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Introduction

	 

	 

	I want to thank you for taking the time to read this book. I know you're busy. I know that you're taking time out of your busy schedule to read what I have to say here, so I'm going to make this profitable for you, right up to the very last page. As a matter of fact, what I'm going to offer you is a free recording of a successful student who went from owning no real estate to a year and a half later owning over $1.1 million in multi- family real estate with a great cash flow, doing it all with no money down. So stick with me to the end and I will show you how you can get that recording.

	 

	I will explain how to use market cycles to your advantage and grow your money by purchasing apartment buildings. You can think of your market as being in one of four stages of a market cycle at any given time, and I'll show you what they are. If you know the right moves to make at each stage, you can rack up some serious profits. You'll waste your money by employing the wrong tactic at the wrong time. The time is now.

	 


Lots of markets are currently experiencing some change. With the right approach, investors can profit handsomely during any of the market's four phases, even during a downturn.

	 

	That's what this book's about, by the way.

	 

	 

	 

	I will also demonstrate the benefits of investing in multi-family dwellings and how they stack up against the competition.

	 

	 

	 

	Plus, I'll show you how to increase your earnings with zero additional effort from your tenants.

	 

	 

	 

	Acquiring a larger property, such as one with three or four units, is much less challenging. When compared to purchasing a single-family home, you'll find that this option is much more convenient.

	 

	 

	 


You'll come away from this book understanding that a more extensive property doesn't necessarily entail a higher degree of danger. The larger the thing is, the safer it is. That's why buying a building with multiple apartments is a good investment. The more components you own, the

	 


The less your investment will be at risk when everything is under one roof.

	 

	 

	 

	In this article, I'll discuss the five critical components of achieving financial independence:

	 

	 

	 

	First, techniques for luring business. Here's a powerful method I'll teach you to go out and drum up business. This means serious sellers approach you.

	 

	          2. I will demonstrate how to evaluate business transactions thoroughly.

	 

	3. you'll learn how to invest in real estate     regardless of where the market trends.

	 


4. I will explain how to advertise your multi-family properties, how to hire a management company and where to look for the best ones, and how to avoid dealing with tenants directly.

	 

	 

	5.Whenever you make a purchase, you should have an exit strategy, and I will give you one or two that are particularly effective.

	 

	Plan your exit strategy and how you'll collect your funds before selling.

	 

	I want to share a brief background of my background with you. I worked as a landscaper for about a decade. Ten years before that, I was a member of a rock band. Although singing lead for the band was a lot of fun for me, our lack of financial success was a significant setback. Once upon a time, I occupied a studio.

	 

	I spent most of my twenties crammed into that studio, and (does this sound like anyone you know?) survival was the game's name.

	 

	As a result, I was unaware that I was merely surviving from one day to the next and paycheck to paycheck and that a more comfortable lifestyle was possible. If you were there, you might feel at ease and even be able to start providing for your family.

	



	

It was always a struggle to keep my landscaping business afloat. In addition to calling that studio home, I also.

	 

	 

	I launched my company there. I put in a solid three years of work. I was always told that if I put my head down and worked diligently, I would soon be able to afford a nice car and possibly a home. I still had difficulty making ends meet two years after moving into my one-bedroom apartment.

	 

	The most crucial factor was that winter existed in Boston. It visits for six months, just like an annoying relative. I had a lot of trouble in the winter. The only way I could make ends meet was to take on various odd jobs. Then it was time to file our taxes.

	 

	My brother and I used to do our taxes together at the kitchen table.

	He compared my form to his and saw that I had filed for fewer than sixteen thousand dollars that year. The man touched my shoulder and asked, "Dave, do you realize you qualify for food stamps?"

	 

	That made him laugh pretty hard. Sorry, but I didn't find it amusing at all. That experience was a turning point in my life. The sensation of being financially disadvantaged was unbearable to me. If you despise being economically needy, you're going to adore this.

	 


Book. What I have to tell you is fantastic; you won't regret listening to me.

	 

	Thankfully, I had a friend who worked at a bank, and the bank had recently foreclosed on a property. The bank planned to resell the property, but first, they needed to fix it.

	 

	My friend just called and asked if I wanted to help him fix it. Repairing it was beyond my skill set. The repair estimate was handed to me by him.

	 

	When it came to fixing things, I needed to be more knowledgeable. I only received the repair estimate and did not purchase the property. However, that was the first step in a fantastic journey.

	 

	 

	Be careful not to think, "Well, if I had a friend who found a deal for me at a bank, I could get started, too... but I don't, so this won't work." That is the best way to ensure you will never become a real estate investor.

	 

	I'll explain why you have it so much easier than I did. A deal was offered to me, and I took it. Let me help you arrange things in such a way that you draw in.

	 

	More than one agreement! And you have unlimited "deal faucets" to use whenever you want!

	 


That's much preferable to be given just one option.

	 

	Please fasten your safety belts. My advice in the remaining chapters of this book has the potential to make you filthy rich.

	 


Chapter 1:

	The Importance of Mentors

	 

	 

	The value of having excellent role models was quickly impressed upon me. My cousin acted as my first role model. A fellow builder, he assisted me in putting together a winning bid for my first bank renovation. Thanks to him, I was able to win the bank's rehab bid despite my complete lack of experience.

	 

	I needed the cash, though. I required that rehab job badly because landscaping wasn't covering my expenses. The task was demonstrated to me by my cousin. When I finished, the bank was pleased. Immediate resale enabled them to make a profit.

	Moreover, I was asked to submit a bid for a second job, and I was awarded both of them!

	 

	About halfway through my third assignment for the financial institutions, I realized these homebuyers had another investor in mind. After I had finished, others bought my products to resell on the open market. Although the repairs brought in a nice profit (around $3,000 to $4,000), which I considered excellent, the people who ultimately bought the homes were not.

	 


From the financial institution were earning $30-$40k. They were even making a "zero" more! That sum of money represented a substantial windfall.

	 

	At the time, Brockton, MA, could have been a promising market. It was the bottom of the market, or a "Buyer's Market I," as I'll call it later in the book. Nobody could find work. There was a glut of available real estate that took a while to sell.

	 

	Historically a hub for the blue-collar workforce, Brockton's economy has declined for the past 15 years. Fewer people were employed in manufacturing because of the economy. The plants have been shut down. The United States' former shoemaking center was once located in Brockton. It was known as "Shoe City," after all. Many abandoned apartment complexes were left behind by former factory workers when manufacturers and their shoe factories relocated overseas. Individuals of that group have since dispersed.

	 

	I want to ask you two things:

	 


 

	Did you think those landlords were eager to part with their properties?

	 

	Doesn't this sound eerily familiar in light of the constant coverage in the news of American jobs being shipped overseas?

	 

	 

	That's the kind of terrible market where I first started investing. I decided to educate myself and joined a real estate investment group. I soaked up the wisdom of those before me and accomplished my goals by listening to their stories. I watched them and learned from them how to do it myself. (Similar to how you came to read this book; however, I had to go out and track down these individuals and piece together their guidance to form a coherent whole.)
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