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  DEDICATION




  To George Agyei (aka The Prince), Leona Barbour, Bridget Arthur and precious metals proprietors who hold integrity within the industry as the highest principle of precious metals enterprising now and well into the future; as well as all of the newcomers to this industry.




   




  We wish you great success.




  What Is The Precious Metals Industry?




  The precious metals industry is made up of many segments; these segments include refining, mining, commerce, manufacturing, distribution, minting, hallmark refining, buying and selling and last but not least, speculating.




  Au79 is perhaps one of the most strategic metals on earth. Its atomic properties are unique to all other metals in the periodical table. Gold has the highest electrical conductivity of all of the metals, with silver right behind it.




  Gold is used in every cell phone, computer, tablet and electrical circuitry of any importance, making it a highly strategic metal in every since of the word.




  Within the precious metals industry there are many players. To start there are brokers, the distributors, the craftsmen and other less known who, none the less, operate within the industry occupying a very influential position, the details of which even less information is shared.




  However, we turn our attention to the segment for which this eBook is created. Essentially our targeted segments of this industry are the following: small scale mining cooperatives, distribution, buying and selling.




  We target these segments of the industry for several reasons. First, the profit margin ratio is greater over the three segments of this industry as long as we integrate these segments for maximum profit and industry penetration with regard to exposure to buyers and sellers alike.




  Small scale mining cooperatives around the world are willing to do business with small but effective negotiators. This helps the cooperatives in many ways. First, the cooperatives need a reliable source to sell to without problems or complications and having options work in their favor.




  Furthermore, the fact that one goes to such extents to do business with small mining cooperatives around the world lend more credibility to the agent/consultant, you, in the eyes of the leadership of these small cooperatives.




  But before we begin presenting information about this aspect of selling gold, let us provide more information about the industry at large.




  Currently, in the United States alone there are over 100,000 large and small refinery operations throughout the country seeking to purchase reliable sources of gold and other precious metals supplies. Supplies are drying up inside of the United States, so the search is on for supplies outside of the continental United States.




  In addition, there are well over five million such buyers worldwide, and as a principle of fact, these facts constitute an enormous opportunity for entrepreneurs, opportunity seekers and businesses alike, who are willing to obtain a new skill and understanding of this industry is unquestionably worth their while.




  The precious metals industry has been, for many years, a closed network of insiders who operated basically hidden from the eyes of the public, earning large sums of money and gold supplies through their network of intermediaries which encompassed large areas of the country’s markets.




  Only until recently have opportunity seekers explored the precious metals industry in depth; however, old players still have the upper hand in this industry. Why? Because they know all of the rules and players inside and outside of USA markets and have established their reputations and capacity to operate at very profitable levels secured over many years in the industry.




  This eBook will disclose and expose the steps opportunity seekers must take to enter into the precious metals industry successfully and profitably.




  The difference between the traditional broker and what your title will be is a matter that must be addressed. A traditional broker operates very differently form an Agent/Consultant. As an agent/consultant, your function will include, but is not limited to, locating sellers of gold, primarily small mining cooperatives in various parts of the world, as well as vetting each seller’s reputation for professionalism and integrity within the industry wherever they may reside globally.




  Now when first reading what an agent/consultant function will encompass may sound a bit overwhelming, but the fact is, this process is simpler than one might think considering the integrating details which will follow, which again are simple and manageable tasks.




  This may also include travel with a knowledgeable person from the region to which you may travel; more on this later. Again, much of what constitutes an agent /consultant, which the traditional broker would never do, thus contrasting the differences quite clearly.




  Therefore, it is highly recommended that once you enter into the precious metals industry, that you never refer to yourself as a broker or middleman because in principle and function, you are neither.




  Your commitment to accurate information regarding the precious metals industry must be at the top of your list in total preparedness to act upon an opportunity that surely will pre-occupy your new profession and or career.




  Never settle for second-hand information. Try your best to get to the source of that which you need know without doubt and hearsay. This is the mistake seasoned industry insiders never make.
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