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PRAISE FOR

THE POWER OF RELENTLESS

“When Wayne asked me to read his latest book, I didn’t think I had the time, but he was relentless. But once I starting reading I just couldn’t stop. I only wish he’d written it sooner. Chock full of heartfelt personal anecdotes that entertain as well as inspire, the book provides a powerful motivational pep talk as only Wayne Allyn Root can deliver it.”

—Peter Schiff, author of the New York Times bestseller The Real Crash, president of Euro Pacific Capital, and chairman of Schiff Gold

“I was a college football Coach of the Year, then a 2-time AFC Coach of the Year in the NFL. I can tell you The Power of Relentless is the same playbook I used to win football games at the highest level and mold young men into champions. When you read this book you will become closer to success in your chosen field of endeavor.”

—Ron Meyer, two-time AFC Coach of Year (New England Patriots, Indianapolis Colts)

“Wayne Root is truly relentless. No matter your field of endeavor—business, sales, picking winners on Wall Street—it’s always dependent on your being relentless in the face of challenge, adversity, obstacles. Wayne understands success is about cracking the door open one inch, pursuing your dreams relentlessly, refusing to accept defeat, then banging the door down. Bravo.”

—John Mauldin, chairman of Mauldin Companies, editor of Thoughts from the Frontline, and New York Times bestselling author of End Game

“The Canadian physician Dr. Marion Hilliard wrote that he ‘would never wish anyone a life of prosperity and security. These are bound to betray.’ Instead he wished ‘for adventure, struggle, and challenge.’ Wayne Root’s The Power of Relentless is a wonderful account of his own failures and successes, poignantly narrated. What caught my fancy is that The Power of Relentless is not just a book about monetary success but about contentment, peace of mind, generosity, health, and friendship—all qualities which remind us that a truly rich man is one whose children run into his arms when his hands are empty.”

—Marc Faber, founder of Marc Faber Limited, financial commentator on CNBC, and author of The Gloom, Boom & Doom Report

“As a serial entrepreneur, I have been up and down the success ladder more than once. My family mantra is, ‘The harder I fall, the higher I bounce.’ You have to be ‘Relentless’ to bounce in business. Fortunately, at the age of fifty-five, I once more bounced ‘relentlessly.’ Our kiosk company has sold over one and a half billion dollars of products in the specialty retail industry. They say defeat is not an option. At least it is not a desirable one. Wayne Root in the epitome of being ‘RELENTLESS.’ His drive is inspirational, and his advice is germane to your business and your personal success.”

—Max James, founder and executive chairman of American Kiosk Management, member of the Specialty Retail Hall of Fame, Air Force Academy Distinguished Graduate Award winner, Founders Board Director of the Air Force Academy Endowment Foundation, and philanthropist, founder and chairman of the Camp Soaring Eagle Foundation

“I’ve known Wayne since we were both seven years old. I’ve had a front row seat to his passion, relentless drive, and success. Study him and learn from him. The Power of Relentless works.”

—Peter H. Diamandis, founder and Chairman of XPRIZE and Singularity University and New York Times bestselling author of Abundance and Bold

“The Power of Relentless is the bible of the new digital age and a powerful new way to achieve the highest levels of personal, professional, and financial success. My path to success started by reading every major success book. This book goes beyond anything I’ve ever read. Wayne Root will leave a legacy that will inspire readers to realize their dreams for generations to come.”

—Joseph Sugarman, founder and chairman of BluBlocker Sunglasses and marketing, branding, and copywriting legend

“Wayne Root is on the money with The Power of Relentless. This book describes exactly the principles I utilized to start a small company in a basement and achieve hyper-growth into the largest online vitamin retailer in the world, winning the INC 500 Hall of Fame award for the fastest growing company in America, followed by a NASDAQ IPO and its recent sale to a Fortune 100 company. Wayne combines a relentless pit bull mindset with the perfect balance of body, mind, spirit, and nutrition. He’s got the winning formula.”

—Wayne Gorsek, founder and chairman of DrVita.com, entrepreneur, and philanthropist

“There never would have been a bestselling book or mega hit movie called The Wolf of Wall Street if I wasn’t relentless. I was relentlessly hungry. I was relentlessly driven. I was relentlessly intense. I was relentlessly aggressive. I built an empire. Now I’ve come back bigger than ever. The Power of Relentless works. Just be sure and put ethics and integrity first.”

—Jordan Belfort, the real-life “Wolf of Wall Street,” New York Times bestselling author, international business speaker, and sales legend

“Energy, passion, intensity, and unbridled enthusiasm are the keys to Wayne’s incredible life. I’m proud to place this dog-eared book on my nightstand as a daily reminder that being RELENTLESS is the key to opportunity, success, wealth, and ultimately happiness.”

—Phil Gordon, professional poker player, entrepreneur, philanthropist, star of Celebrity Poker Showdown on Bravo, and CEO and founder of Chatbox.com

“The Power of Relentless is the answer to what you do when life smashes you in the face. Wayne Root shows you how to fight back and throw a knockout punch.”

—David Bego, founder and CEO of The EMS Group, Executive Management Services, Inc., a nationwide commercial cleaning and facility services company and author of The Devil at Our Doorstep

“As the founding editor of Ms. Fitness magazine, I can honestly say that the twelve-step program found in The Power of Relentless is a boot camp to success, fitness, and power in ALL areas of life. Wayne Root has taken the concept of mind/body to a powerful level while organically tossing in what most have missed: that financial fitness is a vital part of the picture to having the life of your dreams.”

—Greta Blackburn, editor of Ms. Fitness magazine and co-author of The Immortality Edge

“No guts, no glory. Without question, author Wayne Root is the most relentless person I have ever known. Which is why it’s no surprise that, in his fabulous new book The Power of Relentless he does such a great job of teaching the reader how to get whatever he or she wants out of life. No doubt about it, Wayne has chutzpah!”

—Robert Ringer, No. 1 New York Times bestselling author of Winning Through Intimidation and Looking Out for Number One

“The Power of Relentless should be required reading in every business school in America—you can literally feel Wayne Root’s passion, high-octane energy, and relentless spirit jump out of the pages of this book. I am left speechless!”

—Ronald L. Loveless, former assistant to the president of Walmart and former senior vice president and general manger of Sam’s Club
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“Never give in—never, never, never, never, in nothing great or small, large or petty, never give in except to convictions of honour and good sense. Never yield to force; never yield to the apparently overwhelming might of the enemy.”

—Sir Winston Churchill


Foreword

RELENTLESS. That is the only way to describe Wayne Root.

I have been Wayne’s friend, mentor, and business partner for over thirty years. As such I can take credit for some part of Wayne’s enormous success, as well as a few of his failures. But, his relentless, never-say-die attitude? No, that’s something he taught me!

I first met “Mr. Relentless” in 1983. Wayne had just graduated from Columbia University, where, as I’m sure many of you know, he was a classmate of future president Barack Obama (but that’s a whole ’nother story). My wife and I had recently sold our apparel company in San Francisco and moved to New York to run her Seventh Avenue design company. As a quick background, I’m a Nebraska farm boy with an MBA from Stanford who spent a career involved with twenty-some startup and turnaround companies—some successful, some I couldn’t save.

I’ve threatened for many years to write my own book titled The Care and Feeding of Genius for Fun and Profit. Wayne certainly qualifies as one of those special geniuses I’ve been fortunate to have met, mentored, and partnered with. Wayne’s genius is his ability to read people; envision and, more importantly, grasp opportunity; maintain an incredible level of energy and enthusiasm; have the courage to risk everything again and again on an idea; and his unrelenting willingness to do the hard work and yes, be RELENTLESS in his pursuit of extraordinary success.

You’re in the right place. Wayne isn’t Warren Buffett or Donald Trump. He’s not a billionaire mogul. But he has to be one of the most successful small businessmen in America and certainly THE most high-profile one.

Wayne is a one-man army running a self-created media empire. There’s not much for anyone who isn’t a billionaire to learn from billionaires. But there is much for everyone to learn from “Mr. Relentless.” Wayne has made countless miracles happen with just an idea, a game plan, and a faith that never allows him to give up or give in. It’s actually remarkable, bordering on miraculous.

At the time we met, Wayne was selling commercial real estate. In addition to some other high-end properties, he had a famous Manhattan nightclub for sale. For some unknown reason a mutual friend thought I might be interested in buying the nightclub and introduced us. Now, let me tell you, Nebraska farm boys who become Stanford MBAs do not buy nightclubs. It was so far out of my wheelhouse that when Wayne said he’d pick me up at 11:00 to see the club I responded (actual quote), “I didn’t know they were open in the day time.” Wayne of course meant 11:00 p.m., when the place just started getting going.

I might not have been interested in the nightclub, but from our first meeting I was definitely interested in Wayne as an entrepreneur. Here was a young man from the Bronx borderline, a blue collar S.O.B. (son of a butcher) turned Ivy League whiz kid, whose upbringing was totally different from mine. I was fascinated. At the time we met he was wearing Armani suits, driving an exotic sports car, living on the Upper East Side of Manhattan, and dating Wilhelmina models; and he was a bundle of unharnessed energy. From my perspective it looked like his life was already pretty darn good. Even then, Wayne had great ambition, vision, and chutzpah (he aimed for the sky). But Wayne was smart enough to know how little he actually knew, and how much more he had to learn to get where he wanted to go. He was hungry. Actually STARVING!

One night we were having dinner at a Chinese restaurant in Manhattan after looking at real estate. Wayne looked across the table and confessed, “Doug, I know you’re from a tiny, one-horse, no-stoplight Nebraska farm town. You’ve clearly done well for yourself. Well, I’m an S.O.B. (son of a butcher) struggling to achieve some mighty big goals. I need your help to move to the next level. I think meeting you was fate. What advice do you have that can help me become a real success?”

I hesitated for a minute, considering “Do I really want to commit myself to this?” before telling him, “Wayne, one of the things I have learned is that the way you turn dreams into reality is to have a plan. So, dream with me. What would you love to do with your life?”

“That’s easy,” he quickly responded. “I love sports and have a gift for betting on sporting events and beating the odds. I also have a gift for gab and was born to be on television. I should be my generation’s ‘Jimmy The Greek.’ The Greek is getting old and will retire soon, someone will replace him . . . why not me?” (Note: At the time Jimmy “The Greek” Snyder was a big name in television and the most famous Vegas oddsmaker in the world.) But Wayne didn’t stop there. “After I become a media star and ‘The King of Vegas’ I want to go into politics.”

I’ll admit my jaw dropped a little. First, if guys with my background don’t buy nightclubs, we also don’t tend to dream about becoming media celebrities and Vegas oddsmakers either. And then, there was an idea I had never heard of, mixing gambling and politics. This kid’s dream was crazy. But I’d come this far, and if that was this brash young man’s dream, then my job was to help him make it come true. And, as I had just told him, step one is a plan. As in all great entrepreneurial stories, we sketched out that plan on the back of a napkin right there in that Chinese restaurant.

My first son had just been born, and I was taking the year off playing “Mr. Mom.” The plan we came up with was that we would write a press release and blast it out to get the media’s attention. I told Wayne about the movie The Hustler (starring Jackie Gleason and Paul Newman), where a young upstart pool shark wants to challenge and beat the “old guy.” We decided to use a similar pitch, “Wayne Root challenges Jimmy ‘The Greek’ to a duel for $1 million.” Of course Wayne didn’t have $1 million. But that never stopped (or slowed) Wayne.

We drafted a press release and sent it to two hundred newspapers, radio, and TV stations with me listed as Wayne’s agent and contact. Actually, I should say I helped draft the news release, and Wayne did all the work of finding the addresses and sending it out. I wrote the “newsy” part of the press release. Wayne wrote the part with the brash challenge.

As a quick aside, over the years, as a person known to be an entrepreneur and willing mentor, I’ve gladly met with dozens of people looking to start their own business. They invariably come “seeking advice.” Unfortunately, what they are really seeking is someone to do the work for them. That wasn’t Wayne . . . not by a long shot. What has made Wayne so wonderful to mentor and partner with over the years is that a few days after asking my advice, he’d always come back with “Ok, I did all that, now what?” He absorbed ideas and wisdom like a sponge and always wanted more.

I must admit I gave our plan little chance for success and was not surprised when we got exactly ZERO responses.

“Ok, what do I do now?” Wayne asked. “Send out another two hundred,” I responded. When that second two hundred had the same result, I mentally gave up. But not “Mr. Relentless.” He sent out another several hundred . . . and then sent a slightly revised press release to another several hundred . . . and another several hundred.

The result? We got one yes. A small newspaper ran a story about Wayne’s challenge. I thought to myself, “So what? What do we do with this small story?” Wayne saw the bigger picture. Even then he understood that once a door is opened a crack, you’ve got to bang the door down. He made a copy of that one insignificant story and sent it out to hundreds of media—again. Once again we got one yes, one single response. Actually I should write that yes as “YES!” because it was the most important yes of Wayne’s young life. In baseball 1 for 400 gets you sent to the minors, or retired forever. But to “Mr. Relentless” this was a victory. And Wayne was right!

This one single call changed Wayne’s life (as well as my own). The call was from Vic Ziegler, Sports Editor of the New York Daily News, at the time the most-read newspaper in America. Vic said he liked Wayne’s challenge and wanted to interview Wayne. Two weeks later a full-page story appeared in the New York Daily News, read by millions of New Yorkers, with the headline: “The Kid Wants The Greek.” It branded Wayne as a Wild West gunslinger with brass balls in the media capital of the world.

Soon, the media came calling from all over America. They even interviewed “Jimmy The Greek.” The Greek’s quote: “You tell Wayne Root that in every city, town, and village in America there are a thousand guys who want to be Jimmy The Greek. Get in line.”

From there it was history. Four years later Wayne, without ever having been in front of a TV camera (but with an incredible manager) got hired as a sports anchor on Financial News Network, now CNBC. He was a star from the moment he sat in front of the camera. The kid who had never been on television was quickly hosting five shows on national TV. FIVE. To my knowledge nothing like this has ever happened in TV history and probably never will again.

Now, I won’t tell you it was an easy journey. Wayne’s journey was so difficult few would have ever stayed committed. But then that’s why Wayne is special. Wayne’s power of RELENTLESS is what separates dreams from reality, dreamers from successes. Few understand that a relentless mindset is the secret to success.

As Wayne’s manager at the time, I can attest to the fact that he received more rejections and outright “NOs” than any man should ever be forced to suffer in a lifetime—literally thousands of rejections. Were all the rejections hard to hear? Absolutely! But did they stop Wayne? Not a chance. They actually inspired him. The man is . . . well, he’s relentless.

One of those wonderful twists and turns in life happened when, during his second week at FNN, Wayne was called into his boss’s office and asked to co-host a new show. His co-host? Jimmy “The Greek” Snyder. Wayne’s commitment, faith, and relentless, never-say-die attitude had moved him to “the head of the line.” Soon Wayne had a book deal, a magazine column, and a radio show and was interviewing the biggest stars in sports, from famous NFL owners Jerry Jones of the Dallas Cowboys and Al Davis of the Raiders, to managers and coaches like Bill Walsh of the San Francisco 49ers and Tommy Lasorda of the Dodgers, to star athletes like Joe Montana, Brian “The Boz” Bosworth, Magic Johnson, Larry Bird, and Steve Garvey, to Olympic champions Mark Spitz, Janet Evans, and Bruce Jenner.

Wayne left FNN when he leveraged his position as Network Oddsmaker and NFL analyst into the world’s greatest job as a professional sports handicapper. It earned him a mansion overlooking the Pacific Ocean in Malibu, California. For a decade Wayne’s job, on Tuesdays during the seventeen weeks of football season, was to drive down the hill from his Malibu mansion to LAX airport, catch a flight to Las Vegas, be picked up by a limo and dropped off at a suite at the Rio Resort, film a TV show the next day, fly home, and tell his wife, “Honey, don’t bother me, I have to watch football, it’s my job.”

Eventually Wayne even wound up being awarded a 180-pound granite star on the Las Vegas Walk of Stars, as one of only sixty legends so honored in the history of Las Vegas. The day it was installed was named “Wayne Root Day” in the state of Nevada, with the Governor introducing Wayne at the ceremony. This “Power of RELENTLESS!” thing is pretty amazing!

Every guy in America would have given his left arm for Wayne’s life. But for Wayne . . . it wasn’t enough.

During that time, I was off running multiple companies, living my life, and raising my family. But we stayed in touch weekly, and often daily, sharing experiences and advice. Wayne is godfather to my sons. One day in 1995, Wayne called, told me he had been thinking about his life, thought he had more to offer than just picking sports winners, and decided he wanted to be a motivational speaker like Tony Robbins. I told him that plan was easy: “Write the book.”

A month later he came to me with the draft of the book. Yes, I said one month later. Just like that.

When I asked Wayne how he had the energy to knock out a book in such a short time he replied:

“Doug, when I set my mind to it, there is nothing I can’t accomplish. You know I don’t smoke or drink, have never touched a drug, eat healthy, and take mega-vitamins. I’m a fitness fanatic, pray, and meditate. When the pressure is on or things are going badly, most people turn to negative addictions: drinking, smoking, drugs, unhealthy food, overeating. Not me. I just become more and more addicted to those positive, healthy habits that I know are good for my mind, body, spirit, and soul. I am relentless about my positive habits.”

Wayne calls them “Positive Addictions,” and if there is one thing you simply must learn from this book, it is how to integrate Wayne’s “Positive Addictions” into your personal life.

By the way, you’re about to read Wayne’s tenth book! The guy is . . . well, he’s RELENTLESS!

A few years later Wayne started pursuing me to join him in starting a new company, similar to the one he was working for in the sports-handicapping industry.

“I’m making a lot of money,” he said. “But the company’s owner is making a heck of a lot more and he is in control of my life. I understand the media and how to attract millions of customers to buy my advice, you know how to run a company . . . let’s start and build a business together.”

I had just had a start-up that I tried to help get off the ground fail and was involved with saving another one. I told him, “Wayne, start-ups are just too hard. I’ve only got the time and energy to do one more before I retire and it’s going to be internet-related because that’s where they’re passing the bowl of cherries on Wall Street.”

For the next couple of years Wayne kept after me . . . relentlessly! I kept saying no. But for Wayne, “no” is just the start of a negotiation. Finally I gave in and we launched a sports-handicapping business in Las Vegas producing television and radio shows and operating a one-hundred-employee call center.

Over the next ten years, in addition to Wayne, who was always the star, we had a stable of well-known sports luminaries and NFL superstars as handicappers, including Hall of Famer John Riggins, New York Giants Super Bowl champion Phil McConkey, Hall of Famer Dan Hampton, and Hall of Famer Randy White, along with two-time AFC coach of the year Ron Meyer. After a ten-year run it was time for me to retire and play golf, so we sold the company to a publicly traded British firm. Wayne will tell you the details of that story. It’s amazing. A testament to the power of RELENTLESS!

I must admit I was not surprised when Wayne told me in 2008 that he wanted to run for the presidential nomination of the Libertarian Party. I was well aware that even with all his other endeavors, politics had always been his passion and first love. A lifelong Reagan conservative, Wayne had recently turned to the Libertarian Party, telling me he had not left the Republican Party, but rather “the party left me.” Now he wanted to be on their presidential ticket. Crazy, right? Impossible, right? Delusional, right? Not with “Mr. Relentless.” No dream is too big when it’s Wayne you’re talking about. Anything is possible.

As with everything he does, Wayne went after his goal relentlessly. Even though he laid considerable groundwork, including traveling the country meeting Libertarian leaders and delegates in every state, it became clear that as a “newly minted” Libertarian he was fighting an uphill battle. Wayne was competing with a United States senator, a congressman, and lifelong activists, leaders, and legendary authors from within the party. Every expert said he had no chance at the convention. But Wayne moves mountains, relentlessly. With his normal never-say-die attitude and never-ending enthusiasm Wayne beat out a veteran U.S. senator, almost beat a four-term congressman who led the impeachment of President Bill Clinton, and was voted by the delegates, whom he’d won over by now, as the vice presidential nominee. Crazy, right?

I’d met this young man some twenty-five years before and had told him “dreams become goals with a plan.” Now he was on a presidential ticket, just as he had aimed for. Why? Because he was relentless in pursuing his dream. I couldn’t have been more proud when the next morning I watched him on Fox News discussing his plans for saving the U.S. economy. All I could think was, “WOW. There’s Mr. Relentless.”

Later that night in Wayne’s campaign suite, after countless television interviews, we were reviewing the events of the day. Wayne commented to me, “I know we have little chance to actually win the election, but what if we do?”

“That’s easy,” I replied. “I’m Ambassador to France. And you’re in deep trouble.” Wayne smiled that Wayne Root smile. It’s a smile that makes you think anything is possible.

Now, from “Mr. Relentless” himself, Wayne Allyn Root, a man who has taken himself from humble beginnings as a blue-collar S.O.B. (son of a butcher) to a well-respected businessman, vice presidential candidate, political pundit, bestselling author, and national media personality, you are about to have the great pleasure of reading “The Power of RELENTLESS!”

In it you will also learn how to apply Wayne’s “Positive Addictions” to your life so you too have the energy and mindset to make all your crazy, impossible dreams come true! Trust me, you are in the right place. Opportunity is knocking, all you need to do is let it in.

Sit back, buckle up, and hang on. You are about to take one hell of a ride.

Douglas R. Miller

Texas, U.S.A.

Spring 2015


Introduction

Think and Grow Relentless
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“Everyone has a plan, until they get punched in the face.”

—Mike Tyson

I wrote this book as “Part Deux” to follow what I consider to be three of the greatest books on success and wealth ever created: Think and Grow Rich, The Power of Positive Thinking, and The Secret. These three books changed and improved countless lives. Including mine.

The takeaway from all three is that you have to master your mind to become successful and attract the things you want in life. In the forward to Think and Grow Rich, Clement Stone, a billionaire business mogul of his day, promises that changing your thinking will lead to miracles. I agree wholeheartedly. How sad and tragic that the magic of positive thinking is not taught in every school and college in the world.

But . . .

I’m going to let you in on a priceless secret. Positive thinking alone is only part of the equation. While it provides a solid foundation, positive thinking doesn’t guarantee success. As with building a home, a solid foundation only guarantees a good start.

Positive thinking is similar to owning a good website. Today, practically every business needs a website. But just having a website, even a great one, doesn’t guarantee success. Of course, that’s not what people in the website development business tell you. They run advertisements that say, “without a website, you are up the creek without a paddle.” Well, they are correct. Without a website you are practically guaranteed to fail. A great website at least gives you a “fighting chance.” But having a great website doesn’t guarantee success.

Why? Because having a great website doesn’t guarantee anyone will see your site. You can have the greatest website in the world, with no traffic! I personally know many business owners with exceptional, awe-inspiring, state-of-the-art websites . . . and no customers. They are shocked. They thought having a great-looking website would guarantee success. It doesn’t.

The positive thinking philosophy found in Think and Grow Rich and The Power of Positive Thinking and the positive affirmations found in The Secret leave you in the same situation as the person with the beautiful website and no traffic. They provide a fantastic foundation. Positive thinking is certainly crucial to your success. Actually it’s almost impossible to succeed without that first step. But all by itself, it will leave you a long way from achieving success.

Why is that? It’s because we all live in the “real world.” And, the real world is filled with roadblocks, setbacks, rejection, failure, critics, naysayers, and negativity. We all get pounded by negativity every day. The missing ingredient to overcoming these real-world obstacles is the secret contained in The Power of RELENTLESS.

Like it or not, the real world is brutal. Bad things happen in the real world . . . every day. Bad things often happen every hour of every day. And, unfortunately, bad things happen to good people like you. And, these bad things can conspire to erode your belief . . . your faith . . . the very foundations of your positive thinking.

Plus, when bad things invariably happen, positive thinking not only falls short, it often backfires. People read these books and start to believe that if they simply think positive . . . and talk positive . . . and see positive things happening to them . . . the results will automatically be positive. With all this positive thinking they come to believe they are “bullet-proof.” But they are wrong. That’s not how life works.

That kind of thinking is dangerous, destructive, and demoralizing when the inevitable happens . . . and it always happens. I see it every day with my coaching clients, with attendees at my speeches and events, and with business associates and friends. They spend months thinking positive, chanting positive affirmations, and visualizing positive images . . . and then real life intrudes. Life, or fate, or coincidence (or whomever or whatever you want to blame) throws a monkey wrench into their best-laid plans.

Former heavyweight boxing champion Mike Tyson said it best:

“Everyone has a plan, until they get punched in the face.”

Bravo, Mike. The real secret of success is how you respond to that punch. The Power of RELENTLESS was written as the answer to what you do after you get punched in the face.

Life is like a boxing match. You think your “positive thinking” makes you untouchable, invincible, unbeatable. Then, life comes along and punches you in the face . . . hard. Suddenly you are in shock. You’re stunned. Because you realize in that instant that you aren’t bulletproof. You are completely unprepared when the “NOs” come raining down on you.

I can hear you thinking inside your head, “This can’t be happening to me? I’m invincible.” Now you’re flustered, dejected, frightened, and depressed. Confidence in your “positive thinking system” is shaken to the core. Your foundation is cracked.

But wait. It gets worse. Life has a way of kicking you when you’re down. Now the negativity starts coming in waves (just like punches). What happens when you’re at your weakest and you hear “NO” several times in the same day? What happens when people you thought would be impressed by your resume won’t even return your call? What happens when people you thought might hire you are instead snickering at you? What happens when people you thought had your best interests at heart instead betray you? What now?

Won’t your confidence melt away? Won’t your positive thoughts turn to panic? That’s the weakness of positive thinking alone. It’s like a boxer with a good right hook . . . and nothing else. That boxer will soon find himself lying on the canvas thinking, “What the heck just happened?”

Positive thinking, positive affirmations, and visualizations are a good start. You just need to have a plan in place for when (not “if”) you get punched in the face. Trust me, you will get punched in the face. You need to put your positive mindset together with the other half of the equation, The Power of RELENTLESS.

The Power of RELENTLESS is the real secret to applying positive thinking in the real world. Relentless is expecting the best, but being 100 percent prepared for the worst (which is what always happens in the real world).

How you react to the worst . . . how you perform under withering fire . . . your creativity under fire . . . your ability to stay positive and enthusiastic under fire . . . your ability to run over, under, or through massive roadblocks . . . your ability to turn lemons to lemonade . . . your relentlessness in the face of a withering flurry of punches in the face . . . that is what will determine your level of success.

At moments of challenge and adversity, most people, especially those who trust that everything will be fine with “positive thinking,” pack up their bags, retreat, or quit. They fold like a cheap suit. And after that, they are never the same again.

It’s like learning that a person you trust has lied to you. You will never fully trust them again. After the “positive thinking” true-believers fail and quit, they develop a negative attitude. They become more negative and cynical than the people who never believed in positive thinking in the first place. Once they stop believing in their dreams, it’s game over.

That’s precisely why The Power of RELENTLESS is the real secret of success. It’s the missing link in the success equation. It’s the second half of a powerful one-two punch. It’s the knockout blow.

The Power of RELENTLESS completes the picture. It produces synergy. It’s the 2+2=150 math model. Positive thinking is an important ingredient, but you can only succeed with both positive thinking and The Power of RELENTLESS.

This book will show you how to deal with adversity . . . with challenge . . . with rejection . . . with negativity . . . with the painful punches coming your way. This book is like a boxing coach that will teach you how to counterpunch like a champion. How to respond to the perfect punch with a knockout punch!

This book will show you how to deal with all the negative people trying to smash you in the face and ruin your perfectly laid plans. The Power of RELENTLESS is the perfect solution for what you do when you get punched in the face! You’ve got to punch back . . . hard.

This book completes Think and Grow Rich, The Power of Positive Thinking, and The Secret.

This book will change millions of lives by teaching the second step everyone else leaves out—the step that deals with the real world. This is the “secret sauce” of the success formula. The whole enchilada.

Without The Power of RELENTLESS, all the positive thinking, dreaming, affirming, visualizing, and chanting in the world won’t close the deal. Those three fabulous books are all-time greats. But this book answers the question, “After I develop the perfect positive attitude, then what?” The answer is, you’d better get ready to fight.

This book shows you how to smash back and win.

You’re about to learn how to fight like a cornered wolverine . . . how to take action . . . how to always play on offense—by always keeping your pedal to the metal . . . how to become a gunslinger and riverboat gambler . . . how to relentlessly pursue your dreams . . . how to live each day with an enthusiasm unknown to mankind.

What you are about to read is like the perfect marriage of Mike Tyson, Mother Teresa and Napoleon Hill!

Regardless of where you are in life, The Power of RELENTLESS will provide you with the tools, energy, enthusiasm, confidence and positive mindset to make the right decision and take the right action. It is that action that will change your life and turn your wildest dreams into reality.

Relentless people move mountains. Relentless people make the impossible, possible. Relentless people achieve miracles. Relentless people are ready for any challenge. Relentless people don’t panic, retreat, or fold when smashed in the face. They expect it and are ready to counteract it with a remarkable plan that smashes right back . . . except harder! Relentless people are always looking for the knockout shot that makes them the champion.

Yes, it all starts with “The Power of Positive Thinking” . . . your ability to “Think and Grow Rich” . . . and, of course, “The Secret.” But a happy ending requires The Power of RELENTLESS!

In the end, that’s the real secret.

But as they say in the TV infomercial business . . .

Wait, there’s more!

The Power of Relentless is only made possible by first mastering your inner self. Because before you can master anyone or anything else, you first have to master yourself. That’s why I’ve added a special section to this book—with a proven program called “Positive Addictions.”

It is important for you to know up front that this book isn’t just “theory” or “philosophy.” It’s a proven real-world instructional manual. I’m about to empower you with a remarkable, easy-to-follow, step-by-step plan to harness and engage The Power of RELENTLESS.

I hope you ate your Wheaties this morning. Lock your seat belt. You’re about to start the ride of your life.


The 1st Principle of RELENTLESS: Relentless HEART

[image: ]

“When you are going through hell, keep on going. Never, never, never give up.”

—Winston Churchill

I don’t have to look far for my perfect model of RELENTLESS. Let me tell you a remarkable, magical, extraordinary story that literally defines relentless—the story of the last hours of Stella Root’s story is the perfect illustration of Relentless Principle #1: Relentless HEART.

All success, all progress, all the miracles in this world are based on heart, on spirit, on will, on never giving up or giving in—on being RELENTLESS in pursuit of what you love.

My mother and father, Stella and David Root, died of cancer twenty-eight days apart in 1992, the toughest year of my life. I spoke at my father’s funeral in New York and flew back to my home in Malibu, California, only to get a call a few days later from my sister telling me that our mom had gone into a tailspin after the funeral. Only days later, she was gone. But it was the remarkable last hours of Stella Root’s life that I will remember and cherish forever. They drive me to new levels of RELENTLESS in every aspect of my life.

I’ll never forget the call I got from my mother’s doctor. “Wayne, I’m sorry to tell you this, but your mom is gone. Her brain no longer has activity, so we’re disconnecting life support. Please don’t rush home. She’s gone. You’ve had enough tragedy in your family for one month. You have a wife and new baby on the way that depends on you. So please listen carefully to me . . . be careful, take care of yourself, breathe deep, and don’t rush home. She’s gone. So there’s no reason to rush home. Doctor’s orders. Got it?”

That was the phone message I received from my mother’s doctor on the last day of her life. Then he handed the phone to my sister (who whispered because she was afraid the doctor would hear what she had to say and she’d sound foolish), “Wayne . . . ignore the doctor. Rush home. You and I both know Mom won’t die until you get here. Rush home!”

I rushed to the airport and caught the red-eye flight that night out of Los Angeles to New York. The flight left late. It taxied on the runway forever. I ordered a car to pick me up at JFK airport to rush me to the hospital in Westchester County. But the car was caught in traffic and arrived late. Everything that could go wrong, did. By the time I walked into my mother’s hospital room it had been twelve hours since I got that terrible phone call; twelve hours since life support had been disconnected; twelve hours since that doctor had said, “Don’t rush home, your mom is gone.”

Yet when I ran through the door to her room, I heard the most beautiful sound:

Beep . . . beep . . . beep . . . beep . . .

It was her heart monitor beeping. Despite being disconnected from life support, her heart was still beating. My sister had sat by her bedside all night saying, “Mom, hang on, Wayne is on the way. Don’t die, Wayne is on the way.” Medical science may have determined that her brain was dead, but that beeping heart monitor told another story. She had lived through the night on sheer willpower.

Some might call it a miracle. I simply call it The Power of RELENTLESS.

I hugged my mom and grabbed her hand. I kissed her cheek. I couldn’t stop crying. I said, “Mom, I love you. Thank you for waiting for me. I know how hard that was. But I made it . . . and you made it. I’ll always remember what you did for me. You sure showed those doctors. With all their fancy degrees, they didn’t know you like my sister, Lori, and I know you. We knew you’d hang on to say goodbye. I love you . . . but now it’s time to go. You deserve a rest. Heaven is waiting. It’s time to go. Your children, both of them, give you permission to let go.”

And within seconds, her heart monitor went beep . . . beeeep . . . beeeeeeep . . . beeeeeeeeeeep . . . flatline. And she was gone.

Medical science may have considered her brain dead, but somehow, some way, my mother had understood what was being said. She had heard my sister’s pleas to hang on all night long. If her brain was dead, how did she know to hang on all night long? How did she will herself to live all the way until the next morning? How did she know that her son Wayne was on the way? If her brain was dead, how did she hear me say that it was time to let go? Why did her heart monitor stop within seconds of my giving her permission to let go?

My mother may not have had any brainpower left, but she had willpower. She had heart. And that’s the most important thing in the world—no matter what your goal.

My mother defined RELENTLESS. She beat cancer for six long years, coming back a dozen times, unwilling to leave my father alone. She beat the odds because she had a huge heart. She had spirit and relentless willpower. In those last hours of life, she refused to lose faith, to give up, to give in—even though medical science and the best cancer doctors had declared her “brain dead.”

Stella Root defined relentless in those last hours of her life. She wasn’t going to die without saying goodbye to her only son, her baby boy Wayne.

WILLPOWER TRUMPS BRAINPOWER

Stella Root proved that heart is what matters in life. Heart is more important than the diagnosis of experts, or doctors, or scientists, or science itself. Hard facts don’t matter when heart is involved. Heart is what makes miracles happen. Heart makes the impossible, possible. My mom’s story proves that if your heart is big enough, it doesn’t even matter if your brain is dead. That’s The Power of RELENTLESS.

Being smart is a good thing in business. Being educated is a good thing. Connections are a good thing. But they are not the most important things. Willpower trumps brainpower. Heart is the intangible that’s impossible to replace. Heart is the game-changer. Heart is that special ingredient that brings it all together to win Super Bowls, and World Series, and political elections . . . and the biggest business deals of your life. Heart is what determines champions. Heart is the thing that separates winners from losers on life’s battlefield. Heart separates the doer from the follower, the business owner from the employee. Heart, as the younger generation might say, is the bomb.
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