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PREFACE


Real estate has been my passion since I bought my first duplex while serving in the Navy in Jacksonville, Florida. I am now 60 years old, have gone through 3 divorces, and my net worth is somewhere over three million dollars because of real estate. Real estate investing can make ordinary people a lot of money over a lifetime. Why should you read my book? I am an ordinary middle-class female with a story to tell about how I did it. I am assuming real estate has piqued your interest because you picked up this book, so if you are interested in making money, I think my story can help you. This is not a story that involves “get rich quick” techniques; it is about long-term planning, buying houses one at a time, minimizing financial risk, and building equity.


My husband and I were a double-income no kids young couple in 1978, and his goal was to be a millionaire by the time he reached 35. We were both active duty in the Navy: I was a nurse and he had just earned his wings as a helicopter pilot. My husband George was 24 years old; I was 23. We bought an older, brick duplex, and it needed work, so we spent our free time fixing it up. This included things like scraping paint and tearing down old wallpaper: lots of paint, lots of time and elbow grease, but not that much money because we did it all ourselves. Upon completion, we moved in the downstairs and rented the upstairs unit. It was actually fun and gave me a sense of accomplishment, and the rent from the upstairs unit paid about two-thirds of our mortgage payment, which made it even better. We saved up some money and a year later bought another home, rehabbed it, moved in, and rented out our other apartment.


When my husband went on deployment for six months with the Navy, I decided that if I was going to pursue our investments in real estate, I should learn all that I could so I proceeded to take the Florida Real Estate Pre-Licensing Course as well as read other books about real estate and attended seminars. It was 1979; I was active duty in the Navy, and I decided to get my license and become a part-time realtor and investor.




REALTOR®- Has one and only one meaning: A federally registered collective membership mark which identifies a real estate professional who is a member of the NATIONAL ASSOCIATION OF REALTORS® and SUBSCRIBES TO ITS STRICT CODE OF ETHICS.





Fixed rate mortgage interest rates were about 16% but that did not stop me. I learned to make deals with assumable mortgages (before the rules changed), wrap around mortgages, adjustable rate mortgages, and owner financing. All of which are examples of “creative financing.”




Assumable Mortgage- taking over the seller's mortgage


Wraparound Mortgage- a financing arrangement between buyer and seller whereby the buyer executes an installment note which “wraps around” an existing mortgage still held by the seller; more simply, it is a type of financing where the seller carries a portion of the buyer's loan


Adjustable-Rate Mortgage- the interest rate is adjusted periodically to reflect market conditions.


Owner Financing- the seller takes the role of the lender; buyer makes monthly payments directly to the seller





In 1981, we both transferred to Pensacola, Florida, where I still reside. We kept all the properties in Jacksonville but soon discovered that managing housing from six hours away while working full-time could have its challenges, so I hired my first property manager.


Fast forward to 1985, we both left the military and opened our own real estate company, with me as the broker and he the sales agent. I also had Plan B which was to stay active in PRN nursing and to affiliate with the local Navy Reserve Unit.


Life happened, and before I knew it, I was the mother of four and seven-year-old girls and getting divorced. There was a business and some property we owned that needed to be divided. I agreed to split the business and do the property management part-time, and got a job as a nurse. I took sole title to the investment property we owned in lieu of depending on child support payments, and that ended our marriage. Child support would have ended in 2004 when my youngest daughter Nicole turned 18; however, I am still collecting income from one of those properties today, and the sale of others helped buy my kids their first cars when they turned 16 and provided additional family support.


After my divorce, I remarried, and for 5 years, I devoted much of my time to my nursing job and my family which grew to three children and 2 step children, but real estate was always in the background providing me with monthly cash flow, and I was still a landlord. There was not much extra money to buy additional properties during that time, but my passion for real estate never died, and the first thing I did after getting divorced was to purchase a canal front home in the Santa Rosa Shores neighborhood in Gulf Breeze, Florida, which was a great place to raise my kids, and it turned out to be a really good investment.


In 1997, I was in the Naval Reserves and working as a nurse when I injured my neck and had to have spinal surgery. After the surgery, I was supposed to be off for four weeks medical leave, but I never went back to my nursing job. Instead, I went back full time into real estate, and I have never looked back. Today, I own and operate a very successful family business which I started in 1998 and plan to turn operations over to my children over the next several years. I have combined my personal long- and short-term investment strategies with a real estate business plan that focuses on helping others to invest for the long term, as well as providing the needed real estate sales and property management services through my company.


This book is meant to be entertaining and easy to read, full of real-life experiences, both successes and mistakes. I will give you detailed examples of how I did it and what it takes to reach financial freedom using real estate. It also will include insights from my children, who have been with me throughout the journey. I could not be where I am today without them.




Chapter 1:


Motivation and Financial Success Principles


What follows is not a “get rich quick” scheme, but it is a sound, long term approach for success over time. No matter what your current situation in life is, building financial wealth through investing in real estate is available to you. Right now, you may feel powerless, you may not have the necessary knowledge, or money for that matter, but a great ending is possible if you believe in yourself.


Researchers have found your level of motivation is more significant in predicting success than either your IQ or ability. I have watched this play out in my life and others around me. Those that lack motivation and realistic goals quickly fall off their path to their dreams and never get back on. I hope that my story will motivate and influence you to take action, but it begins with you. Start with a passion to reach your ultimate goal: the long term motivation follows.


Most would say being rich is about having money. You can have a job and be very rich, but that money stops coming when you stop working. Financial wealth, on the other hand, is about owning assets such as stocks, businesses, or real estate that generate money for you. The definition of financial wealth is the unearned income to finance your life mission without having to work. Only 1% of all people make enough money from their jobs to ever truly become financially wealthy. These are people like professional athletes, actors, and top executives. Even these people should take an active role in investing their money for the future as these jobs don't last forever, and people who earn more tend to spend more, so without proper planning, they can run out of money just like you and me.


I believe a basic principle you need to learn early on in life is to live off less than you earn. You should think of your job as not only a way to pay your bills but also as a way to earn your initial investment capital. Not everyone can get 100% financing like I did on my first investment, but you can start without a lot of money—you just need to get started. And the younger you are when you start the easier it becomes, and the more wealth you can have over time.


In my case, due to working other jobs, raising three children, and marriages that ended in divorce, as well as the ups and downs of our economy, it took me longer to reach my goals; but the important thing now is not only will I have a secure retirement ahead, but I will also have a legacy to pass along to my children and grandchildren. Today, when I get up and go to work, it is not because I need a paycheck. I do it because I still love what I do and I want to help others, especially my family.


Below is a picture of my granddaughter Lily, age five; grandson Cale, age four; and baby Grace.


[image: ]



Any discussion of wealth building needs to talk about the subject of money. I was brought up in the Catholic Church as a child. A lot of Christians and Catholics use the term “God will provide,” and I believe that statement is true, but I also believe that he gives us intelligence and certain other gifts, and he expects us to use them wisely. He wants us to be able to figure out how to make enough money to live and take care of our families.


I don't think of money as either good or bad; I think money gives you choices. You choose how to spend, invest, or save it. Those choices reveal your true character such as whether you are generous or greedy, honest or dishonest. Honesty, hard work, and fair dealing with others pay off in the long run.


I grew up in Wisconsin in a lower-middle-class family, the youngest of five children. My parents did not have a lot of money, but they were good, hardworking people, and they taught me the value of working, saving a little of what you earn, and owning a home. I lived in the same home for the first 18 years of my life. As a child, I was rewarded for good behavior and good grades on my report card. I found that I loved to learn, some things more than others, and I used the intelligence I was given to earn good grades. I graduated in the top of my class and earned a scholarship to Marquette University in Milwaukee, Wisconsin, where I studied nursing. I married my high school sweetheart while still in college, and joined him after graduation in Pensacola, Florida, where he was studying to become a Navy pilot, so I have him and the Navy to thank for the opportunity to live in paradise.




Honesty, hard work, and fair dealing with others pay off in the long run.





My life with my first husband was an emotional roller coaster that ended in divorce, but I have him to thank for fathering my two wonderful daughters and for leading me to enter the world of finances and real estate. He always said he would be a millionaire by the age of 35. I had never really thought about the possibility of that before, but we started to save and worked together to buy houses while we were both in the Navy. Upon getting off active duty, we opened a real estate brokerage. (See Appendix A for the requirements to open a real estate company in Florida. Each state has different requirements so check with your state if this is something you want to do.)


We also continued to invest when we could. I liked that through the MLS (Multiple Listing Services) and our clients, deals presented themselves, and we learned more about the business. I hired other people to work for the business, managed the rental of the properties we owned, and provided management services for others who needed that service. After renting them for several years, we sold the properties in Jacksonville, Florida, and took the money we made on the sales and reinvested in more properties in Pensacola, so we could more easily manage them ourselves.


Although I was sad when the marriage ended, I was left with two beautiful daughters who gave me a reason to keep on working and investing. My husband never quite reached his goal of being a millionaire before we divorced, but I knew by then that it was possible to reach that goal for myself and my girls.


One thing I had learned from being married and in business with the same person was that it was difficult to make it all work. He was a great salesperson, and he was so intelligent: he had lots of good ideas but difficulty finishing things. I was the opposite, and I learned that I had to hold things together and depend on myself. Even when I was married, I felt like a single parent when it came to dropping off and picking the kids up from daycare, doing the household chores, keeping the office open five days a week Monday through Friday, taking care of the taxes and paying the bills and on and on. It was always me that held it together, so when we divorced, I already knew that anything is possible if you have passion and the determination to carry on. I agreed on a marital settlement where he paid no child support: he got the office building and the sales business and a house to live in. I took the rentals we had accumulated during the marriage and the property management portion of the business as I knew those two things would provide me some cash flow on a monthly basis. He jumped at the chance of not having to deal with tenants and maintenance and no child support—what could be sweeter? He was interested in his new romance who was more than 15 years younger than he was. I had the kids almost all the time; he took them every other weekend. I was now the sole owner of six rental homes, the home I lived in, and one commercial building, and had $175,000 in debt.


Initially, I calculated my average monthly cash flow was around $900 a month net after paying t he loans and the taxes and insurance and set aside about 10% for maintenance. Over time that grew a s I was able to work on paying off some of the debt. I was a bit nervous about raising two kids and doing this alone, so I also went back to plan B for a few years and took a job in nursing so I could continue to support my children and grow my real estate investments. It was the end of 1991; I had turned 36 years old. I was a landlord and my properties were small, older homes and one small commercial building. None of them were located in the best neighborhoods of Pensacola, but I felt it was better than the alternative which was to depend on a child support check from my ex-husband every month. I was building financial wealth, and I was not going to let a little thing like a divorce get in my way!


Mindset is very important in life. Developing the right mindset is perhaps the most important thing you can do to create success for your life in real estate or any other path you may choose. This is really not something that comes naturally, and most people have to work at it. I know I did and still do. Your mindset is easily sucked into the negativity and pessimism of others around you, especially family, friends, or coworkers you spend a lot of time with. You really need to think the right thoughts, develop the right habits and continually work on self-improvement and do not let others keep you from achieving your goals.


There are many books written on the subject of success, one I particularly like was published in 2005 called The Success Principles by Jack Canfield who co-created Chicken Soup for the Soul. Other people whose books I have read or watched and listened to their DVDs are people like Tony Robbins and John Maxwell. If you have not done this before, I hope you will start to read books, listen and watch DVDs, recite affirmations, do whatever it takes to get and keep a positive attitude and always believe in yourself: that's what it takes to succeed in life and at building wealth.


In order to build wealth using real estate, you must believe in yourself first, and second you must develop an “Investor Mindset.” I only figured that one out when I was in the middle of the divorce because, before that, my husband did a lot of the thinking and he bought the properties. I just dealt with the day-to-day. My husband was in control of the big thinking. I was the caregiver or “doer.” I had to move from being the one who was the doer to thinking and doing. In nursing we always had to take orders from the doctor, so I was used to that, but my divorce was the thing that put me back in control and in charge of my own future.


When I was growing up in the '60s and '70s, women were pretty much second-class citizens, and I was programmed by society to do as I was told. As an officer the military, though, I had been sent to leadership training with men to learn how to be an officer, and I slowly learned that I was capable of doing anything a man could, sometimes better. The more I learned about real estate, the more confident I became. My husband was not very receptive to my suggestions about how I thought we should do things, so we started fighting about business, and it affected his ego and our personal relationship. Be aware, if you are married, your partner's mindset can be a challenge. Try your best to include your partner in the decision-making process as disagreements over finances can derail all of your plans if you are not careful. I will admit that divorce affected my self-esteem and my mindset, and I had to work hard to overcome it.


There are actually two ways people view their financial potential. There are those who think in terms of “probability” or what is likely to be achieved based on their past history and current capabilities.


Then there are those who think in terms of “possibilities,” which is more like what I can imagine. Probability thinkers are more likely to say “I can't do that;" possibility thinkers base their view of their financial future on what they imagine themselves to be capable of accomplishing. They are dreamers, and they take into account that they might have to learn new things or change their habits to reach their full potential. My advice to you is to start small and think big. It takes perseverance, but you can make it big on small deals over time. All it takes is a little time, money, and ability.




Probability thinkers are more likely to say I can't do that; possibility thinkers base their view of their financial future on what they imagine themselves to be capable of accomplishing.





You can start now by rating yourself from 1-10, with 10 being the highest, on these three things:


[image: ]How much time do you currently have to spend on investing? You will definitely need to make a time commitment. Most people will start investing part-time. Maybe you only have a few hours a week to start, just remember small steps can result in big rewards over time. The younger you are the more your results will compound over time, and we will talk about this concept more in the next chapter.


[image: ]How much money do you have to work with? If you don't have money yourself, you can always take on a financial partner or borrow the money. One of the best things about investing in real estate is if you don't have money you can use other people's money. You can borrow money to invest in real estate using the property as collateral.


[image: ]What do you know about the process? You don't have to know everything. Start with what you do know and build on it by reading books, attending seminars, and listening to webinars as well as networking with others who can help you in some way such as contractors of various specialties, other investors, real estate agents, loan officers, bankers, etc. If you need to learn, this book will give you a good start.


These three things are going to work together to help you build financial wealth. They are synergistic, and your efforts are multiplied as you spend time learning about the process and capturing the power of leverage and what it can do for you. Please realize you can start your journey no matter where you are in life if you will put in some time to learn the basics, build on what you know, and start investing now, no excuses.


Chapter 1 Summary


In order to achieve true financial wealth, you need to be an investor. You need to have an “investor” mindset, one that thinks in terms of possibilities. Don't think your current income and savings plan will be enough to build true wealth. Don't place limits on your financial potential. When I first started out, I didn't think I could do it either, but my first husband's dream became my dream. When we divorced and I found myself a single mother and a landlord, I picked up the ball and ran with it. I took control of my finances and my future. If I could do it, you can, too.




Chapter 2


Strategies for Investing


There are a few basics to consider when making your investment plan. Remember, in this book, I will share mine with you, but you must choose your own strategy. Looking back, when I first started, it was my ex-husband who picked the properties. They were certainly not ones I would even consider buying today. The important thing to remember, though, is that your first property does not have to be something you would ever consider living in; it does not have to be a status symbol. You start with what you can afford and choose criteria that make sense for you. You can pick other criteria, but you must look for cash flow and potential for appreciation, because without cash flow you are dead in the water. And you must take action. Reading this book, going to investment clubs and learning about real estate investing will not do you any good unless you set some realistic goals, put them in writing, and decide on your own personal strategy for investing. You and I are different, but I think you can learn from my experience. The one thing that keeps people poor is the fear of buying their first house. I am hoping to get you past that. It's not that complicated.


One of the things I find about most books on real estate investing, they are pretty basic, and they talk about different strategies, such as wholesaling; options; rehabbing; flipping; buy, rent, and hold; owner financing, and others; but they lack the personal experiences of someone who has done these things and knows how it worked out for them. I am going to tell you about my personal journey, in hopes that it will help you not make the same mistakes I did and that the things I think I did right will be a help to you as you take your journey.




Wholesaling - the sale of goods to anyone other than the standard consumer


Option contract - a contract on a specific piece of real estate that allows the buyer the exclusive right to purchase the property for a period of time


Rehabbing - buying a house that needs to be rehabilitated, getting the work done, and then selling it for a profit


Flipping – buying a house and reselling it for a higher price in a short period of time





Let's talk about how to pick a property. Criteria are the things you should consider when a buying opportunity presents itself. Today, when I am picking criteria, I look for the greatest opportunity with the least amount of risk. Criteria that matter to me today in 2016 are location, age, 3 bedrooms, 2 bathrooms, decent schools. I prefer no septic tank, single family homes priced below the average of homes in the surrounding area and located in an area that is trending upward. Most of this data can be found on sites like Zillow®, which is free, and there are also many other places online you can go to research neighborhoods. Below is an example of a home I purchased for $86,000 in 2014, the current Zestimate® is now $127,245 and the rent estimate is $1150. (See below example of a current house I own located at 4220 Crosswinds Dr, Milton, FL 32583. Additional details are available on Zillow®.)


[image: ]



My first husband picked the properties we bought. I honestly don't think he gave this factor any thought because every one of those first investment properties were in bad neighborhoods, and I have since learned to look at crime data and stay away from properties in high crime areas. I do have some lifelong memories and stories to share about lessons learned and being a landlord. I will never forget that day back years ago when as I was flipping through the TV channels, I recognized a familiar face of one of my tenants on a local cop show that featured locals being arrested for various crimes. She was being arrested for shooting at her husband while having a domestic dispute. I cannot adequately describe my dismay, but the thought of shooting my ex-husband for buying that house may have crossed my mind for a brief second! Luckily, she was a bad shot and her husband was barely injured because he got the hell out of the house just in time shutting the door behind him so it was kind of a blind shot. The new steel exterior door we had installed not long before the incident had a bullet hole in it none the less, and it served to remind me of that incident for many years. It also brings to light the importance of the old real estate adage I learned to use as one of my criteria for future purchases: simply put, “location, location, location.”


Today, you can use the Internet to check out the neighborhood, the crime data, schools, etc. and as a real estate agent I can go into the local MLS and set criteria I want and those I absolutely do not want. By the way, the Internet was not around when I started buying and selling real estate, but I surely do use it now every day and so do more than 91% of the real estate buyers and sellers today, so you should use it too. That does not substitute for a drive by though. If you are the investor and you are in doubt about a neighborhood of a home you are considering purchasing, you need to personally drive by the home more than 1 time to check out the neighborhood. I have found that by far the best time to check it out is after dark in your car, especially on the weekends. Keep windows up and doors locked on your journey. If you have a real estate agent, you should not ask the agent or the listing agent of the property to do this for you as you would be asking them to violate Federal Housing Laws that have been put in place to protect the public against discrimination. Sites I frequently use to check neighborhoods are http://neighborhoodscout.com and http://city-data.com. You should also research and learn about the neighborhood's past and try to get a picture of where it is going. Consider researching the overall appreciation rate in the neighborhood compared to other neighborhoods you are considering. You may not be aware, but that information is available on sites like Zillow® and RealtyTrac®. Note in the example above, the property on Crosswinds had appreciated $1210 in the 30 days prior to this report. If the values are the same or going downward, you may not want this property as a long-term investment. Check more than one site, as this data is not always 100%, especially if there are not a lot of recent sales, or if there are not very many rentals in a given area it may be difficult to rely on the rent Zestimate® in Zillow®. In the case of the Crosswinds property example above, I feel both the sales and rent Zestimates® are fairly accurate at this time.


There are many other types of criteria you can set. Ask yourself: do you want to buy single- family residences; multifamily, which can be duplexes, quadraplexes, or apartment buildings; office buildings; or freestanding commercial properties?


Let's review the types of ownership structure and the types of properties themselves you may choose to invest in, as well as the different ways you can structure rental agreements for specialty properties.


[image: ]Condominium (Condo for short) - A residential building with multiple units in which each unit inside the building is individually owned. Each owner has exclusive right to his or her unit and has a “common interest” in the common areas.


[image: ]Cooperative ownership (co-op) - You own shares in the corporation or a partnership or trust, but you do not specifically own your own apartment unit. Basically, it is the same as being a stockholder. Co-ops generally limit how you can rent your property and may not produce the highest financial returns.


[image: ]Duplex/triplex/Quadplex - a residential property owned by one individual that may contain two/three/four units. Each unit has its own outside entrance.


[image: ]Townhouse - This is like a hybrid of a single-family home and a condo. These are individually-owned residential properties that are connected by a common wall, and the owner owns both the structure and the land beneath the structure, as well as part of the common areas.


[image: ]Single-Family Residential - A self-standing residential property under single ownership, designed to be lived in by one family.


[image: ]Multifamily Residential - properties designed to accommodate many families, such as apartment complexes. Apartment complexes may or may not have separate outside entrances, and they usually have no separate yard space, just common areas for parking and recreational use.


[image: ]Time-Share/Partial Ownership - You own the right to use the property for a fixed amount of time.


[image: ]Commercial Property - This could be anything from hotels, apartment complexes, warehouses, office space, retail, industrial or manufacturing centers, and more.


Any of these types can be used as investment property and purchased for long- or short-term investment.


There are different ways you can rent property. You can rent unfurnished or furnished, long or short term. In order to decide on a good strategy for you, you should consider your long-term investment goals for the property. Is your goal to build equity, create a positive monthly cash flow? Or is it to rent it out for a time, then sell later at a profit? You should also keep in mind things like how much time you have to take care of and manage your property.


Single family homes come with monthly expenses like trash removal, power and water bills, and yard maintenance. If you own a condo, you pay a monthly assessment, regardless of whether someone is living in the unit. You should check and see what costs are included in the monthly maintenance fee, most include exterior maintenance, trash and the insurance for the building, but many do not include water inside the units. Keep in mind, you must pay the assessments monthly regardless of if someone is living in the unit.


I, personally, like to rent my homes unfurnished and long term. I get a signed 12-month lease and make the tenants responsible for all the utilities, yard maintenance, pest control, and some minor maintenance. Consistency and continuity are two benefits of investing in this type of rentals, and it takes the least amount of time and effort. Tenants often stay and renew their lease beyond the first year. I find the average length of time in our area tenants stay in the same place is about three years. In Pensacola, Florida, for instance, we have a large number of military renters and they come in two types. Students attending the flight training program or another school tend to stay one year or less. Military families typically get their orders for three to four years in one location, and if they like the home they are living in they will stay the entire time.


Student housing is another rental niche that is very viable in areas located near a college or university. If you are considering investing in student housing, take the time to visit the housing offices on local college or university campuses and ask what's currently available and what students are looking for in terms of housing. Undergraduates typically share housing, so be prepared for the unexpected, but you can charge more, and, therefore, it can produce a higher return. Again these students typically will find a place and renew their lease if they are happy with the landlord and the accommodations, so there is the potential for a four-year rental. Sometimes, students even replace themselves when they leave and refer new renters to take over.


Another kind of rental you can own is a corporate monthly rental. This is usually a lease for a minimum of 30 days on a month-to-month lease. The rental is completely furnished with housewares, a fully-equipped kitchen and electronics. Utilities are included in the monthly rate. The monthly rent is typically considerably higher than it is for annual rentals, and it can be a great option for people who want to use the home themselves for a portion of the year; however, it comes with greater risk of vacancy as well as theft of or damage to items left in the home.


The last option for residential property is vacation rentals. Vacation rentals are residential properties located in resort areas that are leased for less than 30 days to vacationing individuals and families. Vacation rentals are priced by the day or week and often will have repeat clients. Again, these rentals must be fully furnished and also include everything a family needs while they vacation such as dishes, pots and pans, towels, sheets, TV, wireless Internet and cable TV! Many of these rentals are also seasonal, unless you are located someplace like Hawaii where there is a consistent demand for vacation rentals all year around. Many people get interested in the idea of vacation rentals because they want to spend time vacationing in them as well, and they can be very lucrative, but it can require a lot of your own personal time to find regular weekly tenants. You can use a management company, but the cost of short term management is a lot higher than the cost of professional management for long term unfurnished rentals. My research has shown that in some locales, they charge up to 30% of the monthly rent for management. The rent includes all utilities, so you are paying on the gross rent, and then you still have to pay out the money for these things. I did an investment analysis and what I came up with showed that you would have to have it rented more than 50% of the year just to cover the mortgage, management, condo fees, utilities and other expenses. In Pensacola our season is between Memorial Day Weekend and Labor Day weekend which is over three months where it will likely be rented most if not all the weeks, but the rest of the time, there is no guarantee of regular bookings as many units sit empty much of the rest of the year, and you are not guaranteed bookings. If you are considering a vacation rental, please know that this is a higher level of risk, and make sure you are aware of all the costs involved. I like to say if you can afford it as a second home and just want to get additional income to help cover the costs, then it is a great way to go, and be prepared to be hands on to help get bookings for your unit. Keep in mind that there are different types of vacation rentals, from the mountains to golf resorts to freshwater lakes or beaches. Generally, beach properties pose an even higher risk because of hurricanes, and if there was a hurricane such as the one we had 12 years ago, you still have to pay the mortgage and the condo fees even during post-hurricane renovations, and it most likely would not be able to be rented while those were being completed. After hurricane Ivan in 2004, some condos on Pensacola Beach lost one to two years of rental bookings because the project was undergoing reconstruction.
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