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PRAISE FOR THE NETWORKING BOOK


It is with great honor that I write these words. My dear friend Simone was one of the pioneers in the scientific approach to the now extremely popular discipline of networking, and she was trailblazing techniques for practical applications of networking before almost anyone else. With this book (her fourth, the first three being bestsellers) she takes your networking skills one big step further. Welcome to Networking 2.0!


Mogens Nørgaard, serial IT entrepreneur/CEO, International lecturer


“Simone’s great passion is networking. She is constantly on the lookout for new trends that can be utilised in her own work and shared with her network. Everyone has a network but few people bring it into play like Simone. Her thoughts and tips about networking have developed and benefited our business.”


Michael Krogh, CEO KplusK


“As a speaker Simone is a fantastic communicator. Through her keenness and analytical talent, she quickly establishes customer needs and transforms them into concrete knowledge that is brilliantly communicated to her audience. Her passion for networking is obvious and leaves her audience in a state of euphoria.”


Ernst A. Jønsson, IOOF - The Independent Order of Odd Fellows


“If you want a company that is on the move and striving to be successful, the board of directors and the CEO should give greater priority to networking in their business strategy. It is going to be an even more decisive factor during the next few years. Simone has the competence and the tools to help your business implement networking.”


Svend Randers, CEO, AL Finans


“I can warmly recommend this compact and intensive introduction to the discipline of networking… If you have been hesitating to take the plunge into the networking scene, Simone’s book is designed to help you. This is a pleasurable self-help book that is definitely one to consider if you are looking for some advice on how to develop your skills as a professional networker”


Jeanette Mørk, Marketing Manager, Lawfirm HjulmandKaptain
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INTRODUCTION


If you want to give your working life or your personal life a boost; if you want things to happen, your dreams to come true or your ambitions to be achieved – the only way to accomplish this is to have a good network of contacts.


You may already have an active network, but need to revitalize it with new contacts and opportunities. You may have a network that has grown so complex and chaotic that it has become inefficient. Or maybe you have a network that is too small because the process of building one and becoming a good networker seems difficult and out of your comfort zone.


Unfortunately, some people consider networks and networking pure exploitation and nepotism. But when you begin to realize how networking can be the key to releasing your own and other people’s potential and that it is more a matter of knowledge sharing and establishing relations, most people want to have a share in the knowledge, the benefits and, not least, the human enrichment that is a part of networking.


A SUPER NETWORKER ONCE CAME UP WITH THE FOLLOWING ASSERTION: “HAVING A GOOD NETWORK IS LIKE BEING GENUINELY PRESENT IN YOUR LIFE.”


It is well-documented that what we want and desire comes more easily when we know how to establish good relationships with the people around us. However, many people find it hard to establish a good network and to have to take on other people in networking.


It is estimated that up to 90% of people find it awkward and hugely challenging to contact people they do not know. So you are absolutely not alone in finding this daunting – most people you come across feel exactly the same way.


However, it is a fact that networks and networking make life easier, and it is not until you have established a good team of people around you that you can feel competent and qualified.


This book is designed to help you create that kind of life. It is going to offer guidance and direction on how to establish a network and how to become a skilled and well-liked networker.


This book also shows you how to save time and reach your goals efficiently by implementing the new networking strategy: Networking Version 2.0.


Much of the advice is based on visual expression – a fast and efficient way to understand and skillfully integrate networking into your world. Each idea is shown on one spread, explained in a simple manner and accompanied by a short exercise to help you apply it to your situation.


BASICALLY, NETWORKING IS A GREAT NUMBER OF EXCHANGES OF SERVICES AND THE MOST PRECIOUS INSURANCE IN YOUR PRIVATE LIFE AND YOUR BUSINESS LIFE.


For consideration: it is your ability to establish relationships and networks that gives you influence and power.


Good luck with all the new opportunities that will open up to you and in your career!
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A WORD
ON PREPARING TO NETWORK


For many people, networking – and especially face-to-face networking - is a majorly challenging task.


It is seen as extremely unpleasant to be forced out of your comfort zone and to have to approach people you do not know.


On the other hand, most people know instinctively that exciting opportunities might open up to them if they had the courage to go for it. They could be talking openly about their hopes and visions, experiencing the benefits of knowledge sharing and feeling the joy of helping other people progress in their lives and careers.


We all love to be successful and networking offers a host of genuine opportunities.


It is all about:


•Opening your eyes to the benefits that are inherent in a good and relevant network


•Acquiring practical skills like managing your body language, being a good communicator and spelling out wishes and opinions


•Making networking a natural part of your everyday life


NETWORKING IS NOT ABOUT DEVELOPING AS MANY RELATIONSHIPS AS POSSIBLE OR HANDING OUT LARGE QUANTITIES OF BUSINESS CARDS. NETWORKING IS ABOUT ADDING QUALITY TO THE RELATIONSHIPS YOU CHOOSE TO ENTER.


This book addresses both beginners and skilled networkers, and the tools can be used in private, as well as business, contexts.


Would you like to open up to opportunities in your life? OK, keep reading!










1: A KICK IN THE RIGHT DIRECTION
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Many people who plan to build a network of contacts hesitate and think: I would like to get started, but I need to read a few books on networking, to have more time available and to lose a few kilos – then I will be ready.


Or they play it safe by referring to a very common, but widespread, misunderstanding; that introverted people cannot possibly be good networkers. They can – and they can even become some of the world’s best. Several of the world’s largest and most successful companies have introverted CEOs.


•There are too many poor excuses because most people know that they can expect to face numerous challenges. Many fear they are going to suffer yet another failure.


•Fear is located in the primitive part of the brain, and it reacts by rejecting new ideas. That is why we have to force ourselves to seek a different part of the brain with access to joy and energy. Through the knowledge and the exercises brought up in this book, you will be able to do just that.


•Networking has to be tried out, reflected upon, tried out again and reconsidered, and along the road, you will learn what works especially well for you. Your code to becoming a good networker has to be cracked, and basically, it is all about boosting the skills and qualities you already possess and learning a few simple techniques to make these resources efficient.


•Excuses are often queuing up, but the truth is that the perfect time and ideal circumstances will never appear at the same time.


“YOUR MIND IS LIKE A PARACHUTE.


IT ONLY WORKS WHEN IT IS OPEN.” UNKNOWN




EXERCISE: Get DOWN TO IT!


1.Decide to make networking a part of your everyday life


2.Drop the negative views you have of networking


3.Visualize the benefits networking can bring you


Use this book chronologically: one tip a day, and you are on the right path to success. Or use it as a reference when you face a challenge.
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