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PRAISE FOR


YIELD OF DREAMS & CHARLIE EPSTEIN







“I am a superfan of Charlie Epstein. And as a superfan I’m here to tell you to watch Yield of Dreams. Charlie, with his incredible gift of acting and financial wizardry, shows you how to connect your purpose and passion to light you on fire so you can go make a dent in the universe. If you haven’t watched Yield of Dreams, it’s time to give yourself that gift. It is spectacular.”


—Peter Diamandis


Founder and Executive Chairman of the XPrize Foundation, Singularity University, Abundance 360, and Author


“Yield of Dreams is engaging from the moment it begins to the very end. You’re brought on an incredible emotional rollercoaster that will change the way you think about money. You’ll walk away with strategies you can implement right away that you know are going to make your life better. You can’t walk away unaffected.”


—Mike Koenigs


Serial Entrepreneur, 13-Time #1 Bestselling Author, Speaker


“Charlie’s financial advice, comedic timing, and stage presence are all brilliant. He went all out in making this a masterclass on how to achieve any dream you have. I was truly inspired by the show and learned a ton. I can’t wait for everyone I know to see this show because it will help you think so differently about what making money is all about.”


—Nick Nanton


Emmy Award–Winning Documentary Director


“You’re going to laugh your head off and have a damn good time. People you show it to will think a lot better of you after the show. You’ll see humor in a negative situation!”


—Dan Sullivan


Founder and President of The Strategic Coach Inc. A visionary, an innovator, and a gifted conceptual thinker


“This will change your life! I was blown away not just from Charlie’s performance... this is funny, entertaining, and educational.”


—Ron Bradley


Founder and CEO of Auxani Advisors


“Who would have thought that a person could make investing, money management, and retirement not only entertaining but funny? And I do know funny because I actually won an Olivier for best new comedy a few years ago.”


—Alan Shorr


Tony Award–Winning Broadway Producer


“Charlie helps you think about the mindsets and what you truly want so that you live the life you’ve always dreamed about and deserve. I got a ton of practical value, and you will too.”


—Howard Getson


CEO of Capitalogix


“This isn’t like any other self-development program. Charlie shows you how to empower yourself to get what you want right now. It could be lifechanging for you. I know it is for me!”


—Dr. Mark Young


Host of Blunt Force Truth Podcast, Founder of Jekyll+Hyde Labs


“Managing your money to meet financial needs today and far into the future is complex. It can also be incredibly boring! Cue Charlie Epstein. A former comedian, tenured financial advisor, and self-made multi-millionaire, Charlie Epstein’s Yield of Dreams is the most practical and entertaining financial book I’ve ever read.”


—Adam Witty


Founder & CEO, Forbes Books
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This book is dedicated to the lasting memory of The Founders: My father Bob “The Entrepreneur” Epstein and my mother Peg “The Entertainer” Burtaine.


My father never drank. My mother was all the drink he ever needed.
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FOREWORD


I’m Mike Koenigs. I’m here to introduce you to a brilliant and unique ride into the world of finance and dreams: Yield of Dreams. The magician behind this captivating journey is my good friend, Charlie Epstein.


I met Charlie at a Peter Diamandis event and got to experience firsthand his magnetic personality. The man is a confluence of comedian, actor, performer, and most surprisingly, a financial guru. It’s a mix of pure magic.


Let’s backtrack a bit. When Charlie first introduced himself as a financial advisor, I felt the urge to bolt. I mean, in my experience, most financial advisors rank somewhere between “watching paint dry” and “counting grains of sand on a beach” on the excitement scale. You know, kind of like watching two pieces of chalk make sweet love on a picnic table or the thrilling saga of two slices of moldy white bread.


But then, Charlie happened. He was funny in a way that made you hold your sides, honest to a fault, and steeped in the real-life experience that only added to his wisdom. He’s a dynamo of talent and charisma rolled into a bolt of energy that lights up a room. Most importantly, he is one of the most abundance-minded people I’ve ever met. He always operates from the point of view that there is more for everyone. He’s a 10- and 100-times multiplier who lives to serve (and entertain).


After I got to know Charlie and saw the potential of combining comedy, education, and money, I gave him an offer he couldn’t refuse: an opportunity to create his own TV show or a one-man comedy play to teach everything he knows about money, rolled up with all of his unique superpowers. Charlie had a dream, a vision to blend finance and comedy.


At first, I had to put together an all-star team that could make that happen.


Fortunately, I had a secret weapon, a young videographer turned comedian who used to work with me. This guy had honed his comedy skills at the Comedy Store in La Jolla and eventually left my team to make it big in comedy. He had connections, knew the right people: the A-listers, successful writers, and standup comedians who had written for TV. They were the team we needed to breathe life into Charlie’s dream, turning it into a real play, then a TV show, and eventually, a full-blown movie and documentary.


Soon, I had “the Team.” Charlie, my incredibly intelligent integrator, Marissa, me, and three comedians. And we were all in my sunny condo in La Jolla, California, sitting across the street from the Pacific Ocean, about to turn that vision into reality. The mission was ambitious—forty-eight hours to spin Charlie’s ideas into a masterpiece. Or at least a first draft that didn’t suck.


We worked like mad to pack in as much of Charlie’s life into this creation. There were stories of everyday folks who, under Charlie’s guidance, had transformed their hard-earned money into well-protected, meaningful investments that give them financial freedom and peace of mind. And then there were the touching stories of his family, his rock-solid foundation. Especially his mom, who had always stood by him, encouraging him every step of the way on his crazy, audacious dream chase. Often with a tall martini (or three) in her hand.


But let’s get one thing clear, Charlie’s world isn’t some fantastical land filled with unreachable fantasies. It’s a world where dreams take shape and fly. It’s a world where you find a friend who’s there to guide you, step by step, through the labyrinth of finance, helping you to make your dreams come true. And a world of financial freedom and peace of mind.


If life gives you a chance to work with Charlie, grab it, seize it, and clutch onto it with both hands. Like now. Now now.


So, strap in and get ready for a journey unlike any other. It’s going to be wild, hilarious, touching, and real. It will be a ride through the brilliant mind of Charlie Epstein and his dream world that will change not only your world, but your relationship with your significant other, your kids, and the people who matter most. Welcome to Yield of Dreams.
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STAIRWAY TO “HEAVEN”


Every life has turning points. Those defining moments that divide your life into a “before” and an “after.” Those personal 9/11s.


Mine came in the form of a phone call.


“Charlie, it’s Marie.” Marie Case is one of my oldest continuous, trusted friends. She and I have “traveled many miles together” over the years, let’s just say.


“You need to come to my house,” Marie said.


“Okay. When?”


“Like, now. ASAP!”


Marie lived in Austin, Texas. I lived in Somers, Connecticut. This wasn’t a matter of hopping in my car and dropping by her house for tea. Still, Marie was like those old E. F. Hutton commercials to me: when she talked, I listened.


“Why do I need to come to Texas?”


“Because Swami is coming.”


“Tell me you didn’t just use the word ‘swami’ in a sentence with a straight face.”


“I did.”


“And who is this Swami I should drop everything to come see?”


“Swami Kaleshwar. He’s one of the greatest gurus in India.” Cue sitar music.


“And … ?” I said.


“And … he can ease your pain.”


Oh … That.


I immediately booked a flight on the Friday red-eye to Austin. Given the pain I was in, I would have walked there if I needed to—that’s how desperate I was.


You’re probably thinking what I was thinking. Why would someone in his right mind jump on a plane at a moment’s notice and fly two thousand miles to meet some Indian guru who allows himself to be referred to as Swami?


Well—assuming I was in my right mind—there are two things you need to understand. First, Marie is one of those friends where if she calls and says, “You need to be here,” you don’t say, “Sorry, this isn’t a good time for me.” You jump on that plane! I’ve known Marie for forty-one years at this writing. She is the kind of friend who knows you better than you do. Who calls you “a brother on life’s transformational road.” Whom you can count on to always have your back and whose integrity and intentions are beyond questioning.


And who counts on you to be the same for her.


So yeah, I wasn’t about to tell her I needed to stay home and catch the latest episode of That ’70s Show.


The second thing you need to understand is the pain I was in. Oh God, the pain. I was at the lowest point of my life—deep in fear, deep in scarcity mentality, out of control, and smack dab in the middle of the most acrimonious divorce I’ve ever borne witness to. I’d been grilled on the witness stand for six hours by my soon-to-be-ex’s thousand-dollar-an-hour shark lawyer who was gunning to take everything from me, everything I had worked so hard to create up to that point in my life. I was depressed, dejected, and feeling like I’d lost control of my life. My legal bills were rising in real time, and every time I turned around, I was looking at another notice demanding more financial information, more depositions, more court time. I was burning through my savings and investments; trying to navigate a foreign land of courts, judges, lawyers, and GALs; and feeling like I was Kevin Costner trapped in that movie No Way Out.


On a daily basis, my wife would call me and scream on the phone for literally hours. I’d put the phone down, walk away, cook an omelet, feed my two young children, do their laundry, vacuum, read my mail, exercise, and when I came back to the phone, she would still be screaming! I know—crazy, right? Did I say crazy?


Most days it was all I could do to get out of bed and go to work. I had a job that required a lot of focus and energy. I was a financial advisor to a very active clientele and was also leading financial workshops around the country as “The 401(k) Coach,” making over a million bucks a year doing it (most of which my wife’s lawyers were trying to get their mitts on). But it felt like I was living in a fugue state. I would get up in the morning in some strange hotel in some strange city, do my daily yoga and meditation, and then break out sobbing for thirty minutes. Then I’d drag myself into the shower, put on my suit of armor, and march into a hotel conference room filled with a hundred advisors waiting to learn my “secret-sauce shortcuts” for success. Ha. My assistant, Marie Forest, would look at me with a knowing smile, hand me my Starbucks grande “bone-dry” coconut cappuccino, and say, “You ready to go?”


And I would smile, grab the microphone, and say, “Show time!” And off I’d go.


Those coaching workshops were my solace, the place I could recover myself.


For the rest of the time, it was as if I were on an amusement park ride that was spinning out of control, and every day I was waiting for the whole thing to rip apart and send me flying into orbit, far out into the universe where no one could find me … and depose me!


That was the state of my life as I arrived at Marie’s place on Lake Travis in Austin, Texas—a three-story house that looked like a castle tower—at 1:30 a.m. on a Saturday morning. I crawled into the bed in the guest room of her boathouse on the lake and let the sound of the waves lull me to sleep.


A few hours later, I stumbled my way to the main house, passing a line of people waiting to get into Marie’s castle. Curious, I thought. The line stretched down her driveway and all the way down her street. Huh?


Entering the kitchen around eight o’clock, still groggy from my flight, I said to Marie, “What the hell’s going on here? Who are all these people in line?”


“It’s been going on like this for two days,” she said.


“What’s been going on for two days?”


“They’ve all come to see Swami.”


“Why?”


“To ease their pain.”


Marie then informed me that “Swami” would see me at eleven o’clock and handed me a pad of paper and a pen. “Go write down what you want to ask him for. Go, go, go.”


I left the castle, silently returned to the boathouse, and sat at the edge of the lake, my bare feet dangling in the water. For two hours I struggled to write down what I wanted. Now, you need to understand that over the previous fifteen years I had become a master at writing down my dreams, goals, and aspirations—and proceeding to achieve them. I’d taught this skill to hundreds of financial clients and to the thousands of financial advisors I was coaching. I was a Master of Goals, a Master of Visualization, a Master of Focused Intention.


But at this pivotal moment in my life—with my heart and guts being ripped out of me in new ways on a daily basis—I was now a “Master of Messes,” and every desire I once thought important rang hollow.


Each time I would write down a new goal on the pad, I’d look at it blankly, ball up the paper, and toss it bobbing into the lake. (Environmentalists’ time to cringe.)


More success—nah, didn’t need that.


A bigger house—had that. Not for me.


A fancier car—not even close.


Travel the world—done that.


Get even with my ex—tempting, but no, not even that.


More money, more time, more freedom, more power—no, no, no, no.


None of that “earthly” stuff mattered to me anymore. I was broken, shattered, exhausted, beaten. I was Ali on the ropes, Foreman pounding away at my soft underbelly … “rope a dope,” and yes, dear reader, I was “the dope”!!!


After two hours of torn pages, coming up empty, my hand seemed to move on its own. It wrote one short, single-syllable word on the notepad. I looked at that word for a long time, letting it sink in, then folded up the paper, stuck it in my pocket, and walked back to “the castle.”


By the time I arrived back at the main house, the line of seekers had grown even longer; there must have been two hundred people waiting to see Swami. I stepped into the kitchen, and Marie instantly spotted me and said, “You’re next.”


Next for what? No time to answer that. Suddenly, I was being whisked past all the patient line-waiters—it wasn’t till months later that the significance of this “Disney-speed-pass, preferential treatment” would sink in—and shown to the stairs. “Go up to the third floor,” Marie told me, “through my office to the den.”


I pressed my hand against the folded paper in my pocket and started up the stairs. Part of me felt like I was walking “the green mile” to the chair on death row. Another part of me felt like I was stepping onto an alien craft that would ferry me away to another universe, never to return.


Both premonitions would turn out to be accurate, in a way. Something did die in me that day, something that needed to die, and a whole new dimension of life kicked into gear. A deep change occurred in me that day, a change that would forever alter the texture of my life, lead me to new discoveries and new adventures, spiritual serenity, and the writing of this book.


But I knew none of this as I robotically lifted one foot after the other on those fateful steps. All I knew was that I was in pain, that I was climbing the longest staircase of my life, and that I was about to have some kind of encounter with a weird little Indian guy I’d never heard of. I didn’t know why I was there. I didn’t know what to expect or how to act.


And I certainly didn’t think “Swami” could help me with the seemingly impossible goal I’d written down on that folded-up paper in my shirt pocket.


But up the castle steps I ascended, like a knight of old, wondering if the person I would meet at the top of the stairs would be a wizard, a sorcerer, or a court jester.


Step.


Step.


Step …
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INTRODUCTION


Hi. My name is Charlie Epstein, which, if you’re very clever, you’ve deduced from the book cover. This is the part of the book where the author—if their name isn’t Trump or Streep or LeBron—tries to convince readers they aren’t about to waste four hours of their valuable time by reading the pages to come. We like our authors to have book-worthy credentials, right? And short of being a household name, there are only a few acceptable credentials that qualify a person to author a book in the brave new publishing world of the twenty-first century: either you’ve murdered someone, you’ve got a PhD in something impressive sounding, you’ve scored three million likes on your Instagram page, or you’ve made a gajillion bucks in business.


I haven’t killed anyone … that I know of. Yet. I don’t have an advanced degree or an advanced Instagram following. But I have enjoyed success as an entrepreneur, financial advisor, entertainer, and author. So perhaps that gives me the “right” to ask for your time and cash.


As a financial advisor for over forty-two years, I have built my own successful registered investment advisory firm, Epstein Financial Services, which oversees a half billion assets in 401(k) plans and personal wealth management. I recently sold my practice to HUB International for eight figures and continue to run the company. I have built and sold a successful benefit company. I’ve been involved in starting a community bank, Nova Bank, in 2008, which we successfully sold, twice, to the delight of our shareholders. I’m known nationally as the 401(k) Coach, having coached and trained over ten thousand financial advisors. One of my dear friends, John Scott, a hugely successful 401(k) advisor, is fond of saying, “Charlie is the only person I know who can monetize air!” Oh, and I’ve authored three books on financial topics.


At my core I have embraced the French economist Jean-Baptiste Say’s definition of an entrepreneur, which is “one who shifts economic resources from a lower level of productivity to a higher level of productivity and yield.”1 I’m a strong proponent of creating value for my clients and customers. And myself.


BUT THERE’S ANOTHER SIDE OF ME


I’m also a bit of an oddball in the world of business, an alien. I have another whole persona—that of stage performer. I love the performing arts, and I’ve worked as a musician, a stand-up comic, and an actor. I’ve appeared in dozens of stage plays and have been in TV commercials and soaps. I was featured in a one-man show in which I played all seven roles. I played Pop in the Popular Mechanics video series. I have my Actors’ Equity union card. I’ve been trained in Shakespearean performance and the Meisner method of acting by some of the best teachers in the business.


All my life I’ve had my trains running on both these tracks. On track one I love business and finance. I have a natural talent for entrepreneurship that began with my successful lawn-mowing and comic book–trading businesses when I was a kid. I like making money, and I’m not afraid of it. I understand how money works and how it can be a liberating force in human life when we learn to harness its power. I understand, too, the crippling illusions people harbor about money and how these illusions create immense suffering.


On track two I love to light up a room as an entertainer. To me there is no better feeling of aliveness than to step in front of an audience, open your heart, and tap into the room’s energy to create a vibrant performance that awakens the human spirit in real time. Sandy Meisner said, “Acting is living truthfully in imaginary circumstances.” Done right, it demands a level of honesty, presence, and self-awareness unmatched by any other endeavor I know. When you’re standing alone on a spotlit stage, hundreds of eyes fixed on you, revealing a character’s authentic human emotions and struggles, with no place to hide, it is utterly exhilarating. The great Sir Laurence Olivier said it best when he said, “Look at me … Look at me … Look at me!”


As you can imagine, the world of theater and the world of finance do not always come together comfortably for tea and biscuits. For much of my life, I treated them as separate pursuits—like twin braids of a rope, connected in some way but still distinct. I’ll tell you some stories of those times, such as the period when I was working six days a week in Monmouth, Maine, as an actor for twenty-five dollars a week, then rushing back to western Massachusetts to put in an eighteen-hour day in my financial advising business so I could pay the bills. Reveling in the insanity of it all. Bending time.


In the back of my mind, I always yearned to find a way to bring my twin passions together in a more organic, holistic way.


PUTTING IT TOGETHER


When I became the 401(k) Coach in 2002 (which I’ll also tell you about later), I began to experiment with bringing my two separate worlds together. I would fly around the country, “performing” for rooms full of financial advisors. My presentation included a bit of character acting, a bit of stand-up. It was fun and rewarding. But it was only when I came to truly understand and accept my ministry in life—to “ease people’s pain and suffering about their relationship to money”—that I was able to develop the exciting project I’m currently working on. It’s called Yield of Dreams. It’s a one-man show that asks the questions, “What did you want to be when you grew up?” and “What happened to that promise you made to yourself as a child?”


Borrowing its theme from the movie Field of Dreams, the show creates its own genre, which I call “financial theater.” It’s an evening of entertainment—part stand-up, part stage play, part multimedia event—that makes people laugh while dispelling financial illusions that keep them locked in unfulfilling lives. I’m having a blast performing and developing it, and the show is pure me. I’ll tell you more about it as we go.


What I’ll tell you right now is this: there’s magic in doing what you were born to do. The reason I wrote this book is that I want you to taste that magic. I want you to discover your own Yield of Dreams. I want you to dare to use your greatest talents and passions in ways that only you can do. I want you to live each day with an “infectious, spirit-bound integrity for wonderment, joy, laughter, play, and discovery for discovery’s sake.” I believe we all have unique gifts—and unique combinations of gifts—that can serve the world. And I believe the world is hungry for us to bring these gifts forward. True fulfillment comes only from allowing ourselves to become a fully realized version of who we are. Now, more than ever, the world needs 100 percent of you—your wisdom, your grace, and your passion.


WHY DON’T WE DO THIS NATURALLY?


Why don’t more of us do this, then? Why don’t more of us actually live our dreams? Because we’ve been sold a myth. And we’ve swallowed it, hook, line, and sinker.


The myth I’m talking about is the myth of the dream deferred. It is a myth that financial advisors have been selling for years. People believe that if they diligently earn their paychecks and save their resources, they will one day attain the freedom to Do What They Love. In other words, if they put the money first, the dream will follow. But life rarely works out that way.


PUT THE LOVE FIRST


One thing I know—with every ray of consciousness beaming from every cell in my body—is that the opposite is true. You must do what you love now. Don’t defer your dreams till retirement. Unwrap your gifts today. Do so passionately, do so purposely, and the financial stuff will work itself out (with a bit of intelligent planning). And I’m telling you this as a financial advisor.


Life is a dance, a musical number. Not a colonoscopy. The goal isn’t to get to the end; it’s to participate in the dance now. While you still have all your moves. To play each note to its fullest.


In my consulting work, in my books, and in my stage show, I dispel a lot of myths. But one “myth” I have found to be absolutely true is this: do what you love, and the money will follow.


That’s what this book is about. That is my fervent wish for you.


THE SHAPE OF THE BOOK


The way I hope to inspire you to join the dance now is by sharing some of my life story with you. Not because I’m deluded enough to believe my life is the stuff of legends (it isn’t), but because I have learned one thing in my career as an actor: in specifics lie universals. By sharing the real events and details of my life, I can speak to you more truthfully than if I were simply to preach generalities. It is in that spirit that I invite you into my life. Think of this as the Story of How One Man Came to Do What He Loves in a One-of-a-Kind Way. I present it with humility and a deep sense of gratitude that you would allow me to share it with you. I hope I’ve earned the right, through my own trials and errors, my own fumblings, bumblings, and costly mistakes, to even ask this of you.


In each chapter I will talk about a different period in my life and how I responded to the opportunities and challenges I was faced with, and then at the end of each chapter I’ll reflect on some of the principles and insights I learned. I hope something in my life will strike a chord in yours and begin the process of opening your heart and soul to who you really are.
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PETER DIAMANDIS
Founder and Executive Chairman of the X-Prize Foundation; Singularity University,
Abundance 360 and Best-Selling Author of Abundance: The Future is Better Than You Think

THE KEYSTO LIVING PASSIONATELY

BASED ON THE ONE-MAN SHOW
WRITTEN AND PERFORMED BY

CHARLIE EPSHFEIN







