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	PÍLULA DIGITAL was born with the purpose of providing a Daily Pill of Knowledge for all people who, -- as nowadays they have little time to find out information -- search mainly in books; a clearer and more synthesized knowledge, but without losing the essence of what is really important in what they are looking for.

	 


Legal Notice

	 

	This book is protected by copyright and is intended solely for personal use. You may not alter, distribute, sell, use, quote, or paraphrase any part or the contents of this book without the consent of the author or copyright owner. Legal action will be taken in the event of a breach.



	




	Author's note

	 

	Read this book carefully and it will bring light on the importance of body language in your relationships and how to decipher it correctly. Here you will learn simple techniques — that anyone can do — that will help you better discern what is happening around you.

	 


Introduction

	 

	Have you heard of the concept of body language yet? I remember a basketball game when the speaker said, "Michael Jordan used some body language to sink the ball when he threw it."

	He meant that the player moved his hips side to side as if using mind control so that the ball went toward the basket.

	This is just one of the countless examples of body language that we make and apply in our lives, conscious or unconsciously.

	 

	What is body language?

	 

	Body language is the silent or non-verbal communication that we make in every aspect of our interaction with another person.

	It's like a mirror that tells us what the other person thinks and feels, in response to our words or actions. Body language involves gestures, mannerisms, and other body signals.

	Do you believe that, in real situations, 60% to 80% of the messages we deliver to other people are transmitted through body language and that verbal communication represents only 7% to 10%?

	Our ability to use body language positively and to read other people's minds through their body language separates men from boys (or women from girls), and it can be a powerful tool for the development of our personality. 

	You can create a good impression in work, business, and love life by being an expert in this unusual but powerful subject of study. It is a tool for a successful life.

	So, keep on and discover how you can read and use body language - the most widely used and yet most misunderstood secret language in the world.


Chapter 1 — Read the Signs

	 

	We use body language every day to communicate our message, to get positive feedback, and to get what we want.

	We use this language all the time, but maybe we are not aware of it. Also, this language does not only involve the mouth but the entire body.

	Can you imagine the tremendous power of using this language? With it, you will be able to decode other people's emotions, even if they are not expressing them directly.

	You will also be able to modify your behavior to adapt to situations. You will make people like and trust you. What words cannot do, body language can.

	In this chapter, we will explore the different body gestures or movements people convey in different scenarios. Let's get started!

	 

	Suggesting Interest

	 

	It's important to know if people are interested in what you're saying, otherwise, you're just wasting your time.

	Suppose you are a chemistry teacher. You've always been interested in chemistry, so you assume your students feel the same way.

	But are they? Are your teaching methods good enough to interest your students?

	Unless you can recognize the different body signals that your students are showing, you will never know if they are enjoying the topic.

	Here are some of the movements shown by people who are interested in what you are saying:

	 

	• They keep eye contact — more than 60% of the time. The more open the eyes are, the more interested the person is. A person maintains more eye contact when listening than when speaking.

	• Heads are angled forward.

	• They are nodding their heads — This action means they are agreeing with you. This means they are listening attentively to the subject.

	• Their feet are pointing towards you.

	• They smile often — But not all smiles communicate the same feeling. A smile is used to show courtesy, but not necessarily happiness or kindness. For example, an oblong smile is not genuine. The lips are held completely back from the upper and lower teeth, forming an oblong shape. This is usually the smile that many people show when they pretend to enjoy a dull joke.
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