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			Cleanse your view of Investing and secure your financial plan today!

			“I typically don’t pick up financial books to read because I don’t feel the need to expose myself to more of the same. How many books do we need on investments, stock market volatility, and more of what I call ‘financial pornography’? I read this book because of its title, Financial Detox®, and wow, am I glad I did. Jason hits the nail on the head and drives his message deep by putting into perspective, ever so simply and eloquently, the need for a goal-based investment strategy that is solely in line with the desired outcomes of the investor. He dispels media hype and clearly lays the foundation for a sound approach to winning in the markets through disciplined financial planning that bridges the gap between emotional decision making and fact-based reality. In his book, Jason has the courage to reveal the hypocrisy of the financial advice given through media and ill-informed financial advisors. These myths are what hinder every investor from protecting their hard-earned savings. Hats off to Jason for his willingness to expose the realities of the financial markets and give the reader a practical, sensible roadmap to detox from the plagued models that have kept us, as financial consumers, from achieving a level of wealth in proportion to our life goals and retirement dreams. I invite you to sit back, fully read this book, detox your mind, and spring back with a new passion for understanding financial concepts. Be comfortable in the stock market! It is to be revered—not feared!”

			Jeannette Bajalia

			Founder and President of Women’s Worth

			“Financial stress and a lack of planning ruins relationships, creates stress, and can destroy your life. Jason provides a sensible roadmap whether you are a novice just beginning your financial journey or a seasoned investment professional. My husband and I have been working with the Labrum Group since 1995 and, with their guidance, we have done well with our financial goals. For us, finding someone with the Labrum Group’s ethics was a blessing. Jason’s book is a must read; it relays specific actions to take for advantageous financial outcomes. Buy copies for friends and family!  Everyone needs a refresher.”

			Marsha Petrie Sue, MBA

			Professional speaker, executive coach and author
Former corporate executive

			“Financial Detox® clearly explains the importance of financial planning and investment discipline. Jason Labrum offers a fresh, insightful, and data-driven perspective for investors. This book is a valuable asset for any investor.” 

			Joe Pecore

			Professor, Rady School of Management, UC San Diego

			“Jason not only explains why most people do a poor job of managing their money, but he takes the mystery out of creating a financial plan that will give you confidence that your money will outlive you in retirement. He clearly shows how to use the power of the markets, avoid the pitfalls of high management fees and unnecessary taxes, and build your wealth. It’s not a get-rich-quick scheme, it’s a plan that ensures you will make the most out of your hard-earned money and be prepared for retirement. Most people are not good investors because they let their emotions get in the way. In his book, Jason shows how you can build wealth by creating a plan that diversifies your investments. The concepts seem difficult, but this book makes them easy to understand and implement. If you choose to invest your own money, you need this book. If you choose to let someone else manage your money you REALLY need this book. It can literally save you hundreds of thousands of dollars that you could be spending to make your retirement dreams come true.”

			Saundra Pelletier

			Chief executive office, Evofem Biosciences
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			To my parents: I’m so grateful for you. To my amazingly kind and selfless wife, Alison, and my two beautiful boys, Dax and Luke, who are the center of our world. I pray they will seek wisdom in finance, love, and God throughout their lives and become exceptional humans who benefit the world. I love you all so much!
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			Foreword

			After fifty years in business and twenty-five in the financial industry, the information Jason has brought together in Financial Detox®, I believe, can make a difference in people’s lives. This is a must read if you have money in the market.  

			I’ve watched Jason grow into a true professional and a great person who serves people with undivided loyalty, passion, and charisma. He is intelligent and will never accept no for an answer if he thinks there is a better way. This is what let him to Financial Detox® and the never-ending quest to continually improve for his clients.

			The concept of a get-rich-quick formula cannot be relied upon for your financial success.  The industry has been flooded with marketing materials, trading strategies, financial magazines, TV shows, direct mail and still the average savings in the United States is below where it should be. Jason brings real-life solutions that work for both individuals and businesses.

			Financial Detox® is a process that comes from hours of study, real life experience, success, and failure in providing thousands of people and businesses with financial advice. Since 1998, Jason has gathered his knowledge through spending time with younger clients, older clients, and advisors alike. Jason has become a student of behavioral finance and emotional investing. He has a profound ability to communicate with people and is sharing his passion and experience to benefit those who are ready and willing to pursue a better financial and investment plan. This book is a guide for not only understanding the Financial Detox® perspective, but is also the steps you’ll need to financially succeed whether you choose to go it alone or hire an advisor.

			Financial Detox® is about the reality of investing and the freedom you can achieve by cleansing the toxic thinking of the financial world and acquiring the life you desire.  

			—Richard Labrum, founder and senior wealth advisor
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			There is a God and he is good. Without the blessing of Jesus and his saving grace there would be no reason to write a book, educate, love, or live. So, I’m so thankful for what we’ve been given and believe that with the short time we have here on Earth, it is the good we leave behind that will be our only lasting memory.  

			In 1998, I started in the financial services business, young and inexperienced. Looking back, it’s hard to imagine how far the journey has taken me. Even with nearly two decades of experience, the road ahead has many more miles and I look forward to each day of the continued journey. 

			There’s a large opportunity to help individuals make better financial decisions. The magnitude of false and toxic financial information that plague individuals and businesses needs to be cleansed with true, proven techniques, and strategies. Similarly, the absence of proven financial knowledge can also lead to toxic environments, just as the absence of healthy and nutritious foods in the body leads to toxicity. The result of this detoxification can lead to a financial peace of mind which is calming, freeing, and most importantly, allows you to maximize your wealth for the things in life you find most important. 

			I could not have made it to where I am, or wherever I’ll be in the future, without the help and encouragement from the following people. I thank them for taking time to help shape my education, experience, and life.

			My first business mentor, Tim Jobe. I was hired at Merrill Lynch in 1998, and Tim took me under his wing and spent a good amount of time teaching me all he could. He wasn’t required to spend so much time with me, but I was blessed he did, as I might not have made it through those critical early years without him. In every experience Tim and I shared, he always did what was best for the client. He was smart, and enjoyed life. He loved to fly with his son Taylor. I vividly remember how Tim’s forehead would wrinkle as he faced challenging problems, and always said, “well, let’s figure it out.” We always would.  

			In October of 2003, I struck what I thought was the deal of a lifetime. I got together with my dad, who was also an advisor at a different Merrill Lynch office about thirty-five miles away. We decided to start working together as a team called “The Labrum Group,” while at the same time we were going to change firms. 

			Charles Shapiro was the branch manager of the Smith Barney office in Carlsbad where I lived, and there was not a Smith Barney office in Temecula where my dad lived. We were going to help them open an office and move firms. We wouldn’t have made the move without Charles, and once we did, he and I began working on a regular basis together. Like Tim, Charles took the time to coach and mentor me, and he’s still an influence and a good friend.

			Soon after starting Labrum Wealth Management I felt the urge to write this book. I asked my mom and dad, and people close to me for thoughts about what should be in it, and eventually called good friends of our family: Al, and his wife, Marsha Sue. 

			Marsha is an author of several books, including Toxic People. She is a wonderful woman and a great personality to be around. When I called her, we discussed Toxic People and she asked me what I wanted to write about. Shortly after we spoke, she eventually was one of the catalysts that sparked the title—Financial Detox®—and it stuck ever since. 

			Occasionally, I’ll pull out an old shoebox filled with over forty handwritten letters all from the most influential person in my life: my dad. He was bigger than life as a person and father, and my sister and I were blessed with an exciting and wonderful childhood. My dad’s “live big” mentality led us to Lake Powell, hiking and hunting in the mountains of central Utah, riding motorcycles, flying airplanes, golfing, going to the horse races, and even building and racing cars. In 1991, my dad tried going big and opened a car dealership in Las Vegas. This was when reality hit—the business failed. With a daughter in college, and a son in high school, my hero—my bigger than life dad—was broke, and scared to death about how he was going to put food on the table and keep his children in school.  

			My mom was his rock. She was a school teacher for years and was able to keep things afloat while he pivoted to a new career. It was during this time and the years following years where he rebuilt his life. That’s when he began writing me those letters with encouraging words, quotes, and even lectures on being a better man and making good decisions. 

			I think back to how selfish I was and how selfless my dad was. I never stopped and took the time to tell him how grateful I was for what he was doing for our family. To this day he still encourages, teaches, and lectures me and I love him for it.  He is a living superhero.
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			PAST PERFORMANCE IS NOT AN INDICATION OF FUTURE RETURNS.  

			Information and opinions provided in this book reflect the views of the author as of the publication date of this book. Such views and opinions are subject to change at any point and without notice of any change. Some of the information provided herein was obtained from third-party sources believed to be reliable but such information is not guaranteed to be accurate.

			The content is being provided for informational purposes only, and nothing within is, or is intended to constitute, investment, tax, or legal advice or a recommendation to buy or sell any types of securities or investments.  The author has not taken into account the investment objectives, financial situation, or particular needs of any individual investor. Any forward-looking statements or forecasts are based on assumptions only, and actual results are expected to vary from any such statements or forecasts. No reliance should be placed on any such statements or forecasts when making any investment decision. Any assumptions and projections displayed are estimates, hypothetical in nature, and meant to serve solely as a guideline. No investment decision should be made based solely on any information provided herein and the author is not responsible for the consequences of any decisions or actions taken as a result of information provided in this book.

			There is a risk of loss from an investment in securities, including the risk of total loss of principal, which an investor will need to be prepared to bear.  Different types of investments involve varying degrees of risk, and there can be no assurance that any specific investment will be profitable or suitable for a particular investor’s financial situation or risk tolerance.  Asset allocation and portfolio diversification cannot assure or guarantee better performance and cannot eliminate the risk of investment losses.

			Mutual funds, exchange traded funds (ETFs), new issue bonds and annuities have offering documents (e.g., prospectus and statement of additional information), which outline the investment strategies, fees, risks and conflicts pertaining to the applicable investment.  It is very important for an investor to read the offering documents in order to fully understand the investment.  

			For more information on mutual funds, ETFs, bonds, and annuities, please refer to the links below:

			Mutual Funds: 

			https://www.investor.gov/investing-basics/investment-products/mutual-funds 

			ETFs:
https://www.investor.gov/introduction-investing/basics/investment-products/exchange-traded-funds-etfs 

			Bonds: 
https://www.investor.gov/introduction-investing/basics/investment-products/bonds 

			Annuities: 
https://www.investor.gov/introduction-investing/basics/investment-products/annuities. 

			Please Note:  The links provided within this book are for convenience only and does not imply any sponsorship, endorsement, or approval of any of the content.  We do not guarantee the content or its accuracy and completeness.

			Labrum Wealth Management, LLC is an investment adviser registered with the Securities & Exchange Commission (SEC).  However, such registration does not imply a certain level of skill or training and no inference to the contrary should be made. Complete information about our services and fees is contained in our Form ADV Part 2A (Disclosure Brochure), a copy of which can be obtained at www.adviserinfo.sec.gov or by calling us at (760)707-5555.  

			Description of Indexes

			S&P 500: The Standard & Poor’s 500, often abbreviated as the S&P 500, or just the S&P, is an American stock market index based on the market capitalizations of 500 large companies having common stock listed on the NYSE or NASDAQ. The S&P 500 index components and their weightings are determined by S&P Dow Jones Indices.

			Dimensional Global Balanced Equity: Rebalanced monthly. The Dimensional Equity Balanced Strategy Index is comprised of commercial and Dimensional indices, 70% US equity indices, and 30% non-US indices.  US: S&P 500, large cap value, small cap, small cap value, Dow Jones REIT; non-US: international value, international small cap and small cap value, emerging markets, and emerging markets value and small cap.  Additional index information is available upon request.

			Real Estate Strategy weighting allocated evenly between US Small Cap and US Small Cap Value prior to January 1978 data inception.

			International Value weighting allocated to Fama/French International Value Index prior to January 1994 data inception, and evenly between International Small Cap and MSCI EAFE Index (net dividends) prior to January 1975 data inception. International Small Cap Value weighting allocated to International Small Cap prior to July 1981 data inception.

			Emerging Markets weighting allocated to MSCI Emerging Markets Index (gross dividends) prior to January 1994 data inception, and evenly between International Small Cap and International Value prior to January 1988 data inception.

			Emerging Markets Value and Small Cap weighting allocated evenly between International Small Cap and International Value prior to January 1989 data inception. Two-Year Global weighting allocated to One-Year prior to January 1985 data inception.

			For illustrative purposes only. The balanced strategies are not recommendations for an actual allocation.

			Indices are not available for direct investment; their performance does not reflect the expenses associated with the management of an actual portfolio. 

			Rebalanced monthly. All performance results of the balanced strategies are based on performance of indices with model/back-tested asset allocations; the performance was achieved with the benefit of hindsight; it does not represent actual investment strategies. The model’s performance does not reflect advisory fees or other expenses associated with the management of an actual portfolio. There are limitations inherent in model allocations. In particular, model performance may not reflect the impact that economic and market factors may have had on the advisor’s decision making if the advisor were actually managing client money.

			Past performance is no guarantee of future results.

			The Dimensional Indices have been retrospectively calculated by Dimensional Fund Advisors LP and did not exist prior to their index inceptions dates. Accordingly, results shown during the periods prior to each Index’s index inception date do not represent actual returns of the Index. Other periods selected may have different results, including losses. Backtested index performance is hypothetical and is provided for informational purposes only to indicate historical performance had the index been calculated over the relevant time periods. Backtested performance results assume the reinvestment of dividends and capital gains. Eugene Fama and Ken French are members of the Board of Directors of the general partner of, and provide consulting services to, Dimensional Fund Advisors LP.

			Dimensional US Large Cap Value Index is compiled by Dimensional from CRSP and Compustat data. Targets securities of US companies traded on the NYSE, NYSE MKT (formerly AMEX), and Nasdaq Global Market with market capitalizations above the 1,000th-largest company whose relative price is in the bottom 30% of the Dimensional US Large Cap Index after the exclusion of utilities, companies lacking financial data, and companies with negative relative price. The index emphasizes securities with higher profitability, lower relative price, and lower market capitalization. Profitability is measured as operating income before depreciation and amortization minus interest expense scaled by book. Exclusions: non-US companies, REITs, UITs, and investment companies. The index has been retroactively calculated by Dimensional and did not exist prior to March 2007. The calculation methodology for the Dimensional US Large Cap Value Index was amended in January 2014 to include direct profitability as a factor in selecting securities for inclusion in the index. Prior to January 1975: Targets securities of US companies traded on the NYSE, NYSE MKT (formerly AMEX), and Nasdaq Global Market with market capitalizations above the 1,000th-largest company whose relative price is in the bottom 20% of the Dimensional US Large Cap Index after the exclusion of utilities, companies lacking financial data, and companies with negative relative price. 

			Dimensional US Small Cap Index was created by Dimensional in March 2007 and is compiled by Dimensional. It represents a market-capitalization-weighted index of securities of the smallest US companies whose market capitalization falls in the lowest 8% of the total market capitalization of the Eligible Market. The Eligible Market is composed of securities of US companies traded on the NYSE, NYSE MKT (formerly AMEX), and Nasdaq Global Market. Exclusions: Non-US companies, REITs, UITs, and investment companies. From January 1975 to the present, the index also excludes companies with the lowest profitability and highest relative price within the small cap universe. Profitability is measured as operating income before depreciation and amortization minus interest expense scaled by book. Source: CRSP and Compustat. The index monthly returns are computed as the simple average of the monthly returns of 12 sub-indices, each one reconstituted once a year at the end of a different month of the year. The calculation methodology for the Dimensional US Small Cap Index was amended on January 1, 2014, to include profitability as a factor in selecting securities for inclusion in the index.

			Dimensional US Small Cap Value Index is compiled by Dimensional from CRSP and Compustat data. Targets securities of US companies traded on the NYSE, NYSE MKT (formerly AMEX), and Nasdaq Global Market whose relative price is in the bottom 35% of the Dimensional US Small Cap Index after the exclusion of utilities, companies lacking financial data, and companies with negative relative price. The index emphasizes securities with higher profitability, lower relative price, and lower market capitalization. Profitability is measured as operating income before depreciation and amortization minus interest expense scaled by book. Exclusions: non-US companies, REITs, UITs, and investment companies. The index has been retroactively calculated by Dimensional and did not exist prior to March 2007. The calculation methodology for the Dimensional US Small Cap Value Index was amended in January 2014 to include direct profitability as a factor in selecting securities for inclusion in the index. Prior to January 1975: Targets securities of US companies traded on the NYSE, NYSE MKT (formerly AMEX), and Nasdaq Global Market whose relative price is in the bottom 25% of the Dimensional US Small Cap Index after the exclusion of utilities, companies lacking financial data, and companies with negative relative price.

			Dimensional International Marketwide Value Index is compiled by Dimensional from Bloomberg securities data. The index consists of companies whose relative price is in the bottom 33% of their country’s companies after the exclusion of utilities and companies with either negative or missing relative price data. The index emphasizes companies with smaller capitalization, lower relative price, and higher profitability. The index also excludes those companies with the lowest profitability and highest relative price within their country’s value universe. Profitability is measured as operating income before depreciation and amortization minus interest expense scaled by book. Exclusions: REITs and investment companies. The index has been retroactively calculated by Dimensional and did not exist prior to April 2008. The calculation methodology for the Dimensional International Marketwide Value Index was amended in January 2014 to include direct profitability as a factor in selecting securities for inclusion in the index.

			Dimensional International Small Cap Index was created by Dimensional in April 2008 and is compiled by Dimensional. July 1981–December 1993: It Includes non-US developed securities in the bottom 10% of market capitalization in each eligible country. All securities are market capitalization weighted. Each country is capped at 50%. Rebalanced semiannually. January 1994–Present: Market-capitalization-weighted index of small company securities in the eligible markets excluding those with the lowest profitability and highest relative price within the small cap universe. Profitability is measured as operating income before depreciation and amortization minus interest expense scaled by book. The index monthly returns are computed as the simple average of the monthly returns of four sub-indices, each one reconstituted once a year at the end of a different quarter of the year. Prior to July 1981, the index is 50% UK and 50% Japan. The calculation methodology for the Dimensional International Small Cap Index was amended on January 1, 2014, to include profitability as a factor in selecting securities for inclusion in the index.

			Dimensional International Small Cap Value Index is defined as companies whose relative price is in the bottom 35% of their country’s respective constituents in the Dimensional International Small Cap Index after the exclusion of utilities and companies with either negative or missing relative price data. The index also excludes those companies with the lowest profitability within their country’s small value universe. Profitability is measured as operating income before depreciation and amortization minus interest expense scaled by book. Exclusions: REITs and investment companies. The index has been retroactively calculated by Dimensional and did not exist prior to April 2008. The calculation methodology for the Dimensional International Small Cap Value Index was amended in January 2014 to include direct profitability as a factor in selecting securities for inclusion in the index. Prior to January 1994: Created by Dimensional; includes securities of MSCI EAFE countries in the top 30% of book-to-market by market capitalization conditional on the securities being in the bottom 10% of market capitalization, excluding the bottom 1%. All securities are market-capitalization weighted. Each country is capped at 50%; rebalanced semiannually.

			Dimensional Emerging Markets Index is compiled by Dimensional from Bloomberg securities data. Market-capitalization-weighted index of all securities in the eligible markets. The index has been retroactively calculated by Dimensional and did not exist prior to April 2008.

			Dimensional Emerging Markets Value Index is compiled by Dimensional from Bloomberg securities data. The index consists of companies whose relative price is in the bottom 33% of their country’s companies after the exclusion of utilities and companies with either negative or missing relative price data. The index emphasizes companies with smaller capitalization, lower relative price, and higher profitability. The index also excludes those companies with the lowest profitability and highest relative price within their country’s value universe. Profitability is measured as operating income before depreciation and amortization minus interest expense scaled by book. Exclusions: REITs and investment companies. The index has been retroactively calculated by Dimensional and did not exist prior to April 2008. The calculation methodology for the Dimensional Emerging Markets Value Index was amended in January 2014 to include profitability as a factor in selecting securities for inclusion in the index. Prior to January 1994: Fama/French Emerging Markets Value Index.  

			Dimensional Emerging Markets Small Cap Index was created by Dimensional in April 2008 and is compiled by Dimensional. January 1989–December 1993: Fama/French Emerging Markets Small Cap Index. January 1994–Present: Dimensional Emerging Markets Small Index Composition: Market-capitalization-weighted index of small company securities in the eligible markets excluding those with the lowest profitability and highest relative price within the small cap universe. Profitability is measured as operating income before depreciation and amortization minus interest expense scaled by book. The index monthly returns are computed as the simple average of the monthly returns of four sub-indices, each one reconstituted once a year at the end of a different quarter of the year. 

			Source: Bloomberg. The calculation methodology for the Dimensional Emerging Markets Small Cap Index was amended on January 1, 2014, to include profitability as a factor in selecting securities for inclusion in the index.

			Professional Designations

			CFP® The CFP® certification process, administered by CFP Board, identifies to the public that those individuals who have been authorized to use the CFP® certification marks in the U.S. have met rigorous professional standards and have agreed to adhere to the principles of integrity, objectivity, competence, fairness, confidentiality, professionalism and diligence when dealing with clients.

			EDUCATION REQUIREMENT

			The education requirement for attaining CFP® certification includes two main parts:

			
					Complete college or university-level coursework through a program registered with CFP Board, addressing the major personal financial planning areas identified by CFP Board’s most recent Job Analysis Study; and

					Verify that you hold a regionally accredited college or university bachelor’s degree or higher (accreditation must be recognized by U.S. Department of Education at the time the degree is awarded).

					The coursework requirement must be completed before you sit for the CFP® Certification Examination; the bachelor’s degree requirement may be completed after you pass the exam (within five years).

			

			COURSEWORK REQUIREMENT

			As a first step to CFP® certification, you must complete CFP Board education requirements in the major personal financial planning areas, including:

			
					General principles of financial planning

					Insurance planning

					Investment planning

					Income tax planning

					Retirement planning

					Estate planning

					Interpersonal communication

					Professional conduct and fiduciary responsibility

					Financial plan development (capstone) course

			

			The coursework requirement includes completion of a financial plan development (capstone) course registered with CFP Board. This capstone course requirement has been designed to enhance the knowledge, skills and abilities of individuals seeking to attain CFP® certification and implement an assessment of their ability to deliver professional and competent financial planning services to the public. All students of CFP Board-Registered Programs whose initial dates of matriculation (initial enrollment) occur on or after January 1, 2012 are required to take the capstone course. Individuals who register to take the CFP® exam under “Challenge Status” or “Transcript Review” are required to take the capstone course if their first sitting for the exam is March 2012 or later.

			BACHELOR’S DEGREE REQUIREMENT

			In addition to completing courses that cover the financial planning topics required for CFP® certification, a bachelor’s degree (or higher), or its equivalent,1 in any discipline, from a regionally accredited college or university2 is required to attain CFP® certification. The bachelor’s degree requirement is a condition of initial certification; it is not a requirement to be eligible to take the CFP® Certification Examination. After you pass the CFP® Certification Examination, you will be required to provide evidence (official transcript from the degree-granting institution) that you hold a qualified bachelor’s degree or higher degree.  Please submit your sealed official transcript to:
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			CFP Board
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			Washington, DC 20005

			You have five years from the date you pass the CFP® Certification Examination to satisfy the bachelor’s degree and work experience requirements. If you have not reported to CFP Board your attainment of an acceptable bachelor’s degree or higher degree within this time frame, your candidacy for CFP® certification may be terminated. A one-time, three-year extension may be granted on a case-by-case basis. Requests for an extension should be sent to CFP Board by email to experience@cfpboard.org or by fax to 202-379-2299.

			1 | International degrees may be substituted for a U.S. undergraduate degree if they receive equivalency from a third-party evaluation agency which is a member of National Association of Credential Evaluation Services (NACES) www.NACES.org. Applicants should request a document-by-document evaluation.

			2 | An “accredited college or university” is one that has been regionally accredited at the time the degree was awarded by an accreditation body recognized by the U.S. Department of Education. To confirm a school’s accreditation please visit the Department of Education’s website.

			COMPLETING THE EDUCATION COURSEWORK REQUIREMENT

			You can complete the education coursework requirement for CFP® certification through one of the following methods:

			
					Completing a CFP Board-Registered Program

					Completing courses addressing all required major personal financial planning areas at multiple CFP Board-Registered Programs

					Achieving “Challenge Status” by holding a specific academic degree or professional credential accepted by CFP Board and completing a capstone course registered with CFP Board

					Classes you have taken may qualify for part of the education coursework requirement through a Transcript Review
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About the Author 

			Jason has been helping individuals, families and businesses with financial planning, portfolio management and business retirement plans since 1998. He holds a bachelor’s degree from San Diego State University, and is a CERTIFIED FINANCIAL PLANNER™ and Accredited Investment Fiduciary™. 

			Jason founded Labrum Wealth Management in 2009 after spending 12 years with two major Wall Street brokerage firms. He and his firm are dedicated to serving clients in a full-time fiduciary capacity, acting in their best interests and dedicating themselves to developing loyal and long-term relationships. Jason has served on the board of the Boys and Girls Club of Carlsbad since 2002 and is active in the community. In 2015, he launched Financial Detox®, a consumer advocacy brand with the mission of delivering transparent and simple financial education to the masses. 

			When not pursuing his professional endeavors, Jason exhibits the same level of passion in his personal life that he displays in his professional life. Jason loves snow skiing and, in general, the outdoors and has been on several heli-skiing adventures in Alaska and Canada as well as backcountry adventures throughout his home state of Utah. As a high school and college golfer, Jason still enjoys the challenge of golf as well as water sports like surfing, wakeboarding and wake surfing. 

			Jason and his family reside in San Diego. They are thankful for the opportunities in their lives, and realize more and more every day that life truly is what you give, not what you get that leads to a fulfilled life.

			
Introduction

			
preserving the lost decade

			You deserve better! Financial Detox® will guide you to a life of peace when it comes to markets, investing, and financial planning. You may need a new hobby, because watching the markets tick up and down will no longer be your choice. It’s time to take control of your financial future and pursue a better way. The financial services industry’s lack of disclosure, high cost, and generally indolent attitude among the so-called “financial advisors” is stealing wealth from your family. 

			Drawing on my financial experience and unique perspective in the industry, I will help you identify and cleanse yourself of toxic financial influences and practices. By the end of this book, you will understand the difference between the good, bad, and the ugly when it comes to financial planning and investing. I will help you take charge of the things within your power, while flushing out the toxins of what you cannot control. Often, financial detoxification comes from simply understanding the difference between what you can and cannot control. You will also gain perspective on information that is “safe” to consume. After you’ve read this book, you will know how to stay financially cleansed and not fall into the emotional illusions that can destroy your returns and your wealth. 

			Americans are facing a retirement crisis today. There are a lot of reasons for the crisis, including the fact that people are living longer lives and the Social Security system is at risk, along with Medicare. But an even bigger part of the reason is that individuals don’t do enough to prepare themselves for the day and time when they do not work and need to live off their investments. GOBankingRate conducted a survey that showed 56 percent of Americans have less than $10,000 saved for retirement. In fact, one-third of this group reported having no savings for retirement. 23 percent had less than $10,000. Three major populations were surveyed: 1) millennials and generation X-ers, 2) baby boomers, and 3) seniors. The good news is that 13 percent of Americans have saved over $300,000.1 

			Americans are facing a retirement crisis today.

			Too many people don’t understand the basic concepts of creating a financial plan and investing. A typical scenario is not having the right allocation or owning expensive underperforming investments sold by so-called advisors who do not know better themselves. People don’t understand how to save for their children’s education, so they’re stuck when their kids turn eighteen and go off to college, often perpetuating the cycle and leaving recent graduates with high debt levels. Individuals often underestimate the cost of retirement, so they find themselves in a highly stressful situation when they should be pursuing their life’s ambitions. Expenses paid to brokers are often too high, and people are regularly sold investment products under the suitability rule, which we will discuss later in the book. This leads to less than optimal results. It doesn’t have to be this way. You can and will be better prepared to make your money work for you by getting financially detoxed and staying cleansed. 

			From the first day I entered the financial services business, I’ve been fighting a massive headwind. I embarked on my career just days after graduating from college only to be greeted with a resoundingly consistent tone of negativity. My start was at Merrill Lynch, in Escondido, California, in the summer of 1998. After completing eighteen months of the Orientation Financial Advisor Program, I started building my clientele in March 2000. What I didn’t know at that time was that I became a financial advisor in the same month when the lost decade began. This was a ten-year period when the S&P 500 Index provided a total return of negative 9 percent. Yes, that is right, a negative return for investors who held the most widely known stock market index in the USA over a ten-year period. Imagine that, at the age of twenty-four, you are trying to convince people you’re the solution for their life’s savings and that, despite the consistent market decline, you were going to guide them to financial independence. Not an easy task to say the least, but it would pave the way for me to become relentless in my pursuit of a better strategy for clients that was not ridden with high fees and empty promises. 
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