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About the Author


Michael J. Losier (Low-zee-eh) lives in beautiful Victoria, BC, on Canada’s west coast. He is a Neuro-Linguistic Programming (NLP) practitioner and the author of Law of Attraction: The Science of Attracting More of What You Want and Less of What You Don’t, which has to date sold more than 250,000 copies and is now published in twenty-eight languages throughout the world.


He has also certified hundreds of Law of Attraction Facilitators, teaching them how to communicate their message while stimulating high participation from their students.


Since 1999, Michael has completed more than 1,700 hours of teleclasses, hundreds of one-on-one Law of Attraction coaching sessions, and more than one thousand live training sessions on the Law of Attraction.


A sought-after, dynamic speaker and seminar leader, Michael uses NLP techniques to wow his audiences while teaching them in a way that increases retention of what they learn.


For more information about this book, go to www.LawofConnectionBook.com.


For more information about Law of Attraction, go to www.LawofAttractionBook.com.
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Why I Wrote This Book


After the publication of my first book, Law of Attraction, I heard from thousands of people who told me how much it had helped them to identify and draw in more of what they truly wanted in their personal and business relationships.


But these people also wanted more. They wanted to know how they could better communicate with and feel understood by all the people they came in contact with, both personally and professionally. That’s what made me realize I had to write Law of Connection to give them the skills they needed to create rapport with all kinds of people on a daily basis.


Both Law of Attraction and Law of Connection are about mastering a few simple rules that will help you to lead a fuller, richer, more meaningful life. You don’t need to have read one to benefit from the other. Each law stands on its own. And each offers its own rewards.


For all the years I’ve been teaching the Law of Attraction, I’ve incorporated the information you’re about to learn into my training seminars, interviews, and coaching in order to connect with audiences, interviewers, reporters, talk-show hosts, and all the people I interact with every day.


One of the compliments I appreciate receiving the most is that I am able to make complicated ideas easy to learn. I owe that ability to my training in Neuro-Linguistic Programming (NLP) and the use of Accelerate Learning Techniques (ALT). These techniques are designed to appeal to every communication style. For example:
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I’ve incorporated these techniques into this book so that everyone will be able to learn from it easily and enjoyably.


My intention is that most of you will refer to Law of Connection time and time again to remind yourselves of the words and scripts you can listen for or use to communicate better in all kinds of situations.


You might even catch yourself putting a little tab in YOUR communication style section for quick, easy reference.


I hope that you will enjoy this book’s simplicity, share it with your family, introduce it in your workplace, and discover how communication improves wherever you are.


Michael Losier


www.LawofConnectionBook.com




How This Book Will Improve Your Relationships


If not you, then someone you know probably spends a lot of time complaining about relationship conflicts. We’re hearing it everywhere: at home, at work, and in our communities.


Conflict is everywhere, between:


Married couples


Dating couples


Parents and children


Teachers and students


Office workers


Management and staff


Business to business


This book will give you all the information and techniques you need to improve your communication and build better, healthier relationships.


Sometimes changing only a few words can make all the difference; sometimes it’s more than a few words. But whatever the nature of the negative or conflicted relationship, this book will help.


The process and techniques will seem simple, and you may catch yourself saying, “It can’t be this easy,” or “This is too simple to make a difference.” If you find yourself thinking these thoughts, just remember, the results will speak for themselves.


Since 1999, I have been teaching couples, trainers, teachers, coaches, counselors, and all kinds of people in all kinds of relationships the key to successful communication—and now I’ll be teaching it to you.


Have fun with the information. Watch and listen as your connections with others improve and conflict is eliminated.




How to Use This Book


This book can be read in a few hours or less. Before you do anything else, read it through from cover to cover so you get the big picture and a better understanding of the process.


Then read it again, this time completing the Communication Style Self-Assessment and the worksheets. Doing that will help you to understand and internalize the information as you begin to apply it to your everyday life.


Also, invite and encourage your family to complete the Communication Style Self-Assessment. You will see and hear how much fun it is to apply what you learn about each other’s communication style.


Make this book and material a family affair. Incorporate it at the workplace.


As you master the information, you will likely find yourself teaching others how they, too, can improve their communication skills and enhance their relationships.


Additional self-assessments and worksheets are available online at www.LawofConnectionBook.com.




Why Is the Law of Connection a Law?


Most people can recall a situation when they either were or were not connecting with another person.


The Law of Connection states that when two people are in rapport they will have a better connection.


The reason it’s called a law is because it follows one simple rule.


The Rule: The more rapport you have with somebody, the stronger your connection with that person. The less rapport you have with someone (or when the rapport is broken) the weaker your connection is with that person.


Your rapport, and therefore your connection, is the result of how you communicate.


This book will help you understand your communication style, its gifts, and its challenges. And, more important, it will help you to understand other people’s styles, their gifts, and their challenges, so that, through observation and practice, you become a more flexible communicator who can connect with people of all styles.


The key to connection is becoming a more flexible communicator. Flexibility is the requirement. If you go to France you will communicate better if you are able to speak French. Being flexible in your communication will help you connect with others quickly and easily.




PART I


THE 3 CONDITIONS
FOR CONNECTING
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RAPPORT


How long to build it?



Sometimes seconds and sometimes years.


How long to maintain it?



With care and nurturing, forever.


How long to break it?



Only seconds.


How long to repair it?



Sometimes never.




Rapport—Condition 1
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Many of us can recall a time when we have met someone we instantly liked—or someone we instantly disliked, despite having something in common with that person.


rap·port, noun


relationship; esp., a close or sympathetic relationship; agreement; harmony


Building rapport with a person can happen instantly or it can take a while to develop.


Rapport is a key part of communication. Communication happens on two levels—verbal and nonverbal.


There are two common ways most people either fail to achieve or break rapport with others: by not picking up on verbal and nonverbal cues to the other person’s communication style, and through miscommunication, because one person doesn’t understand the other’s style. Law of Connection will give you all the tools you need to achieve, and not break, rapport.




Calibrating—Condition 2
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Calibrating is the art of paying attention and responding to what you’ve noticed. It’s about picking up on the verbal and nonverbal cues (such as laughing, blushing, nail-biting, or stammering) that indicate another person’s mental or emotional state and then adjusting your own communication style to match or accommodate theirs. By calibrating, you build rapport.
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