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Introduction 

There were more than 122,977 patents granted in the United States in 1997 out of about 237,045 applications filed. These 122,977 patents generated more than $1 trillion for those who use, sell, or buy intellectual property. As an author and an individual who has been through the process many times already, I am convinced that coming up with and selling original ideas is perhaps one of the easiest ways for an individual to get rich nowadays. Not only can it be done with low risk and little investment, and on a part-time basis, but you do not even need a technical background to carry out the process.

Selling or licensing out inventions may seem like a difficult and intimidating process at first, but you just need to learn which steps to follow. This easy-to-follow, yet highly thorough, step-by-step manual will show you how to make big money from your patent. Nowhere else will you find a book so devoted to helping you create large returns from your intellectual property.

Almost every single new idea that is marketable is either taken to the market by a new entrepreneur (a start-up company) or an already established entrepreneur (a large corporation). No matter how crazy, simple, or useful your invention may be, there is always someone out there who will take your invention to the market if they are convinced that it will be profitable. This manual shows you exactly how to find those “someones” and exactly how to convince them. It is written from pure experience and includes all the secrets and tactics that my colleagues and I have used religiously to secure dozens of large royalty contracts with major corporations.

Steps 1 through 5 explain the crucial process you must follow before you even contact potential companies. Steps 6 through 8 show you how to attract the large corporations to your product and attain the largest possible royalty returns from them. The last steps, 9 through 10, show you how to protect your investment further and to increase your profits fourfold by creating a whole product line from your one patent.

Now it’s up to you. Once you start carrying out this step-by-step process, you will probably have your patent sold or licensed within a year. Note that this is an average time frame. You could sell out within just a couple of months or it might take you more than a year, depending on your particular invention and how well you implement the information in this book. Whatever the case, just remember that perseverance is the key to anything. Hang in there, and the fruits of success will be yours.


 

Step 1
The Ins and Outs 
of Patents 

This chapter will help you evaluate whether or not you have a patentable and marketable idea. It will also explain what steps you need to take to protect your intellectual property with the U.S. Patent and Trademark Office (PTO). (If you already have a patent, then you’ve completed the first step of many on your way to success. In this case, continue on to the next chapter, “Step 2,” and the rest of the book.)

Evaluating Your Idea: Marketability 
vs. Patentability 

Having a patentable idea doesn’t necessarily mean you have a marketable idea. Some ideas are novel and interesting, yet it may not be worth going through the patent procedure if there is no market or there exists significant barriers to entry into the market for the invention. Before you spend the time and money to get a patent, you will want to do market research for your invention.

For instance, some important questions to ask yourself to verify marketability are:

1. Does my product get the job done quickly?

2. Does my product fulfill an unsatisfied need?

3. Can my product be manufactured at a reasonable cost?

4. Does it follow a current trend?

5. Does my invention stand out over competitive products?

You should be able to answer “Yes” to most of these questions, but there are also many other factors in judging the marketability of your invention. I will discuss this in more detail in Step 3.

The key is for you to do a little research in Step 3 to make sure there aren’t any specific major barriers to entry into the market for your invention. In other words, before filing a patent application, you should at least know whether there are barriers to your invention’s market, and if so, would they ruin or make difficult your future marketing efforts. For example, you may not want to pursue an invention if you find that your invention’s field is a highly crowded art (many inventions very similar to yours) thereby making your future patent easy to work around and compete with. Or perhaps your idea is a new drug, or medical device that requires FDA approval, taking it up to 10 years for approval for release into the market. In that case, your personal decision may be to pursue other ideas. If your invention is so novel that the market for it doesn’t exist, be prepared to spend many years culturing and developing your new market.

The good news is, as you can see, these barriers to entry that I’ve described are not insurmountable. Instead they are merely obstacles to varying degrees that you personally will need to overcome if you think they are worth pursuing. There is plenty of hope in regard to most situations. With the right marketing efforts, I believe you can sell just about anything to practically anyone.

The following “Marketing Factors Pyramid” can help you brainstorm the factors that may effect your marketability, sales, as well as the patentability of your invention. The most important factors are at the top of the pyramid, although the priority of some factors can vary depending on the type of invention you have. Make sure more of these factors are positives on your side, rather then negatives that will work against you. In addition, assure yourself that no one of these factors is so bad that it could render your invention “unmarketable.” For example, if you’ve invented a new type of 22mm bullet with a diamond tip so that it could pierce through bones, its cost would be so high that it would outweigh its value to the customer. Step 3 includes detailed explanations of each of these marketing factors.
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Types of Patents 

There are three types of patents: utility, design, and plant. The utility patent is the most common and meaningful patent class. It requires an invention to be innovative enough to pass several requirements of the PTO. Utility patents filed after June 7, 1995 have a term of 20 years, which is measured from the application filing date

 The design patent is a much less complex patent. It only requires your invention to look or be shaped differently than anything else (i.e., it’s purely  ornamental). The term of a design patent is 14 years. A design patent does not protect the functionality of your invention.

The last patent, the plant patent, is offered due to the special considerations of inventing new varieties of plants that are asexually reproducible. The plant patent term follows the same rules as the utility patent except that plant patents have additional requirements that must be complied with.

Evaluating Your Idea for Patentability 

Before you spend time and money on a patent application, you should consider whether your invention will meet the legal requirements for a patent set by the PTO, which has the following four criteria for patent approval.

Requirement 1: Statutory Class 

This criterion requires that your patent fall into at least one of the five patent classes established by Congress: process, machine, manufacture, composition, or “new use” of any of the previous four. A process is an actual series of steps or a method in accomplishing a given outcome or producing a certain product. A machine is any device with moving parts, such as an automobile. A manufacture is anything that can be constructed or manufactured (many ideas fall into this bracket). A composition refers to a composition of matter or material, such as a new chemical or a biological formula for a new type of rubber. A “new use” patent must be a process-type patent. For example, you might use a known entity such as toothpaste for a new use, such as filling holes before painting.

Requirement 2: Utility 

Utility refers to whether or not your invention is useful. Usually, an invention will easily pass the utility test. Occasionally, however, the PTO calls for further investigation into utility. Someone proposing a new chemical, for example, might need to show explicitly how it will be used. Under this criterion, inventions that are unsafe, whimsical, illegal, immoral, non-operable,  nuclear, or classified as theoretical phenomena fail the utility test. Other items that are unpatentable are mathematical formulae (E=mc2) and laws of nature.

You cannot pass the utility test by stating that your invention can be used as a paperweight. Design patents and plant patents do not require utility.

Requirement 3: Novelty 

The novelty requirements are set forth in Title 35 of the United States Code, Section 102. In order for your invention to pass the novelty test, amongst other requirements in Section 102, no single prior item can describe all the elements of your invention. If you find something exactly like your product on the market, the prevailing invention goes to the party who can prove its conception at the earliest date.

To prove the conception of your invention, you can use witnessed, signed, and dated records showing the conception, building, and/or testing of your invention.

One important rule to remember with novelty is the “One Year Rule.” The “One Year Rule” states that if your product is publicly known or in public use or on sale for more than one year in the United States, neither you nor anybody else can obtain a patent on it. Public use includes public knowledge about your invention either through word of mouth or a published article, and also the sale or offer to sell your product, even though the sale may not have been finalized. “Public use” would generally not include experimental activity by a group closely supervised by the inventor and for the sole purpose of “completing” or ascertaining the utility of the invention.

Another important rule, the foreign rule, is a little bit more tricky, and it will also prohibit a U.S. patent in certain situations. Your invention is only novel in this country if it is not patented or described in a printed publication in a foreign country (or this country) before the earliest date of your conception. If millions of your inventions have been sold in a foreign country more than a year before you patent the invention in the United States, it is still acceptable as long as there was no detailed foreign publication about your invention. Section 102 also sets forth additional situations that will prevent patenting. You should review the statute or ask your attorney about the limitations.

Requirement 4: Unobvious 

Is your product truly inventive? That is, would it be obvious to any technically competent person in your field or does it represent a real advance over existing technologies? To meet this requirement, your invention must have novel—or new—features and in some way perform better than similar devices or produce new, unexpected results. If it is derived from an earlier technology, it must also have been substantially modified to perform new, “unobviously” better results. Clearly, unobviousness is a very subjective matter that depends on a number of factors. In general, if you’re making only small physical differences from an existing invention, your new, unexpected results must be relatively great. On the other hand, if you’ve made immense physical modifications to a particular concept, only small differences will be required to pass the unobvious test.

If you’re not sure that your invention is unobvious enough, there are some common arguments that you can use in your patent to convince the PTO. If your patent satisfies one or more of the following conditions in addition to satisfying the three preceding PTO requirements, chances are favorable that the PTO will grant your patent.

Satisfies a long-existing need or solves an unrecognized problem. If your invention is different from prior art in that it satisfies a long-existing need, that’s beneficial. (Prior art is defined as any invention that came before yours that is similar or that solves the same problem.) For example, in 1992 I patented a welding tool that mounts on your finger so you don’t have to hold it. This frees up the rest of the hand to hold other items, making soldering easier.

Shows a small difference in crowded art. If the market for your invention is very crowded, such as the market for mountain bikes or computer central processing units, sometimes very small differences from a similar product will be enough to consider it unobvious.

Has proven market success. If you have sold a million units of your products before they consider your patent, this pulls much weight in your favor.

Demonstrates a novel modification of prior art. If you modify a prior patent in a way that was not described or suggested in the prior patent and produce new, unexpected results, this is patentable.

Successfully develops a product or concept where others have failed. The product or concept may be something that has long been dreamed of, but never successfully accomplished (e.g., the ability to fly). For centuries, people tried many schemes, but continuously failed to fly until the Wright brothers came along. Solving difficult schemes such as these carries much weight with the PTO.

Produces synergistic results. Synergy is when the sum of the parts is equal to more than the whole. For example, if you combine a common cigarette lighter and a childproof cap, the result is a lighter that is safe in children’s hands. The safety advantage this provides (protection to children and prevention of accidental fires) is of great value as compared to lighters, caps, or covers as separate, uncombined elements.

Combines incompatible elements. If you’ve taken two previously incompatible elements, but modified them and put them together so that they now work together to provide some utility, this is a plus on your side.

Combines many elements and modifies the elements. The more elements from prior inventions you combine and the more you modify such elements, the better you are in satisfying the “unobvious” requirement. Using such combinatory “unobviousness” will only work if prior art does not describe or suggest such combinations. If your combination is mentioned in prior inventions, but is described as a nonworkable solution, this is good for you and should be mentioned in your patent arguments because your invention has overcome what was before held in regard as insoluble.

Doing a Patent Search 

When you file a patent application, the PTO will automatically do a search as part of the application process. In spite of this, there are a few reasons why you should do a preliminary search before you file:

1. If you find that someone has already patented your invention, you’ll have saved yourself a lot of time and money.

2. If you find that there isn’t a patent on your invention, and you satisfy all the criteria in the previous section, you know that your chances for getting a patent are fairly good. Therefore, you can confidently continue with the development and marketing of your product. You can also use your patent search to convince potential corporations that your “patent pending” will most likely go through.

3. Executing a patent search also helps you get a grip on competitive products and the kind of jargon they use in your industry. Understanding your competition and markets are very important issues, and are covered at length in Step 3.

4. By researching prior art, you may discover that you have solved common problems with your new invention. In your patent application you can point out the downfalls of those existing inventions and convince the PTO that you have come up with a better solution. This technique is highly recommended and will carry much weight in your favor.

5. You may save the PTO time or have uncovered references that the PTO may accidentally miss. Doing a preliminary search also shows the examiner that you have conducted a search and still believe in the patentability of your invention.

Ways to Conduct the Search 

Doing a search is a relatively easy process that anyone can do. Because of this, I recommend that people do searches on their own, rather than paying professionals to do it. Here are the possible ways to do a search, listed in order of fastest and cheapest to slowest and more expensive:

1. Visit a patent depository library and do a computer search.

2. Visit a patent depository library and do a microfiche search.

3. Do an online search at the IBM Web site (ibm.com) or the PTO Web site (uspto.gov).

4. Use a patent depository librarian who will do a search for a fee.

5. Use discount professional searchers (e.g., Inventors’ Publishing & Research, LLC does searches for a wholesale price of $300: 1-800-MARKET2).

6. Use patent agents (listed in your telephone book).

7. Use a patent attorney (listed in your telephone book; to get a national list, look at the PTO publication Attorneys and Agents Registered to Practice Before the U.S. Patent and Trademark Office).

8. Contact the Main PTO office in Arlington Virginia, which will do searches for $300 or more.

One important point to mention here is that only a patent agent or attorney can give you an opinion of patentability (patent agents are non-attorneys who are licensed professionals when it comes to patents). With the other methods, you’ll have to develop your own opinion of patentability from the criteria discussed in the first section of this chapter. In addition, keep in mind that online searches only date back to 1970.

The first four search-for-a-fee options are fairly straightforward methods that you might be interested in pursuing if a few hundred dollars isn’t much to you, or if you don’t have any free time. Otherwise, I definitely recommend the first three options since they are free, offer you a good experience, and can get you results just as soon as you start.

Computer Searches 

Find out where your nearest patent depository library (PDL) is by asking a local patent attorney or agent, or checking the telephone directory of your state capital (typically, most states have a PDL at the capital). All depositories have on-line search capabilities where you can conduct a search through many categories, such as subject, patent number, patent title, issue year, classification, assignee name, and other general information. The typical computer search systems offer the title and abstract of patents, but not the complete patent text.

(Separate computer systems are typically set up for this since full-text databases are enormous and require different software.) The abstracts given from the “quick search” systems should be adequate in describing how the prior art differs from your invention. If not, then you may have to search for the full text of the patent on a computer that is set up for “full-text” searches. Some libraries may not be that advanced, so you may be stuck with the traditional patent searching methods such as microfiche or paperback.

If it sounds a little complicated, don’t worry. When you arrive at a PDL, the librarians will usually walk you through the process of using the computers and assist you in doing your search. In addition, many libraries have classes you can attend, or videos you can watch that will teach you the basics of searching.

Basics on Computer Searching: The PTO Classification System 

Before you start your search, there are a few books that are available to help you classify your patent. These books can be accessed on-line for your convenience.

The first one, The Index to the U.S. Patent Classification, helps you come up with a broad spectrum of keywords and possible subject areas within which patents in your area might fall. Because there are more than five million patents, the PTO has made a class/subclass procedure that allows you to narrow down and locate your invention. There are about three hundred classes in all. Each class represents a very broad subject area. In each class, there are two hundred to three hundred subclasses to further narrow down a specific invention. Once you’ve come across some key subject words or class number/subclass number combinations, you can look in the Manual of Classification to narrow your search by subclass even further. For instance, you  may want to find a particular patent in class/subclass 200/105, but to pinpoint the actual patent you may have to look in the Manual of Classification and find that under subclass 105 there is a further subclass 278, and an even further subclass of that subclass, 15, making the full classification 200/105/278/15 (a chain that gets narrower and narrower). However, for practical reasons, the PTO only references patents by their class/subclass. You have to keep track of where the individual patents are beyond the first subclass.

Now is the time to get started with your search efforts! You are equipped with many key/subject words, class/subclasses, and ideas of what to enter as a search mode. You can enter these items into the appropriate fields on the computer, and it will quickly bring up lists of patents that fall in the specific areas you are searching. You can then browse through the abstracts to learn more about the prior art. As a bonus, when you are searching patents, each patent record brought up on the screen will also include cross-references to other class/subclass combinations that you may not have thought of, thus possibly giving you even more tips of where to look for prior art inventions.

Again, there are librarians and users’ manuals at the libraries that will help you with the exact details of using these computer searches when you get there; most people get the hang of it in less than 30 minutes.

Here is a compilation of the most popular computer products that you’re likely to run into at PDLs (Patent Depository Library) and an explanation of what they do:

CASSIS series/ASSIST. These computer search programs are produced by the government and are the most common search utilities. This database is updated every two months. The search can go back as far as 1969.

Information included: titles, abstracts, classifications, patent number, issue years, status, assignee’s name, address, total number of patents by assignee since 1969, assignment information, patent attorney names and information. You can obtain more information and order these computer search kits on CD-ROM disks from (703) 308-0322.

MicroPatent search system. This private company produces search programs much like CASSIS, except that they are more powerful and flexible as far as searching capabilities and the type of information received. These databases are updated on CD-ROM more often than the government products.

MicroPatent Image Search System. This is a computer look-up system that gives you the full text of all patents in history and allows you to print them out. It is made up of computer-scanned images of all the pages of every patent issued (through the Official Gazette) in history. If you have this at your disposal, you’ll never have to use microfiche or paperback to search for the full text of any patent.

Additionally, if you have a home computer and a modem, you can access the PTO online and do searches of patents through the World Wide Web at www.uspto.gov or with www.ibm.com. You can also access an on-line searchable database with full text and graphics through ibm.com in its patent section.

When Your Search Is Complete 

If you’ve done your search, and there’s nothing exactly like your idea, use the criterion in the last section to get a feel for whether or not your idea is patentable. If you’re really uncertain, you may want to take your search results to a patent attorney or agent and get an expert opinion. If you satisfy the patentability criteria but had to significantly narrow down your claims or add many small features (narrowing your scope) to differentiate your invention from prior art, it may not be worth getting a patent; your patent may be so weak that others can work around it. When you think your patent will be approved, move on to the next section, which discusses one more relatively quick and easy action that you can take before the actual lengthy patent application filing.

The Invention Disclosure Document— 
Save Your Spot!

How many times have you heard that someone’s come up with an idea you know will make millions? Usually, the idea is so simple you can’t believe you never thought of it yourself. It is probably also original and makes some sort of breakthrough or improvement.

If you did think of the idea but sat on it, you may kick yourself to know that someone else has gone ahead and capitalized on it!

Maybe you decided not to move forward with your idea because you thought it wasn’t fully developed. Or you were too busy to devote enough time to the project. Perhaps you were afraid your idea was too big for you to handle. Or you thought some giant corporation would come along and steal it. Then again, maybe you just weren’t sure what steps you could take to protect your idea.

Many people have been waylaid by all the same fears—and they’re often the ones still crying over what might have been. What they should have done, and what you still can do, is file an Invention Disclosure. For a small fee paid to the PTO ($10), this simple piece of paper protects your idea for two years. Not only is filing a disclosure easy, but the Patent Office will confirm the date of your idea if somebody else tries to duplicate it. To file an invention disclosure, all you have to do is send the PTO a rough description of your idea. If you don’t have the time, Inventors’ Publishing & Research, LLC (IP&R) will file your disclosure for free (except for the $10 fee the government charges you). Call 1-800-MARKET2 (627-5382). You can save your idea the same day if you use IP&R’s faxing procedure.

Be warned, though, that a disclosure document is not a substitute for a patent application. It does not take the place of any development or testing notes. Nor can you use it as a “grace period” to delay the filing of your patent application. Finally, it does not let you claim “Patent Pending Product” on your invention.

Here’s how you can file a patent disclosure document:

1. Send a letter asking that your disclosure document be accepted under the legal right of the disclosure document program (follow the example in Figure 1-1). If possible, type all correspondence and forms; legible handwriting is also acceptable. It doesn’t matter whether you use a professional, personal, or business letterhead. Be sure to include a copy of the original letter, as well.

2. Enclose a check for the proper fee (currently $10), payable to the “Commissioner of Patents and Trademarks, Washington, DC 20231.”

3. Attach a copy of your disclosure document (see the sample form in Figure 1-2). Keep the original for your files.

4. Enclose a self-addressed, stamped envelope.

Figure 1-1. Sample letter requesting participation in the disclosure document program.

Date ________ 

Commissioner of Patents and Trademarks 
Washington, District of Columbia 20231 



Request for Participation in Disclosure Document Program:

 Disclosure of    [Your Name Here]   

 Entitled    [Name of Document]   




Sir:

Attached is a disclosure of the above entitled invention (consisting of ________ sheets of written description and ________ separate drawings or photos), a check for $ ________, a stamped, addressed return envelope, and a duplicate copy of this letter.

It is respectfully requested that this disclosure be accepted and retained for two years (or longer if it is later referred to in a paper filed in a patent application) under the Disclosure Document Program and that the enclosed duplicate of this letter be date stamped, numbered, and returned in the enveloped also enclosed.

The undersigned understands that (1) this disclosure document is neither a patent application nor a substitute for one, (2) its receipt date will not become the effective filing date of a later filed patent application, (3) it will be retained for two years and then destroyed unless it is referred to in a patent application, (4) this two-year retention period is not a “grace period” during which a patent application can be filed without loss of benefits, (5) in addition to this document, proof of diligence in building and testing the invention,  and/or filing a patent application on the invention, may be vital in case of an interference, and in other situations, and (6) if such building and testing is done, signed and dated records of such should additionally be made and these should be witnessed and dated by disinterested individuals (not the PTO).



Very respectfully, 

__________________ __________________ 

Signature of Inventor      Signatures of Joint Inventors 

 __________________ __________________

c/o (print name)              Print Name 

  __________________ __________________

Address                           Address 

Enclosures:

As stated above 

Disclosure Document Format 

A sample document is shown is Figure 1-2. In general, be sure to follow these instructions:

1. Print your name, address, telephone number, page number, title, and the words disclosure document as a footer. If you have more than one page, all signatures, the title of your invention, and a page number indicating the total number of pages (e.g., “Page 1 of 2”) must appear on each page.

2. Sign and date the description of your invention. Then write in this statement: “The above confidential information is Witnessed and Understood,” and have it signed and dated by at least two competent technological witnesses. It’s best to find experts in your invention’s field of design who are disinterested and unrelated to you.

3. In the heart of your document, provide as much detailed information as possible about your idea. More information is better.

4. There’s no particular required format to the rest of the document, but as a guideline, you should try to include as many of the following that apply to you:

a. How you came up with the idea 

b. Advantages 

c. A broad description and an informal sketch 

d. Ramifications 

e. Novel modifications or features 

f. Technical advances 

g. Potential applications 

h. Closest prior art known 



Figure 1-2. Sample disclosure document 

Invention Disclosure



Page ________ of________

Inventor(s):    Steve Barbarich 

Address(es):   1462 Folsom Way. Walnut Creek, KY 94508 

Tel&Fax:       ( 402 ) 871-2102 / ( 402 ) 871-2557 




Title of Invention: FingerTip Soldering Iron 




Idea Conception: I came up with the idea while working in my garage one day because I became a little frustrated trying to solder some jumper wires to a PC board.

Advantages of the Invention: The FingerTip Soldering Tool rests on top of any finger thereby freeing up the rest of the hand to hold other items, such as wire, solder, or any piece of interest. Other solder tools occupy the whole hand because they have handles. It gives fingertip control and quick maneuverability since it is attached to the end of your index finger. It is also small, light, and electrically efficient.

Description & Sketch: The FingerTip tool is made up of a fingertip soldering body that is secured above the human finger. Within the fingertip soldering body is a soldering tip heating element. See sketch that follows:
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Illustration of FingerTip Soldering Tool on finger.



Ramifications: As a result of this product, users not only have one extra hand to work with, but they also have a lighter, more maneuverable soldering tool to work with. Hence it provides the most efficient soldering tool known to date.

Closest Known Prior Art: I have found nothing close to my idea. All the other soldering tools have handle assemblies. These references are Sauer 228/57 and Sylvester 219/236.

Inventor(s):           Steve Barbarich 

Date of Signature: 1990 December 15 

The above confidential information is Witnessed and Understood:

Jim Dancy 90/Dec/17 

Tom Jefferson 90/Dec/23 

Keeping a Journal 

Another good way to protect your idea is to keep a bound journal of the building and testing of your invention. In a court of law, your inventor’s journal may even prove more credible than an invention disclosure because witnesses can testify to more than just the conception of your idea. For example, by reviewing the construction and testing information in your journal, they can testify to how you got your idea. To be of any use, your journal must contain frequent endorsement by witnesses who sign off on your project. Make sure you choose witnesses who have the technical expertise to understand your invention completely, such as a professor in your field, a businessperson in the same area, or a knowledgeable friend. Because your witness may need to testify later on, do not pick someone who is elderly or ill. Also, you should not use relatives, co-inventors, or financially interested parties as your witnesses.

Filing Your Patent Application
Getting Started 

If you are serious about following through on your idea, plan to file a patent application. There are two types of applications: a regular patent application and a provisional patent application. The provisional patent application is a new type of “pseudo” application resulting from 1995 legislation. It essentially serves as a “mini” patent application, but it has very special limitations. A provisional patent application does not take the place of a regular patent application, but rather saves your date of conception, much like an Invention Disclosure. A discussion of what a provisional patent application can do for you appears on page 23.

A regular, “classical” patent application is your most meaningful filing; it is what ultimately issues into a patent. Invention disclosures and provisional patent applications are only temporary spot holders that expire if you don’t follow up with a regular patent application.

You can file your regular patent application in two ways. Either you can have an attorney or agent do the work, which typically costs between $3,000 and $6,000. Or you can file your patent application yourself. Since doing it on your own usually costs between $1,000 to $1,400 ($375 filing fee + $625 issue fee + the cost of required professional drawings), you can save quite a bit of money. But here again, a word of warning is in order: If you don’t have any experience with patents, don’t understand the legal work involved, or don’t know how to take advantage of a pending patent, this process is too complicated for you! Don’t risk losing a lot of money after your patent has been approved; get a good patent attorney or patent agent to start with. Even if you write your own patent application, you should have a patent attorney review your application.
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