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I dedicate this book to all aspiring artists. Remember, every superstar you know started somewhere. Go hard and grind for your dreams.


#GoSeason


 


“To doubt yourself would be to doubt God.” – words spoken by my mother every time I fixed my mouth to say the words “I can’t.”


 


TO MY SON “SHYRE YOUNGBLOOD” Your MY REASON FOR EVERYTHING.


 


 


 


 




CHAPTER ONE


Punch The Clock Or Make It Rocc
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There is no getting around the truth. To keep things simple, I’m going to break this down to you the only way I know how, raw, and to the point. I have graced this Earth with my presence for 29 years and I have made millions. I have always known I would be a millionaire, even when it seemed I was a billion miles from achieving my goal.


Many people would consider my way of thinking “arrogant”. I don’t. There is no crime in knowing what I want and who I am. I, on the other hand, see my way of thinking as a superpower. I was raised to believe that the key to getting everything you want out of life is to act like you already have it. The power of manifestation in the universe is crazy and it literally has become the foundation of my dreams becoming a reality.


Growing up, it was never difficult for me to catch on to things. I have always been a fast learner and everyone around me always seemed to be moving in slow motion. It drove me crazy!


My mother was always adamant about me attending schools that provided a tier one education. Since we couldn’t quite afford private school, she made sure that we lived in an apartment in the “good neighborhood” so that I could attend a public school in the best district.


Now, as amazing as the teachers and resources were at my middle school in Tarzana, the food was absolutely trash! I would sit at the lunch table with a crusty Chalupa on my Styrofoam plate and watch my more privileged friends feast on Jack in the Box and Subway for lunch (in case you don’t know, a Chalupa is a bowl-shaped corn tortilla with government cheese and sausage nuggets on top cooked in the oven until it’s the texture of beef jerky). In addition to the cooked food being gross, the Student Store only sold Quaker Chewy Granola Bars and Baked Lays.


One day in the sixth grade, I had had enough! I worked out a deal with my mom that required me to wash the dishes after dinner everyday for 2 weeks in exchange for $5.00. I also lifted every couch cushion and rug scavenging for spare change in the house.


Although I emerged with a mere $7.50, I was ecstatic. These 30 quarters would be just enough to start my very first business. Who knew that nasty cafeteria food would introduce me to the concept of Supply and Demand. parents or grandparents. It could be to reach a certain level of fame, earn the accolades


With my $7.50, I decided to walk to the 99 cents store after school and purchase some candy. I bought six bags of Sugar Daddy Lollipops. Each bag had four lollipops. I now had 24 lollipops to take over the world with.


The next morning, I walked onto the school yard with a totally different attitude. I knew that all of my schoolmates, rich and poor alike, were desperately candy-deprived while school was in session.


I devised a word-of-mouth marketing strategy for my business. I asked two of my close friends to run around the yard and let the 7th and 8th graders know that I had the goods. In exchange for their services, I paid them 1 lollipop each. Down to 22 lollies.


I sat back at the lunch table poking at my beef stroganoff (looked more like dog food), and watched as people lined up for my “supply”. I sold each piece of candy for a dollar and managed to sell out in the first 20 minutes of Lunch. I was astonished! I had found something that my network of 10,11, and 12-yearold consumers couldn’t live without (candy), and I had more than doubled my initial investment!


I took my profit and went straight to the 99 cents store to restock. This time, I had enough to buy some Skittles and Snickers to add a bit of diversity. I repeated this over the course of my 6th grade year.


By summer, I had saved close to $3,000. Not too shabby for a kid who hadn’t hit puberty yet. I was running a successful business at the ripe age of eleven. The funny thing is, I barely knew how to spell business! What I did know was that I needed money so I found a way to get it.


My middle school side hustle is what birthed my fever for entrepreneurship.  I realized that I liked being in control of my circumstances. I loved that I didn’t have to ask for what I wanted. I say all of this to convey that at one point or another, you have to have that “wake up and smell the coffee” moment.


This is the pivotal moment in your life when you realize you are in control of your destiny.


I smelled my coffee when I watched my peers eat meals that I couldn’t afford. I woke up and realized that I wasn’t willing to let my family’s financial situation become my own. Your choice lies here: Are you going to let your current circumstances determine your future, or are you going to take matters into your own hands and paint a picture-perfect future for yourself?


 




CHAPTER TWO


Entrepreneurial Life
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Now, to be an entrepreneur it doesn’t take much but a dream and a bit of dedication. However, if your goal is to be a successful entrepreneur, the list of necessary attributes is a mile long.


Lucky for you, I have mastered the art of entrepreneurial living and I am more than happy to share the tools to my success:


1. Passion and Perseverance: The major key to beasting this entrepreneur lifestyle is to make a career out of what you love to do. Not sure what you’re good at or love doing? Here’s the test: The next time you’re doing a task and you lose track of time because you are so lost in completing it, chances are you have stumbled upon one of your passions!


Me, I love creating. I wake up and go to sleep creating. I always knew that if I wanted to live a fulfilling life, I would have to figure out a way to get paid for my creativity.


2. Motivation: What motivates you? What gives you the drive to keep going when there isn’t a resolution in sight? Perhaps it’s your kids, significant other, or maybe even a promise you made to your you parents or grandparents. It could be to reach a certain level of fame, earn the accolades you want, and/or gain the reputation you desire through social media. Whatever it is, pinpoint it out and value it. There will come a point when you are at your wit’s end and ready to give up. The things that motivate you will keep you on the right route and drive you to success!
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