are sitting on a little personal goldmine of consumables worth £1,000–£20,000, which can be used to buy and sell, and make money.


•   You should never be embarrassed to haggle. If people can bulk buy toilet paper and not feel ashamed, there is nothing to fear when it comes to getting stuck in.





By the time you’ve finished this book, we guarantee you’ll be inspired to become an occasional resale player, a part-time one or even a fully fledged mini Jesse. Boys and girls, things may get tougher out there, but sooner or later we will get back to a (somewhat) normal way of life. Take advantage of this downtime as an opportunity, not a burden.


Right, enough of this pandemic chat – let’s get stuck in!






NEVER GO BROKE IN A NUTSHELL


This book will make you money. Let’s skip the feel-good quotes and hype and get down to it.


We’ve read dozens of business, self-help, personal finance and investing books. Never Go Broke is different. It’s not a teaching tool, revealing all the secrets of becoming the world’s greatest salesperson. Don’t get us wrong, we will show you direct links and information on ways to buy and sell. But the key thing we will teach you is to use easily available and existing resources to your advantage.


Making money is fun and can be easy, if you know where to look and how to apply yourself.


There are no prerequisites to success in using this book. You do not need a special degree in quantum finance physics or years of experience in the world of antiques. This is for absolutely anyone who wants to better themselves financially, using their brain and some hard work to achieve the simple goal of more money in their pocket. Is that you?


There is no cap on how much money you can make. How far you want to take it is up to you. If you are looking to make a couple of extra quid, then this book has more than enough information for you to achieve that. If you are on the brink of financial collapse or have had a seismic shock to your personal finances, you could potentially use Never Go Broke to help turn your financial prospects around immediately.


We will help you discover the value in yourself and any items you find, helping you become your own appraiser and teaching you how to find the answers yourself. This book is made for people who want to help themselves.


Do you want to know the secret of never going broke? How you can make tidy profits buying and selling? Why you should take stock of every item in your home and find out how everything – yes, everything – has value? You’ve come to the right place.


Here we unleash unique tricks, tips, insights and anecdotes on how to make easy cash with minimal effort. Drawing on our unheralded experience and expertise, we’ll reveal the golden basics to never going broke, the practical ways to make money and the secrets to buying and selling success in three easy-to-digest parts.


We’ll be giving out tips for all levels, taking you from resale novice, through intermediate and finally to pro, by the time you’ve finished.


We’ll help you build a free pot of cash from ground zero, teaching you tricks to establish your own personal resale blueprint before you dive in and take that little mound of wealth you’ve created and invest it in the practical places to flip easy profits.


Are you ready to become a Resale King or Queen? Of course you are…






ABOUT US


Hi. I’m Jesse McClure. You may remember me from television shows such as Storage Hunters and British Treasure, American Gold. They pulled in millions of viewers and I am immensely proud of them. In order to get my break on Storage Hunters, I played the antagonist. I was to the television show what John McEnroe was to the tennis world – a handsome rogue people loved to hate, with epic sideburns and tantrums to boot.


But, being honest, that isn’t what I’m really about. It’s what I had to do to make a name for myself and I’m glad I did – it helped make Brand Jesse. I also learned many great lessons and met fascinating (and some irritating) buyers and sellers along the way.


I often think of Storage Hunters as my biggest ever sell. I sold myself, got onto the show and my life has never been the same since.


I chose the antagonist persona on the programme not because I have an aggressive, negative energy, but because I had to do something different to stand out. It can be an act I use while bargain hunting, depending on the circumstances. I found a money-making opportunity in the form of Storage Hunters and I took advantage of it. It was the best investment I’ve ever made.


What you may not realize is that I do have serious credentials when it comes to buying and selling. I genuinely believe I am a Resale King (if not the Resale King) and over the course of this book, you’ll see why. I’ll be revealing all of my secrets, tips and tricks to help you make some serious dosh. You really can make money for old rope – well, you say ‘old’, I say ‘vintage’. It’s easier than you think.


Am I the best seller in the world? Don’t tell my ego, but probably not. But what I’ll teach you will give you the confidence to become a Resale King or Queen too…and no one will be able to tell you otherwise.


Buying and selling to turn tasty profits is in my blood – I’m like a money-making vampire: cut me and I bleed green. Since I stepped out of nappies I have been learning the trade. I’ve sold everything, from pennies to Porsches. You name it, the likelihood is I’ve flogged it at some time, or at least have some knowledge of it.


My parents run one of the oldest antiques shops in Los Angeles and I have seen thousands of weird and wonderful items pass through, from dead animals and bones to weird medical equipment. For example, in recent years, I sold Western-style items to a buyer who eventually turned around and told me she was gathering them for a Harrison Ford flick. When I watched the movie, I spotted dozens of items I had sourced and sold to her from the shop. It’s a fun and varied living.


By the time I was 12 years old, I’d acquired more than a hundred gaming arcade machines from nothing, just by trading and haggling – I’ll tell you more in a later lesson. I’d caught the bug. Now in my 30s and having had many successes (mixed with a few failures) in my buying and selling career, I feel it is time to share my secrets with you.


But I’m not doing it alone. Award-winning financial journalist, writer and fellow bargain-hunter Lee Boyce has delved into my brain to reveal all you need to know to make money from pretty much nothing. And he has his own tips as well. You have bought this book. You can read it, make some money and then sell it again (if you want). Or you may want to keep it on your bookshelf for all eternity to help you make money when you need it. It’s your call.


Lee was Consumer Affairs Editor at the world’s biggest newspaper website – the Mail Online – for many years before being promoted to Assistant Editor of the hugely popular money section, This is Money. At the weekends, Lee regularly visits car boot sales and antiques markets searching for a bargain to sell on. He does it more as a hobby, whereas for me it’s a profession.


Over the last decade, Lee has helped millions of people save money and battle financial giants who have treated readers unfairly. David versus Goliath stuff. He was the natural fit to help me write this book.


I had come across Lee’s name frequently while researching bank notes and coins online as I sniffed out information like a Labrador. We bonded over pretzels and Twiglets while talking about our mutual interest in coins and bank notes. Lee is a large reason Britons have gone coin- and note-collecting crazy. He wrote a story about the rare coins that can turn up in your change and it was read by millions of people.


We realized we have a lot in common, including our youth and attitudes to thriftiness. When I was younger, my father would save up grocery vouchers each week to obtain some serious discounts at the store. One time he paid just a couple of bucks for a $150 shop. That made me see just how much (or little) people can pay or overpay when it comes to everyday life.


When I told this tale to Lee, he smiled. He told me a story of how he and his father, when he was growing up in Essex, would do a Saturday morning ‘womble’.


Wombling, he tells me, is where you hunt around the supermarket car park looking for receipts. On many receipts were unclaimed points for the supermarket loyalty card. They would scoop them up, come rain or shine, take them to customer services and load the points onto their card. Twenty minutes of work could result in a half-price shop.


We both realized the profound effect these grocery shopping experiences had in shaping our attitude to money. We were brought up well with parents in good jobs – but they never lost sight of how to avoid overspending. Being thrifty was a way of life.


I still use coupons, eat off the dollar menu and shop at thrift stores for my clothes. Why? Because it’s in my DNA. I cannot resist a bargain. And Lee won’t pay full price at McDonald’s on the rare occasion he goes. He’ll always snip out coupons from the free daily newspapers handed out in London.


See? We were destined to write this book together! We love money. Saving it. Making it. Eating it. Talking about it.


The other unique perspective I can give is how things work both in the US and the UK. I flit between the two and will usually be found in one of three places: Lancashire, London or California. The latter is a touch sunnier and warmer, but doesn’t quite have the same standard of tea or accents.


Making money is increasingly a global affair – even if you’re doing it from the comfort of your own home. The fundamentals are the same no matter where you are in the world – you just have little quirks in the market, which we will come on to explain.


Lastly, Lee and I both like an underdog. I support Accrington Stanley Football Club, while Lee supports Southend United. Neither of these teams will ever be world-beaters, but these smaller community clubs usually have heart, spirit and the right attitude.


These are traits you will need to become a Resale King.


We hope you enjoy reading this book as much as we have enjoyed writing it.
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OUR MANTRA


The mantra that runs through the entirety of this book is this: This is not a get-rich-quick book – it’s a never-go-broke book.


Many get-rich-quick books are stuck in the past, with tacky fonts and colourful covers. They promise a step-by-step path to building huge wealth, often targeted at those who have inherited a sizable trust fund or have large sums to play with after they’ve paid their bills.


But whether you have lots of money, no money or are somewhere in between, it is likely you’re thinking about the green stuff at least once a day. Money on the brain.


We’ll arm you with the knowledge you need to make some lovely profits using everyday ideas which we’ve seen work many times. It is unlikely we’ll make you millionaires overnight (seriously, if those get-rich-quick books worked, we’d all be like Biff Tannen in Back to the Future II, right?) but we can almost guarantee you won’t go broke if you follow our tips – all for the price of four takeaway coffees or five Lotto tickets. Surely this is a better investment?


We believe it is easy to teach people how to buy and sell. That is why this book exists. It has been two decades times two in the making – we’re offloading secrets we’ve learned over the years.


People within the resale game often pigeonhole themselves into niche areas, whether it’s trading cars, sports cards, coins or taxidermy. But the core principle stays the same no matter what you collect: everything has value. Even stuffed pets. That’s what really intrigued me about getting into the business. I focused on video games first of all – when I was younger and more naive – not because I had visions of becoming an arcade mogul, but simply because I enjoyed them.


Buying items you enjoy rather than thinking about the money-making perspective lowers your chance of failure at the beginning and enhances your excitement. That is often the best foundation to build from – make it part of a hobby with an untapped ceiling of how far you can go. It’s the healthiest approach and better than trying to chase the mythical million and fall into a trap.


You may be collecting something and waiting to sell at the optimum time, or keeping it to pass down the generations. Or maybe you need to flog some wares for emergency cash. People all around the globe are doing the same thing, and always have been.


Buying and selling has been an art form since humankind began. Tribes would barter to swap goods. Even in those times, thousands of years ago, some Neanderthals probably knew how to get a far better deal than others. Who knows, maybe one of these early humans once claimed to be the Resale King. Maybe I’m related to him and my official title is Resale King Jesse XVI, ancestor of the ultimate Resale King of Arabia who traded in rugs.


Too far?


Whether goods are bartered on the Silk Road, where exotic wares were brought from the East to the West, or traded on modern-day online marketplaces, where goods sell in an instant with a click from anywhere in the world, there are tricks, tips and easy things you can do to make a crust. Whether that crust is a hobby, a side business, a way to supplement your income or eventually your only source of income, we have the sound advice you need in the coming lessons.


If you want to empty your home, perhaps inspired by Marie Kondo, don’t just take your things to the tip – realize their value and resale potential. That’s good for the environment as well as your wallet.


If you have conjured up images of that scene in Wolf of Wall Street where the protagonist starts with ‘sell this pen’, that is not what this book is about. If that’s what you were after, you’ll be sorely disappointed. Perhaps list this book for sale and see if you can make a profit on it before you dive in and waste your time. Instead, we’ll be teaching you how to start from scratch and that everything, yes everything, has value.


But let us be clear here: we do not know the value and eBay selling price of every item ever created in human existence and neither will you...sorry. But we’ll use our vast expertise to show you that you won’t have to.


You can learn the art of buying and selling in a variety of ways, from charity shops to antique markets, the internet to car boot sales. You might want to read the whole book at once or pluck out parts of it like a magpie, storing little titbits of information that are relevant to you.


We can make you a Resale King or Queen. If you want, you can buy a crown and throne (but only if you haggle for them).






THE GOAL


Our goal is not to make you rich, although it’ll be a beautiful bonus if it does. It is to make sure you never go broke. But you’ve got that by now, right?


We want to teach you how to become your own appraiser. You can buy and sell items yourself, you don’t need me or some expert on television to guide you into making the right decision. You don’t need stacks of guide books or price guides to see whether or not something is worth its price. This book will teach you to buy and sell confidently using very straightforward, strong concepts.


Part I will help you build up an exposure-free pot of cash through a number of methods, including selling unwanted items in your home, spotting freebies and spending a bit of time online.


Part II will help you build a resale blueprint, teaching you the basics. This includes recognizing that everything has value, putting a price on your time and learning the importance of building contacts.


Then we end with the fun part: where to find all of the untapped opportunities to make profits – from charity shops to boot sales, speciality auctions to antiques markets, using your free money made at the start. Our goal is to hone your resale skills.






LESSON 0: HOW TO USE THIS BOOK


We want you to use this book for inspiration, whether that is to help you survive during a period of economic uncertainty or simply to make some extra spending money to enjoy life. It may even give you the power and inspiration to go pro, like me.


The three parts of the book are broken into different lessons, each with subsections. Let’s say you’re not that interested in coins (for which we have a subsection). Just skip it and move on to the next subsection – or read, glean the knowledge and start flogging coins for more than their face value. It’s up to you.


It’s a good idea to reread a section before you attempt to sell any items you have, or if you’re about to visit a charity shop or boot sale for the first time, or list goods online. The tips we’ve taught you will really sink in and the selling tales we offer will give you extra inspiration.


OUR PROMISE


Our promise to you is that if you follow our tips, you will make money. Both of us have decades of experience when it comes to buying, selling and recognizing the consumer pitfalls to dodge.


By the time you’ve finished this book, we promise to have guided you through the baby steps of making money from resale using a pot of cash you’ve built from nowhere.


If you read this book cover to cover you’ll get bitten by the buying and selling bug. It’ll burrow under your skin and give you a resale itch you may never have realized you had. You’ll never want to just simply bin things ever again.


We promise that, by the end, you’ll realize everything has value and you’ll never look at items in the same way again.



THE RULES OF THE GAME


Treat this lesson as the rules to the game – your instruction manual. An important point to remember is that not everything you touch is going to turn to gold, every play won’t be a home run or a David-Beckham-style free kick which sails into the corner of the net.


From the off, it’s vital to note it’s not a ten-step guide to making loads of dosh. There is no one-size-fits-all approach to never going broke, but we’re going to give you the resources and as much insider knowledge as possible to make you successful.


It is more trial by error than a step-by-step guide. As time goes on, these errors will become less frequent. Go in with the mindset that not everything will be a success and you’re going to encounter problems along the way.


The idea is that this is a low-risk strategy. We’ll build you a pot of cash from seemingly nowhere and make you realize what value you have in particular situations. By the end, we hope to have showed you your particular strengths in the world of resale, strengths you had no idea you possessed before reading this book. If you fail at a certain trick, move on to the next thing – don’t get too wrapped up in it.


Take multi-level networking schemes, also known as pyramid schemes, as an example. There is always this false pretense that if you fail, it’s your fault, no one else’s. The reality is you could fail because of reasons outside of your control.


Treat these failures as data-gathering experiences. For instance, you go to visit a charity shop and it has closed down. That’s cost you time and money for petrol. But you’ll learn for next time to check in advance and move on to the next thing. I am my business, and along the way, I have learned from my failures and successes. You’ll be doing that, too, formulating and building your own mini business.


We are also all about mitigating risk and identifying the easiest opportunities. If you paid £10 for this book, we want to get you your tenner back ASAP. Everything else is then risk free – you’re in it for nothing, as we’ll make clear shortly.


You have everything to gain and nothing to lose, other than a bit of time and effort. Part I of the book is about building up a big, risk-free pot of money, in as simple and straightforward a way as possible. The hard work has been done for you – the money is simply there for you to go and grab like juicy banknotes hanging off a low-hanging branch. You can take advantage of each opportunity, or not. It’s your choice.


It is also important to treat some of our ideas as passive opportunities. Sometimes the petrol costs outweigh the money coming in, but if you’re already heading in that direction, great – milk that opportunity. What we’re saying is, try to build most of the ideas in Part I into your ordinary day, maybe your lunch hour or evening strolls. For example, if you’re going for a walk anyway, take a bag with you. See a discarded can on the ground as essentially a penny shining back at you.


The personal stories and anecdotes we share here aren’t just for entertainment. They are real-world examples of how you can apply the method we’re talking about and replicate what we’ve done in your own way. We never retell stories for their own sake. These are lessons to take away from real-life experiences.


Lastly, it’s worth noting that we play fairly loose with pounds and dollars. Prices are quoted in dollars when we’re explaining stories or events that have happened in the US, for accuracy reasons, but the two are relatively interchangeable.



WHAT TOOLS DO YOU NEED?


Essentially, you will need three things. They are:





1. The internet


2. A smartphone


3. A bank account or Paypal





Most of you will have all of these key items, but some may not.



The internet


When it comes to broadband, make sure you’re not paying over the odds. Use a comparison website to make sure you’re on the best available package, and check you haven’t let a contract expire and are now overpaying. There’s nothing worse than wasting money in this lazy kind of way. You may need to contact your supplier and do the classic haggle dance – that is, find a cheaper deal, then tell your existing provider you’re moving to the lower-priced deal. More often than not they’ll match it.


For those of you who don’t have the internet, if you have a laptop, smartphone or tablet, you can use free wi-fi in many public places. If you don’t have one of these devices, the library is your friend until we can earn you enough cash to buy one. Libraries usually offer a free computer to use as long as you’re a member – which, again, is free. Aren’t libraries great?


If you do have a device, but don’t pay for broadband, the easiest option is to visit your local coffee chain. Both Lee and I usually go to a fancy coffee shop to work, but order a cheap filtered coffee. We like to look the part.


Alternatively, libraries (again) usually have good wi-fi connection which is free to use as long you’re a member. Wherever you are, make sure the connection is secure.



Smartphones


In terms of a smartphone, you don’t need anything too expensive: a basic, internet-surfing device will suffice. Some brand new smartphones can be purchased for as little as £70 but resale websites and high-street secondhand stores will have used versions for less than that.


It is likely that a relative, a friend or a friend-of-a-friend will have a device lurking in a drawer that they can give, or at least lend, to you in the short term. It’s always worth asking. You won’t be at a disadvantage if you don’t have the latest, expensive, top-of-the range smartphone in your pocket – a secondhand phone is just fine.


Even if you don’t have a mobile contract, you can use it to surf free wi-fi (see The internet) – it’s an important tool for some of the upcoming lessons. It’s also a handy way to keep an eye on your Never Go Broke pot of cash, by downloading your bank’s app. Again, make sure the connection is secure.


Bank accounts


While most people have a bank account, or at least a Paypal account – or equivalent – some don’t. In fact, around 1.5 million adults in Britain are believed not to have one.


If you do have one, make sure you’re getting a good deal that might pay you a little bit of interest on your credit balance or choose one with a snazzy app that can help you segregate the funds you make from your resale adventure. Most banks, from names that have been around for decades to fintech newbies, now have incredibly user-friendly apps.


In fact, we recommend that you open a second current account solely for your resale purposes. You could try one of the new digital upstarts, which make it easy to see how much money you’re making and prevent the temptation to dip into the pot and use it for everyday life, especially in the beginning. Only do this if you haven’t recently opened another bank account, as you don’t want to hurt your credit rating. Also, avoid accounts with an overdraft facility – that’s when ‘free’ banking isn’t so free anymore.
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