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Praise for Million Dollar Habits


“I have made a habit of reading and studying everything that Brian Tracy writes. This book on Million Dollar Habits is exceptional. I find ideas and insights here that are worth a hundred times the price of the book. These habits will yield a lifetime of success.”


—ROBERT G. ALLEN, NEW YORK TIMES BESTSELLING AUTHOR OF CREATING WEALTH, NOTHING DOWN, AND THE ONE MINUTE MILLIONAIRE


“95 percent of everything you think, feel, do, and achieve is the result of habit. Brian has organized and simplified and has masterfully crafted a must-read book on habits absolutely insuring one’s success.”


—TONY JEARY, THE RESULTS GUY™


“All of Brian Tracy’s writing is brilliant. But the book Million Dollar Habits hits the mark on so many levels. Success, health, and happiness is a choice. The wisdom in this book gets to the heart of why people don’t always make good choices. This book shows you how to get beyond those internal messages and develop the practice of million-dollar thinking!”


—JOSEPH SHERREN, CSP, HOF, FELLOWGSF, ASSOC. PROFESSOR AT YORK UNIVERSITY, SCHULICH SCHOOL OF BUSINESS, AND NATIONAL BESTSELLING AUTHOR


“Brian Tracy doesn’t teach from theory; he teaches from practical experience. When Brian speaks (or writes), I pay attention. And you should too.”


—NICK NANTON, ESQ., FIVE-TIME EMMY AWARD-WINNING DIRECTOR AND PRODUCER AND AUTHOR OF THE WALL STREET JOURNAL BESTSELLER STORYSELLING


“In Million Dollar Habits, Brian Tracy gives you everything you need to make a change in your life and to move up. Whether you want more money, more friends, or more happiness, these are the tools to make it happen. And when you really take action, these are exactly the tools you need to succeed!”


—PROF. ALLAN PEASE, AUTHOR OF 10 INTERNATIONAL NUMBER-ONE BESTSELLERS INCLUDING THE ANSWER


“Million Dollar Habits is more than a book—it’s a hard-won, proven path for the world’s highest achievers in business. My friend Brian Tracy brings these lessons to life with clarity and confidence like no one else can!”


—MARK C. THOMPSON, NEW YORK TIMES BESTSELLING AUTHOR AND WORLD’S NUMBER-ONE GROWTH COACH


“If anyone can teach us Million Dollar Habits, it’s self-made multi-millionaire Brian Tracy who started with nothing to become an international success icon. I have known Brian for over 30 years and have personally seen him employ the ideas in this new book in his own life to succeed in everything he attempts. This book is loaded with practical, time-proven success principles that you can implement immediately.”


—DR. TONY ALESSANDRA, AUTHOR OF PEOPLE SMART IN BUSINESS AND THE PLATINUM RULE


“Before there was a Secret, there was Brian Tracy with the real secret to success—developing Million Dollar Habits. Rule #1 is to get this book. Rule #2 is to get these critical habits into your life and enjoy the results. I did it. You can, too.”


—PHIL TOWN, FOUNDER OF RULE #1 INVESTING, HEDGE-FUND MANAGER, AND TWO-TIME NEW YORK TIMES BESTSELLING AUTHOR


“Brian Tracy continues to be the world-class thought leader that he established over 40 years ago. In Million Dollar Habits, Brian brings hundreds of key ideas, strategies, and million-dollar ideas! Thank you Brian for continuing to impact the world with your mastery!”


—KYLE WILSON, FOUNDER JIM ROHN INTERNATIONAL AND KYLEWILSON.COM


“As a lifelong optimist, I really appreciate how Brian Tracy’s positive attitude permeates every page of this book. Read Million Dollar Habits and let it lift you up and show you the path to a successful future.”


—KEN BLANCHARD, CO-AUTHOR OF THE NEW ONE MINUTE MANAGER® AND ONE MINUTE MENTORING


“Imagine getting to sit at the feet of a multi-millionaire who is one of the most influential people in the entire world, who was telling you exactly what you needed to become the same yourself . . . that’s precisely what Brian is doing in this incredible book! You’d be crazy not to read it!”


—RORY VADEN, CO-FOUNDER OF SOUTHWESTERN CONSULTING AND NEW YORK TIMES BESTSELLING AUTHOR OF TAKE THE STAIRS
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INTRODUCTION


YOU ARE WHAT YOU DO


Habit, my friend, is practice long pursued, that at last becomes the man himself.


—EVENUS


THANK YOU FOR READING THIS BOOK. In the pages ahead, you are going to learn a proven and practical series of strategies and techniques that you can use to achieve greater success and happiness in every area of your life. I am going to share with you the so-called “secrets of success” practiced by most people who ever achieve anything worthwhile in life. When you learn and practice these techniques yourself, you will never be the same again.


THE GREAT QUESTION


Many years ago, I began asking the question “Why are some people more successful than others?” This question became the focal point of a lifelong search, taking me to more than 120 countries and through many thousands of books and articles about philosophy, psychology, religion, metaphysics, history, economics, and business. Over time, the answers came to me, one by one, and gradually crystallized into a clear picture and a simple explanation:


You are where you are and what you are because of yourself. Everything you are today—or ever will be in the future—is up to you. Your life today is the sum total of your choices, decisions, and actions up to this point. You can create your own future by changing your behaviors. You can make new choices and decisions that are more consistent with the person you want to be and the things you want to accomplish with your life.


Just think! Everything you are or ever will be is up to you. And the only real limit on what you can be, do, and have is the one you place on your own imagination. You can take complete control of your destiny by taking charge of your thoughts, words, and actions from this day forward.


THE POWER OF HABIT


Perhaps the most important discovery when it comes to the psychology of success is that fully 95 percent of everything you think, feel, do, and achieve is the result of habit. Beginning in childhood, you have developed a series of conditioned responses that lead you to behave automatically and unthinkingly in almost every situation.


To put it simply, successful people have “success habits,” and unsuccessful people do not. Successful, happy, healthy, and prosperous men and women easily, automatically, and consistently do and say the right things in the right way at the right time. As a result, they accomplish 10 or 20 times more than average people who have not yet learned these habits or practiced these behaviors.


THE DEFINITION OF SUCCESS


People often ask me to define the word “success.” My favorite definition is this:


Success is the ability to live your life the way you want to live it, doing what you most enjoy, surrounded by people you admire and respect.


In a larger sense, success is the ability to achieve your dreams, desires, hopes, wishes, and goals in each of the important areas of your life.


Although each of us is unique, different from all other human beings who have ever lived, we all have four goals or desires in common. On a scale of one to ten, with one being the lowest and ten being the highest, you can conduct a quick evaluation of your life by giving yourself a grade in each of these four areas.


Healthy and Fit


The first goal common to all of us is health. We all want to be healthy and fit, to have high levels of energy, and to live free from pain and illness. Today, with the incredible advances in medical science, the quality of our health and fitness and our life span are largely determined by design, not by chance. People with excellent health habits are far healthier, have more energy, and live longer and better than people with poor habits. We will look at these good habits and how we can develop them later in this book.


Excellent Relationships


The second goal we all have in common is to enjoy excellent relationships—intimate, personal, or social—with people we love and respect and who love and respect us in turn. According to psychologist Sidney Jourard, fully 85 percent of your happiness will be determined by the quality of your relationships at each stage, and in each area, of your life. How well you get along with people and how much they like, love, and respect you has more impact on the quality of your life than perhaps any other factor. Throughout this book, you will learn the key habits of communication and behavior that build and maintain great relationships with other people.


Do What You Love


The third common goal we each have is to do work we enjoy, do it well, and be well paid for it. You want to be able to get and keep the job you want, get paid more, and be promoted faster. You want to earn the very highest possible salary at each stage of your career, whatever you do. In this book, you will learn how to develop the habits of the most successful and highest-paid people in every field.


Achieve Financial Independence


The fourth goal we all have in common is to achieve financial independence. You want to reach the point in life where you have enough money that you never have to worry about it again. You want to be completely free from financial concerns. You want to be able to order dinner in a restaurant without even looking at the prices in the menu.


DEVELOPING “MILLION DOLLAR HABITS”


In the pages ahead, you will learn how to develop the “million-dollar habits” of men and women who go from rags to riches in one generation. You will learn how to think more efficiently, make better decisions, and take more effective actions than other people. You will learn how to organize your financial life in such a way that you achieve all your financial goals far faster than you can imagine today.


One of the most important goals you must achieve to be happy and successful in life is the development of your own character. You want to become an excellent person in every respect, the kind of person others look up to and admire. You should strive to become a leader in your community and a role model for personal excellence to all the people around you.


The decisive factor in whether you achieve these goals is developing the specific habits that lead automatically and inevitably to the results you desire.


ALL HABITS ARE LEARNED


The good news is that all habits are learned through practice and repetition. You can learn any habit you consider either necessary or desirable. By using your willpower and discipline, you can shape your personality and character in almost any way you desire. You can write the script of your own life, and if you are not happy with the current script, you can rip it up and write a new one.


Just as your good habits are responsible for most of your success and happiness today, your bad ones are responsible for most of your problems and frustrations. But because bad habits are learned as well, they can be unlearned and replaced with good habits by the same process of practice and repetition.


First in Character


George Washington, the first president of the United States and the general in command of the Continental Army in the American Revolution, is rightly called “The Father of His Country.” He was admired, if not worshipped, for the quality of his character, his graciousness of manner, and his correctness of behavior.


But that is not the way George Washington started off in life. He came from a middle-class family, with few advantages. One day, as a teenage boy aspiring to succeed and prosper, he came across a little book titled The Rules of Civility and Decent Behaviour in Company and Conversation. Washington copied these 110 rules into a personal notebook, carried it with him, and reviewed it constantly throughout his life.


By practicing the “rules of civility,” he developed the habits of behavior and manners that led to him being considered “first in the hearts of his countrymen.” By deliberately practicing and repeating the habits that he most desired to make a part of his character, George Washington became in every respect a “self-made man.” He learned the habits he needed to learn to become the kind of man he wanted to become.


The First Millionaire


During the same period, Benjamin Franklin, who began as a printer’s apprentice and went on to become the first self-made millionaire in the American colonies, adapted a similar process of personal development.


As a young man, Franklin felt he was a little rough, ill-mannered, and argumentative. He recognized that his attitudes and behaviors were creating animosity toward him from his associates and co-workers. He resolved to change by designing and developing his own personality.


He began this process of personal development by making up a list of 13 virtues he felt the ideal person would possess. He then concentrated on the development of one virtue each week. All week long, as he went about his daily affairs, he would remind himself to practice that virtue, whether it was temperance, frugality, or tranquility, on every occasion it was called for. Over time, as he developed these virtues and made these habits a part of his character, he would practice one virtue for a period of two weeks, then three weeks, then one virtue per month.


Over time, he became one of the most popular personalities and statesmen of the age. He became enormously influential, both in Paris as an ambassador from the United States during the Revolutionary War, and in Philadelphia during the Constitutional Convention, when the Constitution for the United States was debated, negotiated, and agreed upon. By working on himself to develop the habits of personal excellence, Franklin made himself into a person capable of shaping the course of history.


YOU ARE IN COMPLETE CONTROL


The fact is that good habits are hard to form but easy to live with. Bad habits, on the other hand, are easy to form but hard to live with. In either case, you develop either good or bad habits as the result of your repeated choices, decisions, and behaviors.


Educator Horace Mann said, “Habit is a cable; we weave a thread of it each day, and it becomes so strong we cannot break it.”


One of your great goals in life should be to develop the habits that lead to health, happiness, and true prosperity. Your aim should be to develop the habits of character that enable you to be the very best person you can imagine yourself becoming. The high purpose of your life should be to ingrain within yourself the habits that enable you to fulfill your full potential.


In the pages ahead, you will learn how your habit patterns are developed and how you can transform them in a positive way. You will learn how to become the kind of person who inevitably and relentlessly, like the waves of the ocean, moves onward and upward toward the accomplishment of every goal you set for yourself.


We first make our habits, and then our habits make us.


—JOHN DRYDEN









CHAPTER


1


WHERE YOUR HABITS BEGIN


Any act often repeated soon forms a habit; and habit allowed, steadily gains in strength. At first it may be but as the spider’s web, easily broken through, but if not resisted it soon binds us with chains of steel.


—TRYON EDWARDS


YOU ARE EXTRAORDINARY! You came into this world with more talents and abilities than you could ever use. You could not exhaust your full potential if you lived 100 lifetimes.


Your amazing brain has 100 billion cells, each of which is connected to as many as 20,000 other neurons. The possible combinations and permutations of ideas, thoughts, and insights you can generate are equivalent to the number one followed by eight pages of zeros. According to brain expert Tony Buzan, the number of thoughts you can think is greater than all the molecules in the known universe. This means that whatever you have accomplished in your life to this date is only a small fraction of what you are truly capable of achieving.


Psychologist Abraham Maslow once wrote, “The story of the human race is the story of men and women selling themselves short.” The average person settles for far less than she is truly capable of achieving. Compared with what you could do, everything you have accomplished so far is only a small part of what is truly possible for you.


The challenge is that you come into the world with the most incredible brain, surrounded by unlimited possibilities for success, happiness, and achievement, but you start off with no instruction manual. As a result, you have to figure it all out for yourself. Most people never do. They go through life doing the very best they can, but they never come within shouting distance of doing, having, and being all that is possible for them.


COMING FROM BEHIND


I started off in life with few advantages. My father was not always employed, and my family never seemed to have any money. I began working and paying for my own clothes and expenses when I was ten years old, doing odd jobs around the neighborhood. I hoed weeds, delivered newspapers, mowed lawns, and raked leaves. When I was old enough, I got a job washing dishes in the back of a small hotel. My biggest promotion at that time was moving to washing pots and pans.


I left high school without graduating and worked as a laborer for several years. I worked in sawmills stacking lumber and in the woods slashing brush with a chain saw. I dug ditches and wells. I worked on farms and ranches. I worked in factories and on construction sites. For a time, I was a galley boy on a Norwegian freighter in the North Atlantic. I earned my living by the sweat of my brow.


When I could no longer find work as a laborer, I got a job in straight commission sales, cold-calling from door to door and office to office. For a long time, I was one sale away from homelessness. If I did not make a sale that day and get my commission immediately so I could pay for my room at the boardinghouse, I would have been out on the street. This was not a great way to live.


THE KEY TO SUCCESS


Then one day I began asking the question, “Why are some people more successful than others?” Especially, “Why are some salespeople more successful than others?”


Looking for an answer to that one question, I did something that changed my life and began the formation of a habit that profoundly affected my future. I went and asked the most successful salesman in my company what he was doing differently from me. And he told me. And I did what he told me to do. And my sales went up.


In the Bible, it says, “Ask, and ye shall receive.” I soon developed the habit of asking everyone, in every way possible, for the answers I needed to move ahead more rapidly. I began to read books on selling and put into action what I learned. I listened to audio programs while I walked and, eventually, as I drove around. I attended every sales seminar I could find. I continually asked other successful salespeople for advice. And I developed the habit of immediately acting on any advice or good idea I received or learned.


As a result, and not surprisingly, my sales went up and up, and eventually I surpassed everyone else in my company. Soon, my company made me a sales manager and asked me to recruit and teach other people the same skills that had enabled me to be so successful. Soon, I was recruiting salespeople with newspaper ads, teaching them the sales methods and techniques I had learned, and sending them out to call on prospects and customers. In no time at all, my students began making sales and moving upward and onward in their own lives. Many of those young salespeople are millionaires today.


THE IRON LAW OF THE UNIVERSE


What I learned from this experience was the great law of cause and effect. This is the foundational principle of Western philosophy and modern thought. It says that for every cause, there is an effect. Everything happens for a reason. Nothing happens by accident. This law says that even if you do not know the reason something happens, there is still an explanation for it.


Here is one of the most important principles of success: If you do what other successful people do, you will eventually get the same results. And if you don’t, you won’t.


Nature is neutral. Nature does not favor one person over another. The Bible says, “[God] sendeth rain on the just and on the unjust.” When you do the things that other successful people do, over and over again, you will eventually get the same results. It is not a matter of luck, or chance, or accident. It is a matter of law.


This was an extraordinary idea for me. Even today, I am awed by the immensity and power of this simple principle. If you want to be happy, healthy, prosperous, popular, positive, and confident, just find out how other people who are enjoying these benefits got that way and do the same things they do. Think the same thoughts. Feel the same feelings. Take the same actions. And as sure as two plus two makes four, you will eventually get the same results. It is no miracle.


YOU CAN LEARN ANYTHING


Over the years, I have worked in a variety of businesses and industries. I have traveled in 120 countries, learned different languages, and developed various skills. In my 30s, I completed high school and got a business degree from a leading university. In every job and in every situation, I started off by asking, “What are the rules or principles for success in this area?” I then read books, attended courses, and asked everyone I could find for their insights and ideas.


When I became a sales manager, I read every book and article I could find on sales management and applied the ideas and principles I learned to building and directing a successful sales force. When I got into real estate development, I read dozens of books on the subject. Within a year, starting with no money and no contacts, I developed and built a $3 million shopping center and came out owning 25 percent of it.


When I got into the importation and distribution of Japanese automobiles, I again read the books, spoke to the experts, and did my research to find out how to set up a network of dealerships. In the next four years, I established 65 dealerships and imported and sold more than $100 million worth of vehicles.


Over the past 35 years, in my work with more than 1,000 large corporations, my entire focus has been on discovering the reasons for sales, revenues, and profits in each business or industry, and then determining how those principles could be best used to achieve the results of the most successful companies.


When people complimented me on my successes, I eagerly shared with them what I had learned. I told them they too could learn anything they needed to learn to achieve any goal they set for themselves. All they had to do was find out the cause-and-effect relationships in any area of focus and then apply them to their own activities. If they did this, they would soon get the same results as other successful people.


TAKING CONTROL OF YOUR LIFE


But instead of taking this advice, most people would nod, smile, and agree and then turn away and go about their day-to-day activities. They would start work at the last possible moment, waste much of the day in idle conversation with co-workers, checking email, social media, and personal business, leave work at the earliest possible time, and then spend their evenings socializing or watching television.


In frustration, I began to study psychology and metaphysics. I eventually learned that there are a series of universal principles and timeless truths that explain much of human success and failure. These principles explain happiness and unhappiness, riches and poverty, health and ill health, and good and poor relationships. They explain why some people have wonderful lives and others do not.


The Law of Control


The first law I discovered was the law of control. This law says, “You feel happy to the degree to which you feel you are in control of your own life. You feel unhappy to the degree to which you feel you are not in control of your own life.”


Modern psychology calls this “locus of control theory.” Psychologists differentiate between an internal locus of control and an external one. Your locus of control is where you feel the control exists in each area of your life. This location determines your happiness or unhappiness more than any other factor.


For example, if you feel that you are the primary creative force in your own life, that you make your own decisions, and that everything that happens to you is a result of yourself and your own behaviors, you have a solid internal locus of control. As a result, you will feel strong, confident, and happy. You will think with greater clarity and perform at higher levels than the average person.


On the other hand, if you feel that your life is controlled by other factors or people—by your job, your boss, your childhood experiences, your bills, your health, your family, or anything else—you will have an external locus of control. You will feel like a victim. You will feel like a pawn in the hands of fate. You will soon develop what Dr. Martin Seligman of the University of Pennsylvania calls “learned helplessness.” You will feel unable to change or improve your situation and will soon develop the habit of blaming others and making excuses for your problems. This type of thinking leads inevitably to anger, frustration, and failure. We will talk more about this later in this chapter.


The Power of Belief


The next law I discovered was the law of belief. This is the basic principle that underlies most religion, psychology, philosophy, and metaphysics. This law says, “Whatever you believe, with conviction, becomes your reality.”


In the New Testament, Jesus says, “According to your faith, be it unto you.” In the Old Testament, it says, “For as he thinketh in his heart [his beliefs], so is he.” Professor William James of Harvard wrote in 1895, “Believe that life is worth living, and your belief will help create the fact.”


The fact is, you do not believe what you see, but rather, you see what you already believe. Your deeply held beliefs distort your worldview and cause you to see things not the way they are but the way you are.


The worst of all beliefs are self-limiting beliefs. These are beliefs that you have developed throughout your life, usually false, that cause you to believe you are limited in some way. Your negative beliefs soon become habitual ways of thinking. You may believe you lack intelligence, creativity, personality, the ability to speak publicly, the ability to earn a high income, the ability to lose weight, or the ability to achieve your goals. As a result of your self-limiting beliefs, you continually “sell yourself short.” You give up easily in the pursuit of a goal, and—even worse—you tell other people around you that you lack certain qualities or abilities. Your beliefs then become your realities. “You are not what you think you are, but what you think, you are.”


In developing million-dollar habits, one of the most important steps you can take is to challenge your self-limiting beliefs. You begin this process by imagining that you have no limitations at all. When you develop your mind to the point where you absolutely believe that you can do anything you put your mind to, you will find a way to make that belief a reality. As a result, your whole life will change.


As we will discuss later, beliefs are the hardest things of all to change. But there is good news: all beliefs are learned. And anything that has been learned can be unlearned. You can develop the beliefs of courage, confidence, and unstoppable persistence that you need for great success by reprogramming your subconscious mind in a specific way.


Your Self-Fulfilling Prophecies


The next law I discovered was the law of expectations. This law says, “Whatever you expect, with confidence, becomes your own self-fulfilling prophecy.” In other words, you do not necessarily get what you want but rather what you expect.


If you confidently expect something to happen, this expectation has a powerful effect on your attitude and your personality. The more confident your expectations, the more likely it is that you will do and say the things that are consistent with what you expect to happen. As a result, you will dramatically increase the probabilities that you will achieve exactly what you are hoping for.


One of the wonderful things about expectations is that you can manufacture your own. You can get up each morning and say, “I believe something wonderful is going to happen to me today.” As you repeat this throughout the day, you create a force field of positive energy that surrounds you and affects the people with whom you come in contact. And in some remarkable way, a series of wonderful things, both large and small, will happen to you throughout the day.


Successful people expect—in advance—to be successful. Happy people expect to be happy. Popular people expect to be liked by others. They develop the habit of expecting that something good will happen in every situation. They expect to benefit from every occurrence—even temporary setbacks and failures. They expect the best of other people and always assume the best of intentions, and they are seldom disappointed.


The flip side of positive expectations are the negative expectations many people have. Unhappy people expect to fail more often than they succeed. They expect that other people will hurt or disappoint them. They expect their ventures to do poorly. Instead of expecting the best, they expect the worst, and because this law is neutral, they are seldom disappointed.


One of the most important things you can do to ensure a happy, healthy, and prosperous life is to expect the very best from every person or situation, no matter how it may look at the moment. Develop the habit of positive expectations. You will be amazed at the effect this has on you and on the people around you.


You Are a Living Magnet


The next law I learned about was the law of attraction. This law says, “You are a living magnet; you invariably attract into your life the people, ideas, and circumstances that harmonize with your dominant thoughts.”


This law has been written about and taught for 5,000 years. It is one of the most important principles in explaining success and failure. The law of attraction says your thoughts are activated by your emotions, either positive or negative, and they then create a force field of energy around you that attracts into your life, like iron filings to a magnet, exactly the people and circumstances that are in harmony with those thoughts.


Like all these laws, the law of attraction is neutral. If you think positive thoughts, you attract positive people and circumstances. If you think negative thoughts, you attract negative people and circumstances. Successful, happy people continually think and talk about what they want to attract into their lives. Unsuccessful, unhappy people continually talk about the people and situations that cause them to feel angry and frustrated.


One of the most important habits you can develop is the habit of keeping your mind full of exciting, positive, and emotional images of the exact things you want to see materialize in your life and in the world around you. This is one of the most difficult disciplines but one that pays off in extraordinary ways.


As Within, So Without


The summary law of the laws we have just discussed is the law of correspondence. This law says, “Your outer world is a reflection of your inner world.”


It is as though you live in a 360-degree mirror. Everywhere you look, you see yourself reflected back at you. People treat you the way you treat them. The way you think about your physical body will be reflected in your health habits and your appearance. The way you think about people and your relationships will be reflected back to you in the quality of your friendships and your family life. The way you think about success and prosperity will be reflected in the results you enjoy in your career and your material life. In every case, your outer world reflects back to you, like a mirror image, exactly what you are thinking in the deepest recesses of your mind.


When you put the laws of cause and effect, control, belief, expectations, attraction, and correspondence together, you arrive at the great universal principle that explains your life and everything that happens to you: “You become what you think about—most of the time.”


Just think! You become what you think about most of the time. What you think about, you bring about. You always move in the direction of your dominant thoughts. Everything in your outer world is controlled and determined by what you are thinking in your inner world.


The good news is that there is only one thing in the universe over which you have complete control, and that is the content of your conscious mind. Only you can decide what you think about most of the time. And fortunately, this is all the control that you need to shape your life and determine your future. By taking complete control of your conscious thoughts, you can control the direction of your life. By taking control, you will feel happy, powerful, confident, and free. You will become unstoppable.


 








ACTION EXERCISES


      $   Look at your field today. Identify the three most important reasons some people are more successful than others.


      $   Take complete responsibility for your life and everything that happens to you; refuse to make excuses or blame others for anything.


      $   Identify the self-limiting beliefs that might be holding you back. What if they weren’t true at all?


      $   Expect the best of yourself and others. What would you do differently if you were absolutely guaranteed of success?


      $   Who have you attracted into your life with your dominant thoughts and emotions? How could you change this?


      $   Identify the changes you want to see in your life. What do you need to change in your inner world if you want to see these changes in your outer world?


      $   Determine the three most important habits of thought, about yourself and others, that you could develop to be happier and more successful in the future.









 


You can do anything you think you can. This knowledge is literally the gift of the gods, for through it you can solve every human problem. It should make of you an incurable optimist. It is the open door to welfare.


—ROBERT COLLIER









CHAPTER
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THE MASTER PROGRAM OF SUCCESS


The whole secret of a successful life is to find out what is one’s destiny to do, and then do it.


—HENRY FORD


THE GREAT QUESTION FOR SUCCESS is this: What do you think about most of the time? Why is it that some people think positive, constructive, and success-oriented thoughts while others think negative, pessimistic thoughts that lead inevitably to underachievement and failure?


Many successful people over the years have been asked, “What do you think about most of the time?” Their answers are simple and consistent and yet so profound that they can be life-changing. In short, most of the time successful people think about what they want and how to get that.


Unsuccessful people, on the other hand, most of the time think and talk about what they don’t want and who is to blame for their problems and difficulties. As a result, they attract more and more of what they don’t want and what makes them unhappy in their lives. The laws are neutral. Whatever you think and talk about most of the time eventually comes into your life.


For more than 100 years, psychologists have worked to understand and explain the functioning of the human mind. Starting with Sigmund Freud and continuing through Alfred Adler, Karl Jung, Abraham Maslow, William Glasser, Erich Fromm, and B. F. Skinner to the present day, psychologists have sought the reasons for happiness and unhappiness, success and failure, achievement and underachievement. They have all concluded, in one way or another, that how your mind is programmed in early childhood plays a decisive role in almost everything you think, feel, and accomplish as an adult.


YOUR MASTER PROGRAM


I have personally read hundreds of books and thousands of articles on psychology and the functioning of the human mind. Perhaps the most significant discovery for me was learning about the role of the self-concept in human performance and behavior. Margaret Mead, the anthropologist, called the idea of self-concept “the most important breakthrough in the understanding of human potential in the 20th century.”


Your self-concept is the “master program” of your subconscious computer. It acts as your mental operating system. Every thought, feeling, emotion, experience, and decision you have ever had is permanently recorded on this mental hard drive. Once recorded, these impressions then influence the way you think, feel, and behave from that point onward.


Your self-concept precedes and predicts your levels of effectiveness in every area of your life. You always act on the outside in a manner consistent with the way you feel and think about yourself on the inside. Your self-concept explains why the mental laws have such an inordinate effect on your personality.


The Role of the Mini-Self-Concept


Once your self-concept in a particular area is formed, you always act in a manner consistent with it. You may have extraordinary ability in a particular area, but if your self-concept is poor in that area, you will always perform below your true potential.


It turns out you have a “mini-self-concept” for every area of your life that you consider important. For example, you have a self-concept for how creative you are. You have a self-concept for how well you speak in public, for your memory, and for your ability to learn new subjects. You have a self-concept for how popular you are and how well you get along with other people. You have a self-concept for what kind of spouse or partner you are and how desirable or attractive you are to members of the opposite sex. You have a self-concept for what kind of parent you are. You have a self-concept for how well you perform in each sport or physical activity. You have a self-concept for how organized or disorganized you are, how well you manage your time, how productive you are, and how much you get done in an average day. You have a self-concept for your ability to read, write, and do mathematics.


In your business and career, in the context of million-dollar habits, you have a self-concept for every aspect of your financial life. You have a self-concept for how much you earn and how hard you have to work to earn that amount of money. You have a self-concept for how rapidly you are promoted and how much your earnings increase month by month and year by year.


You have a self-concept for how much you earn on an annual basis and for how much you will be earning in the future. You have a self-concept for how well you save, invest, spend, and accumulate money. You have a self-concept of your personal financial net worth and how much you can acquire in the months and years of your life. Every aspect of your financial life on the outside is determined by your self-concept on the inside relative to your way of dealing with money.


Your Comfort Zone


Whatever your self-concept, your habit of thinking about money, or any other area of performance, very soon becomes your “comfort zone.” Your comfort zone then becomes your greatest single obstacle to improved performance. Once you get into a comfort zone in any area, you will struggle unconsciously to remain in that comfort zone, even though it may be vastly below what you are truly capable of achieving in that area.


For example, with regard to money, if your comfort zone is earning $50,000 per year, that is how much you will earn. No matter what happens in the world around you—recessions, depressions, booms, busts—you will eventually stabilize at an earning level of $50,000 per year. You will use all your talents and abilities to get into and maintain that financial comfort zone.


If you are accustomed to earning $100,000 per year and you lose your job or move across the country and start over, within a few months, you will be earning $100,000 per year. Once your self-concept income level is permanently programmed into your mental hard drive, your subconscious and super-conscious mind will always find a way to achieve that level of income, no matter what happens around you.


The key to achieving your full potential, increasing your income to vastly higher levels than it is today, and enjoying the very best that is possible for you in every area of life is for you to raise your self-concept in that area. You must develop new habits of thinking about what is possible for you. The way you accomplish vastly more on the outside is by changing your thoughts and feelings about your potential in that area on the inside.


REPROGRAM YOURSELF FOR GREATER SUCCESS


In medicine, it is said that “proper diagnosis is half the cure.” To that end, let us look at the three parts of your self-concept, how they interact with one another, and how you can act to alter or improve them in any way you want and develop any habit of thought or action you desire.


Your Ideal Self


The first part of your self-concept is your self-ideal. This is the ideal image or picture you have of yourself, as if you were already the very best person you could possibly be. Your self-ideal is made up of your wishes, hopes, dreams, goals, and fantasies about your perfect future life, combined with the qualities and virtues you admire most in yourself and in other people. Your self-ideal is a composite of the very best person you could imagine yourself being, living the very best life you could possibly live.


High-performing, successful, happy people have very clear, positive self-ideals. They have definite ideas of what they like, respect, and admire, as well as a clear picture of the virtues, values, and attributes of the superior men and women they want to emulate. The most successful people have an uplifting, inspiring vision of what a truly excellent person looks like and how he behaves.


Because of the law of attraction, you inevitably move in the direction of becoming that which you most admire. The greater the clarity you have about the ideal future life you want to live and the ideal person you want to be, the faster you will move toward becoming that person and the more opportunities will open up for you to make your ideal future vision a reality.


Develop Positive Role Models


In one study conducted some years ago, the researchers found many men and women who accomplished great things had—when they were young—been avid readers of the biographies and autobiographies of successful people. It seems you have a natural tendency to identify with the hero or heroine in any story you read, watch, or hear. When you continually immerse your mind in the stories of men and women who have accomplished wonderful things with their lives, you unconsciously identify with those characters and actually absorb their values, virtues, and qualities into your own personality.


Former Harvard professor Dr. David McClelland, in his book The Achieving Society (Martino Fine Books, 2010), explained how role models have an inordinate effect on shaping the character and personality of the young. One of his conclusions was that the men and women who are the most admired and held up as models in society during the formative years of a young person have a powerful influence on the character and aspirations of that person when she grows to adulthood. For example, today some of the most positive role models are entrepreneurs who launch companies with new products, services, and technologies.


By the same token, young people who have positive role models around them when they are growing up are much more likely to become men and women of quality and character than young people who have no role models, or even worse, negative role models, as often occurs today in some cities and neighborhoods.


It turns out that unhappy, unsuccessful men and women tend to be very fuzzy or unclear about their ideals. If you ask them what they consider to be the most valuable and important qualities in human character and personality, they give either vague or contradictory answers. This lack of clarity or certainty about what constitutes an ideal person often causes an individual to go around in circles in life, associate with negative influences, and spend time with people who are equally uncertain about “the person they want to be when they grow up.”


Your Values Shape Your Personality


The values you choose to live by, and the way you define those values, shape and influence your personality and your achievements as much as or more than any other single factor. When you take the time to think through and develop absolute clarity about the key values and qualities you admire the most and wish most to incorporate into yourself, you begin to shape and direct your whole personality and determine the results you achieve in the future.


As you think about your values and reflect upon how you could incorporate them into your life and behavior, you become a different person. As a result, you attract different people and opportunities into your life. Your outer world soon begins to mirror your inner world. You start to move more rapidly toward achieving your most important goals, and your goals begin to move rapidly toward you. It all begins with you taking complete control of the formation and development of your personal self-ideal.


How You See Yourself


The second part of your self-concept is your self-image. Beginning with the work of Dr. Maxwell Maltz and his book Psycho-Cybernetics (TarcherPerigee, 2016), we learn that the way you see yourself on the inside largely determines how you perform on the outside.


If you see yourself as positive, popular, productive, and successful on the inside, that is exactly how you will act on the outside, and the way you behave on the outside will largely determine the results you get. The results you get will reinforce your self-image, in either a positive or negative way, and will set you up to repeat the same behaviors in the next similar situation.


Your self-image is often called your “inner mirror.” This is the mirror you look into prior to engaging in any performance or entering into any event of importance. If you see yourself as confident and successful prior to meeting a new person, applying for a job, or making a presentation, that is how you will perform in the actual situation. If you have a poor self-image, if you see yourself as not being particularly popular, confident, or competent, your negative self-image will cause you to feel clumsy, awkward, and inadequate during the upcoming event.


One of the most important habits you can develop is the habit of feeding your mind before every important situation with positive pictures and images of yourself performing at your very best. Take a few moments, as athletes, politicians, and performers do, and imagine yourself succeeding brilliantly at what you are about to do. Hold that picture in your mind for as long as you possibly can. Then relax and let it go. Later, when you are actually in that situation, your subconscious mind will remember the picture and give you the words, actions, and gestures that correspond exactly to the picture you created a short time before.


The Core of Your Personality


The third part of your self-concept is your self-esteem. This is the feeling or emotional component of your personality—the “reactor core” of your subconscious mind. Your level of self-esteem determines the vitality and energy of your personality and acts as the control valve on your performance.


Many psychologists today agree that your level of self-esteem is the most important part of your personality and largely predicts your success or failure, happiness or unhappiness, in every area of your life. In fact, your self-esteem is so important that you tend to organize your whole life around it. It is said that almost everything you do is either to gain greater self-esteem or to protect against the loss of self-esteem.


OEBPS/text/nav.xhtml


Table of Contents







		Cover



		Title Page



		Copyright



		Contents



		Introduction: You Are What You Do



		The Great Question



		The Power of Habit



		The Definition of Success



		Developing “Million Dollar Habits”



		All Habits Are Learned



		You Are in Complete Control











		Chapter 1: Where Your Habits Begin



		Coming from Behind



		The Key to Success



		The Iron Law of the Universe



		You Can Learn Anything



		Taking Control of Your Life











		Chapter 2: The Master Program of Success



		Your Master Program



		Reprogram Yourself for Greater Success



		The Foundation of Your Personality



		The Antidote to All Your Fears



		Fulfill Your Complete Potential



		Your Potential Is Unlimited











		Chapter 3: Becoming a Person of Value



		Where Habits Are Born



		New Habit Pattern Development



		Seven Steps to a New Habit



		Take It Easy on Yourself



		Being and Becoming











		Chapter 4: The Habits You Need to Succeed



		The Source of Personal Power



		Become a Lifelong Optimist



		The Orientations of High Performance



		The Seven-Step Formula for Goal Setting



		Set Your Goals Each Day



		Think About Excellent Performance



		Identify Your Key Skills



		Commit to Lifelong Learning



		You Determine Your Own Destiny



		Take Action on Your Goals and Plans











		Chapter 5: The Habits of People Who Become Millionaires



		Starting from Nothing



		Think Like a Millionaire



		The First Habit of Millionaires



		Save Your Money



		Look Rich or Be Rich



		Practice Wedge Theory to Become Rich



		Develop the Habits of Wealthy People



		Get Rich Slowly



		The Pursuit of Happiness











		Chapter 6: The Habits That Get You Paid More and Promoted Faster



		Your Choices Are Unlimited



		Getting the Ideal Job for You



		Two Habits for Rapid Advancement



		Take Initiative and Get the Job Done Fast



		The Key to Career Success



		Look Like a Winner



		Be a Good Team Player



		Focus on Customer Service



		Sowing and Reaping











		Chapter 7: The Habits of Top Businesspeople



		The Purpose of a Business



		A Mission and a Measure



		Why You Do What You Do



		Set Clear Goals and Objectives



		Focus on Marketing and Sales



		The Customer Is King



		Think Like an Entrepreneur



		Seven Habits for Business Success



		The Habits of Winners in Business



		The Foundations of Business Success



		Brainpower Is the Most Important Competitive Advantage



		No One Is Better or Smarter











		Chapter 8: The Habits for Marketing and Sales Success



		The Reason for Success or Failure



		The Four Habits of Marketing Success



		The Seven P Formula



		Putting It All Together



		The Keys to Profitability



		Superb Customer Service



		Love Your Customers











		Chapter 9: The Habits of Personal Effectiveness



		The Determinant of High Performance



		Personal Strategic Planning



		Think on Paper



		Five Questions to Keep Yourself Focused



		Get Control of Your Time and Your Life



		Practice the ABCDE Method



		Practice the Pareto Principle



		Overcome Procrastination



		Getting the Job Done Completely



		The Personal Productivity Formula



		Be on Time Every Time



		Determine Your Limiting Factor



		Change Your Thinking About Time











		Chapter 10: The Habits for Getting Along Well with Others



		You Can Only Give Away Something You Have



		Make Others Feel Important



		Four Great Questions



		Five Great Habits for Better Relationships



		Deciding What’s Truly Important



		Maintain Balance Between Life and Work



		Forgive and Let Go



		Put People First











		Chapter 11: The Habits for Health and Well-Being



		Choose to Be Healthy and Fit



		Eat the Right Foods



		Get Lots of Exercise



		Take Good Care of Yourself



		Practice Excellent Dental Hygiene



		Practice Moderation in All Things



		Belt Yourself In



		Clean as a Whistle



		Become an Unshakable Optimist



		Practice Solitude Daily



		Set Peace of Mind as Your Most Important Goal











		Chapter 12: The Habits of Character and Leadership



		The Education of the Young



		Develop Your Own Character



		Aspire to Leadership



		You Are Responsible



		Tell the Truth



		The Three Primary Virtues



		Believe in Something Greater



		Loyalty Is Essential



		Never Give Up



		An Attitude of Gratitude



		The Person You Are











		About the Author



		Index











Guide





		Cover



		Contents



		Title Page













		i



		ii



		iii



		iv



		v



		vi



		vii



		viii



		ix



		x



		xi



		xii



		xiii



		xiv



		xv



		xvi



		xvii



		xviii



		xix



		1



		2



		3



		4



		5



		6



		7



		8



		9



		10



		11



		12



		13



		14



		15



		16



		17



		18



		19



		20



		21



		22



		23



		24



		25



		26



		27



		28



		29



		30



		31



		32



		33



		34



		35



		36



		37



		38



		39



		40



		41



		42



		43



		44



		45



		46



		47



		48



		49



		50



		51



		52



		53



		54



		55



		56



		57



		58



		59



		60



		61



		62



		63



		64



		65



		66



		67



		68



		69



		70



		71



		72



		73



		74



		75



		76



		77



		78



		79



		80



		81



		82



		83



		84



		85



		86



		87



		88



		89



		90



		91



		92



		93



		94



		95



		96



		97



		98



		99



		100



		101



		102



		103



		104



		105



		106



		107



		108



		109



		110



		111



		112



		113



		114



		115



		116



		117



		118



		119



		120



		121



		122



		123



		124



		125



		126



		127



		128



		129



		130



		131



		132



		133



		134



		135



		136



		137



		138



		139



		140



		141



		142



		143



		144



		145



		146



		147



		148



		149



		150



		151



		152



		153



		154



		155



		156



		157



		158



		159



		160



		161



		162



		163



		164



		165



		166



		167



		168



		169



		170



		171



		172



		173



		174



		175



		176



		177



		178



		179



		180



		181



		182



		183



		184



		185



		186



		187



		188



		189



		190



		191



		192



		193



		194



		195



		196



		197



		198



		199



		200



		201



		202



		203



		204



		205



		206



		207



		208



		209



		210



		211



		212



		213



		214



		215



		216



		217



		218



		219



		220



		221



		222



		223



		224



		225



		226



		227



		228



		229



		230



		231



		232



		233



		234



		235



		236



		237



		238



		239



		240



		241



		242



		243



		244



		245



		246



		247



		248



		249



		250



		i



		ii



		xxiii



		xxiv



		xxv



		xxvi



		1



		2



		3



		4



		5



		6



		7



		8



		9



		10



		11



		12



		13



		xi



		xii



		xiii



		xiv



		xv











OEBPS/images/9781613083734.jpg
BRIAN TRALY

PROVEN POWER PRACTICES TO
DOUBLE & TRIPLE YOUR INCOME

SECOND £DITION





OEBPS/images/title.jpg
MILLION

PROVEN POWER PRACTICES TO

JOLLAR

DOUBLE & TRIPLE YOUR INCOME

HABIT S

‘EP

Entrepreneur
PRESS®






