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    NUDGE




    HOW TO IMPROVE INDIVIDUAL DECISION-MAKING WHILST AT THE SAME TIME MAINTAINING FREEDOM OF CHOICE




    Richard Thaler and Cass Sunstein want to make your life better by guiding you towards better choices that you would want to make but are not capable of making. They want to do this through libertarian paternalism. Libertarian paternalism offers a way to break with making bad decisions without coercing you into doing something different (this is why it is called libertarian paternalism). Improving the setting in which you make choices (dubbed the ‘choice architecture’) holds the key to ‘nudging’ you into the right direction without changing the incentives associated with pursuing alternative possibilities. You are still capable of choosing whatever you want, but due to different possibilities being presented in different ways you are steered away from the bad choices.




    This might sound paternalistic and it is: ultimately choice architects nudge people to make better choices that will see them being better off in the future as judged by themselves.
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          Key words:



          

            	
Nudge: an intervention designed to guide people towards the better alternative without forcing this choice on them.




            	
Libertarian paternalism: the designated name for the movement, of which Thaler and Sunstein are self-professed members, that wants to adopt nudges as important public policy tools.




            	
Choice architecture: the set of recommendations laid out in the book to help ‘choice architects’ set up nudges that work effectively because they cater to people’s psychological predispositions.




            	
Econs: the actors in standard economic models which have their imperfections abstracted away and do not possess the flaws ordinary humans do. Nudges are designed to change human behaviour, whereas incentives should be used to alter the behaviour of Econs.
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